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Sparks |’48 Model Used Cars Dip 


Below Peak Price Levels 


Once upon a time there were no 
threats of strikes on so many 
fronts. 

* + o 
The Reds want American cor- 
poration reports to be written 
in red ink, in the hope that our 
citizens will feel blue enough to 
fall for pink propaganda. 


* * * 


Those dealers who are lining up 
to support the national campaign 
of American Overseas Aid-United 
Nation’s Appeal for Children seem 
to feel they will never get to bat in 
_a more deserving lineup. 

. * 


Family Day 

Ford Family Day will be cele- 
brated on a nationwide scale Sun- 
day, June 13, when more than 100,- 
000 employes and their families 
will be invited to preview the new 
1949 Ford automobiles, Henry Ford 
II announced last week. 

s 2 +o 


The Score 

The Detroit Auto grand (stand) 
jury is over. Score: 

Smeared—362 new and 600 used- 
ear dealers. Indicted (under the 
law)—three new car dealerships; 
two used-car dealerships. Indicted 
(under the jury’s interpretation)— 
two new-car dealerships. (See edi- 
torial, page 4). 
’ e 


Vet Deadline 


Seriously disabled World War II 
veterans, eligible for automotive 
vehicles at government expense, 
have until June 30, 1948, to submit 
their applications, Veterans Ad- 
ministration said last week. VA 
advised these veterans to apply 
at least 15 days before the dead- 
line, to allow ample time to process 
their applications. 

* 


Future Mechanics 


One in every 25 World War II 
veterans training under the GI bill 
is learning to repair cars, tractors 
and gas and Diesel engines, a Vet- 
erans Administration survey dis- 
closes. Of 113,289 veteran-trainees, 
61,863 are enrolled in on-the-job 
training programs, and 51,426 are 
taking courses in trade and in- 
dustrial schools. 

The school-going veterans in- 
clude 45,170 studying automobile 
mechanics; 6,108 Diesel and gaso- 
line engine mechanics, and 148 
tractor mechanics. 


* 


Top Cars 
New car registrations for two 
months, plus 30 states for 
March: 
1948 
Pos. 
1—138,241 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Nash 
Chrysler 
Hudson 
Kaiser 
DeSoto 
Frazer 
Packard 
Cadillac 
Willys 


18,115—10 
19,924— 9 
20,048— 8 
16,148—12 
18,057—11 
6,627—16 
11,578-—13 
3,485—18 
71,569—15 
8,542—14 
3,461—19 
Crosley 2,405—20 
Lincoln 4,1838—17 
Total All Makes 
664,958 541,487 
For further details see page 
86, today’s issue. 





Older Vehicles 
Continue Up 


Demand Still Strong 
On All Late Units 
Across the Nation 


By Jim White 
Staff Writer 

HE USED-CAR market showed 

a slight slump in late models 
last week, following its steady spi- 
ral through the month of April, a 

checkup of averages compiled by 
Automotive News revealed. (See 
chart on page 54). 

Although leveling off slightly be- 
low the highest peaks in used-car 
history to date, wholesale bidding 
for late model stocks nevertheless 
continued strong in every section 
of the country. Some dealers, how- 
ever, reported that veteran bidders 
are slow to go beyond present lim- 
its on '48 items. 

Automotive News figures, com- 
piled from auction center aver- 
ages each week, indicate a slight 
downward trend in ’48s over late 
April levels. Slight gains are 
noted in ’47s and °468, however, 
and ’42s show a slightly stronger 
jump. 

Automotive News’ new table, ap- 
pearing on the auction pages each 
week, is designed to give quick 
analysis of trerids- on the basis of 
price totals of all makes and mod- 
els, divided by the number of cars 
included. The first two printings of 
the index appears to follow closely 
previous market reports of contin- 
ual price rises throughout April, 
followed by a slight decline in ’48 
models noted during the first week 
of May. ' 

es * * 
CCORDING~ to the chart, '48 
models have risen from an av- 
(Continued on ‘Page 60, Col. 3) 


Comet Car Firm. 
Hit by Postal 
Fraud Order 


WASHINGTON.—A postal fraud | 


order has been issued against Gen- 
eral Developing Co. and Julius 
Rose, at Ridgewood, Long Island, 
N. Z. 

Under the fraud order, the 
Postoffice is forbidden to pay 
any postal money order drawn 
to the order of the respondent. 
In addition, all letters directed 
to the respondent must be re- 
turned to the sender by the Post- 
office, marked: “Fraudulent: 
Mail to this address returned by 
order of Postmaster General.” 
The company was among a num- 

ber of automotive newcomers 
which were formed shortly after 
the war, spurred on by the tre- 
mendous demand for cars that had 
accumulated during the war years 
when established auto makers were 
devoting their facilities to arma- 
ment production. 

High hopes and _ attractive 
claims marked the entry of Gen- 
eral Developing. 

In answering the fraud com- 
plaint,: Rose asserted that his ac- 
complishment in designing and 
preparing to put on the market 
three types of motor vehicles con- 
stituted “the very greatest tech- 
nical feats of the last decade.” 

The vehicles were the Comet- 


Car, convertible, a midget car; 
(See COMET, Page 8, Col. 5) 








Car Production Estimates 


By Automotive News 
(U. S. PRODUCTION ONLY) 


Week 
Ended 
May 8, 


CHRYSLER 


4,9 
8,1 


15,167 


12,0 


Lincoln 
Mercu 


ry 25 
GENERAL MOTORS. 


15,1 


3,267 
3,889 


2,2 


1,557 
683 
226 


2,1 
2,0 


837 
2,480 
654 


70,599 65,396 300,689 1,224,847 1,298,459 


Total Cars, U. S. ... 51,255 
+Station wagons. *Revised. 
A 


Same 
Week 
1947 
17,062 
2,299 
1,720 


641 


27,793 
4,560 
965 


dan. 1 
to 

May 8, 

1948* 
289,333 
42,136 
$2,347 
84,777 
130,073 
178,559 
139,118 
6,343 
33,103 
550,144 
99,321 
18,612 
276,254 
70,872 
94,085 
63,780 
24,160 
39,620 
10,051 
46,735 
47,724 
27,868 
57,114 
13,151 


Week 
Ended 
May I, 
1948* 
20,509 
2,942 
2,324 
5,823 
9,420 
3,401 
765 
673 
1,963 
24,922 
1,999 
1,462 
16,562 
2,235 
2,664 
4,476 
1,809 
2,667 
553 
2,417 
2,844 
2,211 
3,416 
647 


Total 
Apr., 
1948* 
87,708 
13,109 
10,204 
25,068 
39,327 
9,302 
848 
2,582 
5,872 
136,488 
21,216 
5,778 
72,951 
16,040 
20,503 
13,828 
5,401 
8,427 
2,950 
11,997 
12,363 
8,957 
14,097 
2,999 


27 
16 


210,273 
11,141 
45,685 

494,603 
87,687 
20,033 


16 
10 


12 


40 


24 
16 


(Truck Table on Page 61) 


Hudson Is Fifth to” Drop 


Distributorship Network 


UDSON will virtually abandon 


its distributorship system as of | 


Aug. 1. 

The move makes Hudson the 
fifth auto maker since the war to 
do away with a nationwide net- 
work of distributors merchandis- 
ing cars and parts to dealers. The 
others were Studebaker, Nash, 
Packard and Chrysler division. 

George H. Pratt, sales vice- 
president, said that nine new 
zone offices and ware- 
houses will be established to take 
over the work of the cancelled 
distributors. Eleven Hudson 
zones are already in operation. 

All but a few of Hudson’s 102 
distributors will be reduced in 
status to direct dealers, it was 
learned. 

” * + 
ONLY three production concerns 

* are now left with widespread 
distributor-dealer setups—Cadillac, 
Kaiser-Frazer and Willys - Over- 
land. Packard kept only six dis- 
tributors in abandoning its prewar 
system. 

Other manufacturers — such as | 
Dodge, DeSoto, Buick and Pontiac | 
—maintain direct and _  indiréct 
dealers or direct and’ Associate | 


dealers. These operations, however, | 


do not approximate the old factory | 


distributorship plan. 

The projected 20 Hudson zones | 
in the U. S. will distribute cars, 
parts and accessories to about 94 
percent of Hudson’s 2,400 dealers 
in the U. S., Pratt said, 

New Hudson zones and ware- 
houses will be in Boston, Cleve- 
land, Dallas, Kansas City, Minne- 
apolis, Philadelphia, Pittsburgh, 
San Francisco and Portland, Ore. 


The company now has zones and | 
depots in Atlanta, Buffalo, Chicago, | 


Cincinnati, Detroit, Los Angeles, 
Memphis, Milwaukee, New York, 
St. Louis and Washington. 

* + + 
OF THE manufacturers retaining 
4 large-scale distributor pro- 


Cadillac has 172; Kaiser- 


grams, 
141, and Willys-Overland, 


Frazer, 
| 95. 

Spokesmen for all three of these 
concerns said there were no plans 
currently under consideration for 
joining the trend to drop distribu- 
torships. 

The chief motive for this post- 
war trend, it is agreed, has been 
the factories’ desire to stream- 
line operations for the competi- 
tive period ahead. In addition, 
these factories believe their field 
forces are large and capable 
enough to handle the entire 
wholesale end of the business 
themselves. 

This explains why most new- 
comers to the industry, like K-F, 
resort to distributors to hold up 
the wholesaling responsibilities un- 
til such time as adequate field or- 
ganizations can be built up. 

Of other newcomers not yet in 
a production, Tucker and 

eller have appointed distributors 
along with dealers. Playboy does 
not plan to have distributors. 
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Output Slumps 
To *48 Low of 
79,971 Vehicles 


Steel Shortage Shuts 
Chrysler Three Days; 
GM Is Still Affected 


By Bernie Thomas 
Staff Writer 


GLUMPING to the year’s lowest 

point, as steel shortages intensi- 
fied, U.S. car and truck output last 
week totaled 79,971 units, according 
to Automotive News estimates. 

Most of the decline occurred in 
passenger car assemblies, these 
falling to 51,255 compared with 
the previous week’s total of 65,396. 

Truck production totaled 28,716, 
down only slightly from an all-out 
month-end effort of 31,391 the week 
before. 

+ +o * 
A™MTHOUGH many plants idled 
the week before return to the 
production lineup last week, the 
steel situation forced many more to 
drop out as follows: 

1. Chevrolet assembly plants 
throughout U.S.: Began closing last 
Monday, costing the GM division 
approximately 14,000 cars. Sched- 
uled to reopen today (May 10). 

2. Chrysler, DeSoto and Dodge 
passenger car divisions of Chrys- 
ler: Shut down Thursday until 
tomorrow (May 11). Output lost: 
4,300 cars. 

3. Plymouth plant in Detroit: 
closed all last week; to resume to- 
morrow (May 11) with other Chrys- 
ler divisions. Production lost: 8,640 
cars. 

4. GM’s B-O-P plants (Buick, 
Oldsmobile and Pontiac): shut- 
down last Friday to resume May 17. 
Production lost: 8,800 cars. 


+ * * 


([HROUGH last week, according 
to Automotive News tabulations, 
the coal strike had already cost U.S. 
plants the assembly of more than 
100,000 vehicles, mostly cars. 


A glance at future prospects 
indicated that such losses might 
be merely a beginning. A rail 
strike now could be more serious 
than a similar one two years ago. 

Auto industry opinion was that if 
the railroads go on strike (May 11), 
the effect on car and truck produc- 
tion would be almost immediate. 

Inventories at auto plants are ex- 

tremely low and those at steel mills 
still lower as a result of the coal 
tieup. A rail strike, it was pointed 
out, could close auto plants within 
a matter of a few days. 
* + * 

NLIKE two years ago, a railroad 

strike this year would find auto 
plants with no banks of materials 

(See PRODUCTION, Page 58, Col. 5) 


Labor Front Active 


By Mac Gordon 

Staff Writer 
| CHANCES for heading off a 

4Chrysler Corp. strike on Wed- 
| nesday (May 12) appeared to hang 
at press time on these last-minute 
possibilities: 

A nationwide railroad workers’ 
walkout tomorrow (May 11), 
which might induce UAW-CIO 
strategists to delay the starting 
date of a Chrysler tieup. 

A pre-strike wage agreement, 
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progress towards which was re- 
ported as negligible at press time 
Thursday. Negotiations were con- 
tinuing on a daily basis, however, 
and expectations were that ses- 
sions would be held through the 
week-end and up to Wednesday. 


+ + * 

Be sete MAZEY, acting UAW pres 

ident, ruled out the prospect 
advanced earlier that Michigan's 
Bonine-Tripp labor law would in- 
fluence the union to delay its strike 
time. 

Mazey said the UAW’s top pol- 
icy conimittee had decided to 
ignore provisions of this law re- 


quiring that, before any strike, a 
(Continued on Page 59, Col, 1) 
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Another Plant for California . .. 





- tT i jal view of Lincoin-Mercury's new assembi 
rn tt com 0) one aoe tt ahaha te | epened this year; the others are at St. Louis and Metuchen, N. J. 


first time Lincoins have ever been produced outside Detroit. 


It is one of three new L-M 


last week. 
i It marks 


Lincolns and Mercurys a day. 


lants to be o 





L-M SHOWROOM—Here is a closeup of the Lincoln-Mercury showroom adjacent the new 


assembly plant just opened in Los Angeles. 


‘Notables on Hand as L-M 


Dedicates L.A. 


LOS ANGELES. — The Lincoln- 
Mercury division of Ford Motor 
Co. dedicated its first “home” in 
California Thursday at ceremonies 
attended by Gov. Earl Warren, 
Mayor Fletcher Bowron of Los 
Angeles, 800 prominent guests from 
all sections of the West and top 
company executives from Detroit. 

The new assembly plant at East- 
ern and Slauson Aves. in the heart 
of the central manufacturing dis- 
trict recently began turning out 
1949 Lincoln and Mercury cars for 
125 dealers in the Rocky Moun- 
tain and Pacific Coast states. This 
is the first time Lincoln cars ever 
have been assembled outside De- 
troit. 

Ford was the first manufacturer 
to assemble automobiles in Cali- 
fornia, having opened its first plant 
in Los Angeles in 1913. 

The new plant in peak produc- 
tion will assemble 200 cars each 
eight-hour working day and em- 
ploy 1,500 workers. Other new 
[incoln-Mercury plants at St. 
Louis and Metuchen, N. J., will 
be dedicated this year. 

“This plant is a further step in 
the continuing process of* adding 

to the wealth of Los Angeles and 
California,” E. J. Bond, plant man- 
ager, declared. “We are proud to 
become a part of the industrial 
life of California and to welcome 
the company’s top executives to 
Los Angeles for this event.” 

Ernest R. Breech, executive vice- 
president of Ford Motor Co. and 

Thomas W. Skinner, Lincoln-Mer- 


Redmond Pares 


Motor Prices 


OWOSSO, Mich.— Price reduc- 
tions averaging 10 percent on all 
fractional horsepower electric mo- 
tors manufactured by Redmond, 
Co., Inc., were announced here last 
week by Lewis Hamlin, vice-presi- 
dent of the firm. 

Reductions run to 16 percent on 
some of Redmond’s alternating 
current, induction-type units, Ham- 
lin said. He attributed the lower 


prices to “manufacturing efficien- 
cies we have attained.” 


Plant 


cury general manager, headed a 
group of 16 executives who went 
to Los Angeles for the dedication 
and open house ceremonies. Ben- 
son Ford, vice-president of Ford 
and director of the L-M division, 
who was to have dedicated the new 


plant, was prevented by illness 
from attending. 
Other Lincoln-Mercury’ execu- 


tives at the Los Angeles plant ded- 
ication included Joseph E. Bayne, 
general sales manager; Neill S. 
Brown, director of manufacturing; 
A. H. Crowley, assistant general 
sales manager; George W. Walker, 
director of purchasing; Donald E. 
Irwin, director of industrial rela- 
tions, and Emil A. Ulbrich, con- 
troller. 

Ford executives present in- 
cluded Harold T. Youngren, vice- 
president and director of engi- 
neering; D. S. Harder, vice-pres- 
ident and director of manufac- 
turing; William T. Gossett, vice- 
president and general counsel; 
L. D. Crusoe, vice-president and 
director of finance; Charles E. 
Carll, director of public rela- 
tions; H. H. Ormond, director of 
plant engineering; Richard E. 
Roberts, director of management 
and employe relations, and M. L. 
Wiesmyer, manager of assembly 
plant operations. 


Other company executives here 
for the ceremonies were A. S. 
Hatch, Western regional manager 
for Ford; Lincoln-Mercury Dis- 
trict Managers H. H. Crimmins, 
Richmond, Calif.; George Patton, 
Seattle; R. H. Neely, Denver, and 
Jorge Barranco of Mexico. James 
P. Roberts, Ford district manager 
at Long Beach, Calif.. and A. L. 
Edwards, manager of the Long 
Beach plant, also were at the fes- 
tivities. 

Dedication ceremonies were held 
Thursday at the plant with lunch- 
eon for 800 guests and visiting 
executives. 

A management meeting was held 
Thursday evening in Beverly Hills 
for 200 management personnel of 
the Lincoln-Mercury and Long 
Beach plants. Simultaneously a 
dinner meeting was held for visit- 
ing Lincoln-Mercury dealers. A 
press dinner was also held. 





plant at Los Angeles, which was dedicated 
Capacity is 200 









Playboy Reports 
$640,000 Raised 


From Franchises 


BUFFALO.—Playboy Motor Car 
Corp. has raised “in excess of 
$640,000” through dealers’ and dis- 
tributors’ franchises, according to 
an amended stock registration 
statement filed by the company at 
the request of the Securities & 
Exchange Commission. 

Proposed stock sales to the pub- 
lic and the value of these shares 
are discussed in greater detail in 
the amended statement. 

It is pointed out that each of 
the founders, Louis Horwitz, 
Charles D. Thomas and Norman 
W. Richardson, put up $50,000 
apiece, for which they were issued 
5,000,000 shares of common stock 
at one cent a share. The company 
plans to sell 20,000,000 shares to the 
public at $1 a share, the statement 
reveals. 

If the firm is successful in sell- 
ing 20,000,000 shares, the book 
value of each share of common 
stock will be “approximately 68 
cents a share as compared to the 
one cent a share cash payment 
made by the founders,” says the 
amended statement. 

As a result of a testing and de- 
velopment program, it is said the 
Playboy car is to be manufactured 
on a 48-horsepower basis instead 
of 40, as originally planned. 


Falling Costs 
All Labor Charges Cut 20% 


By Dunham Motors 


CHARLESTON, 8S. C.—Dunham 
Motors Corp. (Dodge - Plymouth), 
Ann and Meeting Sts., has just an- 
nounced a 20 percent reduction 
on all labor charges. 

“Due to the excellent facilities 
incorporated in our new plant,” 
the management stated in ads, “we 
have reduced labor charges 20 per- 
cent on all truck and auto repairs 
and are pleased to announce that 
this savings is being passed on to 
you. 

“Modern facilities have enabled 
our mechanics to perform their 
work much more expeditiously and 
efficiently than heretofore when 
using old-style methods.” 





Gainesville Fire 

GAINESVILLE, Ga.—Gainesville 
Implement Co., distributor of Mack 
trucks and farm machinery, was 
gutted by fire April 23. Owner G. 
H. Law estimated the loss at $60,- 
000. He said he planned to rebuild 
as soon as possible. 














Bradley Succeeds Sloan .. . 


Road Congress Stresses 


Long-Range Planning 


ee. — Emphasis on 
the vital need for long-range 
planning in every state as the most 
practical, efficient and, in the long 
run, least expensive method of 
modernizing America’s highway 





er are to continue to benefit, an 
agriculture marketing expert told 
the congress. 

William C. Crow, director of the 
Agriculture department’s market- 
ing facilities branch, said trucks 























plant, was the were largely responsible for the 
underlying theme fact that perishables such as or- 
of the two-day anges, lettuce and fish were avail- 
Second Highway able at any season even in the 
Transportation smallest town. He pointed out that 


highways, and trucks, “run from 
everywhere to everywhere.” 
+ * * 

HE PROPOSED interstate high- 

way system of highly improved 
roads linking the nation’s 92 princi- 
pal cities can be of “utmost value” 
to national security, H. S. Fairbank, 
deputy U.S. public roads commis- 
sioner, told the congress. 

The system, for which routes 
were designated by the states and 
the Federal Public Roads Adminis- 
tration earlier this year, he said, 
will constitute but 1 percent of the 
nation’s total road mileage while 

(Continued on Page 57, Col. 1) 


N.C, Parley On; 
Seven Speakers, 
* 
Symposium Set 

PINEHURST, N. C.—Members of 

the North Carolina Automobile 
Dealers Assn. and their wives 
gathered here over the week-end 
for the association’s annual con- 
vention, which will run through 
Wednesday. 
Among the guest speakers will 
be: 
John C. Metcalfe, former diplo- 
matic correspondent for Time 
magazine; Frank W. Lovejoy, sales 
and merchandising executive of 
Socony-Vacuum Oil Co.; John W. 
Fassitt, president of Foss-Hughes 
Co.; John W. Stokes, dealer tax 
consultant. 

Also, Ray Chamberlain, NADA 
convention manager; Ernest Bur- 
well (Chevrolet), Spartanburg, S. 
C., and John F. Connors, Ford dis- 
trict manager at Washington. 

A dealer symposium of four 
NCADA members will be present- 
ed, with Jack Steele, Wilson 
Uzzle, Brack Wilson and J. F. 
Scarborough participating. Judson 
B. Smith will serve as moderator. 

An extensive entertainment pro- 
gram got underway Sunday for 
early convention arrivals. Three 
concerts were to be given, one 
exclusively for the ladies by Lans- 
ing Hatfield of the Metropolitan 
opera. A golf tournament was also 
planned. 

Dealers received their conven- 
tion kits upon registering this 
—— (May 10) at the Carolina 
otel. 


Hudson Profit 
Down Slightly 


DETROIT. — Hudson Motor Car 
Co. reports consolidated net income 
for the three months ended Mar. 31, 
1948, of $1,451,387, equal to 80 cents 
per share, after all charges includ- 
ing depreciation, interest, and pro- 
vision for federal, state and foreign 
income taxes. 

In the corresponding period of 
1947, the company had a net in- 
come of $1,791,225, equal to 99 cents 
per share. These figures are sub- 
ject to audit and year-end adjust- 
ments. 


Congress held 
here last week. 

Sponsored by 
the National 
Highway Users 
Conference, the 
congress was at- 
tended by hun- 
dreds of dele- 
gates representing all aspects of 
the giant highway transportation 
industry. 

It was announced that Albert 
J. Bradley, executive vice-presi- 
dent of General Motors, had been 
elected chairman of the NHUC 
to succeed Alfred P. Sloan jr., 
GM chairman, who had headed 
the national conference since its 
inception in 1982. Sloan was 
unanimously voted chairman 
emeritus of the NHUC. 

Sloan told the delegates in an 
address that an adequate highway 
system at lowest possible cost was 
“fundamental” to the _ nation’s 
progress, but added that highway 
transportation problems were in- 
separable from other national 
problems. 

“The never-ending demands upon 
all government authorities for 
more and bigger services, the cost 
of foreign relief and rehabilitation, 
the expanding rearmament pro- 
gram, our inherent government 
extravagances and inefficiency—all, 
when expressed in terms of high 
taxes, constitute a real threat to 
the necessities of a vital and ex- 
panded economy,” he declared. 

a * * 

LOAN said that the demands of 
’ highway transportation on the 
system as a whole “should be based 
upon the most careful appraisal 
of our needs.” 

Barriers to interstate automotive 
traffic must be leveled just as were 
those which impeded the railroads’ 
progress in the 1800’s, E. J. Bush, 
president of Diamond T Motor Car 
Co., told the congress. 

Bush, moderator for a panel 
on the problem of differing state 
size and weight and reciprocity 
laws for motor vehicles, said 
public opinion must be called in 
to force the liberation of high- 
way transportation from unfair 
regulation. 

The motor truck must be pro- 
tected from unneeded regulation if 
the American consumer and farm- 





A. J. Bradley 


Crosley Is First Car 


To Use Bonded Brakes 


CINCINNATI. — Crosley has 
become the first passenger-car 
maker to adopt bonded brake 
linings for its cars as well as 
commercial models. 

Dodge is using the new linings 
on its lighter commercial mod- 
els, but has not adopted them 
for passenger cars as yet. 

Powel Crosley jr., president of 
Crosley Motors, said that Cros- 
leys rolling off the assembly 
lines at Marion, Ind., this month 
will feature the new Dyna- 
Wedge brakes. 








OLDS DEALERS HEAR SKINNER—These Oldsmobile dealers from the Cleveland zone recently heard S. E. Skinner, general manager of 


Oldsmobile, outline production and somone plans for the balance of 1948 and early 1949. Seated, left to right: 
smobile zone manager, Cleveland; H. F. Banks, assistant general sales manager; O. A. Schreiber, 


McCarroll; Skinner; P. C. Debarry, Ol 
and W. H. McKay, Columbus. 


Towell, Akron; K. A. Hoskins, Akron; W. P. 





Standing, left to right: A. 
Hanks, Lakewood; J. W. Barber, Cleveland Heights; H. H. Murray, Lakewood; A. E. White, Columbus; R. 





Morris Milstein; D. J. 


aTour, Cleveland; A. A. Lang, Berea; Stephen Domonkas; Sol Milstein; F. A. 
F. Whiteleather, Canton; D. J. 


ockel, Cleveland: D. A. Heindel sr. and D. A. Heindel jr., Youngstown. 
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Dealers’ or 


|) grweryey- are giving a lot of sup- 
port to the thought of obtaining 
a perpetual contract. The fairness 
of such a contract, both from the 
standpoint of the manufacturer and 
the dealer, has been discussed in 
this column many times. It is an 
attempt, of course, to better spread 
the risk in this industry. It would 
strengthen dealers; it would put 
them in a position to improve their 
performance both from the stand- 
point of the owner and the manu- 
facturer. 

It wasn’t so long ago that a di- 
rector of a manufacturer thought 
so well of the suggestion of a per- 
petual contract that he asked this 
writer to go to New York and sell 
the proposition to a senior officer 
of one of the Wall Street bond 
houses. This gentleman has had, 
perhaps, more to do with financing 
of automobile manufacturers than 
any other individual on Wall Street. 


The appointment was made. I 
went to New York at my own 
expense for the conference. He 
listened patiently for about five 
minutes and then he turned to 
me and said, “You have been in 
this business for 40 years and you 
don’t know yet how cars are 
sold.” He then informed me that 
the proper way to get rid of a 
lot of automobiles is to learn how 
to make them and make a lot of 
them. Load the dealers. Then 
the dealers have to sell them. 


With this bit of philosophy, au- 
thoritative from his standpoint, he 
terminated the conference, grabbed 
his hat and cane and kept a dinner 
appointment. This characteristic 
observation of my Wall Street 
friend is what has worried a lot 
of automobile dealers in the years 
past. Many dealers fear such a 
policy will be operated again. 

. 6 6 


Making Same Mistake 


As in 1937? 
c WASN’T so long ago either 
that I spent an evening in a 
hotel room in a neutral city with 
the second in command of a fac- 
tory unit. We were discussing 
dealer problems. He volunteered 
his opinion that factories, in refus- 
ing to negotiate a contract with the 
NADA, were making the same mis- 
take that they did with labor be- 
fore 1937. He declared the dealer 


Del. Dealers Elect 
Smith President, 
Hear duPont 


WILMINGTON, Del.—J. Gordon 
Smith of Dover was elected presi- 
dent of the Delaware Automobile 
Dealers Assn. to succeed I. F. 
Smoot of Seaford at the associa- 
tion’s annual meeting. 

Addressing the session, Dela- 
ware’s highway commissioner, 
Frank V. duPont, told the dealers 
that his department would need 
more money if it is to provide 
Delaware with an adequate high- 
way system. 

Other officers elected by the 
dealer group were: Robert J. Mc- 
Quillen, New Castle, first vice- 
president; Edward R. Smith, Sea- 
ford, second vice-president; Wil- 
liam C. Holden, Dover, third vice- 
president; Isadore Keil, Wilming- 
ton, treasurer, and David W. Pratt, 
Wilmington, executive secretary. 


Waldron Elected 
In St. Petersburg 


ST. PETERSBURG, Fla.—George 
Waldron has been named as presi- 
dent of the St. Petersburg Auto 
Dealers Assn. The association will 
be host to nearly 600 members of 
the Florida Automobile Dealers 
Assn. for its annual convention to 
be held at the Soreno hotel in 
October. 

Other officers elected were Gor- 
don Nichols, vice-president, and 
Charles Moore, secretary-treasurer. 


Sealers tell me 


By John 0. Munn 


salesmen's comments, 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


Questions or requests may be 


factory committees, which were 
formed only after NADA developed 
strength, were in the same cate- 
gory as a company union. 

Of course, he was not decrying 
the value of factory-dealer ad- 
visory committees. They have ac- 
complished much good. All mo- 
tives are mixed. We don’t need to 
question them as long as they 
result in benefits. 

But this factory executive ex- 
pressed the opinion that factories 
would do well to negotiate with 
dealer organizations on any sub- 
ject, and that furthermore they 
should give more than lip service 
to promote dealer organizations. He 
advocated that each factory should 
instruct its entire field staffs to 
actively encourage dealers to join 
local, state and national dealer as- 
sociations. 

These diametrically opposed opin- 
ions of leaders in this field should 
give us food for thought. 

* 


* * 

Permanent Contract 
Benefits Cited 
yas columnist advocates the per- 

petual contract because it would 
benefit dealers. I sincerely believe 
there is no valid argument against 
it from the standpoint of the man- 
ufacturer. Surely if the relation- 
ships between humans are to de- 
velop on a more permanent and 
more satisfactory basis, we need to 
eliminate force and fear. Now the 
dealer is forced into situations by 
the threat of “or else.” A perma- 
nent franchise would be adminis- 
trated with more successful results 
by selling than by persuasion. 


If any manufacturer or dealer 
doubts the benefits to accrue to 
both parties by the utilization of 
a bilateral contract, let them in- 
vestigate the relationship between 
the Coca-Cola Co. and its dealers. 
Here is a business even more 
competitive than our own. A 
whole new flock of competition 
aggressively offers twice the 
quantity of product for the same 
amount of money. But Coca-Cola 
largely due, I believe, to its dealer 
policy, has serenely withstood all 
attacks. It has continuously 
grown and prospered. 

When normal conditions are 
again restored, I believe that deal- 
ers will secure factories, rather 
than factories holding up dealers. 
Strong dealers will be a more im- 
portant factor in the permanency 
of a factory than its own strength. 

That is the reason I advocate 
a perpetual contract. Then the in- 
dustry would be really and truly 
a cooperative enterprise. Each unit 
would have every reason to work 
harmoniously and unitedly in striv- 
ing for a common ideal—better use 
of more automobiles for more 
people. 


On the House . 
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Politicians Try to Kick Him Around ... 


Dealer as a Football 


By Mac Gordon 
Staff Writer 


T WAS 


sales drama. 

But some unusual intermission 
speeches from several of the star- 
ring actors kept the dealer audi- 
ence in their seats even after the 
curtains closed on the first act— 
Detroit’s “gray market” grand jury. 

Everybody was anxiously wait- 
ing for the last act, when the 
eight justices of the Michigan 
supreme court will take the stage 
to deliver their opinion on the 
legality of levying a sales tax on 
the wholesale value of tradeins. 

A number of fascinated specta- 
tors, however, were wondering 
whether the intermission hullabal- 
loo was not calculated to set up the 
cues for the last act, the climax 
of which will be made known be- 
fore June. 









* * * 


N ANY event, here’s a resume of 

all the orating, gesturing and 
prompting: 

Recorder’s Judge W. McKay Skill- 
man announced the “temporary” 
suspension of the Detroit grand 


the jury’s accomplishments and de- 
nouncing the leaders of the Detroit 
Auto Dealers Assn. for allegedly 
trying to impede its work. 

Paul T. Graves, executive vice- 
president of DADA and the target 


Grand Jury Under Way 


In Flint Auto Sales 
FLINT.—A grand jury investi- 
gation into new and used-car 
sales in Flint and Genesee 
county opened last week after 
Judge W. McKay Skillman sus- 
pended his Detroit inquiry. Cir- 
cuit Court Judge Philip Elliott 
was conducting the Flint grand 





At least 10 local dealers were 
expected to be called as wit- 
nesses, with Judge Elliott ex- 
pected to place emphasis on an 
alleged wave of “title-jumping” 
deals. State auditors and their 
assistants moved from the De- 
troit investigation to aid the 
grand jury in Flint, Michigan’s 
second automotive center. 





of personal criticism in Skillman’s 
statement, denied that he or other 
association officials had tried to 
sabotage the jury or had advised 
their members to engage in un- 
lawful or unethical sales practices. 
Graves said new-car dealers, 
unwilling to pass any new in- 
crease in sales tax on to the pub- 
lic, had refused to accept Skill- 
man’s or the state’s interpretation 
of the sales tax pending the 
supreme court decision. 
Atty.-Gen. Eugene F.. Black a co- 
assailant with Skillman against 
dealers and their leaders, made 
front-page headlines by charging 
that Michigan new-car dealers had 
(Continued on Page 60, Col. 1) 


Minneapolis dealers are getting lots of favorable publicity on their 


new Fair Trade Standards code.. 


. Detroit dealers association has 


just issued nifty charts showing average used car prices in Detroit 


area, compared 





Wemhoff 


fails to collect 


with Automotive News’ auction 


prices; it’s a valuable service to its members and 
one that might be adopted by other groups... 
M. O. Anderson is recovering in a Seattle hospital 
from heart attack... 

We like Fred Albert’s dissertation on “Your 
Secretary,” published in the Oklahoma dealer 
bulletin: “If the Secretary writes a letter, it’s 
too long—If he sends a postal, it’s too short— 
If he doesn’t send a notice, he is lazy—If he 
attends a committee meeting, he is butting in 

If he stays away, he is.a shirker—If he duns 
the members for dues, he is insulting—If he 


the dues, he is slipping—If he 


asks for advice, he is incompetent—If he does not, he is ,bull- 
headed—If he writes his reports complete, they are too long— 
If he condenses them, they are incomplete—If he talks on a 
subject, he is trying to run things—If he remains quiet, he has 


lost interest in the meetings— 


Ashes to ashes, 
Dust to dust, 
If others won’t do it, 
The Secretary must.” 
Looks now that any auto show, if it is to include all postwar 


models, cannot be held until about 


February. That’s when the cycle 


of new models will be completed, it appears at present. 





—PerTe WEMHOFF 


intermission time last 
week in Michigan’s great auto 


jury in a 10-page report hailing 


oo 











Focused on Leaders 





NEW K. C. DIRECTORS—Members of the board of the Motor Car Dealers Assn. of Greater 


Kansas City. Seated, left to right, Keith V. 


Ware (Chrysler), past-president; William L. 


Gillmor (Pontiac), vice-president; Rudy Fick (Ford), president; Harry rane gue). 


treasurer, and 


G 1 
Oldsmobile), eorge Lawler (Nash) 


her 
George Welch (Ford); 


Robert S. 


directors, standing, left to right, O'Neill 


Armacost (Studebaker); Earl Davidson 


Dodge-Plymouth), and Kenneth Spry, manager of the association. 


4 


PHILADELPHIA DEALERS MEET—Dr. Alfred Haake { 
economic consultant, addressed the annual spring session of the Philadelphia Automotive 
Trade Assn. Left to right: R. R. Sonneborn, toastmaster; Dr. Haake, J. Eustace Wolfington, 
NADA director, and A. A. Martin, president of PATA. 





second from left), General Motors 


Threat of Controlled Economy 
Cited to Philadelphia Dealers 


PHILADELPHIA. — Members of 
the Philadelphia Automobile Trade 
Assn. were urged last week to 
unite against “any subtle inroads 
in the system of free enterprise 
which has enabled this country to 
enjoy the highest standard of liv- 
ing ever known to man.” 

At PATA’s annual spring meet- 
ing, Dr. Alfred Haake, General 
Motors economic adviser and con- 
sultant, also warned that the dif- 
ference between a controlled and 
a free economy is to be found not 
in the. political party in power, 
but in the unfavorable position the 
consumer finds himself as a result. 


He said a controlled economy 
undermines and frustrates con- 
sumer demand. 

“In a controlled economy,” he 
declared, “government experts not 
only tell the producer what to pro- 
duce, the merchant what to sell, 
but also the customer what he can 
buy whether he likes it or not. Fur- 
thermore, it tells him what he shall 
pay for it.” 

Dr. Haake was guest speaker at 
the largest spring party in the his- 
tory of the association. More than 
200 members were on hand. 


Dr. Haake warned the dealers 
to resist every governmental at- 
tempt “to regulate for regula- 
tion’s sake.” 

J. Eustace Wolfington followed 
Haake with his initial report as 
NADA director from Pennsylvania. 
His analysis criticized the “well 
meaning but ill-informed critics” 
of the automobile dealer and the 
automotive industry. 

Wolfington said that dealers 
should stop apologizing for their 
business. 

“All things taken into considera- 
tion,” he declared, “the factory 
franchised new-ear dealer has done 
a remarkable job in supplying and 
servicing 37,000,000 vehicles.” 

R. R. Sonneborn was toastmas- 
ter for the occasion. A. A. Martin 
conducted the business meeting 
which preceded the general meet- 
ing and the main speakers. Rich- 
ard MacMeekin, general manager, 
gave a report on the association’s 
activities over the past six months. 

Of interest to the members was 
an announcement that a childrens’ 


safety program jointly sponsored 
by PATA and radio station KYW 
was completing its 18th week over 
the air. Over 15,000 sets of animal 
safety cut-outs have been distrib- 
uted in answer to the thousands 
of requests for them which have 
been received over the past four 
months, it was reported. 


Of equal interest was a report 
on PATA institutional advertising 
program which has been conducted 
in the press. On a cooperative vol- 
untary basis PATA ads have ap- 
peared twice a week—Sundays and 
Saturdays—in a program which 
has extended over the past two 
months. Credit is given to the 
member dealer by indicating the 
contributor as a member of PATA 
in the ad. 

The meeting was concluded with 
the announcement of the biggest 
public relations and promotions 
program yet attempted by the as- 
sociation, namely, the 1948-49 “ca- 
valcade of cars” to be presented by 
PATA in cooperation with the 
Philadelphia Bulletin in a July 4 
celebration. 

This pre-press release announce- 
ment was made at the banquet by 
R. E. Beauchamp of the Bulletin. 


Cancelled Dealer 
Sues Chrysler 
For $100,000 


MINNEAPOLIS. — L. G. Fass- 
binder, former Dodge - Plymouth 
dealer here, has filed suit for $100,- 
000 against Chrysler Corp. and the 
Dodge division in Minneapolis fed- 
eral court. . 

Fassbinder claimed the amount 
as damages accruing under a con- 
tract cancellation in 1942 after he 
had entered military service. 

When he returned from service 
in 1944, he charged, Chrysler Corp. 
refused to reinstate his contract. 

He asked a permanent injunction 
to prevent Chrysler from supplying 
vehicles to any dealer in southwest 
Minneapolis, known as zone 2 in the 
Chrysler distribution system. 

Chrysler officials declined com- 
ment. 
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WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. [5. A return to the pre- 
NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the =e ee of = than ae re else | in the world. 


AUTOMOTIVE 





| Saeed anal s Record 


Vindicates Dealers 


HE AUTO grand jury conducted in Detroit by Judge W. 

McKay Skillman has closed the book. It wrote a lot of 
headlines. It provided a lot of ammunition for the politi- 
cians. It smeared some 1,000 new and used car dealers in 
Wayne county. It investigated dealers for months. It re- 
corded hundreds of thousands of words. It intimidated wit- 
nesses with summary contempt sentences. 


But when you come down to the solid figures, the 
score isn’t so impressive. Three new-car and two used- 
ear dealerships were indicted under the law; two new- 
ear dealerships were indicted under the jury’s interpre- 
tation of the law. These cases are still open. 


We hold no brief for anyone who breaks the law, but we 
would like to point out on behalf of the great majority of 
honest dealers that the grand jury’s record has vindicated 
them in spite of the efforts of the grand jury to smear them. 


In its first report, the grand jury asserted that customer 
waiting lists were “a very poor joke;” that the market for 
new cars in Detroit would be satisfied relatively soon if 
much of the city’s quota was not shipped to other states 
to be sold on the black market; that the public has been 
commonly victimized by many new and used-car dealers. 
This boils down to mostly slung mud. The closing report 
dealt largely with sales tax practices. 


Paul T. Graves, executive vice-president of the Detroit 
Auto Dealers Assn., pointed out that the greater part of 
the grand jury’s charges are based on Skillman’s own inter- 
pretation of the sales tax Jaw—an interpretation foreign to 
past practices. 


It is a simple matter to find that everyone is out of step— 
if you can make up the rules as you go along. 


The controversy over the sales tax interpretations is 
now before the Michigan supreme court. Charges should 
await decision by the court. Dealers are of the opinion 
that the finding of the court will support them. And 
even if it should not, it is obviously wrong to indict 
dealers for the manner in which state officials have been 
administering a law. 


So behind most of Skillman’s furious words is a simple 
fact: He’s got the cart out in front of the horse. 
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--a word in 


M. Slocum 


In the absence of Publisher 
Slocum, his column is devoted to 
the excerpts from a letter on the 
late Gen. William 8. Knudsen, 
written by former Brig. Gen. A. R. 
Glancy to Henry T. Ewald, presi- 
dent of Campbell-Ewald Co., 
Detroit: 

+ * * 

THOUSANDS knew Bill on his 
GM job; a relatively few of us 
knew him intimately on his war- 
time job. I want to touch on just 
a few of those circumstances. 

Recently at din- 
‘COMPLETELY ner, ex-Seeretary 
UNSELFISH of War Robert 
MAN’ Patterson said, 
“Bill Knudsen 
was the completely unselfish man 
in the war effort.” I also served on 
Patterson’s staff and he looked me 
right in the eye when he made that 
statement, “the 
completely un- 
selfish man.” 

Reluctantly, the 
thought became 
clear that all of 
the rest of us, 
who served to the 
limit of our ca- 
pacities, were 
selfish to the ex- 
tent that if things 
didn’t go our way, 3 
we either raised A. R. Glancy 
hell or quit. But Bill, with his sim- 
ple dignity, courageously pushed on, 
overcoming one difficulty after an- 
other. 

He was disturbed, it is true, by 
the sniping of the petty characters 
who finally cut him down, but he 
never swerved from his objective 
“to serve my country without ques- 
tion.” 





+ * * 


SO, LET US carry before us Sec- 
retary Patterson’s characterization, 
“the completely unselfish man in 
the war.” 

He was told by Roosevelt that he 
was to head up the Office of Pro- 
duction Management, but was de- 
ceived from the moment he ac- 
cepted. Sidney Hillman was put in 
as co-head. A few of us who had 
reported to Bill, at his request, 
argued with him that he was big 
enough nationally to take a stand 
and that, if he refused to operate a 
two-headed organization, Roosevelt 
would alter the plan. But he quietly 
refused our advice and said, “We'll 
work it out. We'll do our job. You 
boys leave Sidney to me.” 

Then Harry Hopkins surrounded 
him with a handpicked group of 
public relation assassins who gave 
credit in glowing terms to Hopkins 
and Roosevelt for all of Bill’s ac- 
complishments and blaming him 
when the “impossible” took a little 
time. 

* * * 

AGAIN HIS FRIENDS, this time 
headed by you, pleaded with him to 
cut off this antagonistic crew. You 
also volunteered to come to Wash- 
ington and head up a department 
to protect Bill. But, again, this gra- 
cious man, who could be harder 
than the hinges, modestly said, “If 
my work is good, time will tell.” 


And so the sniping went on. Some 
wanted the credit and others wanted 
the position and the power that 
went with it. Bill doggedly did a 
job, the like of which this world 
has never seen. 


And what was his reward? He 
read in the papers that Roosevelt 
had replaced him with another man, 
who later also was removed. 

Within a few days, he was made 
a 3-star general and, once more, we 
friends, the selfish ones, advised 
that he take a stand before the 
country, but again he said, “Boys, 
there is work to be done and I’ll do 
it. If the President of my country 
asks me to sweep the streets to win 
this war, I start sweeping.” Unself- 
ish is the word, Henry, and the 
qualifying word is completely. 

* * * 

THE TITLE of a 3-star general 
is one of the highest military 
awards, but a 3-star general with- 
out portfolio is an anomaly. But 
fate or the Lord assigned him to 
the staff of the then Undersecretary 
of War Patterson. And how lucky 
was this country of ours. Bill, the 
mechanic, and Bob Patterson, the 
lawyer, both had climbed to high 
places, keeping inviolate both their 

(See EDGEWISE, Page 58, Col. 1) 

























































































































































































used, if you so request. 


Who Are Left? - 


Could you please send me the 
names and addresses of the cus- 
tom car builders? I believe that 
some of them are LeBaron, Der- 
ham, and Darrin. 

Incidentally, I like the old way 
of listing auto production better 
than that now used. Why not 
mention Checker Cab, an AMA 
member, in your paper? They have 
a good-looking new model.—RIcH- 
arp B. Sener, 4 Bishop’s Road. Bal- 
timore 18. 

Epiror’s Note: LeBaron’s ad- 
dress is not known. Derham’s is 
Rosemont, Pa.; Darrin, 1534 N. 
Cahuenga Blwd., Hollywood, Calif. 
A newcomer is Curtis-Craft, Van 
Nuys, Calif. 


On Advertising 

This is my first letter to AuTomMo- 
tive News. I might say I look for- 
ward to it each week. 

Once in a great while some little 
thing disturbs me and I have found 
one that I feel I must write you 
about. 

Today I picked up the latest 
AvuTomoTivE News to find out on 
page 7 (Kaiser-Frazer ad) the 
“Finest car on the road” (accord- 
ing to past advertising in AuTomo- 
TIveE News) has the highest com- 
pression engine. It does not say 
higher than what. O. K., that is 
fine. However, I look at the latest 
issue of Motor and find some fig- 
ures that arouse suspicion, no end. 

Now, I turn to page 18 in Aurto- 
MOTIVE News and find an article, 
“Auto Advertising,” which I agree 
with wholeheartedly and think 
more of it should be used. (On 
truth in advertising.) 

In past advertising they have 
stated that their expensive car can- 
not only be compared with, but if 
you will drive one you will say 
that it is the finest car you have 
driven. Gentlemen, at the present 
time I am driving a 1947 Chrysler 
New Yorker, and I have driven Cad- 
illac Fleetwoods and many other 


‘Custom Makers .... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








cars, including the cars built by 


the concern being criticized. 
Frankly I feel that the above men- 
tioned cars are just a wee bit 
better. 

Will you please inform me what 
“The Highest Compression Engine” 
means and what the compression 
is, and if any others are higher. 
To say the least it is a bit mis- 
leading, according to Bob Finlay’s 
article—Oun1o Dopce Drater. 

Eprror’s Note: Motor specifica- 

tions missed the high compres- 
sion head that went into the 

1948 line of the make to which 
you refer. (See picture and cap- 

tion Page 1, Automotive News, 
March 22.) Compression went up 


from 6.86 to 1 to 7.30 to 1. Cros- 
(See LETTERBOX, Page 23, Col. 1) 


Coming Events 


MAY 

May 10-12 — Pinehurst, N. C. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 10—Detroilt (Statler). American Truck 
ing Assns.’ spring meeting. 

May 13-16—Atianta. Southeastern Automo 
tive Show. 

May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven- 
tion, Automobile Dealers Assn. of Indi 
ana, Inc. 

May 27-29 — Buffalo. 26th Convention of 
Automotive Engine Rebuilders Assn. 

May 31-June 1—Boston (Hotel Statler) 
Eighth annual convention, Massachusetts 
State Automobile Dealers Assn. 


JUNE 

June 1-3—New York City (Hotel Commo 
dore). Twenty-fifth annual convention 
New York Automobile Dealers, Inc. 

June 6-11 — French Lick Springs, 
Annual SAE summer session. 

June 10—Kansas City (Hotel President) 
Ninth annual convention, Missouri Auto 


mobile Dealers Assn. 
June 20-22—Mackinac Island, Mich. Twen 


ty-seventh annual convention, Michigan 
Automobile Dealers Assn. 
AUGUST 

Aug. 18-20—San Francisco (St. Francis) 


SAE West Coast meeting. 


SEPTEMBER 
Sept. 27-28—New York City (Waldorf-As 
toria). National Used Car Dealers Assr 
annual convention. 
OCTOBER 
Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn. 
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Here’s a great new “plus” for your 


Ford service customers —the just-introduced Genuine 


Ford Parts Seal that says they're real! 


Placed on your customer's Ford, it assures him that 
you have used Genuine Ford Parts in completing the 
service job. And that makes more customer satisfac- 
tion, builds more business because Genuine Ford Parts 


are made right to fit right and last longer. 


Call or write your nearest 
Ford Parts Distributor or 


Dealer for full information. 
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1948 CHEVROLET CABRIOLET — Official 
Pace Car, 32nd Annual Indianapolis 
500-Mile Race. 


THE LEADER 


WILL LEAD THE 
900-MILE RACE 
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f ft it | d Yes, this sparkling new Chevrolet will 
wn el U S u 5 i ca 5 lead the 32nd Annual 400-Mile Race at 


Indianapolis on May 31st, just as it leads 


J 

inn Va ‘ ue, year in automotive value, year after year. 
' Naturally, Chevrolet and Chevrolet 

after year! 


dealers are proud of both of these 
honors, but we are even prouder of the 
fact that men and women prefer this car 
to all others and have bought more Chevrolets than any other make during the total 
17-year period, 1931 to date! 


Men and women everywhere know they get more value in Chevrolet. More value in its 
Big-Car beauty! More value in its Big-Car comfort and performance! More value in all the features 
which identify this new Chevrolet as the only car giving BIG-CAR QUALITY AT LOWEST COST! 


That’s why more people drive Chevrolets, according to official nationwide registrations, and 
more people want Chevrolets, according to seven independent nationwide surveys, than any 
other make of car. 


That’s why automotive dealers, far and wide, recognize Chevrolet as the leader and the 
Chevrolet franchise as the most desirable franchise in the industry! 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 


CHEVROLET 


—and ONLY Chevrolet— 


IS FIRST! 
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SYRACUSE, N. Y.—Billed as the 
first full-scale postwar auto show 
in the nation, the Syracuse centen- 
nial automobile show—hailing Syr- 
acuse’s celebration of its 100th year 
as a chartered city—was staged last 
week under the sponsorship of the 
Syracuse Automobile Dealers Assn. 

Fifty exhibitors were on hand for 
opening day and included all lead- 
ing lines of passenger cars, many 





Compton, Neyhart 
Upped in Nash 


Sales Promotion 


DETROIT.—R. R. Compton has 
been appointed sales promotion 
manager of Nash Motors for United 
States and Canada, and R. M. Ney- 
hart assistant sales promotion 
manager for service. 

Compton, formerly Central re- 
gional manager, joined Nash in 





R. R. Compton 
1940 as district manager at Char- 
lotte, N. C. He was promoted to 
zone manager at Dallas and later 
became Southern and then Central 
regional manager. He entered the 
automotive industry as a dealer, 
served as a federal food adminis- 
trator during World War I and 
later with Chevrolet. 


Neyhart, who joined Nash in 1947 
as a district manager for the Phila- 
delphia zone, entered the automo- 
bile business in 1936 with Chevro- 
let’s zone office at Philadelphia. 


Auto Airfreight 
Plans Studied 


DETROIT.—A team of airfreight 
specialists of American Airlines 
held discussions with automotive 
shippers in the Detroit area last 
week to determine the basis for 
the airline’s future cargo schedules 
through Detroit. The team was 
headed by Walter Sternberg, gen- 
eral sales and traffic manager, and 
Jack Tompkins, district sales man- 
ager. 

American will expand its air- 
freight fleet progressively through- 
out the spring as the DC-4 Flag- 
ships now in passenger service are 
replaced by the modified Five Star 
DC-6 Flagships, the first of which 
returned to service on Mar. 15, it 
was said. 


As the DC-4s are replaced, they 
will be converted to all-cargo 
planes, Sternberg declared. 


The survey indicates that there 
has been uncovered a potential of 
better than 50,000 pounds of freight 
per week out of Detroit, Tompkins 
said. 


R. M. Neyhart 





Postwar Motor Carnival 


Syracuse Assn. Stages Full-Scale Auto Show 
With 50 Vehicle Exhibitors 


truck lines and various motorcycle 
and motor scooter manufacturers. 

General chairman of the show 
was Herbert A. Dunn. Managing 
director was C. H. Hayes and gen- 
eral committee members included 
Clelland §S. Forsythe, George F. 
Dunbar and Edward B. Fonda. 

General attendance totals for 

the week were estimated to have 

been 45,000 persons. 

Special attractions included a na- 
tionally known dance band, local 
quarter-hour radio broadcasts and 
three afternoon ABC network 
shows, exhibition of the late Her- 
mann Goering’s bullet-proofed Mer- 
cedes-Benz and a $19,000 Rolls- 
Royce sedan. 

Other highlights included several 
early American automobiles; an 
airplane; a cutaway General Elec- 
tric jet engine for aircraft, and a 
novelty rainbow water fountain 
erected by the city parks depart- 
ment. 

Ralph L. Lee, member of the 
General Motors public relations 
staff, was guest speaker at the 
association’s annual “dealers’ day” 
luncheon for exhibitors and their 
salesmen. SADA President Rob- 
ert J. Purcell presided. 

Exhibitors and their lines includ- 
ed the following: 

Fonda Motor Car Co. (Packard); 
Spector-Genesee Motors, Inc. (Cad- 
illac-Oldsmobile); Clell Forsythe 
Motors, Inc. (Dodge - Plymouth); 
Rusterholtz and Rossell, Inc., Leon 
Carpenter and R. M. Cornwell (all 
Chrysler - Plymouth); Hub Motor 
Sales, Hubard J. Wright, Inc., and 
Wilber Auto Service (all Kaiser- 
Frazer). 

Also, E. J. Arnstine Co. Inc., Nel- 
lenback Bros. and William Stahle 
(all DeSoto-Plymouth); Sleeth Mo- 
tors (Hudson); Syracuse Buick, 
Inc., and H. O. M. Clark, Inc. (both 
Buick); Harry Howlett Co. Inc., A. 
Robert Perry and Eastwood Sales 
and Service (all Studebaker); 
Bresee Chevrolet Co., Salina Chev- 
rolet Co. and Pilot Chevrolet; Park- 
hurst Motors, Inc. (Willys-Over- 
land); Paul T. Henson, Inc. (Lin- 
coln-Mercury); Gerald F. Strick- 
land and Illingworthy-Bailey (both 
Pontiac), and T. D. Hutt (Nash). 

Although Ford passenger cars 
were not exhibited, special displays 
were staged by Keegan-Henson 
Motors, E. G. O’Donnell, Inc., and 
Reynolds Motors, Inc. 


Knudsen Leaves 
Estate to Family 


DETROIT.—The will of William 
S. Knudsen, former president of 
General Motors, was filed in pro- 
bate court here last week. 

It left the bulk of his fortune to 
his wife, three daughters and his 
son. Total value of the estate was 
not specified, although personal 
property was estimated at more 
than $200,000. 

The National Bank of Detroit 
will administrate the will. The 
hearing will be held June 7 before 
Probate Judge Patrick H. O’Brien. 

Knudsen’s wife, Clara Elizabeth 
Knudsen, is to receive the income 
from one-third of the estate, to be 
paid quarterly during her lifetime. 
At her death the principal and in- 
come go to the children. 





45,000 AT SYRACUSE SHOW—General view of the Syracuse Centennial Automobile Show 
held last week in the Syracuse State Armory under sponsorship of the Syracuse Automobile 
Dealers Assn. All makes of cars were on display, helping the city to celebrate its 100th 
anniversary. C. H. Hayes, manager of the show, estimates 45,000 persons saw the show. 






AUTOMOTIVE NEWS, MAY 10, 1948 


Foreign Offerings . . . 





NEW HEALEY, the ‘'Sportsmobile’’ made 


in England. Due to frame being constructed 


of duralumin and panels of aluminum, the car weighs only 2,520 pounds and is capable of 
speeds of 110 miles per hour. Gasoline consumption is 30 mites per gallon at 70 miles per 
wi 


hour. The engine, 
power. S. Morris of S. Morris & Co., 
at 25 Broadway, New York City. 





ich is of overhead valve design, develops nearly 100 brake horse- 
London, has arrived in this country and is located 


NEW SPANISH CAR—Built on a Hispano-Suiza chassis, the ultra-modern coachwork by the 
Spanish Motor Body Builders, Castelo, shows decided American influence.—(Acme photo). 


SEC Probes Legal Tieups 
In Stock Suit of K-F 


By Bernie Thomas 
Staff Writer 

DETROIT. — Five unexplained 
phone calls, and an attempt to 
link two members of a Cleveland 
law firm to two of them, were the 
main developments in the Detroit 
phase of SEC’s probe into the 
Kaiser-Frazer stock fiasco up to 
press time last week. 

Testimony revealed that the first 
call was made from the office of 
Attorney David V. Martin to the 
Cleveland law firm of Harrison, 
Thomas, Spangenberg and Hull. 

Martin acted as counsel for 
James F. Masterson, Philadelphia 
lawyer, who filed the controver- 
sial suit against Kaiser-Frazer, 
which allegedly invalidated Otis 
& Co.’s pact to go through with 
a K-F stock offering. 

Efforts by E. Russell Kelly, SEC 
attorney, to link up Allen Hull and 
Marvin C. Harrison, members of 
the Cleveland law firm, to the 
phone calls failed when both re- 
fused to testify. 

They claimed privileged rights 
between lawyer and client. Al- 
though Melvin Kroll, presiding of- 
ficer, ruled that such rights did not 
extend to withholding the names 
of clients, both stood their ground 
and declined this information, too. 

However, Hull was identified and 
admitted being the man _ who 
aroused the interest of newspaper- 
men at Michigan’s Wayne County 
building on the day the Masterson 
suit was filed. 

He testified that Masterson was 
not his client and that his asso- 
ciation with Martin extended 
only to a vague meeting about 
two years ago. 


He denied being the person who 


Packard Shows 
$1.3 Million Net 


DETROIT. — Packard last week 
reported a consolidated net income 
of $1,304,727 for the first three 
months of this year. This is after 
provision of $800,000 for estimated 
federal income tax. 

A net loss of $1,148,173, without 
provision for any carryback tax 
refund, was listed by the company 
for the corresponding 1947 quarter. 

Packard said car shipments dur- 
ing the first quarter this year 
climbed 60 percent to a total of 
17,600 units, compared with 11,018 
in the like period of 1947. 


| tipped off press associations about 
the filing of the suit. A reporter 
testified that on the morning the 
suit was filed, Hull asked him: 
“Will this story be put on the AP 
wire right away?” 

Four other phone calls, two from 
public stations and two from Mar- 
tin’s office, were made to Harrison, 
according to testimony. 

Harrison denied discussing the 
Masterson suit with Cyrus Eaton, 
head of Otis & Co., until after it 
had been filed. He admitted hav- 
ing many phone conversations with 
Eaton, but so many, he said, that 
he couldn't remember any one in 
particular. 

Harrison did vaguely recall a 
telephone conversation with an 
Abraham Pomerantz, New York 
attorney, on Feb. 6. He said the 
possibility of a Kaiser-Frazer stock 
suit might have been mentioned 
in a kidding way. 

He described Pomerantz as a 
man who had possibly filed more 
stock suits than anyone else in the 
country. 

“And in a case as outrageous 
as this one” regarding such “a 
scandalous issuance of stock,” 
Harrison inferred he thought it 
likely that Pomerantz might be 
considering such a suit. 

SEC officials reported they had 
no plans to question K-F dealers 
as yet. 











Comet 
(Continued from Page 1) 
Marvel Delivery car, a three- 
wheeled vehicle, and the Motor 
Wheel Featherlite, a two-wheeled 
device in which the rider is sup- 
posed to sit within the rear wheel. 

Great claims were made for 
the vehicles. Many auto dealers, 
among other people, became in- 
terested. Most of the dealers 
were interested in exploring the 
possibilities of obtaining fran- 
chises to handle the _ vehicles. 
They were told that those who 
made prepayment for display 
models would receive preference 
on franchises. Many dealers 
made deposits. 

Several months later complaints 
started to pour in. Dealers said 
that they had not received cars 
nor could they get their deposits 
back. Better Business Bureaus and 
the Postoffice began investigating. 

Rose admitted at the postal 
hearing, before Daniel J. Kelly, 
chief trial examiner, that he had 
never delivered a motor vehicle 
and was not in readiness to de- 
liver a single one of his vehicles 
within any reasonable time in the 
future. Postal Solicitor Frank J 
Delany presented the case. 

In Rose’s defense, however, Rose 
said that he had made refunds of 
$30,000. 

A postal inspector testified that 
Rose’s books showed that he had 
received about $49,000 from May 
1, 1946, to Jan. 6, 1947. At that 
latter date, the books showed he 
had about 284 customers. Dur- 
ing the same period, Rose had 
made refunds of $24,965, and he 
had remaining in his bank ac- 
count a balance of $110, the in- 
spector testified. 

Another postal inspector, after 
conducting test correspondence 
with Rose, said he received a let- 
ter dated June 3, 1947, from the 
respondent reading: 

“We appreciate your interest in 
our new lightweight cars. The pro- 
duction of the Comet is well on 
its way now, due to the extremely 
simplified construction of this car. 
We believe that we can make de- 
livery of a display model of the 
new, greatly improved Comet with- 
in about four weeks after placing 
of order. Lot shipments of this car 
should be possible soon after that. 

“For the time being, we shall 
ship these cars completely assem- 
bled. Later we shall send these 
machines in a knocked-down con- 
dition, as this would reduce their 
cost even more. Should your order 
for a display model reach here 
soon, you would have the prefer- 
ence as to the sole dealership in 
all our units for your district.” 

While Rose indicated that de- 
livery was likely within a mat- 
ter of weeks, almost a year later 
he admitted that none of the 
cars had been produced. 

The postal findings of facts com- 
ments: 

“It is quite obvious from the tes- 
timony of the respondent that he 
was endeavoring to finance his 
business, including the production 
of these ‘display models,’ by these 
‘dewn payments.’ It is also appar- 
ent that it was the plan of the 
respondent to conceal the fact that 
no display models were ready for 
delivery, with the hope that pur- 
chasers would patiently await pro- 
duction and delivery thereof while 
their down payments were being 
used to this end. 

“The evidence conclusively sus- 
tains the charge of the govern- 
ment that the respondent is con- 
ducting a fraudulent enterprise 
through the mails.” 


AWARD OF MERIT—The Automotive Safety Foundation's Pyke Johnson is shown receiving 
the citation of the American Trade Assn. Executives at the annual meeting. Assistant Secre- 
| tary of Commerce David Bruce is making the presentation. 
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ss Has Counted The Votes 
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helt 
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fer: 

\ Not only has Dodge taken into account the thousands and thou- 
at sands of certified orders for its cars and trucks on the books of its 
- dealers— 

tes- 

P-. Dodge has also weighed and counted the many gilt-edged appli- 
tion ° e : e ° 

hese cations for its dealerships as new appointments are made. 

the 

that 

ver They all add up to an overwhelming vote of trade and consumer 
pro 


confidence for Dodge. 


What’s the reason? Product reputation is one reason. Factory 
policy with trade and public is another. The great popularity and 
success of Dodge cars and trucks are additional reasons. 


Yes, Dodge is on the high-road of its well won leadership and the 
votes of confidence keep coming in larger and larger volume, every day. 


D Oo bi is - e Lowest Priced Car With Fluid Drive 
**Job-Rated”’ Trucks 


DODGE + DIVISION OF CHRYSLER CORPORATION 7900 JOS. CAMPAU, DETROIT 11, MICH. 
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Held Impractical by NAM 


NEW YORK.-—Assailing annual 
wage guarantees as impractical 
and inflationary, the National 
Assn. of Manufacturers declared 
in a study made public here that 
job security can best be achieved 
through steady work and pay. 

The guaranteed wage is not only 
risky for employers, the NAM 
said, but would tend to “destroy 
the very jobs which were to be 


safeguarded” because it ignores 
basic economic and competitive 
factors. 

Industry recognizes that em- 


ployment must be stabilized, the 
association declared, and many 
manufacturers are making prog- 
ress toward this goal in spite of 
such obstacles as major business 
cycles beyond their control. 

“A guarantee of pay without 
work is not practical since no 
company can foresee its future 
with accuracy,” the association 
observed. “It would impair the 
company’s financial strength.” 
Stabilized employment, based on 

regular production, was described 
by the NAM as the “only real an- 
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Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 
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swer to the need for steady work 
and steady pay.” 

“Stabilized productive employ- 
ment is of real benefit to all seg- 
ments of our economy, particular- 
ly the public,” the study con- 
tended. “When production is con- 
tinuous, unit costs are reduced 
and prices can be lower and wages 
higher than would be_ possible 
otherwise. 

“It is reasonable to anticipate 
that as manufacturers of consum- 
er goods, for example, improve 
their productive stability, their 
raw material suppliers will be bet- 
ter able to schedule year-round 
operations. Thus, employment sta- 
bilization should gradually spread 
over wider segments of each in- 
dustry. 

“When that happens, the overall 
business cycle itself may be af- 
fected favorably, reducing the vio- 
lent peaks and valleys in the gen- 
eral business curve of the nation.” | 

One of the advantages of em- | 
ployment stabilization, the asso- 
ciation pointed out, is the lower- 
ing of unemployment compensa- 
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Inc. 
(Ford), Cleveland, took full advantage of a 
smashed window caused when one car ca- 
reened off another in front of the Chester 
Ave. display room and cracked the glass. The 
company posted a huge sign reading ''They're 


WINDOW-BREAKER — Hull - Dobbs, 


breaking through the window to sell their cars 
to Hull-Dobbs, the world's highest buyer."" At 
the same time, the company continued its 
advertising program, based on the incident, 
to secure used cars. . 

tion taxes, for which most states 
have provisions. Tax savings 
amounting to as much as $10,- 
000,000 annually have been re- 
ported by participants in job sta- 
bilization clinics sponsored by 
the NAM. 


a 







*Address Industrial Department, Union Pacific Railroad 


Omaha 2, 


Nebraska 












Herbert B. Maw 


* One of a series of ad- 





By Jim White 
Staff Writer 


| 8 prwellinbe the extra production 

headaches involved, auto build- 
ers are increasing efforts to meet 
the public’s growing demand for 
convertibles, a survey by AvTomo- 
Tive News has revealed. 


Meanwhile, station wagon out- 
put has more than doubled pre- 
war averages. The industry pro- 
duced 79,516 station wagons in 
1947, or 2.2 percent of the 3,588,- 
178 cars built. Prewar, the best 
year was 1941, when 33,900 sta- 
tion wagons came off the lines. 
Several manufacturers are cur- 

rently readying new convertibles 
for unveiling, the survey disclosed. 
Among those planning debuts 
shortly are Hudson, end of June; 
Kaiser-Frazer, “this summer,” and 
Willys-Overland, July. 
Percentage-wise, postwar con- 
vertible output has far outstripped 
prewar averages, the survey indi- 
cated. Some manufacturers have 
tripled prewar averages to meet 





Soft Tops Up 


Postwar Convertible Output Rises Sharply; 
Station Wagons Also Boom 


increased demand for showy soft 
tops. 
* * * 

MECHANICAL improvements in 

weatherproofing, easy opera 
tion of tops, larger interiors and 
a growing public acceptance has 
boomed convertible backlogs, deal- 
ers in nearly all lines claimed. 


Unlike the average conventiona! 
ear buyer, the convertible purchas 
er seldom rears back at the extra 
price he pays for smartness, it was 
pointed out. 

“These models used to be con- 
sidered as cars for the young 
people,” one dealer said, “but 
now they are being bought by) 
bankers, ministers and even 
elderly women.” 

One Ford dealer in northern 
Texas admitted that on the basis 
of current convertible deliveries, 
his present backlog would require 
seven years to fill. All ages, he 
added, are represented in the order 
book. 


A spokesman for Packard esti- 
mated that 10 percent of 1948- 
model year production is devoted 
to convertible and station wagon 
models. Packard, which claims to 


| have been the first to produce a 
|truly postwar convertible, reports 
|that production schedules call for 


maintenance of that percentage 
throughout the year. 
* * * 

yo produced 33,285 station 

wagons in 1947, or 27.8 percent 

of its total units. From Jan. 1 to 


| April 21 of this year, station wa- 


gon output reached 10,275 units. 
Station sedan output in December, 
1947, was 51 units, with a total 


| of 1,454 units following from Jan. 
|1 to April 21, this year. 


In 1947, Lincoln’s output aver- 








vertisements based on 
industrial opportunities 
in the states served by 
Union Pacific Railroad. 





UNION PACIFIC RAILROAD 





| April 17, this year, 


aged 3 percent convertibles. The 
Continental convertible was 2.5 
percent of that line’s total output. 

Mercury devoted 12 percent of 
its production to convertibles last 


| year and 4 percent to station wa- 
| gons, 


it was declared. 


Ford production figures for 
1947 show 22,934 station wagons, 
30,740 convertibles and 2,867 
Sportsman units. No Sportsman 
model has been produced in 1943, 
a@ company spokesman added. 

To Dec. 31 last year, Cadillac 
produced 59,508 vehicles of the 1947 
line, of which 6,275 were convert- 
ibles. This year, as of April 19, 
Cadillac has produced 1,011 con- 
vertibles out of a total output of 
12,859 units, almost 8 percent. 

No cutbacks in convertible pro- 
duction are anticipated, it was de- 
clared, because of a growing back- 
log of orders. 

* * > 

GTUDESARER began convertible 

production of its postwar model 
in June last year and totaled 6,026, 
or 5 percent of total passenger car 
production for that year. However, 
from Jan. 1 to the week ending 
Studebaker 
built 4,746 convertibles or 10 per- 


| cent of total car output. 


Pontiac built 10,019 convertibles, 
or 4 percent, and 5,160 station wa- 
gons, or 2.3 percent, of total pas- 
senger car production in 1947. 


Current 1948 run through March 
31 showed 3,876 convertibles, or 
6.43 percent, and 1,814 station wa- 
gons, or 3 percent of total pro- 
duction. 


In its 60 and 90 Series, Olds- 
mobile is producing twice as 
many convertible units as last 
year when convertible production 
equaled 5.4 percent of the total. 
Production to April 12 this year 
indicated current totals of 12.8 
percent convertible. Eighty Fu- 
turamic (98) convertible models 
per day are being produced cur- 
rently, four times last year’s 
rate. 


Nash’s convertible program for 
1948 calls for 1,000 Ambassador 
units, it was disclosed, with 555 
units already produced as of Apri! 
21. Station wagon (Suburban) out- 
put for the same period has totaled 
130 units as compared with last 
year’s total suburban output of 595 
units. 


Buick, a heavy producer of soft- 
tops, ran 38,371 units during 1947 
and totaled 2,336 Estate wagons. 
As of April 23, Buick had produced 

(See SOFT TOPS, Page 49, Col. 3) 
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NEW YORK.—A cross-section of 
automotive engineering trends of 
tomorrow will be disclosed during 
the week of June 6 at the annual 
summer meeting of the Society 
of Automotive Engineers at the 
French Lick Springs hotel, French 
Lick, Ind., according to John A. C. 
Warner, SAE secretary and general 
manager. 

A progress report on the dual fuel 
system will be given by W. M. Hol- 
aday, director of the Socony- 
Vacuum laboratories, New York. 
This was developed to use both low 
and high octane gasolines in an 
automobile in the interest of fuel 
economy. 

Anti-detonant injection of gaso- 
line to utilize more potential power 
of fuels will be explained by C. H. 
Van Hartesveldt, Thompson Vita- 
Meter Corp., Cleveland. R. I. Pot- 
ter, Standard Oil Co. (Ohio), will 


Auto Engineers Will Discuss All Fines oa Sen Parley ... 
What’s in Store for Cars of Tomorrow? 


will disclose some revolutionary de-| tion and performance of Diesel 
velopments in wheeled military ve- | fuels. 
hicles, The arsenal has been work- Evaluation of fuel volatility will 
ing closely with leading automotive | be the subject of a paper by H. 
engineers on these problems. G. Gibson, Ethyl Corp., Detroit, 
High spot of the aeronautic ses-| 2nd J. E. Taylor, Gulf Research 
sions will be a paper on air trans-| & Development Corp., Pittsburgh. 
port problems by Vice-Adm. Emory B. G. Brown, Ford Motor Co., will 
S. Land (retired), a naval aviation | tell what has been done and what 
officer early in his career, and now | may be expected in engine crank-| STUDEBAKER PACESETTER—On a 2,400-mile tour of senior class students from the Custer 
president of the Air Transport Assn. | case ventilation to overcome cur- | °U" high school, Miles City, Mont., this dual-control Studebaker Champion, given the 
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school for driver training purposes by Charles M. Hatch, Studebaker dealer in Miles City, 


of America, Washington. rent engine sludge and varnish | was the 
: pacesetter. Shown in front of the car when the pa arrived in South Bend fo 
Diesel engines and their fuels will headaches. visit to the Studebaker plant are, left to right: Tom Taken” senior class edvieor whe wes 


in charge of the group; Robert Wilson Tt director for radio station KRJF at Miles 


en we, =. fog Clic hina om, y oan gl an. City; Mrs. Thelma Leibinger, whose husband is a member of the Miles City school board, 
Indianapolis & Louisville railroad, | who was one of the few three-time 
and John R. MacGreggor, G. R./| winners of that annual classic, will 

MacPherson, and P. L, Pinotti,| open the meeting with a talk on Clearwater L-M Co. 
California Research Corp., San | “Thoroughbred Men and Machines,”| Clearwater Lincoln-Mercury Co.,|F. M. Scarritt, George M. Holt- 
Francisco, will explain the produc- | Sunday evening, June 6. Inc., Clearwater, Fla., has been | singer and C. M. Faulk. 


Mrs. Ruby lorio, faculty member. 





granted a charter. Principals are 





discuss injection for Diesel engines. 


How a better understanding of 
steering geometry will improve 
car handling will be discussed by 
H. E. Churchill and P. G. Hykes, 
Studebaker Corp. engineers from 
South Bend. Some new ideas on 
engine ignition will be explained... 
by L. H. Middleton, vice-president 
in charge of engineering, and 
Chester Cipriani, senior engineer, 
both of Electric Auto-Lite Co., 
Toledo. 

Another paper on electrical sys- 
tems will disclose the development 
work of Packard Electric division 
of General Motors Corp., Warren, 
Oo. L. C. Wolcott, that company’s 
chief engineer, will deliver this re- 
port. 

Automobile styling will be the 
subject of a paper by Wilder Hob- 
son, an editor of Fortune magazine, 
who has made an extensive survey 
of what the American automobile 
owner would like to have in his 
car of the future, and how Euro- 
pean postwar design trends are 
shaping. 

A new engine symposium by G. 
A. Sprague, Packard Motor Car Co., 
Detroit, and Paul Huber, Willys- 
Overland Motors, Inc., Toledo, is 
expected to command interest be- 
cause of the current gasoline short- 
age. 

The inside story of how the 
Hudson got its “new look” will 
be given by Frank S. Spring, an 
executive engineer of that com- 
pany. 

Col. Joseph M. Colby, head of the 
army ordnance research and devel- 
opment work at the Detroit arsenal, 


N. J. Authorizes 
Firm to Survey 


Bridge Needs 


CAMDEN, N. J.—A survey to 
determine the need for additional 
vehicular crossings of the Dela- 
ware river and other improvements 
in the port of Philadelphia and 
Camden areas was authorized last 
week by the Delaware river joint 
commission. 

The commission directed Knap- 
pen Engineering Co. of New York 
to conduct the survey in connec- 
tion with plans for an overall 
$240,000,000 improvement program. 
The survey will cost $154,500. 

The Knappen firm, which recent- 
ly completed a preliminary survey 
of the port’s needs, will submit a 
full report on its new work by the 
end of November. One main pur- 
pose of the study will be to de- 
termine in what order improve- 
ment plans should be carried out. 


Besides determining the need 
for additional bridges or tunnels, 
the engineering firm also will rec- 
ommend types and location. The 
Survey further will consider the 
possibility of establishing a belt 
line railroad on both sides of the 
river to handle commerce through 
the port. In this connection, the 
need for added railroad bridges 
across the river will be checked. 


Among other factors to be stud- 
ied will be the need for new rapid 
transit lines in South Jersey and 
estimates of costs of constructing 
& super pier terminal, a motor 
truck terminal and an office build- 
ing and rail-motor truck freight 
terminal in the port area. 















































































ONE simple unit puts... 


TW powerful forces, Hydraulic and Vacuum, 


amu {0 work through... 


TH REE simple connections .. . 


to add Power Braking efficiency to every commercial vehicle! 








Send for this free, pocket-size, working model of the 
HYDROVAC’ Power Brake. You'll find it fascinating and instructive! 


HYOROVAC fone 


Wick-type oil feed insures lubri- 
cation of top cylinder surface. 


Easily connected — 


, to hydraulic lines 
& a of brake system 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, INDIANA 
PPR ee a 
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AUTOROTIVE : WASHINGT on 
Social Security System 


May Get Overhauling 


By William Ullman 


IF RECOMMENDATIONS of a special advisory council 
of prominent citizens oe this nation’s social security 





“should make sure that all mem- 
bers of the community have at 
least a basic measure of protec- 
tion against the major hazard of 
old age and death.” 

3. Enlargement of the wage base 
from the present $3,000 to $4,200, 
with taxes on employers and em- 
ployes for financing the program 
raised from 1 percent on each to 
1% percent, and a rate of 2% per- 
cent on the self-employed, includ- 
ing farmers. 

4. Revision of eligibility provi- 
sions to make it easier for older 
workers, who retire after a few 
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guaranteed by the social insur- 

ance plan will be illusory.” 

Twenty of the 22 specific recom- 
mendations were unanimously ap- 
proved by the council. But on the 
matter of enlarging the base from 
$3,000 to $4,200 there were several 
dissents. 

Several members wanted to keep 
the base at $3,000. Several others 
wanted to increase it to $4,800. 
These filed brief minority state- 
ments explaining their views. 

The council stated that after an 
extended study of the existing old- 
age and survivor insurance sys- 
tem, ‘it unanimously approves its 















URVES 
CRREAD 


IT SLOWS DOWN 
THE SPEEDERS 
BETTER THAN A 
DANGER SIGN! 


system is likely to undergo a broad overhauling. ae . o + 
The council was appointed by the Senate last year tolfeneits, ~~ 

make a thorough study of our social security system and i 

one aon. 5s Ree win” All or Nothing ciencies, Congress was told: 

its major recommendations, IN OFFERING the pian, the|} 1. Inadequate coverage—only 

has been delivered to the council—which has been working | about three of every five jobs are 

Senate Finance Committee by Ed- on the problem since last Septem- | covered. 






basic principle. 
But the program as it now 
operates has three major defi- 



















not now covered. 
This would in- 
clude self -em- 

















ployed, farmers/|ber—said its recommendations are| 2. Unduly restrictive eligibilit 

ward R. ae fe tad and farm work-|“ijnterdependent” and _ therefore,| requirements for older wetkens~ 
retary + irae a ee ee ers, domestics,|“must be considered as a whole.”| largely because of these restric-| , /"8tead of danger signs, the U. 8. 
man of the council. government em-/ It also warned Congress against | tions only about 20 percent of those|47™y put up signs on the Ledo 
The advisory group proposed a ployes, members/the danger of inflation undermin-|over 65 are either insured or re-| (Stillwell) Road that featured 





of the armed beautiful girls. 
forces and em- 
ployes of non- 


profit concerns. 


re-writing of the old-age and sur- 
vivor insurance section of the law 
to cover all gainfully employed 
persons. Its 22 recommended ma- 
jor changes include: 2. Enlargement 

1, Expansion of old-age and sur- of benefits to 
vivor coverage to more than 20,-| nearly double the present level on 
000,000 workers and their families| the theory that the government 


ceiving benefits. 

3. Inadequate benefits — retire- 
ment benefits at the end of 1947 
averaged $25 a month for a single 
person. 

The report recommended imme- 
diate payments of benefits ranging 
—according to the period of time 


ing the “guarantee of future se- 
curity” which the government has 
held out to millions of people un- 
der the old-age and survivors in- 
surance plan. 

“Unless the purchasing power 
of the benefits is preserved,” 
said the council, “the security 








the insured has been covered— 
from $20 a month to $78.75 for 
those who retire, including those 
already on the rolls, instead of the 
present range of $10 to $44.80. 

In a few years, under the coun- 
cil proposals, a retired male work- 
er who is single, would average 
$55 a month; retired workers and 
their wives would average $85, and 
widows with two children would 
average about $110 a month. 

+. * * 


Red Tape Again? 

ONE OF THE headaches busi- 
ness suffered from during World 
War II appears to be on the way 
back—the filling out of a volumin- 
ous and forbidding array of gov- 
ernment questionnaires and report- 
ing forms. 

Indications are, according to the 
Advisory Council on Federal Re- 
ports, that the European Recovery 
Program and the National Secur- 
ity Resources Board’s plans for 
industrial mobilization will result 
in a substantial increase in the 
amount of data business will be 
asked to submit to the govern- 
ment. 

The council, however, it is said, 
will try to see that all new gov- 
ernment questionnaires are issued 
in the simplest and least burden- 
some form. 
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See how 


SAWEAVE 


Slicks up with 
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* * * 


Tax Revision Opposed 


INTERNAL REVENUE srevi- 
sions planned by House Republi- 
cans for the present session of 
Congress have run into treasury 
opposition. 

According to Chairman Knut- 
son of the Ways and Means 
committee, his group has been 
aiming to draft a non-controver- 
sial measure to clarify the tax 
laws, especially those affecting 
business firms. 

But the treasury last week went 
on record against any changes in 
the section of the law which per- 
mits penalties on corporations for 
“unreasonable accumulations” of 
surplus profits and any amend- 
ments dealing with family part- 
nerships, stock options and busi- 
ness losses. 

Treasury officials have threat- 
ened to recommend a presidential 
veto if they don’t like the measure 
offered. Nevertheless, the ways and 
means group is going ahead with 
its knitting and hopes to huve a 
tax revision bill ready within the 
next two weeks. 


* * - 
Highway Progress 

ACCORDING TO an estimate 
printed in the Road _ Builders’ 
News, highway construction expen- 
ditures are expected to reach $1,- 
500,000,000 in 1948. This compares 
with $1,154,000,000 in 1947; $706,- 
000,000 in 1946 and $342,000,000 in 
1945. Highway maintenance to- 
taled slightly more than a billion 
dollars in 1947; $890,000,000 in 1946 
and $922,000,000 in 1945. 

Mileage to be let to contract in 
1948 is estimated at 24,500, and 
with work carried over from 1947 
will total 40,689 miles. Of this to- 
tal, 3,397 miles will be concrete 
pavement, 22,275 miles will be bi- 
tuminous mixes and treated types, 
and 15,017 miles will be other 
types. 

Reeent figures by Public Roads 
Administration place total highway 
construction expenditures for 1947 
at $1,248,000,000, of which $343,000,- 
000 was local, $257,000,000 was 
state, and $648,000,000 was federal 
aid including matching funds. 














Seaweave sheds dust easily, doesn’t 





spot readily—but even a perfect 






paragon among fabrics will soil some 
time—and then see how SEAWEAVE 
shines with a quick and easy shampoo! 










It looks like new. Its colors come up fresh 
and deep and rich as the day it left the showroom. 




















No dingy-looking interior for the man lucky enough 





to get SEAWEAVE in his car! What a source of continuing 






pride and pleasure easily-cleaned SEAWEAVE will be! 










SEAWEAVE is miles ahead not only in its quick response to 






a simple shampoo, but in its amazing durability, its comfort, 






its ease on clothing, and its magnificent new beauty. 









COLLINS & AIKMAN 


Corporation 
200 Madison Avenue 
New York 16, N. Y. 
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5 
THE MARKET 


WITH 
OUT-OF-DATE “FIGURES!” 


You need today’s facts 
and figures on Philadelphia — 
America’s 3rd market! 


1947 Figures show Men’s ‘Stores _ 


prefer the Inquirer in Philadelphia 


INQUIRER _ 2ND PAPER 


709,826 519,637 
LINES “ee LINES. 


DAILY AND SUNDAY DAILY AND SUNDAY 


Hl 


{ 


UL 


Hit your sales target with the right 
ammunition. Today that means 

THE INQUIRER in Philadelphia. Out front 
in linage—outstanding in productivity! 


NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


Che Philadelphia Pnguirer 


Exclusive Advertising Representatives 


T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
Longacre 5-5232 Andover 6270 Cadillac 6005 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-79.46 
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Rubber Usage Alo Of . . . 
Tire Shipments Show 


13 Percent Decline 


NEW YORK. — Manufacturers’ 
shipments of passenger-car and 
truck and bus casings declined 13.73 
percent to 5,106,335 units during 
February, as compared with 5,919,- 
026 units shipped in January, ac- 
cording to the Rubber Manufactur- 
ers Assn. 

Shipments of passenger-car cas- 
ings amounted to 4,016,756 units in 
February, as against 4,737,098 units 
in January. During the same pe- 
riod, truck and bus casing ship- 
ments declined to 1,089,579 units 
from 1,181,928 units. 


Production of passenger-car cas- 
ings was 5,109,722 in February, 











Senators Hear 
ATA Appeal for 
Pay Act Relief 


WASHINGTON.—Amendment of 
the Fair Labor Standards Act, “so 
as to remove existing discrimina- 
tion against the trucking industry 
and place it on a fair and equal 
basis with other modes of trans- 
portation,” was asked of Congress 
last week by the American Truck- 
ing Assns. 

Peter T. Beardsley, attorney for 
the ATA, testified before a sub- 
committee of the Senate Committee 
on Labor and Public Welfare that 
the act “definitely needs amending” 
but declared none of the bills now 
pending before Congress “provides 
the measure of relief to which the 
motor carrier industry is entitled.” 


He submitted proposed amend- 
ments which he said are necessary 
in order that the act “may be fair 
and, after a decade of tortured 
administrative and judicial con- 
struction, really accomplish what 
we believe to have been the original 


objective of Congress in enacting | 


this legislation in 1938.” 


Beardsley told the subcommittee 
the act granted a broad exemption 
from overtime provisions to em- 
ployes of other forms of transporta- 
tion and it was assumed originally 
that Congress intended to treat for- 
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Architect Heads New Aid 
For K-F Dealers 


WILLOW RUN.—Establishment 
of a new dealer architectural serv- 
ice for Kaiser-Frazer Corp.'s deal- 
ers and distributors has been an- 
nounced by Fred R. Cooper, vice- 
president in charge of sales. 

The new department, headed by 
M. F. Harty, Detroit architect, will 
provide standard designs for urban, 
semi-urban and suburban dealer 
sales and service buildings which 
will be flexible to meet individual 
requirements, according to Cooper. 

Sales and service department ra- 
tios of space are carefully analyzed, 
Harty explained, and then worked 
into the plans so that best use of 
revenue-producing area is achieved. 

Objective of the program, which 


against 6,438,955 in January, while 
truck and bus casing production 
was 1,275,672 in February, compared | 
with 1,411,967 during the previous | 
month. 

The report includes casings and | 
tubes for passenger cars, trucks | 
and buses. 

The association also reported that 
rubber consumption in February 
was 86,085 long tons, a decline of 
14.92 percent from January’s con- 
sumption of 101,177 long tons. 

The shorter work month contrib- 
uted to the reduced consumption of 
all types of rubber. Total natural 
rubber used declined from 58,174 
long tons to 50,927, while the con- 
sumption of all types of synthetic 
rubber declined from 43,003 long 
tons to 35,158. 

In addition to the above, 22,017 
long tons of reclaimed rubber were 
consumed during the month, a re- 
duction of 14.94 percent from the 
25,885 long tons consumed in the 
previous month. 








THIS HUDSON EXHIBIT in the showroom of AFL Motor Sales, Milwaukee, attracted thou- 


sands of passers-by, the dealer reports. The car was tilted at an angle on a special rack, 
as shown, to give the public a picture story on Hudson's new body-and-frame construction. 
The frame members were painted red. 


Haight Heads Up Assn. 
Of Elmira Dealers 

ELMIRA, N. Y.—Willard C. 
Haight has been elected president 


of the Elmira Automobile Mer- 
chants Assn. 


Eagle Offers Timer 


A small, compact timer for bat- 
tery charges, ovens, dryers, ex- 
tractors and laundry equipment is 
manufactured by the Eagle Signal 
Corp., Moline 3, Ill. Feature of its| achieve national standardization of 
construction is the transparent| K-F dealer architecture. 

sone K. Wolcott has been |polystyrene housing which permits acaacaneneciatoacs : 
elected vice-president and Kenneth | visual inspection of the electrical , 
Law is secretary-treasurer. a, nae — 


Nash, sales promotion manager, 
was said to aid dealers in provid- 
ing the best possible building fa- 
cilities at lower costs and to 











| DeSoto... 


It’s wonderful to have the car that lets you 





hire motor carriers on the same 
basis as their competitors. Subse- 
quent rulings and interpretations, 
however, led to an exemption for 
some motor carrier employes, but 
not for others. 

“We vigorously contend,” Beards- | 
ley said, “that to the extent that | 
Congress permits our competitors 
complete immunity from the over- | 
time provisions of the act, granting | 
our industry only a partial exemp- 
tion, it violates its own precept of 
‘fair and impartial regulation’ which 
it established as the national trans- 
portation policy.” 


Chevrolet Dealer 
Sets Truck Show 


JACKSON, Mich. — Central City | 
Chevrolet will open a truck and 
special equipment show here to- 
morrow (May 11). Special events 
for fleet users will be held Friday 
(May 14), the closing day of the | 
show. 

In all, 45 units will be mele 


according to Central City officials. 
The exposition is under the direc- 
tion of Bud Kouts, manager of the | 
Chevrolet dealership. 





O’ Donnell is Chairman 


Of CATA Safety Group 

CAGO.—William D. Rea- 
gan, president of the Chicago 
Automobile Trade Assn., last 
week announced the appoint- 
ment of a CATA highway safety 
committee for metropolitan Chi- 
cago, 

Heading the group as chair- 
man is Robert J. O’Donnell, with 
Edward L. Cleary serving as co- 
chairman. Other members are: 
Victor A. Beckman, M, F. Mc- 
Carty, W. J. Schmitt, Fred G. 
Litsinger, H. B. O’Neal, and 
Fred W. Patterson. Litsinger, 
O’Neal and Patterson are also 
members of the state inter-in- 
dustry safety committee. 


drive without shifting. And they agree it’s 
great to get the added comfort and protection 
that come with Super-Cushion Tires on 


Safety-Rim Wheels. 


Tune in “Adventure with Christopher Wells’ 


Every Tuesday Night on All Columbia Stations 


is under the supervision of Norris “* 
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The Light Car Still 


Some Years Away 


By A. H. Allen 


THERE IS STILL plenty of cracker-barrel conversatio 


about the lightweight low-price passenger car, and some 
day when competition returns to the industry and costs of 
labor and materials make a little more sense than at pres- 
ent, one enterprising manufacturer probably will “spring 


the job. Closest one to real-®— 


ization was the General Mo- 
tors Cadet, which Chevrolet 
planned to build at Cleveland. En- 
gineers and buyers for Chevrolet 
spent a good many million dollars 
on the project, but top policy mak- 
“ers finally decided the timing was 
bad and furthermore it was going 
to be tough to sell the newcomer 
for much less than a Chevrolet 
anyway. Subsequently, the chief 
engineer on the program trans- 
ferred to Ford, where he still is 
occupied. 


——— 





A. H. Allen 


a passenger car, 
weight is not 
much of a factor. 
The number of 
piece parts and 
the man-hours of 
labor involved in 
their assembly 
are what count. 
If a new low- 
price car is to 
have the same 
number of basic 
parts as its larg- 


ome er counterpart, then there is little 
In trying to whittle cost out of! economy to be realized, even if the | 


individual parts are smaller. They 
take just as long to stamp, weld, 


paint and trim. 

When plans are perfected for 
putting together a comfortable 
nice-appearing and reasonably 
powered automobile, with only 
half the parts of the convention- 
al jobs, then the outlook for a 
$1,000 delivered price will be 
much brighter. 

* 


n | Lotta Sand 


THEY SAY the pile of foundry 
sand stored in a 45-acre stretch 
of land near Melvindale, adjoining 
the Ford Rouge plant, is so exten- 
sive it even fools the seagulls, who 
think that it is a beach and de- 
posit their eggs thereon. Rouge 
foundries last year consumed some 
330,000 tons of sand, and 530,000 
tons more is being shipped into 
storage this summer. It comes by 
boat to the plant docks and then 
is moved to storage and back to 
the foundry by rail. 

Probably after the sand is 
rammed into molds and castings 
poured into them, an occasional 
mold is broken open to reveal 
fried seagull eggs. i 


Better Door Hinges? 
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GEORGE NORGAN INC., Pontiac dealership in Chicago, soon will occupy this new build- 
ing. It contains 15,500 square feet, featuring most modern design and the latest equipment. 





wide and so heavy that special at-| amount of damage being inflicted 
tention is being given to details|on adjacent parked cars when a 


like hinges and screws for attach- 
ing them. Some reports are heard 
of switches from malleable cast- 
ings to steel forgings for hinges, 
and physical property specifications 
for hinge screws are being boosted. 
In the interests of frail fe- 
males, who find it about all they 
can manage to open and close 
some of the new wide doors, it 
might be apropos to consider 
some means of providing a 
spring assist mechanism. 
Particularly when a stiff breeze 
is blowing, the manipulation of 
doors is growing cumbersome, to 





CAR DOORS are becoming so!|say nothing of the _ increasing 





“We want the magazine that gets to 
the most of our better customers,” 


— say automotive dealers. 


No other magazine reaches so many 
of the better farm families 
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Representing 
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Farm Journal 


BIGGEST—in 


the country 


WITH 2,650,000 SUBSCRIBER FAMILIES 


FARM JOURNAL, INC. . 


GRAHAM PATTERSON, PRESIDENT 


also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE 


wide door is swung clear. 


= * + 

Eights in Lead 

THERE HAS been an interesting 
shift in preference for 8-cylinder 
engines in both the Oldsmobile and 
Pontiac lines since 1940. At that 
time, sixes were preferred by most 
buyers in the ratio of 2 or 3 to 1. 
Now the preference has almost 
completely reversed in favor of the 
eights. 


This may be because of the 
inherent smoothness and power 
of the straight eight and also 
because of the relatively smull 
price differential. However, en- 
gineers will tell you the days of 
the straight-eight engine in GM 
cars are numbered and before 
too many years will have been 
redesigned to the V-8 type. 





Tenn. Dealers 
Urged to Join 
Safety Drive 


MEMPHIS.—Two hundred mem- 
bers of the Tennessee Automotive 
Assn., at a regional meeting here, 
heard J. A. Ayers of Chattanooga 
outline a program of highway safe- 
ty for automobile dealers. 

“Now is the time for every auto- 
mobile merchant in Tennessee to do 
something to promote safety,” he 
said. “Last year 678 persons were 
killed on Tennessee highways. 
Thousands were injured and prop- 
erty damage ran into millions of 
dollars. 

“The state association has gone 
on record to cooperate 100 percent 
with the Tennessee safety council. 
A campaign has already been start- 
ed to inaugurate a safety driving 
campaign among all high school 
students.” 

Other speakers included D. P. 
Whelchel and Ralph Nichols, Nash- 
ville, and John Wellford, Memphis. 

A cocktail party followed the 
meeting, sponsored by Murdock Ac- 
ceptance Corp. 


Horgan Heads Up 
N. Y. Parley Unit 


NEW YORK.—Ralph T. Horgan, 
president of Ralph Horgan, Inc., 
New York City Ford dealership, has 
been appointed general chairman of 
the 25th anniversary convention of 
the New York State Automobile 
Dealers, it was announced last week 
by Charles A. Parsons, president of 
the NYSAD. 

The convention will be held in 
New York City, June 1-3, with head- 
quarters at the Commodore hotel 
An autemotive equipment exhibit 
will be given in connection with the 
convention. Horgan will announce 
the names of the members of his 
committees in the near future. 


CATA’s Cleary to Address 


Bookkeeping Graduates 

CHICAGO. — Edward L. Cleary 
general manager of the Chicago 
Automobile Trade Assn., will ad- 
dress the graduation class of the 
Automobile Dealers Bookkeeping 
and Accounting School here, May 
18. The convocation ceremonies 
will be combined with a dinner for 
the class of 12. 

Graduates have completed 20 
weeks of intensive training in 
bookkeeping, accounting and busi- 
ness management subjects pertain- 
ing to the operation of a new-car 
dealership. Floyd L. Hoffman, presi- 
dent of the school, stated that plans 
are well advanced to expand its op 
erations on a national scope. 


Heads Durham’s Inc. 


Henry Maddox, formerly of Bain 
bridge, Ga., has been made manager 
of Durham’s, Inc. (Willys-Over 
land), Albany, Ga. 
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CHICAGO 
TRIBUNE 


You use your promotion funds to maxi- 
mum advantage today — and you build 
solidly for the future — when you build 
your Chicago advertising program around 
the Tribune. 

Today, as in the years when the prospect 
line received more important attention than 
the production line, motor car manufac- 
turers, by the way they advertise, make 
plain that they get more of what they want 


woe 
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March average net paid total circulation: Daily, Over 980,000 — Sunday, Over 1,600,000 


Ds your Chicage promation TODAY 


hor-the FUTURE 2 





in Chicago when they make the Tribune 
their No. 1 medium. 


Thru the Tribune, you reach the buyers 
who account for the bulk of the new pas- 
senger car registrations originating in 
Chicago and suburbs. 


In addition, you give your promotion re- 
gional effectiveness which builds consumer 
preference and dealer enthusiasm in hun- 
dreds of cities and towns thruout the heart 
of the central states. 


The more people your promotion impres- 
ses the more you get from your advertising 
funds. Any day of the week you advertise 
in the Tribune, you give your message hun- 
dreds of thousands more total circulation 
than other Chicago newspapers can give it. 
And you do so at rates per line per 100,000 
circulation which are among America’s 
lowest. 


Chicago Tribune Representatives: 

W. E. Bates, Penobscot Bldg., Detroit 26; 
A. W. Dreier, 810 Tribune Tower, Chicago 11; 
E. P. Struhsacker, 220 E. 42nd St., New York City 17; 
Fitzpatrick & Chamberlin, 155 Montgomery St., San 
Francisco 4; also, 448 S. Hill St., Los Angeles 13. 


MEMBER: AMERICAN NEWSPAPER ADVERTISING 
NETWORK, INC., FIRST 3 MARKETS GROUP, AND 
METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Chicago Tribune 


GREATEST NEWSPAPER 











CONVERTIBLES AND ROSES—An indoor Italian garden is the way visitors to the Jefferson 


Ave. branch of Packard's Detroit zone office describe this specia 
Note the fountain at left. Eari 
manager, reports that over 1,100 flowers, 335 ferns, begonias and other plants, 


1948 Packard station sedans and convertibles. 


pre-summer showing of 
Coppock, zone 
21 evergreens 


and eight dogwood trees are flourishing in the unique "garden." 








Bancroft Heads 


Rochester Assn. 


ROCHESTER, N. Y.—(UTPS)— 
The Rochester Automobile Dealers 
Assn. has elected Sheldon E. Ban- 
croft of Bancroft Motors (Packard) 
as president for the coming year. 





He succeeds A. R. Ralph of Ralph 
Pontiac. 


Elected vice-president was Arthur 
H. Bartlett of Whiting Buiek. E. J. 
Horton of E. J. Horton Inc. (Dodge- 
Plymouth) was re-elected treasurer 
and Edward C. Schoen of Schoen 
Brothers (Nash) was re-elected sec- 
retary. 
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But Registry Fees Move Up Too... 


Four States Liberalize Truck Weight Rules 


NEW YORK.—Significant prog- 
ress toward liberalization of state 
truck weight restrictions was made 
this year, despite the fact that few 
state legislatures convened in reg- 
ular session, a survey reveals. 

Bills increasing weight limits 
were enacted by the 1948 legisla- 
tures of four states—Mississippi, 
South Carolina, Rhode Island and 
Virginia. Other developments indi- 
cate that the issue will be raised 
on a far wider scale next year, 
when some 44 legislatures meet in 
regular session. 

Removing a North-South traf- 
fic bottleneck, a new Virginia 
law increased the maximum 
weight for four-axle rigs from 
40,000 to 50,000 pounds. The 
measure retains a limitation of 
18,000 pounds load per axle. As 
heretofore, the maximum weight 
will be allowable only on main 
highways designated by the state 
highway department. 

To discourage violations, the Vir- 
ginia measure subjects violators to 
a penalty of $2 for each 100 pounds 
of overload, plus whatever fines 








and costs may be assessed by 
courts. Legislation providing high- 
er license fees for vehicles up to 
50,000 pounds also was enacted in 
Virginia. 

Rhode Island’s legislature en- 
acted a bill increasing that state’s 
legal maximum truck - and - load 
limit from 46,000 to 50,000 pounds, 
thus bringing Rhode Island limits 
into .line with those established 
last year by Connecticut and Mas- 
sachusetts. The measure also raised 
the maximum truck registration 
fee from $100 to $153. 

A new Mississippi law fixes 
gross weight according to axle 
spacing, graduated from 28,650 
pounds if axle spacing is four feet, 
and to 56,650 pounds if axle spac- 
ing is 30 feet or more. Maximum 
permissible gross weight of com- 


mercial vehicles in Mississippi pre- | 


viously was 45,000 pounds, under 


a 1946 law, which raised the limit | 


from 30,000. 


Mississippi’s new statute retains | 
the table of axle weights based on | 


size of tires graduated from 7,000 
pounds per axle with dual tires 


Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 


5.50 by 20 to 18,000 pounds per axle 
if dual tires are 10 by 18. The 
measure increases the speed limit 
for trucks and combinations from 
40 to 45 miles per hour; for buses 


from 50 to 55 and for passenger 


cars from 55 to 60. 

it further provides that no ve- 
hicle shall be driven at a speed 
less than 3uU miles per hour “on 
federal designated highways where 
no hazard exists.” This was viewed 
jas an attempt to 
|ability requirements 
|rorm. Another section of the law 
/requires every vehicle operated 
outside of business and residential 
districts to have motive power ade- 
quate to propel the vehicle and 
|soad at a reasonable speed. 

Enacted in South Carolina was 
a bill increasing the maximum 
weight for trucks to 63,350 
pounds. ‘the measure also in- 
creases the axle load limit from 
18,000 to 20,000. Under the old 
law the maximum for a two-axie 
truck was 32,000 pounds and ‘or 
a three-axle truck 40,000 pounds. 
For tractor semi-trailers and 
combinations the limit was 50,000 
pounds. 
The new South Carolina law 
|provides for graduated weight 
umits ranging trom 32,000 where 
|the distance between the extremes 
| of any group of axles is 4 feet to 
68,350, where the distance is _50 
'feet. Since the length limitation 
|for any combination of vehicles is 
'50 feet, the maximum weight for 
| practical purposes would be 64,65u 
| pounds, it was noted. ; 
| The 1948 legislative action fol- 
|lowed enactment of measures lib- 
eralizing truck size and weight re- 
strictions in some 18 states last 
year, along with similar steps in 





|other states in prior recent years. 


That further legislation will be 


}needed before trucks can move 


impose grade 
in another 


trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 


|freely between the states and be 
|fully utilized in intra-state com- 
|/merce was demonstrated by two 
recent developments. 

To ease the critical shortage of 
|fuel oil and gasoline last winter, 
|Col. J. Monroe Johnson, director 
lof the Office of Defense Transpor- 
| tation, appealed to state governors 
to grant temporary weight law 
|exemptions authorizing carriage of 
|loads commensurate with tank 
|truck capacity. That such an ap- 
| peal was deemed necessary, as was 
also the case when maximum use 
|of transportation facilities was de- 
manded during the war, will be 
| widely cited by advocates of more 





td 
| liberal truck restrictions in future 
| legislative sessions. 
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CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


the pages of the Cleveland Plain Dealer. During the 
week it’s attended by more than 253,000 families, 
and on Sundays there are more than 434,000. Year 
after year, the top automotive concerns head their 
advertising schedules with the Plain Dealer to thor- 
oughly cover the rich Northern Ohio market area. 


Automobile and automotive product manufacturers 
know that the per capita ownership of cars in 
Greater Cleveland is among the largest in the 
nation! And Plain Dealer readership, broken down 
into 272 Census Tracts in A. B.C. Cleveland shows 
a remarkable parallel with new car sales. The 
Cleveland Plain Dealer is the only leading metro- 
politan newspaper to reach this extensive market 
at a low-cost coverage. 


Pressure for liberalization of 
truck weight regulations was 
further dramatized by a recent 
| 48-hour “sitdown” strike of near- 
ly 1,000 truck drivers along the 
Pennsylvania Turnpike in pro- 
test against Pennsylvania’s 45,- 
000-pound weight limit. The 


There’s an automobile show seven days a week in | truckers, mostly independent 


rators, complained that the 
Fenmesteente: limit made it im- 
possible for them to operate 
| profitably. 

Although disclaiming any con- 
nection with the Pennsylvania 
“sitdown” demonstration, the or- 
ganized trucking industry of the 
state expressed sympathy with the 
aim of more liberal weight limits. 
Edward Gogolin, manager of the 
Pennsylvania Motor Truck Assn., 
announced that his group would 
urge the 1949 Pennsylvania legisla- 
ture to raise the truck weight limit 
to 62,000 pounds. 

In some states future efforts to 
obtain liberalized truck regulations 
will be strongly opposed on the 
claim that highways are being bro- 
ken down by heavy trucks. Evi- 
dence of this was offered in several 
states, including Indiana and Geor- 
gia, blaming truck traffic for de- 
teriorated highway conditions. 
Such sentiment also will be a fac- 
tor in future proposals for higher 
tax levies against trucks, despite 
the contention of trucking inter- 
ests that weather and inadequate 
maintenance, rather than traffic, is 
responsible for highway deteriora- 
tion. 

The trend toward elimination of 
tax barriers impeding interstate 
highway transportation was given 
a further boost this year when 
Kentucky’s legislature enacted a 
measure exempting from Kentucky 
taxes motor trucks licensed in 
other states that extend similar 
reciprocity to Kentucky trucks. 


| 





NEW 
place ir 
ern Mot 
painting 
local ar 
various 
Ford's | 
fluence 


Tra 
Exe 


For 


CING 
annour 
acquire 
manuf: 
Corp., | 
tion. 

Anno 
of the } 
was m 
preside 
said th 
uses d1 
erant \ 
name “ 
trolled 
stalled 
truck ¢ 

Child 
division 
ganizat 
manufa 
system. 
erations 
Petersb 
tion fac 
a later 
here. 

“We a 
ing the 
rights o 
one of 

in Trailr 
ress sai 
“This 
system 
transpo1 
ticularly 
dry ice |] 
ly in rec 


Offic 


Frue 


DETR 
and top 
Trailer ( 
spection 
manufac 
headed 
president 
executive 
Fruehau! 
Fort Wi: 
Omaha, : 

Follow 
group in: 
ice facili 
cago bri 
making 
president 
Allman, \ 
E. G. G 
Others it 
Jacobs, s: 
director ¢ 





Army ¢ 
With 4. 

TOLED 
of four-v 
wagons, t 
manufact 
the Ordn 
Army, la: 
land Motc 

The nev 
truck, % 
It has a 
Pounds, c 
the regula 








650 


fol- 
lib- 


last 
) in 
ars. 


ove 


om- 
two 


. of 
ter, 
stor 
Or - 
Ors 
law 
» of 
ank 
ap- 
was 
use 


be 
ore 
ure 


mt 
r- 
he 
‘O- 
5,- 
he 
nt 
he 
m- 
tte 


on- 
nia 
or- 
the 
the 
its. 
the 
sn., 
uld 
sla- 
mit 


to 
ons 
the 
ro- 
\vi- 














NEW PAINTING mounted above the fire- 
place in the modernized showroom of Mod- capita. By 1947, however, Missis- 


ern Motors, Inc. (Ford), St. Joseph, Mo. The 
painting was done by Robert H. Sherman, 
local artist, and is a composite depicting 
various Ford activities, with the late Henry 
Ford's likeness appearing as the overall in- 
fluence as the founder of the company. 


Trailmobile Gets 
Exclusive Rights 
For Frigid Unit 


CINCINNATI. — Trailmobile Co. 
announced last week that it had 
acquired exclusive world sales and 
manufacturing rights of Broquinda 
Corp., maker of transport refrigera- 
tion. 

Announcement of the acquisition 
of the St. Petersburg (Fla.) concern 
was made by Wade T. Childress, 
president of Trailmobile. Childress 
said the refrigeration system which 
uses dry ice as its primary refrig- 
erant will be marketed under the 
name “Trailmobile-Broquinda Con- 
trolled Refrigeration.” It can be in- 
stalled in any adequately insulated 
truck or trailer, he added. 

Childress also announced a new 
division within the Trailmobile or- 
ganization to handle sales and 
manufacturing of the refrigeration 
system. He said manufacturing op- 
erations will be continued at St. 
Petersburg, but additional produc- 
tion facilities are to be installed at 
a later date at Trailmobile’s plant 
here. 

“We are convinced that in acquir- 
ing the sales and manufacturing 
rights of Broquinda, we have made 
one of the most important moves 
in Trailmobile’s long history,” Child- 
ress said. 

“This revolutionary refrigeration 
system will open new vistas in 
transportation of perishables, par- 
ticularly since the availability of 
dry ice has been expanded so great- 
ly in recent years.” 


Officials Tour 
Fruehauf Plants 


DETROIT. — Officers, directors 
and top executives of the Fruehauf 
Trailer Co. have completed an in- 
spection tour of the company’s 
manufacturing facilities. The party 
headed by Harvey C. Fruehauf, 
president, and Roy A. Fruehauf, 
executive vice-president, visited 
Fruehauf plants at Avon Lake, O.; 
Fort Wayne, Ind.; Kansas City; 
Omaha, and Cedar Rapids, Ia. 

Following the tour of plants, the 
group inspected the enlarged serv- 
ice facilities of the Fruehauf Chi- 
cago branch. Fruehauf officials 
making the tour included vice- 
presidents H. R. Fruehauf, L. C. 
Allman, W. J. Robinson, F. M. Reid, 
E. G. Gove, and M. E. Stover. 
Others in the group were R. W. 
Jacobs, secretary, and W. D. Wise, 
director of public relations. 






















Army Gets Jeep Wagons 


With 4-Wheel Drive 

TOLEDO. — An initial shipment 
of four-wheel drive Jeep station 
wagons, the first of this type to be 
manufactured, was turned over to 
the Ordnance Department, U. S. 
Army, last week by Willys-Over- 
land Motors. 

The new model is known as a 
truck, % ton, 4x4 station wagon. 
It has a curb weight of 3,237 
Pounds, compared to the 2,881 of 
the regular Jeep station wagon. 
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Nationwide Tax Study Finds .. . 
Average State’s Postwar Levies Up 58% 


NEW YORK.—A study of recent 
trends in major state taxes by the 
Tax Foundation, Inc., reveals that 
total tax revenues of the 48 states 
increased 58 percent from 1941 to 
1947. 

The foundation said that in 1947 
tax revenues in 35 states were from 
51 percent to 148 percent greater 
than in 1941. 

Described as one of the most 
significant changes in state reve- 

nues was the position of several 
so-called “poor” states, which for- 
merly had limited tax resources. 
These now receive more tax reve- 
nue than so-called “wealthy” 
states of comparable population, 
the report said. 

The case of Mississippi, compared 
with Connecticut, was cited as an 
example. In 1941 Mississippi col- 
lected $15 per capita in taxes, while 
Connecticut was receiving $29 per 


sippi was collecting $34 per capita 
and Connecticut only $30. 
The study found a trend toward 
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more nearly equal tax collections in 
all sections of the country. In 1941 
there was a difference of 46 percent 
between the per capita collections 
of the 16 “wealthiest” and the 16 
“poorest” states. In 1947 this dif- 
ference had shrunk to less than 14 
percent. 

Because of this trend, the founda- 
tion’s analysts declared, the philoso- 
phy of federal assistance to state 
governments should be reexamined. 
Barring exceptional circumstances, 
they said, additional federal assist- 
ance to states would appear un- 
justified under present conditions. 

Proposals for additional taxation 
should be weighed against the in- 
creased revenues from _ current 
taxes, the report asserted. Several 
states, it was held, appear able to 
reduce taxes. After the war there 
was apparent tendency to add new 
taxes and to raise tax rates, the 
study found. Several of the states 
which did so had experienced rela- 
tively moderate rises in revenue in 
the last six years, but others in- 


cluded states that had had sharper 
rises in revenue from old taxes and 
rates. This tendency also seems to 
warrant close scrutiny, it was ob- 
served. 


Main factor in increased state 
revenue has been high national 
income, the report pointed out, 
with some sensitive taxes showing 
phenomenal growth. 

The yields of the following dou- 
bled over seven years: General sales 
tax in 16 states; individual income 
tax in 24 states; corporate income 
taxes in 19 states; alcoholic bever- 
age taxes in 20 states, and tobacco 
taxes in 16. Some of the yields 
increased from three to seven times. 
One tax, that in Rhode Island on 
pari-mutuel betting, increased 910 
percent. 


In 1947 only seven states relied 
on the property tax for as much as 
10 percent of total tax revenue, as 
against 21 in 1941. The sales tax 
now yields more than 20 percent 
of total tax revenues collected by 
all states. 

Total tax revenues of the states 


on a money-back basis for one year 
or 25,000 miles. 


Make this small investment pay big 
dividends for you in greater customer 
satisfaction and good-will that builds 
repeat business. Ask your Butler 


Jobber about it, or write direct to: 
Butler Engineering Co., 2626 Rousseau 
Street, New Orleans 11, La. 
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soared to $5,800,000,000 in 1947, com- 
pared with $3,600,000,000 in 1941, the 
study showed. 


Safety-Minded 


Bailey Gives Four Chevrolets 
To Nearby Schools 


One of the nation’s foremost ad- 
vocates of safety education is 
Ernest Bailey, Chevrolet dealer in 
Cabot, Ark., a community of about 
1,000 near Little Rock, who in Jan- 
uary presented four dual-controlled 
Chevrolets to high schools in his 
district for driver training courses. 


In addition to making a car 
available for Cabot students, Bai- 
ley also supplied vehicles for high 
schools in Ward, Carlisle and El 
Paso, Ark. 


Automatic Unloader 


A fully automatic water unloader 
which is said to remove all water 
and oil from the air compressor 
tank has been announced by A. 
Shelburne Co., 739 Ceres Ave., Los 
Angeles 21, manufacturer of paint 
spray guns and spray gun equip- 
ment. 


Guarantee Your Customers Trouble-Free 
Cooling Systems Right From the Start! 


Now you can make a hit with new customers for a smaller investment than ever 
. .. by installing a Butler De-Scaler in the radiator of every new car, truck, bus 
or tractor you sell . . . and end cooling system troubles before they even start! 


NEW LOW LIST PRICE—ONLY $2.95 


[aerenvet demand as a result of a national advertising campaign combined 
with new production methods has lowered the price of the amazing Butler 
De-Scaler from $4.95 to only $2.95. 


Already a proved success in the fleet field, the De-Scaler prevents rust and 
scale from ever forming in the new car's cooling system. KEEPS WATER 
CRYSTAL CLEAR. Eliminates over-heating of engine, reverse block flushings, 
saves expense of breakdowns, overhauls and repairs. 


The Butler De-Scaler is guaranteed 


| am 
Lid 


Aan es 


EASY TO INSTALL 


Installed in radiator hose or radiator accord- 
ing to simple instruction, Butler De-Scaler’s 
galvanic cell action dissolves sc 
in old systems, prevents their formation in 


and rust 


new ones. Keeps water crystal clear. 


by U. 8. Patent No, 2,424,145. Other 
U. 8S. and foreign patents pending. 


ELIMINATES RUST — KEEPS COOLING SYSTEM CLEAN 
















By Leo T. Parker 
Attorney at Law 
UNDER ALL circumstances 
where there is a “warranty” on 
an automobile the seller is liable 
in damages if he breaches the con- 

tract. 

See Nielson v. Hermansen, 166 
Pac. (2d) 536. Also, see Stringfel- 
low v. Botterill Auto Co., 221 P. 
861, 862, 34 A.L.R. 533. This court 
held: 

“When the dealer in writing said, 
‘This is a 1932 model Essex car,’ 
he warranted the car to be that 
very thing. It was expressed war- 
ranty under the statute regardless 
of whether defendant (seller) was 
or was not guilty of intentional 
deceit.” 3 

s + 


Dollar Is Devaluated 


ACCORDING TO a recent higher 
court an ordinary damage allow- 
ance may be considerably in- 
creased because our dollar is de- 
valuated. 

For illustration, in Richey v. 
Service, 28 So. (2d) 284, it was 
shown that a truck collided with 


Lawsuits Affecting Dealers... 
Court Decisions 


a passenger car whose driver was 
injured. 

The lower court awarded the 
driver $850 damages. But the high- 
er court increased the award to 
$1,500 in view of devaluated pur- 
chasing power of the dollar. The 
higher court said: 

“The award of the lower court 
if made a few years ago in a case 
of this character, would have been 
adequate. It is not so under pres- 


ent economic conditions .. .” 
” a o 


Sells Same Automobile 


OCCASIONALLY a “slick” cus- 
tomer may sell and resell the same 
automobile. Quite obviously only 
one of the purchasers may have 
legal title to the car. All others 
who pay money for the automo- 
bile, or loan money on it must suf- 
fer financial loss. 

For example, in Manning v. 
Miller, 206 S. W. (2d) 165, re- 
ported March, 1948, the suit in- 
volved the ownership of a 1946 
Oldsmobile coach, motor No. 
6-2637H. 

One John Miller owned this auto- 
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NEW LINCOLN PREVIEWED—This is the scene in Municipal auditorium, Charleston, W. Va., 


which marked the preview of the 1949 Lincoln Cosmopolitan and 1949 Lincoln. 
harleston's leading families were present for the showing sponsored by 


400 members of C 


More than 


Charleston Motors, Inc. On the day of the showing, the wife of every man invited received 


an orchid corsage bearing this inscription: 


“Wit 


the compliments of Eugene V. Byard, 


Charleston Motors, Inc., on the occasion of the preview showing of the all-new 1949 Lincolns 


Municipal auditorium, tonight, 
Charleston Motors, 


8-10."" Byard is vice-president and general manager o 
Inc. On the following day at Charleston Motors’ showroom an additional 


800 persons saw the new cars, and at this time each lady was given a gardenia corsage. 





mobile on Dec. 15, 1945. Miller bor- 
rowed $1,042 from a finance com- 
pany in Louisiana, executing a 
chattel mortgage and a note. The 
description of the automobile given 
in the chattel mortgage was in- 
correct, in that the motor number 
was given as 6-26378, while the cor- 
rect number was 6-2637H. The 
chattel mortgage was properly re- 
corded in the state of Louisiana. 


Whether Miller had something to 
do with making this error is not 
known. Miller then took this auto- 
mobile to Texas, and on Jan. 2, 
1946, borrowed $1,056 from Weir 
Sales Co., executed a note for such 
amount and gave a chattel mort- 
gage on his automobile to secure 
the note. 

Later the court held that no 
valid lien was created on the auto- 
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Ever since the days 
when “Victoria Tops” 
were Queens of Style... 


HYATT Engineering has led the 
way with ROLLER BEARINGS 


for the automotive industry. Early types of spirally wound rollers elimi- 


nated friction then, and today with the heavier loads, higher speeds and 


longer life of modern cars and trucks, Hyatts still carry the loads. In 


various types and sizes Hyatt Solid Roller Radial Bearings and Dual 


Purpose Spherangular Bearings occupy strategic positions . . . enabling 





vital working parts to operate smoothly and with the 


greatest efficiency. 


Detroit, Michigan. 


Hyatts have proved their dependability for more than 
half a century—Hyatt engineers are always ready for 
the designs of the future. Hyatt Bearings Division, 


General Motors Corporation, Harrison, New Jersey; 






HYATT ROLLER BEARINGS 





mobile, because Weir failed to 
comply with the state’s certificate 
of title act. Hence Weir lost $1,056 
loaned to Miller. 

Then Miller on Jan. 14, 1946, sold 
the same automobile to appellant, 
Manning Auto Co. in Texas. He 
left the automobile at Manning’s 
place of business and Manning 
paid him the purchase price of 
$1,200. 

At this time the automobile still 


|bore the Louisiana license plates. 


On the same day Miller stole the 
automobile. Miller then drove the 
automobile to another town in 
Texas, where, on Jan. 24, 1946, he 
sold it to New Yorker Auto Sales 
Co. for $1,250. 

All told by these transactions 
Miller received $1,042 from the 
finance company; $1,056 from Weir 
Sales Co.; $1,200 from Manning 
Auto Co., and $1,250 from New 
Yorker Auto Sales Co. Total $4,548. 

A few days thereafter the San 
Antonio police seized the auto- 
mobile as being a stolen one. 

In subsequent litigation the 
higher court held the finance com- 
pany’s mortgage void because the 
automobile’s motor number was in- 
correctly listed in the mortgage. 
The higher court said: 

“The note, mortgage and judg- 
ment held by Plauche-Locke Se- 
curities, Inc., each containing a 
wrong description of the automo- 
bile, and could not affect the rights 
of third parties dealing with Mil- 
a with reference to that automo- 

ie.” 


+ * + 


Manning Gets Car 


THE HIGHER court held Weir 
Sales Co.’s_ lien void because 
Weir failed to comply with the 
state law regarding registering the 
certificate of title, and that the 
lien of New Yorker Auto Sales Co. 
was secondary to the lien of Man- 
ning Auto Co. Hence the latter 
was awarded possession of the car. 
The court said: 

“When John Miller sold the auto- 
mobile to Manning and delivered 
to him possession thereof and re- 
ceived the full consideration there- 
for, as between the two, Manning 


| became entitled to the possession 


of such automobile, and when Mil- 
ler thereafter took it without the 
consent of Manning the automo- 
bile became a stolen automobile. 
The fact that Miller stole his own 
automobile does not prevent this 
automobile from being a_ stolen 
one.” 

In other words, the New Yorker 
Auto Sales Co. had no legal title 
to the car because it purchased a 
stolen automobile. 


New-Car Sales 
Up 20 Percent 


In Detroit Area 


DETROIT.—Sales of new cars in 
Wayne county during the first three 
months of 1948 were nearly 20 per- 
cent above those for the same 
period of 1947, the Detroit Auto 
Dealers Assn. reported last week. 
Used-car sales for the same period 
increased 26 percent over 1947. 

Sales of commercial vehicles in- 
creased but slightly. 

According to DADA, new-car 
sales in Wayne county for the first 
quarter of 1948 totaled 31,616, com- 
pared with 26,375 in the 1947 period. 
For the same period, 1948 truck 
sales totaled 3,160, contrasted with 
3,143 in 1947. 








47% of Vehicles Flunk 


First N. C. Inspection 

RALEIGH, N. C.—North Caro- 
lina’s state motor vehicles de- 
partment has revealed that only 
53 percent of the vehicles which 
moved through the state’s new 
motor vehicle inspection lanes 
during the first three months of 
the current year passed on first 
test. 

Initial examinations were giv- 
en during the first quarter of 
the year to a total of 107,481 
vehicles. Of the cars and trucks 
rejected on the first test, 29 per- 
cent were turned down because 
of defective headlights, 29 per- 
cent fer other lighting defects, 
18 percent for faulty brakes, 10 
percent for steering defects, 14 
percent for other defects such 
as mirrors, horns, windshield 
wipers, glass, etc. Thirty-six in- 
spection lanes now are operat- 
ing throughout the state on a 
full-time basis, 
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The Other Side of the Picture 


HERE LT AM-BACK IN GOOD 


OL’ CALIFORNIA-THIS BUS 


\S 


SURE WORKING SWELL 
T00-W0 TROUBLE 


< 





HELLO- AZ STUEGING GARAGE? 
Sewn YOUR WRECKER OVT AND 


IVER - 
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(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearneu, Neb.) 


ESP hg 


as 4 Ane 
\aaS c Me, 
PULL ME IN-WILL You? YEAH- “Ye Pn oes 


I'm 10 MILES OvT-YEAH-THIS 
YEAH -Ws7 
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By Fred Kempf 


THERE'S SOMETHING ABOVT THIS 
CALIFORNIA TOWING SERVICE 
THAT REMINDS ME OF TH’ WHEW 

VET PAANE 








Postwar Output 


Of Home Trailers 
Exceeds 125,000 


CHICAGO. — Trailer-coach pro- 
duction has passed the 125,000 mark 
since World War II ended, Harold 
D. Platt, president of the Trailer 
Coach Manufacturers Assn., told the 
annual convention and sales clinic 
of the organization here last week. 


Platt said that 90 percent of the 
trailer coaches turned out are used 
as permanent homes and that the 
total number of persons now living 
in trailer coaches is nearly 1,500,000. 


The chief responsibilities of the 
industry, other speakers declared, 
are to pay more attention to sales- 
manship among present owners and 
prospects, and to battle for better 
facilities through revisions in muni- 
cipal and other local regulations 
governing trailer coaches. 


Nationally known figures, includ- 
ing Dale Carnegie, Dr. Harold G. 
Moulton, and Capt. Eddie Ricken- 
backer, headlined the group of 
speakers. 

As evidence of the accent upon 
salesmanship, Hugh White dis- 
cussed “Making a Sales Presenta- 
tion Stay Presented;” Elmer Wheel- 
er, “Sell the Sizzle Instead of the 
Steak;” Borden and Busse, “The 
Autopsy of a Lost Sale,” and Charles 
Ellis, “What the Prospect Thinks 
of Us.” 

The final session was devoted aot 
a presentation of the TCMA indus- 
try promotion program by Edward | 
Wilson, executive director; J. Lee! 
Brown, park division director and a, 
leading retailer; Roger O’Donnell, 
secretary of the Trailer Dealers Na- 
tional Assn. 


Synthetic Gas Need 
Called Urgent 


ASBURY PARK, N. J.—Produc- 
tion of petroleum from shale at 
present offers a logical approach 
to the problem of manufacturing 
synthetic gasoline and Diesel fuel, 
R. M. Bartlett, vice-president of 
Gulf Oil Corp., said last week. 

Addressing a convention of New 
Jersey fuel oil distributors, Bartlett 
described synthetic fuel research as 
urgent to conserve U. S. crude oil 
reserves and to guard against the 
possibility of the foreign supply be- | 
ing cut off by war. - | 


Shakedown Fee? 


Ohio Registrar Accused 
Of Political Levy 


CLEVELAND.—A political 
shakedown in Ohio’s motor vehicle 
department is being investigated 
by state officials. 


The shakedown, which is said 
to have spread into four counties 
including two near Cleveland, re- 
volves around a two-cent per auto 
license payment issued by deputy 
registrars. 


Collection is made by Edward 
T. Fogo, state registrar of motor 
vehicles. He asks, and gets, it is 
charged, 2 cents for each automo- 
bile. license plate sold in rural 
areas. 


To make payments easier, Fogo 
is reported as working through 
intermediaries, even providing self- 
addressed envelopes marked per- 
sonal in which donations are sent 
to him in Columbus. 








No Waiting 
Ford Reopens Special Lobby 


For Visiting Salesmen 


DEARBORN.—For the first time 
since 1942, vendors calling upon 
Ford Motor Co. will use the newly 
reopened lobby at the north end 


of the company’s administration | expedite a “no-waiting” policy, ac- 


building. 


cording to Ford purchasing offi- 


During the war years the space | cials. 


was utilized for additional per- 
sonnel and all callers were routed 
through the main lobby of the 
building. 


High-Speed Sweeper 
A new kind of high-speed power 


Giving supplier’s representatives | Sweeper, equipped with a 36-inch 
a@ separate entrance is expected to| revolving brush and vacuum dust 


control, reportedly can sweep up 
to 44,000 square feet or more of 
floors per hour. The unit, intro- 
duced by G. H. Tennant Co., 2530 
N. 2nd S8t., Minneapolis, has a self- 
starter and drives like a car. It is 
operated by one man and is pow- 
ered by a ‘six-horsepower air- 
cooled gasoline engine. 





A ROADMAP 


(lo ee 





IS BETTER THAN A COMPASS 


The Universal C.1.T. Plan is the best roadmap 
to profits for dealers who are going places in 
business. It pinpoints objectives and gives 
constructive help a// along the way. It does 
more than point the direction to profits—it 
tells how to get there. 


The Universal C.I.T. Plan isa four-part deal- 
er profit program especially designed to work 
for you 24 hours a day in every department of 


your business... 


in your sales room and in 


your parts and repair departments. It makes 
your customers your friends because it so 


UNIVERSAL C.I.T. 


UNIVERSAL CC. 1.T. 


CREDIT CORPORATION -~ 


OVER 300 


obviously works to their advantage too. By 
doing these things it allows you to earn the 
profits you must make during the coming 
years to maintain a successful dealership. Be 
sure to ask your Universal C.I.T. salesman 
about these four important dealer tools: 


The Dealer Reserve Plan + The CARepair Plan 


The Package Plan « The Insurance Plan 


Remember, it pays to rely on the financing 
institution that has always put the’ dealer’s 


problems first. 


LOCAL OFFICES IN 


PRINCIPAL CiTias 
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Bringing 


WASHINGTON. — A service fol- 
low-up suggestion that could lead 
to increased volume has been of- 
fered by NADA. 

The association suggests that the 
dealer himself send specially writ- 
ten letters to customers telling what 
ether work needs to be done on 
their cars. NADA emphasizes, how- 
ever, that the letters tell why such 
work is needed. 

“It might mean a little more 
work on your part,” NADA says, 
“but we feel it will impress the 
customer that you are really giv- 

ing him something that the ‘other 
fellow’ doesn’t.” 

The following sample letter was 
set forth by NADA: 

Mr. John H. Jones, 
1157 High Street, 
Washington, D. C. 
Dear Mr. Jones: 

The work ordered on your car 
has been completed, and inspected, 
and we feel sure you will find it 
satisfactory. Thank you. 

In checking your car, however, 
we found the following conditions, 





"Em Back 


NADA Suggests Follow-up Letters Telling 
What Further Work Is Needed 






which we believe it would be wise 
to have attended to, in the near 
future: 

1. Tire on left front wheel indi- 
cates wheels are out of line. This, 
if left unattended, will result in 
excessive tire wear, and difficult 
steering. 

2. Brake shoes should be taken 
up. This will eliminate that extra 
pumping you doubtless have to do 
on your brake pedal. 

3. Top radiator hose shows slight 
leak. This should be replaced at 
your earliest convenience; might 
result in motor over-heating, which 
could mean costly repairs. 

In the interest of safer driving 
and better service, we thought you 
should be advised of the foregoing. 

Yours for Safety and Service, 

(Dealer’s Signature). 


Eliot Truck Manager 
Eliot Motor Co. (Ford), Boston. 
announces the appointment of Har- 
old W. Hayner as truck and fleet 
sales manager. 








AUTOMOTIVE NEWS, MAY 10, 1948 





High-Priced Models Easy 


To Get in Australia 

SYDNEY, Australia.—(UTPS) 
—A potential buyer of a $3,500 
or higher priced British car can 
get almost immediate delivery 
here, it is reported. In fact, deal- 
ers are said to be finding the 
higher priced vehicles a little 
hard to get rid of. 

The buyer who wants a car in 
the $1,800-$2,000 bracket doesn’t 
have to wait too long either, 
usually about six weeks. Esti- 
mates are that Britain plans to 
export about 60,000 cars and 30,- 
000 trucks into Australia this 
year. Buick dealers say they 
will sell no 1948 models until 
dollar restrictions are lifted. 





Holden Elected President 


Of Corpus Christi Assn. 
co S CHRISTI, Tex.—At the 
Group’s annual meeting, Don Hol- 
den was elected president of the 
Corpus Christi Automobile Dealers 
Assn. He succeeds Charles Galland. 
Other new officers elected by the 
association are: Jack Creveling, 
vice-president; Charles Kilgore, sec- 
retary-treasurer, and Joe Blacknall 


and Galland, directors. 









British Report 
Development of 


Auto Turbine 
B GHAM, England. — The 






IRMIN 
invention of the first gas-turbine 


engine for automobiles by two 
British scientists was reported here 
last week. 

The engine was described as an 
important step toward a “motor 
car of the future” without gears, 
radiator or clutch. It weighs 250 
pounds and develops 35 hcersepow- 
er, according to Patrick Johnson, 
head of the government-owned 
Power-Jets Research Co. 


Johnson said it would run on 
anything “from kerosene to old 
candle-ends,” or any other fuel 
that burns readily. He said its 
= fuel is Diesel oil, but 


“I would say that in 10 or 15 
years’ time we will be happily 
using coal dust to run our cars. 
If the atomic age is here by then, 
we may do it with small pieces of 
uranium.” 


Want to buy, sell, or trade? See the 
classified ads in AUTOMOTIVE NEWS. 


“Raise that hood’ and... raise your profits! 





1, MAKE YOUR gasoline sales sell oil, 
too! Be sure to raise the hood on 
every car that comes in your station 


and check the oil stick. 


4, PREPARE FOR these oil customers 
by setting up big displays of oi! in 
cans. Have displays out in the open 
where customers can’t miss them. 


2, \F THE OIL is under the “full” 
marker, show it to the customer and 
inquire, ‘‘When was the last time 
you had your oil changed, Sir?” 


5. NEW CUSTOMERS (and old ones, 
too) trust oil in cans. They know 
they’re getting exactly the brand 
and grade of oil they asked for. 










ing level. 







QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 

2. Deliver gas; wipe rear window 
3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 
collect 





3. IF OVER 1,000 miles or 60 days ago, 
suggest an oil change. If mere re- 
cently, suggest an additional quart 
or two to bring oil up to safe driv- 











é. TO BOOT—oil in cans helps you 
increase turnover .. . eliminate loss 
from breakage . . . keep your station 
neater, cleaner, and more attractive. 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY New York + Chicago + San Francisco 


CLARK, 475-pound riner in the 


J. Dz 
Montezuma Motor Co. (Ford), Montezuma, 
-, was happy when the new series F-7 and 


F-8 “big jobs," largest Ford trucks ever 
built, were added to the company's expand. 
ed truck line this year. Clark is ad years old, 
6 feet 6 inc tall, wears a size 8% hat, 
size 14 shoe, has a waist measurement of 
78 inches and chest measurement of 72 
inches. Seven yards of cloth are used to 
make a shirt and 10 yards for a shop coat. 


Drive in Denver 


Hits Old Jalopies 


DENVER. — Police here will 
launch a campaign to rid Denver 
streets of the jalopy. Any noisy, 
stripped-down, fenderless automo- 
biles which appear in public will 
be towed to the police garage, on 
orders of Capt. Walter F. Johnson 
of the traffic bureau. 


The action was recommended by 
Municipal Judge Hubert D. Henry, 
who set up these standards for 
judging when an automobile is not 
a jalopy: The car must have four 
complete fenders; a clear, un- 
broken windshield; a _properly- 
working muffler—no straight pipes 
allowed; brakes must be “perfect,” 
not merely “adequate;” a speed- 
ometer, operating accurately, and 
standard headlights 


Actress to Award 
* 9 

Borg 500’ Cup 

CHICAGO.—Joan Caulfield, Hol- 
lywood star, will present the Borg- 
Warner trophy to the winner of 
the 500-mile race at the Indian- 
apolis motor speedway on May 31. 

The actress will appear at the 
historic brick track to award the 
six-foot-high, $15,000 silver cup to 
the victorious driver in the win- 
ner’s circle at the finish. The tro- 
phy, long emblematic of victory in 
the annual sweepstake, is donated 
by Borg-Warner Corp. of Chicago. 


Uniformity 
Ohio Road Marking Program 


Gets Under Way 

COLUMBUS, O.—A program to 
obtain uniformity in the use and 
application of pavement markings 
is announced by the Ohio Depart- 
ment of Highways in its campaign 
to make driving safer throughout 
the state. 


The “Ohio Manual of Traffic Con- 
trol Devices for Streets and High- 
ways” outlines the standards to be 
used by local communities in the 
marking of pavements or streets. 
The types of pavement markings 
prescribed in the manual include 
center lines, lane lines, no-passing 
zone markings, approaches to rail- 
road crossings, approaches to high- 
way intersections, stop lines, cross- 
walk lines, parking stall markings, 
safety zone markings and islands. 

The Uniform Traffic Act provides 
that all pavement markings by 
local communities after the effec- 
tive date of the act—Sept. 6, 1941— 
shall conform to the Ohio Manual. 


Warren Training Horse 


Undefeated in 1947, Ankawin, 
prize three-year-old harness horse, 
is in training for the 1948 season. 
Ankawin is owned and driven in 
competition by N. Warren 
(Chevrolet), East Moline, IIL. 
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Letterbox 


(Continued 


ley has 7.50 to 1 on its sheet- 
metal engine, of course, but Cros- 
ley is not competing in the full- 
sized car class. 


On the Level 


I believe it might be interesting 
to some of your readers to observe 
our technique in our endeavor to 
stamp out malpractices in the sale 
and distribution of new automo- 
biles.—S. A. RYAN, Miami, Fla. 

Epttor’s Nore: Writer Ryan is 
president of Dade Motors, Inc. 
(Lincoln-Mercury). He enclosed 
copies of advertisements assert- 
ing “first orders received, first 
cars delivered.” 

“We will continue to be fair 
and on-top-of-the-table in our 
delivery of the new 1949 Lincoln 
and Mercury,” Ryan’s firm de- 
clares. 


Questions 

There are several questions that 
I should like answered. 

I am becoming very interested in 
a rapidly expanding profession in 
the education and other fields, 
driver instructor, automotive. The 
need for educating automobile 
drivers is most pressing as fatality 
releases show. I wonder if you 
know of the colleges and special- 
ized schools which offer such 
training? So far I have found none. 

I am rather curious to know why 
Crosley and Willys are omitted 
from your fine column, “Current 


Prices.” I am an ardent light car | 


from Page 4) 


, various Crosley and Willys price 
| listings. 


| What is your latest information 
on the following projected ven- 
tures: Darrin, Dusenburg, Rocket, 
Kurtis-Kar, Towne Shopper, Com- 
|et, Publix, Brogan Car, and the 
Kaiser-Frazer announcement, the 
Gregoire? I’m no cynic, but surely 
some of these are defunct by now? 
—Harry M. Tayvor sr., Alpine, Tex. 

Eprror’s Nore: Inter-Industry 
Safety Committee, 1026 17th 8t., 
N. W., Washington 6, may have 
the information on driver schools. 
We're now running Willys and 
Crosley prices. None of the new 
cars you mention are in produc- 
tion yet as far as we know. K-F 
didn’t plan to produce the Gre- 
goire. It was interested in study- 
ing the car’s front-wheel drive 
design, with a view of buying 
the patents if they proved attrac- 
tive enough. No deal was ever 
reached, however, and it appears 
now that a deal isn’t in the 
cards. 


Want to buy, sell, or trade? See the 
classified ads in AUTOMOTIVE NEWS. 





fan and I would enjoy reading the 


‘Day-N-Night? Glare Glasses 
Offered by Comptone, Ltd. 

Day-N-Night glare glasses are 
being offered on the market as a 
“new boon to sunlight or night 
driving” by Comptone, Ltd., of 
New York City. 

Some of the claims made for the 
new glasses include: reduction of 
night driving accidents caused by 
temporary blindness from onrush- 
ing headlights or glare from street 
or bridge lights; protection of the 
eye tissues by absorbing most of 
the ultra-violet rays, the absorp- 
tion of the sun’s infra-red rays 


which create eye discomfort and 
strain. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
franchised dealer—a 





KNUDSEN, A BIOGRAPHY. 
Beasley. 397 pages, z= 
Postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive anud basic course | 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 
Sikes aitieiptaicatinthel edie teatt 


By Norman | 

| 

DEALER BU: Business | 
| 


cloth bound. $3.75 


SINESS 
guidance for automobile dealers. By J. B. 
Van Tassel, a Business Consultant. 
Two books—Book No. 1, 00. Book 5 
2, $3.00 postpaid. ” ” 


eaten ae 
DETROIT IS MY OWN HOME TOWN. | 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


estat aiaaiiaiiiseetiiaaedintii tide eeteienneaneenineaniaen 
FABULOUS HOOSIER. By Jane Fisher. | 
A story of Carl Fisher, early pioneer of | 
the automotive industry. $3 postpaid. i 


Siiontitiistenicacimamtmetetichatas eaninimameemaeeaes: cmenen | 
FASTEST ON EARTH. By Capt. George | 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

i lihtictechatniiibahiiabiadeeeeteadlinsihiaseateatiaatdiateaiiia ecomeninaiiae en 
FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY—1900 
TO 19846. 852 pages, 1,000 illustrations. 
a edition, $5 postpaid. Paper bound, 


$2 or 














THE LAST BILLIONAIRE — HENRY 
FORD. ‘‘An informal portrait of an in- 
ee genius sae was also & most un- 

ic ie human ing.’’ By William C. 
Richards. $3.75 postpaid. 


MOTOR MEMORIES. A saga of whirling 
Lewis. $3.50 post- 


0 eel ech cael Fe ae ins len ea 
FLOYD OLYMER’S INDEPENDENT TEST 
CARS. 


REPORT OF KAISER-FRAZER . 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


y “Most” we mean—the most re- 

duction in weight, the most pay- 
load capacity, the most revenue from 
your operation, the most years of 
service; in other words, the most re- 
turn from your investment. 

Other materials used for reducing 
truck and trailer weight will safely 
trim off a certain amount of pound- 
age. But there is a definite limit be- 
yond which such weight reduction 
cannot go without jeopardizing stam- 
ina or inviting early obsolescence. 
In contrast, with Stainless Steel you 
can get rid of every pound of useless 
weight without fear of shortening 
equipment life. That is because Stain- 
less Steel is the only material that 
has both unusually high’strength and 
exceptional resistance to corrosion to 
safeguard that strength permanently. 








UNITED STATES STEEL 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago 
NATIONAL TUBE COMPANY, Pittsburgh ' 





DIRECTORS OF PACKARD Motor Car Co. of Canada, Ltd., or before the showroom of 
9 ' 


the company's new headquarters in Windsor, Ont. 
also general manager of the Canadian company 
Vincent, vice-president of engineering; Hugh J. 
and W. Tom 
business and industrial leaders of the border city joined company executives 


Henry C. Bogle, James McMillan, 


Dominion, an 
at the “open house" gathering. 


Ford Promises 
Stronger Shafts 


DEARBORN.—The 1949 Ford and 
Mercury cars will carry the highest 
quality and strongest cast alloy 


Peeeen ll STIS EIST 


$e 31d 





SHEETS PLATES 





o~eew 


This means that you can use Stain- 
less Steel in very light sections to 
achieve the u/timate in weight sav- 
ing, and yet be confident that corro- 
sion will never weaken the structure. 

It is those many extra pounds that 
Stainless eliminates, that make Stain- 
less equipment pay for itself so rap- 
idly. Extra weight saving is reflected 
in extra pounds of carrying capacity 
and in lower operating costs. And 
Stainless Steel’s resistance to corro- 
sion shows up in lower maintenance 
and repair costs, in freedom from 
painting expense, in easier cleaning, 
in longer life. No other form of light- 
weight construction can give you all 
these benefits to an equal extent. Ask 
the users of Stainless equipment and 
they will produce figures to prove it. 

If you want practical engineering 


US'S STAINLESS STEEL 


Fe SY 


TENNESSEE COAL, 


Left to ri Fred C. Williams, who is 
- Geo. T. Christopher, president; Col. J. G. 
Ferry vice-president and secretary-treasurer; 
ZurSchmiede. Packard dealers in the 


steel crankshafts produced in Ford 
Motor Co. history because of new 
metallurgical methods and controls 
established in the Rouge foundry, 
it is claimed by M. L. Bricker, vice- 
president and director of general 
production. 
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Car Sales Show 


27.3% Increase 
Over Year Ago 


DETROIT.—Nearly 800,000 new 
passenger cars were registered 
during the first quarter of 1948, 
R. L. Polk & Co. estimated last 
week. This compares with 688,110 
registered for the first quarter of 
1947 and represents an increase of 
27.9 percent. 

The figures for the first quarter 
include a projection of tabulations 
from 23 states for March, where 
registrations of new passenger cars 
totaled 99,712 units, as compared 
with 90,692 from the same states 
for March, 1947. 

New truck sales, as represented 
by registrations, totaled 34,914 
units for 23 states in March, as 
compared with 32,040 from the 
same states last year. 

Should present ratios hold. ap- 
proximately 235,000 new trucks 
will be registered when totals for 
the first quarter from all states 
are tabulated, Polk said. This com- 
pares with 205,573 new trucks reg- 
istered for the first quarter of 1947. 


Want to buy. sell. or trade? See the 


| classified ads in AUTOMOTIVE NEWS. 
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advice and the latest fabricating data 
to help you in applying U-S-S Stain- 
less to your equipment, call on us. 


ONLY all-stainless construction 


brings you 


ALL THESE EXTRA DIVIDENDS 


(1) Maximum capacity for both large bulk, 
low weight freight and small bulk, high 
weight freight. (2) Maximum returns with 
any type of load. (3) Lowest fuel and oil 
costs when running empty. 
license fees, when based on vehicle weight. 
(5) Maximum strength that protects driver, 
load and trailer. 
that keeps units more available for service. 


(4) Lower 


(6) Maximum stamina 


RR 















SPECIAL SECTIONS 


8-750 





AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 
COLUMBIA STEEL COMPANY, San Prancisco 
IRON & RAILROAD COMPANY, 


Birmingham 


UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 











By Eric Blackwell 


Staff Correspondent 


JOHANNESBURG. — Latest of 
the American automobile manufac- 
turers to undertake assembly oper- 
ations of its products in South 
Africa is Nash Motors. 

Fred Spencer, resident Nash rep- 
resentative, has agreed to finance 
and establish an assembly plant in 
East London, Cape Province. The 
plant will be housed in a building 
purchased from the British wool 
commission and erected during the 


South African Auto News 


Nash Preparing to Establish Assembly Plant; 
°47 Proves Alltime Sales Year 
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war. The site is convenient to sea- 
port facilities and railway lines. 

Plant and technicians are under- 
stood to be on the way to South 
Africa from the U. S. 


* * 


New Sales Record 


STATISTICS compiled by the So- 
ciety of Automotive Manufacturers 
and Importers of South Africa in- 
dicate that the sale of vehicles for 
the year 1947 reached an alltime 
peak of 62,689 commercial and pas- 
senger vehicles. 









PROMOTION—Pickup trucks owned by automobile dealers can be powerful advertisements 


as well as work-horses, Dave Reese, Oldsmobile dealer in Philadelphia, has proved. 
Chevrolet truck is a virtual technicolor traveling billboard. 


This 
lt is painted a bright gold and 


is lettered in dark blue. The name and address of the dealership appear in dark blue, edged 
in gold, on a light blue rack. 





Ohio Shop OUTSTANDING SUCCESS 
with help of R-M Refinishing Products 
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Lawrence Branch (left) and Fred Alexander stress top quality at B & D 


B & D BODY SHOP’S FORE- 
MAN, Cliff Morningstar says, 
“We're proud of our shop and 
our men. They enjoy keeping 
things orderly. They say it's 
ten times easier to work in a 
clean shop. Believe me, | give 
the men plenty of credit. They know how to 
use a gun. They’re real artists . . . and when 
they tell me R-M finishes are the easiest to 
work with, | know they mean it!” 





RINSHED-MASON COMPANY 


5935-71 MILFORD AVE. . . DETROIT 10, MICHIGAN 
Manufacturers of passenger and commercial car lac- 
quers e enamels e undercoats e putties e tinting 
colors e reducers e removers e rubbing compounds, etc. 







Better Car-Ride 
Lies Ahead, Says 
Packard’s Smith 


DETROIT.—Earl H. Smith, ex- 
perimental and development engi- 
neer for Packard, said last week 
that although most modern auto- 
mobiles ride smoothly, compared 
with those a few years ago, “there’s 
actually no limit to the improve- 
ments that can and will be made 
in the car-ride of the future.” 


Car-ride is becoming increasing- 
ly important to selective customers, 
he pointed out. A national survey 
by Packard, he said, shows “com- 
fortable ride” leading the list of 
what the buyer wants most in a 
new car—ahead of power, econ- 
omy, appearance, roominess, de- 
pendability and other factors. 


Smith declared the engineers are 
still well ahead of the general pub- 
lic’s wishes in car-ride. He pointed 
out, for example, that the ride of 
the 1948 Packards is “at least 25 
percent better” than that of the 
1940 models, although no improve- 
ments could be made during the 
years of war production. 

“Tests show the ride of our 1948 
models is more comfortable, with 
less motion, than at any time in 
our history,” he said. “But our ride 
specialists are working at the rate 
of 3,000 experiments a year in an 
effort to improve the ride even 
more.” 


5,911 Cars Sold 
In N.C. in March 


RALEIGH, N. C.—A compilation 
of comparative new-car and truck 
registrations for the month of 
March and for the year 1948 to date 
has been issued here by the North 
Carolina Automobile Dealers Assn. 

The number of passenger cars 
according to March totals and year 
totals to date: Buick, 344, 784; 
Cadillac, 46, 151; Chevrolet, 1,336, 
3,494; Chrysler, 120, 282; Crosley, 20, 
74; DeSoto, 64, 200; Dodge, 311, 770; 
Ford, 949, 2,667; Frazer, 82, 286: 
GM, 25, 54; Hudson, 177, 419: 
Kaiser, 153, 464; Lincoln, 13, 56; 
Mercury, 191, 505; Nash, 140, 357; 
Oldsmobile, 243, 589; Packard, 67, 
173; Plymouth, 473, 1,317; Pontiac, 
443, 1,050; Studebaker, 208, 545; 
Willys, 71, 152; miscellaneous, 35 
65. Totals, 5,511, 14,454. 

A breakdown of truck sales indi- 
cated the following: Autocar, 
March, 13; to date, 18; Brown Cab, 
5, 16; Chevrolet, 735, 2,131; Corbitt, 
7, 14; Diamond T, 5, 23; Divco, 5, 
16; Dodge, 324, 736; Federal, 8, 25; 
Ford, 533, 1,148; GMC, 77, 222; Hud- 
son, 1, 2; International, 177, 559; 
Mack, 61, 187; Nash, 3, 3; Reo, 18, 
70; Studebaker, 109, 325; White, 17, 
80; Willys Jeep, 190, 531; miscel- 
laneous, 8, 17. Totals, 2,296, 6,123. 


‘ 4 
We're Sorry 
K-F Distributor Explains 


Delivery Delay 

DULUTH, Minn.—A frank state- 
ment outlining the firm’s policy 
regarding availability of new cars, 
allowances for tradeins and “un- 
wanted accessories” was the theme 
of a recent advertisement of 
Hutchinson Motor Sales, Duluth, 
Kaiser-Frazer distributor in the 
Northwest region. 


The ad, appearing in recent edi- 
tions of the Duluth Herald and 
News-Tribune, said: “WE ARE 
8} ae 

“To tell you (Duluth and vicin- 
ity) that for the next few days 
we will be unable to make deliv- 
eries on new 1948 Kaiser and Fraz- 
er cars. Since our opening day, 
Jan. 12, we have received 194 new 
cars. This entire number has been 
sold. 

“Our factory at Willow Run is 
doing all it can to supply our needs 
and we ar? promised 150 new cars 
between now and May 1. 

- - Moreover, you are not re- 
quired to buy unwanted acces- 
sories te get delivery and you get 
agood allowance on your old car.’ 

Then, after summarizing fea 
tures of the K-F cars, the ad asks, 
“Is it any wonder that our Two 
Harbors dealer, Carl Berquist, sold 
four cars the first four days he 
had the agency—or that Scotties 
garage at Hibbing sold nine cars 
in the last two weeks?” 
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Kappler to Head Purchasing 


For Dearborn Motors 


Promotion of L R. Kappler to 
manager of the newly created pur- 
chasing division of Dearborn Mo- 
tors Corp., national marketing or- 
ganization for the Ford tractor and 
Dearborn farm equipment, is an- 
nounced by Frank R. Pierce, presi- 
dent. 

Kappler, prior to joining Dear- 
born Motors in August, 1947, was 
director of procurement for Repub- 
lic Aviation Corp. He also was with 
Packard for 10 years as a purchas- 
ing manager, and with Graham- 
Paige from 1918 to 1935 as purchas- 
ing manager. 

* . * 


General Tire Promotes Two | 


In Foreign Personnel Shift 


Two promotions in the manufac- 
turing personnel of General Tire 
& Rubber Co.’s foreign operations | 
are announced by A. W. Phillips, 
manager of manufacturing. 

Howard Swires will leave the po- 
sition of assistant plant superin- 
tendent of General’s Mexico affi- | 
liate to become plant manager of 
a new Argentine affiliate at Buenos 
Aires. Joe Delaplane, formerly with 
the facility engineering depart- 
ment, has been named to succeed 
Swires. 
* 7 * 
Harry Ferguson, Inc., Names 


Officers and Directors 


The following board of direc- 
tors was elected at the annual | 
meeting of the stockholders of | 
Harry Ferguson, Inc., it is an- | 
nounced by Horace D’Angelo, | 
executive vice-president: Harry | 
G. Ferguson, chairman; Maureen | 
A. Ferguson, Elizabeth M. Fer- | 
guson, Horace D’Angelo, Herman 
G. Klemm, Philip C. Page, Rob- 
ert G. Surridge and Marion S. | 
Harlan. 

The following officers were 
also elected: president, Harry G. 
Ferguson; executive vice-presi- | 
dent, D’Angelo; treasurer and 
controller, Charles F. Herrmey- 
er; secretary and general coun- 
sel, Surridge, and assistant treas- 
urer and assistant secretary, 
Martin E. Fellwock. 

* * * | 
Eybye to Help Howard 
Run Ford Overseas 


Graeme K. Howard, recently| 
elected a vice-president of the 
Ford Motor Co. in charge of the 
International division, has appoint- 
ed Thomas G. Eybye as his execu- 
tive assistant. 

Eybye joined Ford as assistant 
to the executive vice-president in 
November, 1947, after 22 years in 
overseas operations with General 
Motors. He was born at Snejbjerg, 


Denmark. 
* . . 


Schwenk Named Assistant 


To Weatherhead President 


O. G. Schwenk, general produc- 
tion manager of the Weatherhead 
Co., has been appointed assistant 
to the president, it is announced 
by A. J. Weatherhead jr., president 
of the Cleveland firm. 

Schwenk joined Weatherhead in 
1944 as chief industrial engineer 
and was later appointed controller 
and more recently general produc- 


tion manager. 
* * * 


Harris to Head Sales 


Of Drew Auto Division 


E. F. Drew & Co. has named Sid- | 
ney G. Harris sales manager of its 
automotive division. Harris has | 
served as an automotive engineer | 
and sales administrator with many | 
companies, including Continental 
Motors, Macmillan Petroleum and 
Petroleum Solvents Corp. 

The company says it expects to 
accelerate its sales activities under 
the well-known Ameroid trademark 
in the automotive chemical field un- 


der Harris’ direction. 
+. . > 


Ochs to Head Sales 
Of Eaton Division 

Eaton Mfg. Co., Cleveland, an- | 
nounces the promotion of R. C.| 
Ochs to sales manager of its Dyna- | 
matic Devices division at Saginaw, | 
Mich. 

Ochs joined Eaton in 1947 as 
Sales engineer for the division of 
Which he is now sales manager. 





Auto Personnel 





Assistants to Ochs will be R. E. 
Linn and W. W. Dolan. 


* * * 
Borg-Warner Names D’Olive 


To Head Ingersoll Unit 


Appointment of Charles R. D’Olive 
as vice-president and general man- 
ager of the newly-created Ingersoll 
Utility Unit divisien of Borg- 
Warner Corp. is announced by Roy 
C. Ingersoll, president of the divi- 
sion. 

D’Olive was for many years man- 
ager of the appliance division of 
Stewart-Warner Corp., Chicago, 
simultaneously serving as_ vice- 
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committee | vice-president with headquarters at 


president and officers’ 
member of the board of governors 
of the National Electrical Manu- 
facturers’ Assn. 

* * aa 


Lovell Joins Ethyl 
Wheeler G. Lovell, for the past 21 


Toronto. 
o * o 


Storey Gets Export Job 


Appointment of W. Ross Storey 
to be in charge of the financial sec- 
tion of the export division, Ford 


years assistant head of the organic | Motor Co. of Canada, Ltd., has been 


chemistry department of General 
Motors Research Laboratories, has 
joined the Ethyl Corp. Research 
Laboratories in Detroit as an asso- 
ciate director of research in the 
basic combustion field. 

+ * 7 


Cottingham Promoted 
Herbert R. Cottingham, manager 
of the Toronto branch of the Ford 
and Monarch division of Ford Mo- 
tor Co. of Canada since 1945, has 
been named special assistant to the 





announced. by Roy S. Milliken, ex- 
port manager. 
* + * 


Metzdorf Promoted 


Promotion of William J. Metz- 
dorf jr. to manager of the service 
department of the New York dis- 
trict of Lincoln-Mercury has been 
announced by Walter T. Rowcroft, 
district manager. Metzdorf has 
been connected with the service 
department of Lincoln-Mercury for 


the past 20 years. 


ing 
in May 22 
“Post” 





Timken-Detroit Promotes 
Roush and Johnson 


Appointment of R. W. Roush, who 
has served Timken-Detroit Axle Co. 
as chief metallurgist since 1935, to 
the position of chief materials en- 
gineer is announced by Walter F. 
Rockwell, president. 

Before joining the Timken - De- 
troit organization, Roush was em- 
ployed for 13 years as a metallurgist 
by Cadillac. F. E. Johnson, for five 
years assistant chief metallurgist, 
has been appointed chief metal- 
lurgist of Detroit plants. 


There are profit-making opportunities in 
AUTOMOTIVE NEWS want ads. 


“I have to move fast when my services 


are needed—my car must be dependable. 
That’s why I have it checked regularly 
by a specialist in car care. . .” 


“It is Muskegon's firmly estab- 
lished policy to sell exclusively to manufac- 
turers (1) for installation as original equip- 
ment and (2) for resale for service purposes.” 


“I'm the man who specializes in car 


care—your ‘Factory Authorized Service 
Man’. I’ve earned the name ‘specialist’ 


by intensive training at the car maker's 


factory. I know every part in your cur 


—like piston rings, and can recommend 


rings tested and proved especially for 


torn engines by the same men who de- 


si.,ned your car’s original rings. See me 


for all parts, services, and accessories. 


Find my name in your classified telephone 
directory under ‘Automobile Dealers’ 


or ‘Automobile Repairing & Service’.” 


“THE ENGINE BUILDERS’ SOURCE” 
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Who's He 


12 and 83 


Scrageg’s Back 





ARRY C. VINSON of Stone- 

Vinson Motors, Fitzgerald, Ga., 
wrote me some time ago and asked 
just how would you define a serv- 
ice manager. I have held his letter 
on my desk with the idea of getting 
out a round-robin letter to the vari- 
ous factory service managers and 
putting it up to them — then I} 
thought that maybe a lot of my 
readers might like to take a crack 
at this puzzler. | 


Just what is a well-rounded serv- | 
ice manager? 


Of course, the very term means 
manager of the service department 
and that implies that he must have | 
a better-than-average mechanical 
knowledge, be a gocd selector and 
director of men, know sufficient 
management so that he can keep 
his department “in the black,” be a 
good organizer, not only be able to 
meet the public but like people suf- 
ficiently so that he can appease 
irate customers, and be a good 
buyer. 

To live up to all of these quali- 
ties, a good service manager should 
be somewhat of an engineer, a pro- 
duction genius, a complete person- 
nel department, a salesman, a parts 
stockman, a production layout man 
and a courtesy man. 


* * * 


Ne OTHER MAN in a dealership 
has to have an equal number 
of abilities to successfully and effi- 
ciently operate any other depart- 
ment—yet it is sad to admit that 
when a pinch in business comes, 
thousands of dealers let their serv- 
ice man go first, because he is 
looked upon as non-productive la- 
bor. These dealers seem to think 
that, so long as they have mechan- 
ics who do the work and a book- 
keeper who makes out the bill and 
collects the money, nothing else 
matters much. 


The service manager should be 
the cog around which all other 
activities in a dealership revolve 
for a good service manager can | 
usually be depended upon to pay 
the overhead for the whole “she- 
bang,” even when sales are the 
toughest. Even the dealer with his 
limited shop knowledge has a tough 





time doing this when he has to buy 
(See BACKSHOP, Page 45, Col. 1) 





NSURANCE companies are 

starting to fight back against 
the overcharging and maltreat- 
ment they have been receiving 
from some franchised dealers on 
the repair of wrecks. 

Normally the insurance compa- 
nies would rather give the wreck 
work to a dealer in that type of 
car in the place where the accident 
occurred, rather than turn the job | 
over to an independent. 

There are several reasons for | 
this. Factory service managers 
put up a stiff battle with the 
insurance companies over the 
years for their dealers to get 


Insurance Firms Balk 
Chicago Plan Sets Up Appraisers to Cut 


Losses on Collisions 


Sugg 


Cooling System Service 
ested to Dealers 


To Cut Down Trouble 


Rusted and Scaled Water Passages Create Hot Spots, 
Thin Oil and Increase Ring and 
Cylinder Wear 


NGINE cooling system mainte- | 


4 nance is without doubt 
most neglected vital 
service prevalent in the industry 
today. Proper care and protection 


of the cooling system is being 


the | 
automotive | 


overlooked not only by most ve- | 


hicle owners but by most service 
stations 


dealerships who 


1942 and prior year cars. 

So many different types of en- 
gine trouble develop from scaled 
and rusty engines, due to neg- 
lected cooling systems, that not 
only has the Society of Automo- 
tive Engineers prepared a 100- 
page booklet on the subject and 
is advocating that factory serv- 
ice executives send it out to all 
dealer service managers, but a 
prominent anti-freeze firm is 
supplying their jobbers with 
copies. 

One of the main causes of engine 
trouble is claimed to be the ac- 


the water side of engine blocks, 
which insulate the engine walls 
against transferring the heat from 
the cylinder to the coolant in the 
cooling system. Thus an engine 
with a bad case of scale or rust 


in the block prevents the coolant | 
from doing the job it is supposed | 


to do. 

Also the heat that should be dis- 
sipated in the coolant and by the 
radiator overheats the oil in the 
engine base and is conducive to 
rapid ring and cylinder wear and 
breaks the oil down to where it 
loses its lubricating value. 

* + + 

CCORDING to the most au- 

thoritative engineers in the in- 
dustry, who have made cooling 
systems and their function a ma- 
jor study, the perfect engine cool- 
ing system would be one where a 
mineral free water, neutral as to 
both acid and alkali, was used— 
and where the pump was so built 
that no air could be sucked into 


|the system through the packing | 


gland. 

Rolls Royce in its aircraft en- 
gines during the war came as 
near to this perfection as is pos- 
sible in a commercial engine 
through use of distilled water in 
a closed system, adding only suf- 
ficient glycol to prevent freezing. 
Another liquid-cooled aircraft en- 
gine encountered difficulties due 
largely to the anti-freeze turning 


this business and just before the 
war were able to get most com- 
panies to the point where deal- 
ers would be favored over out- 
side repair shops even though 
their prices were a little higher. 

Insurance companies want the 
goodwill of the dealer so that he 
will push for their insurance on all 


including franchised | 
should feature | 
this service—especially this spring | grawn into the system through the 
when so many owners are driving | 








| ties. 


| kaline, 


acid, which in turn created cor- 
rosion, 


In the modern automobile or 
truck, there is a constant elec- 
trolytic action taking place be- 
tween the iron in the engine block 
and other metals in the system. 
This action is more severe in some 
vehicles than in others. 

Air, containing oxygen, being 
water pump and other sources of- 
fers additional corrosive possibili- 
Corrosive gases also are 
drawn into the cooling system due 
to the fact that it is almost im- 
possible to make all gaskets air- 
tight. 


* * * 


MANUFACTURERS of perma- 


nent-type anti-freeze recently 
have pointed out that during the 


| winter the inhibiters (which pre 


vent corrosion) will eventually be 
used up. Thus though a system 
may be protected for a time, un- 
less these inhibitors are added 
periodically, they cease to give pro- 


cumulation of scale and rust on| tection. 


Water, either too acid or too al- 
is conducive to corrosion. 
It, therefore, is readily seen that 
to prevent corrosion, a _ neutral 
water condition should be main- 
tained. 


This, however, is impossible in 
the average car or truck, unless 
some permanent type of neutral- 
izing medium is kept constantly 
in the cooling system. 

Water in different parts of the 
country vary in their degree of 
corrosiveness and the causes of 
corrosion. For example, water in 
the Southwestern part of the Unit- 
ed States is highly corrosive, in 
many instances due to the high 
alkalinity of the water, whereas 

(Continued on Page 30, Col. 3) 


Petroleum Firms 
Optimistic About 


Meeting Demands 
WASHINGTON. — Although pe- 


| troleum supplies of record propor- 





} 
| 





| 
| 
| 
| 
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| 
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| 


| 
| 
| 
| 
| 


tions will be available during the 
coming year, “the race to meet the 
*normous increase in consumption 
will be close,” William R. Boyd 2., 
president of the American Petro- 
leum Institute, said last week in 
making public a report of the API’s 
national oil policy committee. 

The committee estimates the to- 
tal supply of petroleum available 
to meet domestic consumption for 
the 12-month period starting Apr. 1, 
1948, will average 6,025,000 barrels 
a day, or approximately 8 percent 
above the demand in the similar 
period starting Apr. 1, 1947. 

“But, even with this increase, 
supply and demand promise to be 
in delicate balance,” Boyd stated. 

This estimate is based in part 
upon the forecast of the U. S. 
Bureau of Mines that, for this 


| period, imports of oil will average 


102,000 barrels per day more than 
exports. 

“If conditions outside of its con- 
trol do not retard the continued 


finance deals particularly In the | 2xpansion of the oil industry,” Boyd 


(Continued on Page 48, Col. 4) 
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declared, “all former records will 
be surpassed by quantities of gaso- 


| line and fuel oil produced during 


the coming 12-month period, and, 
if the public will practice reason- 
able restraint, deliveries will prob- 
ably meet the increasing demands.” 


1. Mew is yoer HEAD? 


| 

Whet is you sttitude towerd the service business? 
| Are you grong proper wpervmon to detah? 

| 

| 

| 


3. Is your HEART right? 


| De eppreciete your customers’ 
? 


De you teep you prommes? 

Do you heten to the customer's ude 
of the story? 

Deo you see that all minor details are 
handled? 


5. De you bave 
| capeble HANDS? 


Are you repaw bdla ready on time? 

Are you repen bil: accurate? 

Are cutomer's cam clean and tree 
from grease on delivery? 


7. Are your LEGS 
fit to stand on? 


[_s] 


Are your customers waited on 
? 


De you heve simple recerving room ve 
your service department? 


ts you location convenient for your 
customen? 

be you service department easy to get 
m to ond owt of? 

be your serve department neat and 
orderty ? 


| tant today—if not more so. 











Are YOU “fit” for Service? 


2. Wheat about yoer MOUTH? 


Are you courteous? 
Do you marepresent? 
Deo you overell? 


4. De you have the 
INTESTINAL FORTITUDE 
te succeed? 


Do you make an intellhgent diegnows 
of every service job? 


Are your cost estimates accurate? 


Are your prices reasonable? 


. Are your THIGHS 
strong and sturdy? 


How is your workmanship? 
Do you we good materials? 


. Are you fast 
on your FEET? 


ts your Owner Control Board kept up- 
to-date? 


Do you wee enough direct mail and 
other advertising? 


Get Ready fer Action—Fix the Service Fundamentals 
Yeu mast WIN te survive! 


IMPORTANT TODAY, TOO—Back in 1941 Pontiac got out this striking piece of literature 
to shock their dealers and service managers into the realization of what they needed to 
provide good, efficient service to Pontiac owners. The points brought out are just as impor- 


7-Year-Old Service Spur 


Still Hits the Mark 


ACK in 1941, before the war 

brought on many of the present 
service problems of franchised 
dealers and the industry, Pontiac 
published a booklet and brought 
out a blow-up chart that compared 
the efficiency of a dealer’s service 
department to the human body. 

The comparisons are just as 
effective today—if not more so— 
than they were back in those 
prewar days. 

If the franchised dealer is going 
to be able to hold his new car cus- 
tomers as service customers and 
add other owners to the regular 
patrons of his service department, 
his service force—and he himself 
——must measure up to the eight 
points so effectively brought out in 
this Pontiac presentation. 

~ * * 


lows: 

1. How is your head? 
What is your attitude toward 
the service business? Are you 
giving proper supervision to de- 
tails? 

2. What about your mouth? 
Are you courteous? Do you mis- 
represent? Do you oversell? 

3. Is your heart right? 
Do you appreciate your cus- 
tomer’s business? Do you keep 
promises? Do you listen to cus- 
tomers’ side of the story? Do 
you see that all minor details 
are handled? 

4. Do you have the intestinal forti- 
tude to succeed? 
Do you make an intelligent diag- 
nosis of every service job? Are 
your cost estimates accurate? 
Are your prices reasonable? 

5. Do you have capable hands? 





Is the service work in your deal- | 


ership done thoroughly and com- 
pletely? Is the work completed 
on time? Are your repair bills 
ready on time? Are your repair 
bills accurate? Are the custom- 


‘Toms eight points are as fol- | 





|Owens-Ford Glass Co., it 


|}mobile cars. 


ers’ cars clean and free from 
grease on delivery? 

6. Are your thighs 
sturdy? 


How is your workmanship? Do 
you use good materials? 

7. Are your legs fit to stand on? 
Are your customers waited on 
promptly? Do you have ample 
receiving room in your service 
department? Is your location 
convenient for your customers? 
Is your service department easy 
to get in to and out of? Is your 
service department neat and 
orderly? 

8. Are you fast on your feet? 

Is your owner control hoard 
kept up-to-date? Do you use 
(See CHART, Page 34, Col. 5) 


strong and 





Curvaceous 
L-O-F Releases Manual 
On New Windshields 


TOLEDO.—A manual on replace- 
ment of the new curved safety 


plate glass windshields is being 
distributed in limited quantities 
through distributors of Libbey- 


is an- 
nounced by G. P. MacNichol jr., 
vice-president in charge of sales. 

Two special tools are recom- 
mended for the removal of the 
windshield wiper mechanism and 
for “zippering in” rubber moldings. 


| The educational pamphlet indicates 


that most of the removal and in- 
stallation work proceeds from out- 
side the car. 

L-O-F bent Hi-test safety plate 
glass windshields are factory in 
stalled on 1948 Cadillac and Olds- 
Servicing of other 
cars, such as Hudson, Studebaker 
and Lincoln, that are equipped 
with curved windshields is done in 
the conventional manner when re- 
placement of glass is required, the 
manual says. 
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Brooklyn High School 
For Mechanics Only 


BROOKLYN, N. Y.—The Brook- 
lyn High School of Automotive 
Trades may provide the solution 
to the shortage of trained me- 
chanics which confronts most deal- 
ers. 

Believed to be the only high 
school of its type in the country, 
the institution is giving approxi- 
mately 3,000 students fundamental 
and applied training in all phases 
of auto repair and maintenance 
work. 

Members of the Brooklyn & 
Long Island Automobile Dealers 
Assn. recently demonstrated 
their interest in the school by 
donating 97 new automobiles for 
classwork use. More than 90 per- 
cent of the graduating classes 
go into the automotive trades in 
metropolitan New York, many 
with new-car concerns. 

The school, at 50 Bedford Ave. 
in Brooklyn, offers a four-year 
curriculum embracing elementary, 
intermediate and advanced auto 
mechanics. Instruction is _ also 
given in such subjects as English, 
social science and business man- 
agement. 

In the first year, students are 
“tried out” in six-week stints in 
each of six shops assigned from 
a group composed of auto me- 
chanics, electric wiring, general 
mechanics, machine shop, printing, 
sheet metal, upholstery and wood- 
working. 

Following the “try-out” year and 
until graduation, students spend 
one-half of their instruction time 
in academic and related technical 
subjects and one-half in shops. 

The main mechanical studies 
in the second four terms of the 
curriculum, respectively, are ele- 
mentary auto mechanics, engine 
mechanics, electrical mechanics 
and machine shop, and carbure- 
tion and chassis. 

In the senior or “service” year, 
students are given their choice of 
specializing in any of five fields: 

general overhaul, machine shop, 
electric and tune-up, body and 
paint, and collision. During this 
period the mechanics-in-training 


Officers Chosen 
By Canadian 


Jobber Groups 


OTTAWA, Ont.—T. R. Fyfe, of 
Black Bros. Ltd., has been elected 
chairman and national director of 
the British Columbia division of 
the Canadian Automotive Whole- 
salers Assn. Norman Howard was 
named secretary-treasurer. 

Provincial directors appointed at 
the same time included the follow- 
ing: J. M. Meldrum, Bearing Sup- 
ply, Vancouver; W. C. Hoskins, 
Pacific Parts, Ltd., Vancouver; W. 
K. Russell, Stewart-Warner Sales, 
Vancouver. 

In the Eastern division elections 
at Montreal, the following were 
named to office: C. E. Marceau, 
General Automobile Equipment 
Ltd., Montreal, chairman; L. Pierre 
Gravel, Commercial Equipment 
Ltd., St. John, N. B., treasurer; 
G. Plourde, secretary. 

Directors are: D. Allan, Commer- 
cial Equipment, Ltd., St. John, N. 
B.; Roger De Serres, Omer De 
Serres, Montreal, and C. E. Pre- 
fontaine, United Auto Parts, Ltd., 
Montreal, national director. 

At Saskatoon, Sask., Mel Evans, 
McKenzie Auto Equipment, Ltd., 
Saskatoon, was elected chairman 
of the Northern Saskatchewan di- 
vision. Ken Hailwood, A. A. Mur- 
phy & Son, Ltd., Saskatoon, was 
named secretary. 











At Calgary, Alta., the following 
members were elected to office: 
H. Middleton, Marshall-Wells Co., 
Ltd., Calgary, chairman; C. P. Bal- 
lard of Taylor, Pearson & Carson, 
Ltd., Calgary, national director. 
Officers: J. Brown and F. Peacock, 
Calgary, and W. Steele, Winnipeg. 


‘Knock-Out’ Catalog 


A 24-page catalog, describing 
“Knock-Out” automotive mainte- 
nance equipment, tools, arc welders, 
ete. is offered by K. O. Lee Co., 
Aberdeen, S. D. 





spend all of their shop time in| 
repairing “live” automobiles. 

These “live” jobs are brought in 
from nearby shop establishments 
of all franchises and facilities, 
since the school’s workroom and 





| equipment are designed to service 


or repair any make of vehicle. 

First-year seniors are also 
given a course in car driving, 
while Diesel theory is taught in 
the final term of the four-year 
plan. 


The schoo} maintains a compre- 
hensive athletic program, as well 
as more than 25 extra-curricular 
clubs and activities. The school 
library has 7,000 volumes, a large 
number of which are technical in 
nature. 

Edward P. O’Connor is principal 
of the school. An employment 
placement service, headed by Ed 
Anson, helps locate jobs for grad- 
uates. 


eee YOU DO MAKE BIGGER PROFIT 
Painting the M-S Way 


Perhaps our cartoonist did overdo it when he heard about the profits 
made with Martin-Senour’s ready-mixed automotive finishes. You 
might not retire at 30, but you will have more time and money every 
week to do the things you like. You paint more cars in less time and 
cut labor costs on every job. Every M-S finish is factory matched to 
the car maker’s specifications. No more time wasted mixing 
either, because it’s right the 



















specifications 
bility, top beauty 


or matching 


Patented pour-top 
prevents waste 
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Available 
everywhere... 
call your N.A. 
P.A. jobber 


time 
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Eight Quick Reasons to 
Switch to Martin-Senour 


Higher painting profits 


Exact color match to car-maker’s 
Top quality, top dura- 


No time wasted mixing 


No come-backs, no head- 


Easier to handle... 
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DE SOTOS ARE COMING HOME—An outstanding contributor to the success of DeSoto's 


campaign to make 1948 
Inc. (DeSoto-Plymouth), Minneapolis. 


“Homecoming Year" is Renee Trucker, office clerk for Slawik Motors 
Prizes are awarded for bringing in new service cus- 


tomers and Mrs. Trucker, her eye on a spinet piano, brought in 54 new customers in the first 


18 days of the contest. 
dealership. 


Shown with her is Joseph A. Albachten, general manager of the 





Ford Shop Chiefs 
Hold Ky. Fete 


LOUISVILLE. — Ford parts and 
service managers of the Bluegrass 
and “6-8” Chapters held their an- 
nual spring roundup on April 8. 

More than 250 managers, along 
with Ford officials of the Louis- 
ville district and the Central re- 
gion offices, were feted by the two 
parts and service managers’ clubs. 


Principle speaker was Floyd Poet- 
zinger, Chicago advertising and 
merchandising expert. 





Gunk Solvents 


Gunk self-emulsifying and self- 
scouring solvents are now to be 
available in a new high-boiling, 
non-phenolic type concentrate pos- 
sessing the characteristic odor of 
lilac, according to the Curran Ord- 
nance Chemical Laboratory, Law- 
rence, Mass. 


Schone, 
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jobs 












colors. No more “comebacks,” 
first time. Just check the color, make and model in your handy 
M-S catalogue, then phone your nearby N.A.P.A. jobber. It’s 
quick, it’s easy and it’s always right. 


ToT ene 
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Oil F irms Seek 


Cure for Lack 
Of Trained Men 


NEW YORK. — Because of the 
need for trained refinery personnel, 
accentuated since the war, “train- 
ing in refining” will occupy a promi- 
nent place on the program of the 
annual mid-year meeting of the di- 
vision of refining of the American 
Petroleum Institute at the Benja- 
min Franklin hotel, Philadelphia, 
May 10-13. 

The afternoon session on May 12 
will be devoted entirely to this sub- 
ject, according to Dr. Robert E. 
Wilson, chairman of the _ board, 
Standard Oil Co. (Ind.) and vice- 
president for refining of the insti- 
tute. 

“A training program is the only 
answer,” Dr. Wilson said. “At this 
Philadelphia meeting, the new 
committee on training in refining 
will make a preliminary report on 
what the industry is doing in this 
field, what facilities are available 





to personnel in charge of organized 
training programs and a compila- 
tion of material useful in training 
work.” 





MARTIN-SENOUR 


2520 Quarry Street, Chicago 8, Illinois 











ST. PAUL, Minn.—Twe promi- 
nent leaders in the Twin Cities 
automotive industry told members 
of the Twin Cities Automobile 
Dealers Parts Assn. that too many 
dealers have allowed the postwar 
boom period to encourage unsound 
business practices. 

Indicative of the laxity in con- 
trolling credit is the growing 
number of uncollectable bills now 
held by collection agencies in Min- 
neapolis and St. Paul, declared 
Alvin R. Jacobson, treasurer and 


credit manager of Boyer & Gil- | 


fillan Co., Minneapolis. 

He reported that a year ago 80 
percent of the accounts turned 
over to collecting agencies in the 
Twin Cities were paid. 

“Today, depending on the size 
of the account, between 25 and 
40 percent are collectable,” he 
said. “This means an increase 
of about 50 percent in the num- 


1 Standard of Quality 
1 Source of Supply 
1 Job to Do 


Your NAPA Jobber is an independent businessman. His first—and only—function is to 


serve you. You can depend on his complete cooperation every time you call. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION ¢ DETROIT 1, MICHIGAN 
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Warning on Credit Loss 


Reckless Practices Should Be Halted Now, 
Twin Cities Parts Men Told 


ber of bad accounts within less 

than a year.” 

R. W. Blackmur, comptroller of 
Warren Cadillac Co., Minneapolis, 
and president of the Twin Cities 
Automobile Accountants Assn., as- 
serted in his talk that dealers have 
paid little attention to expense 
accounts. 

“For years dealers have ordered 
merchandise first and thought 
about the cost later,” he said. “In 
a time when there are shortages 
| this practice can’t be helped. But 
it isn’t a good habit to get into. 

“In the near future, we are 
| going to get away from a boom- 
fed business. If procedures are 
set up now to control expenses, 
a dealer will have little trouble 
keeping expenses in line with 
profits. If he doesn’t, he’s liable 
to find himself unable to stay in 
a competitive market.” 
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rod without worrying about the | 
price, the purchasing department 
should “get into the habit” of 
checking around to find if other 
firms are selling the same items 
cheaper. 

He added that the period of giv- 
ing credit on “hunches” is over. 

“You should handle credit as 
you would a definite investment, 
for that is exactly what it is,” he 
said. “Make sure your money 
comes back.” 


Kendall Again to Stage 
Air Race for Women 


BRADFORD, Pa.—Kendal! Re- 
fining Co. has announced that it 
will again sponsor a trephy event 
at the September national air races 
in Cleveland. Last year, the refin- 
ers sponsored the Kendall trophy 
race for women pilots only. 

Qualifications for entry include 
500 or more flying hours and NAA 
contest board approval. The race 
is open to women pilots flying AT-6 
advanced trainer and Navy SNJ-3 
type ships. 


“FOB Factory’’ in 


Read A. H. Allen's 





Blackmur suggested that instead | ,yTomoTIVE NEWS each week for the 
of buying a hard-to-get welding | latest on manufacturing trends. 
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COLLECTS SCRAP—Quick response followed Cadillac Sales Manager Don Ahren's request 
for cooperation of Cadillac distributors and dealers in the GM scrap drive. Typical response 
was the pile of scrap turned up at the Don Lee Cadillac headquarters in Los Angeles 
Pictured are W. E. Keane, Don Lee service manager, and Art Dawson, Cadillac district 


manager. 





Brown Tractor Moves 


Brown Tractor Co., Bainbridge, 
Ga., has moved into a new build- 
ing on Calhoun St. Owner of the 
business, which deals in Ford trac- 
tors and Dearborn farm imple- 
ments, is Eugene C. Brown. 


— always equal to or surpassing 


the parts which are replaced. 


— for parts servicing cars and 


trucks of all makes and ages. 


—to give all repairmen the fastest, finest, most complete 
service on all parts they need— whenever they need them. 






PCO a Lion 
CELORON 


puckWwoRTH 


Ton 4 


Ad Tells How 
‘Cut-Rate’ Firm 
Clipped Patron 


ERIE, Pa.— American Motor 
Sales (Chrysler-Plymouth), 117-21 
E. 5th St., promoted its paint shop 
business with an advertisement 
in > with the caption, “A Bar- 











gain Price That Blew Up.” 


“We hope this never happens to 
you,” the ad began. 
| “A man came in the other day 
inquiring about paint jobs. We 
quoted him on the only type of 
paint job we do—a genuine fac- 
tory enamel, factory-like job with 
| satisfaction guaranteed. Our price 
| was $75 complete—and no extras. 

“We had never seen this man 
befere and he left saying that he 
would ‘think it over. He came 
back this week to tell us what had 
happened. He found a place that 
would paint his car for $35 and 
left it with them. 


“After the paint was half stipped 
down, they told him it was neces- 
| sary to sand blast, to put on a new 
|}undercoat, to re-prime, and so 
forth, but that it wouldn’t cost him 
much additional. 


| “When he called for his car the 

| $35 paint job cost him $91. 

“We don’t need to tell you more. 
But we do want to reiterate that 
our top quality, $75 paint job 
which we don’t think can be 
equalled by an other paint shop 
in this area—costs only $75-—and 

| there are no extras.” 





Royson Redesigns 
Turn Signal 


BRIDGEPORT, Conn.—The Roy- 
son heavy duty directional signal 
has been completely redesigned and 
modernized, according to Royson 
division, E. W. Carpenter Mfg. Co., 
Bridgeport, Conn., which makes the 
unit. 

The flasher and fuse have been 
included in the control arm, elimi- 
nating the need of mounting a 
separate fuse and flashing unit, it 
was said. As a result connections 
are minimized and even these are 
easy to make quickly with AMP 
solderless connectors which are fur- 
nished, according to Royson. 

A high dielectric switch panel re- 
places the old metal one. The new 
switch is said to have _ been 
strengthened and improved and 
now carries a lifetime guarantee 
when used in the new control arm, 
Royson said. 





Against Two Mich. Firms 


INDIANAPOLIS.—Two Michigan 
retailers, in Battle Creek and Mon- 
roe, have been enjoined by court 
order from selling or offering Stew- 
art-Warner South Wind car heaters 
at less than list price established 
under fair trade contracts. The 
court actions were announced here 
by S. E. Heymann, sales manager 
of the South Wind Heater division 
of Stewart-Warner Corp. 


One injunction, secured by Stew- 
art-Warner in Calhoun county cir- 
cuit court, names Mitchell Star, do- 
ing business as Star Super Service 
Station, Battle Creek. In the Mon- 
roe action, Siegel’s, Inc., was named 
in a permanent injunction issued by 
Circuit Judge Clayton C. Golden. 
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LAST SEASON—due to material shortages _—_ superior volatile type anti-freeze. Its spe- 
—we couldn’t supply any““Trek” anti-freeze _cial inhibitors give sure protection against 
nd at all. This year, “Trek” anti-freeze is back rust, corrosion, foaming, and clogging. 
on your buying list. True, quantities are 
a limited. But we know that you want all 


P| you can get. “Trek” brand anti-freeze 





°- (treated concentrated methanol) is the 





In gallon cans only 
RETAIL PRICE 
$7 35 






NATIONAL 
CARBON COMPANY, INC. 


30 East 42nd Street, New York 17, N. Y. 


Unit of Union Carbide and Carbon Corporation 


ats 










PER GAL. 


id 
The term “‘TREK” is a registered trade-mark of 
* 








APPEARANCE CONDITIONING—H. C. Doss 
Lotz, service manager of Nash, look over the 
of which has been appearance conditioned. 
they 


Nash 
can cash in on not only appearance conditioning their used cars for more ready 
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(right), general sales manager, and H. A. 
trunk compartment of a used car, one-half 


is now in the field showing dealers how 
sale 


but adding dollars to their customer service by selling a complete appearance conditioning 


treatment to owners of older cars which are 


‘Get Acquainted’ Package 
Offered by Zecol, Inc. 


A special new “get acquainted 
package” has been announced by 
Zecol, Inc., including six pints of 
Zecol super scum remover and six 


aa id 


New 
Gasoline Filter! 


going to be driven another year. 


pints of Zecol wax attractively 
packaged in a display designed to 
fit dealer shelves and counters. 

Four display cartons are packed 
to a shipping case. Write to Zecol, 
Inc., 155 E. Kilbourn Ave., Milwau- 
kee 2. 


To Cut Down Trouble . . 





SERVICE SECTION 


Plug for Cooling System Service 


(Continued from Page 26) 
in several other parts of the coun- | 
try the corrosive action is due to| 
a high acidic condition. 

Scale which forms on the walls 
of the cooling system and in the 
radiator is due to the presence of 
one or more of three minerals that 
are in solution in most water to 
varying degrees. These minerals 
are calcium, magnesium apd silica. 

Scale adheres to the walls of the 
cooling system as a result of the 
action of both heat and evapora- 
tion. Thus to some degree all cool- 
ing systems in automotive vehicles 
are subjected to scale conditions, 
and the effectiveness of the cool- 
ing system, as well as the efficiency 
lof the engine, is thereby reduced 
in proportion to the thickness of 
the scale. 

+ + ~ 
HIS condition is not apparent 
to either the car owner or the 
mechanic who services the car, 
since he cannot see into the water 
jacket. 
The heat indicator on the dash 





New Fram 


Crankcase Air Filter! 


does not tell anything about the 
condition of the cooling system 
walls, nor the lack of heat trans- 
fer from the cylinder to the cool- 
ant. Instead of the water in the 


|temperature when walls are coat- 
ed with scale, it may actually be 
showing a lower temperature than 
it should, due to the very lack of 
this heat transfer. 

As a result of the lack of heat 
transfer from the cylinders to 
the coolant, a greater amount of 
heat is absorbed by the oil in 
the crankcase and as a conse- 
quence the oil thins out and 
breaks down, fails to perform its 
function of affording the proper 
degree of lubrication to bearings, 
cylinder walls and piston rings, 
with the result that they require 
premature replacement. 

Thus before every installation of 
replacement rings or an engine 
| overhaul, the scale and corrosive 
|deposits on the cooling system 
|walls should be removed. Failure 
to clean rust and scale from 
‘around cylinder walls will cause 








Famous Fram 
Filcron Oil Filter! 


i 


T 


Now Fram Gives Greater Engine Protection 





cooling system registering a high | 


NEW FRAM GASOLINE FILTER is an- 
other Fram engineering triumph 
in the automotive field. Fram’s 
new Gasoline Filter with replace- 
ment cartridge actually removes 
solids and water from gasoline, pro- 
tects finely adjusted modern car- 
buretor mechanisms. Four tailor- 
made models, complete with fit- 
tings, service 85% of all cars and 
light trucks. Universal model fits 
most others. One replacement car- 
tridge fits all models can be 
changed while car is being gassed. 


NEW FRAM CRANKCASE AIR FILTER re- 
places conventional breather caps, 
“cleans the air your engine 
breathes.” Features latest discovery 
of Fram research, Framtex filtering 
media. Can be easily installed or 
cartridge changed while car is be- 
ing gassed, to protect engine 
where most dirt enters crankcase. 
Universal adaptors fit most oil fill- 
er pipes. Three sizes of replace- 
ment cartridges are available for 
maximum protection under al] 
types of operating conditions. 


FAMOUS FRAM FILCRON OIL FILTER is 
the automotive industry’s most ef- 
ficient Oil Filter, ‘cleans the oil 
that cleans the motor.” Today Fil- 
ters embodying the famous Fram 
principle of oil filtration are stand- 
ard equipment on 76 leading makes 
of automotive engines, cars, trucks 
and tractors . . . convincing proof 
of the wide recognition Fram has 
won among automotive engineers. 
Fram Corporation, Providence 16, 
R. I. In Canada: J. C. Adams 
Co., Ltd., Toronto, Ontario. 


FRAM ‘2’ FILTERS 


rapid wear of the new piston rings 
|and another repair bill for the v« 
hicle owner. 

Merely flushing the engine wi 
not remove this scale deposit. 

In severe cases, it may be foun: 
necessary to even boil the systen 
out with a strong caustic. Care 
must be used, however, not to uss 
a caustic solution so strong that 
|more damage is done than benefit 
derived. 


* o * 


N ADDITION to the difficulties 

that arise in the engine proper 
problems are created in other 
parts of the cooling system due 
|to the failure to provide against 
| scale formation and corrosive at: 
tacks. Among these are that the 
radiator itself may become clogged 
with scale formation, necessitating 
the “rodding out” of the tubes 
plus corrosion attack throughout 
the radiator. The pump impeller 
may become badly corroded and 
require frequent replacement 

The thermostat may be subject 
to either scale formation or corro- 
sive attack, either of which would 
impair its efficiency or might stop 
its functioning entirely. Scale for- 
mation is more prevalent at the 
rear of the engine than at the 
|front, causing hot spots on the 
| rear cylinders. 

In cars equipped with cellular 
type radiators, most engineers 
advocate boiling the radiator 
cores in the caustic solution, in- 
stead of trying to “ram rod” the 
accumulated scale from the ra- 
| diator walls, since endeavoring 
to push even a highly flexible 
| Strip through the cellular con- 
struction is liable to open seams 
| where the cells are soldered to- 
gether. 

Oldsmobile engineers in partic- 
ular strongly advise against _re- 
verse flushing of the Olds cooling 
system. Mineral deposits from the 
water and scale formations are li- 
able to clog systems which depend 
upon a water distribution tube to 
| direct greater flow of water to the 
valve ports where the greatest heat 
| condition exists. 

In some cars, reverse flushing 
also is said to create a bad condi- 
tion in the water pump. 

Many service managers hesitate 
to advocate the thorough cleaning 
of the cooling system and block 
when selling a re-ring job  be- 
cause they are either afraid of the 
extra cost involved or don’t real- 
ize that they are actually doing 


their customer a disservice by not 
joe so. 








e --* 


few Service stations advocats 
- frequent cooling system condi- 
| tioning because they have not dug 
| deeply enough into the detrimental 
effects of scaled and rusted blocks 
|to realize that this service should 
io as much of a “must” service 
| as the changing of oil in the 
| crankcase, or the changing of the 
| cartridge in an oil cleaner. 
Servicemen must know that the 
| average owner never thinks about 
the condition of his cooling system 
own A wh into a “boil-over” 
on whe i 
[excessively re the engine heats 
any times this conditi is 
due to trouble that os 
made possible by earlier scale 
and rust condition and is not the 
result of actual water stopvace 
in the system due to mineral de- 
posit acenmulation around the 
water passages and outlets. The 
deposits may have been severe 
enough for some time to have 
created “hot spots” that in turn 
brought on the bearing trouble 
or other condition that resulted 
in the heat condition making the 


engine run overly hot. 
Free 


etn deposits tend to 
ae — in the rear sections of 
ae ee and in the lower 
te a = most radiators where the 
i Ww is the slowest. When 

ated so that the deposits are 


not actual chunks or larre flake 
of hard scale, these can be Poe wer 
ont of the system easily by any 
i of the pressure type engine 
ushing machines. 
i deposits that accumu- 
| } semana they have been drop- 
aes a the water in the system 
ie to heat and evaporation which 


enwes the minerals behind that 
ere originally in the water , 
| become oa 


practically solid 

s and need 

more than actual pressure flushing 
(See RADIATORS, Page 31, Col, 1) 
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SERVICE SECTION 


All Claims to Help 


CHICAGO.—As a measure to reé-| section, the appraiser will delegate | 


duce present automobile repair | 
costs, an independent élaim ap- 
praiser’s office is scheduled to be 
opened within 90 days in Chicago, 
according to Herbert L. Lockwood, 
division claims manager here for | 
American Mutual Liability Insur- 
ance Co. of Boston. 

The office will be staffed with a 
highly trained automotive engineer 
and five master mechanics and its 
effectiveness is expected to have a) 
reducing effect on present prop- | 
erty damage insurance rates, it 
was stated. 

Lockwood, addressing more than 
150 representatives of companies 
participating in the annual spring 
meeting of the American Mutual 
Alliance held here, said the office 
would be set up by the Chicago 
claim council's auto damage com- 
mittee for the express purpose of 
reviewing all property damage 
claims submitted by companies to 
check the accuracy of repair esti- 
mates. The appraiser, not yet ap- 
pointed, will favor neither insur- 
ance nor automotive industries, he 
said. 

The necessity for such a step, 
he stated, is borne out by the 
fact that in 1946 the total na- 
tional bill for repairing automo- 
biles was $6,700,000,000 — an 
amount exceeding the combined 
annual sales of Sears Roebuck, 
Montgomery Ward, United States 
Steel and General Electric. 

“With most auto owners now 
carrying this type of insurance 
protection, it is easy to realize 
the millions of dollars claims de- 
partments of casualty insurance 
companies must spend annually in 
adjustments of damages—especial- 
ly when the average car on the 
streets is nine years old,” Lock- 
wood said. “These factors form a 
natural background for the high 
charges now being made by the 
majority of automobile repair 
shops. This trend has been a ma- 
jor factor in the rise of insurance 
rates on this coverage.” 

The independent appraiser's of- 
fice should effect price levels agree- 
able to both the automotive and 
insurance industries in the case of 
claims calling for property dam- 
age repair, he added. 

When a company sends a claim 
to the central office, located near 
the Loop, Chicago’s main business 








Radiators 


(Continued from Page 30) 


to eliminate. Large flakes that drop 
off the water side of the engine 
block are often the cause of radia- 
tor plugging. 

Periodic care of the system 
prevents such conditions. Me- 
chanics and service managers 
must do a great part of the own- 
ers coolant system protection 
thinking for them, since there is 
no vital part of an automotive 
vehicle that receives less atten- 
tion from the owner or service 
station—until serious trouble de- 
velops. 

For those who wish to get copies 
of the SAE booklet, “Maintenance 
of Automotive Engine Cooling Sys- 
tems,” they are available from the 
New York office, 29 W. 39th St.,| 
New York City, at gradually les- | 
sened prices from the initial] cost | 
of $1 each in lots of one to nine | 
copies. Single copy prices are $1 | 
to members of SAE and $2 to non- | 

| 


members. 


Circo Announces 
Contest Winners 


CLEVELAND—John Black, | 
president of Circo Products Co., 
Cleveland, has announced the 126 
prize winners in the Circo Dee Tee 
selling suggestion contest. Prize 
awards totaling $1,250 have already 
been sent to those winners, he said. 

The purpose of the contest was 
to stimulate the ingenuity of job- 
bers’ salesmen in selling the Circo 
Dee Tee differential and transmis- | 
sion cleaner to users in service | 
stations and car dealerships. An- | 
other objective was to make Dee | 
Tee users conscious of the best | 
methods to use in approaching mo- | 
torists on the problem of protect- | 
ing differentials and transmissions 
by cleaning. 


Central Appraisal Office 


Independent Service in Chicago Plans to Review 
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Cut Repair Costs 


his staff mechanic living in the 


section of the city in which the) 
wrecked car is garaged to visit | 


the garage, obtain an estimate and 
examine the auto himself. He will 
send the estimate and his own re- 
port to the appraiser, 


claim. He in turn mails the com- 


pleted appraisal back to the insur- | 
Lockwood ex- | 


ance company, 
plained. 

If the price is acceptable to 
the insurance company, the ga- 
rage will be allowed the job. If 
not, the company will ask the 
repairman to abide by the ap- 
praiser’s figure. If refused, the 
company will request the car 
owner to move his car to one 
of a list of garages supplied him 
where the appraiser’s estimate 
will be accepted. 


It is the present intention, Lock-| senting the insurance companies 


wood said, that the services of the | will be set up to meet with a ; 
disposal | mittee from the Chicago Automo- | be enthusiastic and cooperative, 


club | tive Trade Assn. for the discussion | Lockwood said. 


PROVED at Indianapolis 


appraiser will be at the 
of any carrier, corporation, 


Em 










IN 1947 —the drivers who won first, second and 
third place rode on wheels balanced the Stewart- 
Warner electronic way. 
IN 1948 — Stewart-Warner will again be on hand 
at the Speedway with complete facilities to balance 
the wheels for contenders in the Nation’s Number 
One Speed Classic. 





A complete, self-contained unit with all 
accessories stored inside. Baked enamel 
finish, chromium trim. Dial tells degree of 
unbalance. Stroboscopic lamp reveals 
points of unbalance. Anyone can learn to 


operate unit. 


STEWART-WARNER 


who will | 
| examine the material and price the | 


| 
| 








| Sl 


To speed them on their way to fame and for- 
tune, many of America’s speed kings look to 
Stewart-Warner for wheel balancing service. 


Trades is that dealing with bod 





an School of 
iagnosis, dis- 
engines and chassis, spray painting, frame straightening, 
etc. The school is located at 1481 Fourteenth St., Detroit. 


BODY AND FENDER REPAIR—One of the major courses at Detroit's Michi 
bumping. Other courses include trouble 


sembly, repair and assembly o 


or individual should they be de- | of grievances arising from both 


| sides. Talks with Chicago zone 
managers for all divisions of Gen- 
eral Motors cars and other dealer 
associations have found them to 


red. 
A permanent committee repre- | 


com- 
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“Clear Channel 


New Futuramic Radio Said 
To Reduce Static 


LANSING. — Oldsmobile engi- 
neers claim that the “super deluxe” 
radio on the Futuramic models 
improves reception by reducing to 
a negligible amount interferences 
created by unwanted stations re- 


ceived simultaneously with the 
preferred station. 
This device is of value in the 


immediate vicinity of sending sta- 
tions where the local signal some- 
times is so strong that it can be 
heard across a large portion of the 
radio dial, it is stated. Oldsmo- 
bile’s new “four-tuned circuit” nar- 
rows down this local signal, engi- 
neers report, allowing a greater 
selection as well as improved re- 
ception from outside stations. 


In many instances where power- 
ful station signals interfere with 
| other stations by producing 4 
| whistling tone, this undesirable 
condition is totally eliminated in 
most cases, Oldsmobile engineers 
say they have found. 








Read A. H. Allen’s ‘‘FOB Factory’’ in 
| AUTOMOTIVE NEWS each week for the 
‘latest on manufacturing trends. 





STEWART-WARNER ELECTRONIC WHEEL BALANCER AGAIN 


Now you can doa 


: . perfect whe 
time, with /ess wor a 


k. B 





Your customers are ass 
comfort. 


What's more, the unit merchandise itself 
—gets you more wh io 
out better and faster 
tails, contact Stewart- 


eel balancing jobs— 
at a higher net Profit 
Warner Corporation, 
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Another Product of 


STEWART 
WARNER 


BOTH WITH THE NEW STEWART-WARNER 
ELECTRONIC WHEEL BALANCER 


and your modern service 
helps you turn them 
-. « For complete de- 
Chicago 14, Illinois. 







SELECTED BY OFFICIALS FOR 500 MILE SPEED EVENT!... 
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DontcHa GET A 





For years the cry was “Get A Horse”! 


’Twas always good for smiles But now that famous call has gone 
It echoed up and down the roads “Old Dobbin’s” lost his dash 
Through years of changing styles. You hear instead—from coast-to-coast 


“Why don’tcha get a Nash”! 


Marhe->~~ 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 















By J. B. Van Tassel 


HE RESULTS of a recent sur- 
vey that I made of the service 
department operations and expenses 
of a large group of dealers in a 
metropolitan area 
showed where ad- 
vertising expense 
in this depart- 
ment increased 
from 2.2 percent 
of total customer 
labor sales in the 
first part of 1946 
to 2.5 percent in 
the last part of 
1946, and then in 
1947 it went up to 
4.6 percent of to- 
tal customer labor sales. This is 
an increase of 84.1 percent in 1947 
over the year 1946, while the total 
customer labor work in these shops 
decreased approximately 15 percent. 
This particular expense item in 





Van Tassel 


Dealer Business Counsel 


Advertising Expenses Show Jump Despite Rating 
As a Seasonal Variable Item 
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in most motor accounting systems 
as an item of fixed expense. 


However, to my way of think- 
ing and in terms of expense clari- 
fication and especially in view of 
the foregoing increases, this ex- 
pense item should not be classi- 
fied as a fixed expense item. Ad- 
vertising expense is definitely a 
variable item and should vary 
according to the seasonal de- 
mands for advertising expendi- 
tures. 


For example, in the service de- 
partment this expense would very 
likely, and justly so, be higher in 
the spring and fall than it would 
in the summer, and in the new-car 
department it would be higher at 
the time of new-car announce- 
ments, show time and cleanup time 
than at any other time of the year. 

On the other hand, the easy and 
very profitable volume of customer 
labor that was enjoyed by new-car 
dealers during the war years has 
now turned into an apparently 





the service department is classified 






costly and hard to get and hold 
volume of service business, mostly 
because of the greater competitive 
activity of the independent garages. 
These have increased greatly in 
number since the end of the war, 
together with the super service sta- 
tions which can now buy both fac- 
tory-engineered and off brand parts, 
and are now out to get their plus 
share of this business. 

* * . 


| Advertising Caution 


Naw-CAR dealers have got to do 
more than just advertise in or- 
der to get new customers and hold 
their old ones. They have got to 
give customers prompt, efficient and 
courteous service and a square deal. 


Surely a reasonable amount for 
advertising expenditure should be 
included in the appropriation of 
every selling department, but it 
should not be allowed to be spent 
hog-wild like it ts apparently going 
now. 


Advertising expenses should be 
budgeted in line with seasonal re- 
quirements and spent according 
to these requirements. When it is 
necessary to spend beyond the 
budget for some off-season adver- 
tising, then this expenditure 
should be reviewed very carefully 








SERVICE SECTION 





RENOVATION—Painter Motor & Machinery 


its parts department. Its stock of Dodge, 


Co. {Dodge), Tazewell, Va., has just renovated 


Plymouth and Dodge truck parts is said to be 


the largest in this section of the state. Approximately 3,500 items of Mopar parts are carried 


on perpetual inventory control cards. Parts 


arrangement, it is said. 


with the management as to its 
importance before it is approved. 

Of course, with super-service sta- 
tions and independent garages now 
bidding high for this business and 
usually being conveniently located 
near the owner, they have an edge 
on the new-car dealer as a rule. 
Also, the super-service stations 
with their many customer contacts 


How to make MAY a great 
lamp profit month 


COZ 





1. Check the lights of ‘ 
every car left for service! om 


More lamp sales, bigger profits are yours when you 
tie in with General Electric’s great Spring auto lamp 
. campaign. Just check the lights of every car left for 


service. One out of six cars needs essential lamps — 


headlight, tail-stop, parking or license plate light. So 


find the burnouts—and make the sales! 


2. Sell G-E “All-glass”’ 
Headlamps... 


Sealed 
Beam 


Here’s the headlamp your customers know and want! 


It does not grow dim. One-piece, “all-glass” construc- 


tion keeps out all dirt and moisture, assures 99% of 


original light output for the life of the lamp. And now 


G-E LAMPS 
GENERAL @Q ELECTRIC 





Cutaway view of G-E Lamp 


@ ONE-PIECE CONSTRUCTION 


@ FILAMENTS HELD IN VISE-LIKE 
GRIP 


@ MIRROR-LIKE REFLECTOR 


@ HARD-GLASS PRECISION LENS 


THEY DO NOT GROW DIM! 


G-E headlamps give 12% more light for driving, 16% 
more for passing! CHECK YOUR STOCK! G.E.’s big 


Spring ad campaign means extra demand. Get all the 


types and sizes of G-E lamps your customers need. 


sales have increased 150 percent since the re- 


! 

on the sale of gasoline have a much 
| better chance of building a closer 
| relationship with the car owners 
j}and selling them repeat service 


business. 
= > o 


Look in Advance 


O, BEFORE a dealer decides that 
~ all he has to do these days is 
to advertise in order to build up a 
steady flow of customer service 
traffic, he had better take a good 
look at his competitive picture, find 
out how much they are charging 
for some of the highly competitive 
service operations, what kind of 
service they are giving his cus- 
tomers and what type of personal- 
ized service and follow-up they are 
using to attract and hold the cus- 
tomers that rightfully should be 
coming back to the new-car dealer 
for service. 

Also, before you spend a lot of 
money for advertising in order to 
bring custimers into your place for 
service, be sure your house is in 
order so as to handle them prompt- 
ly. Be sure you have the merchan- 
dise and manpower to give them 
real service at the lowest possible 
price, and don’t oversell them. 


~ Chart 


(Continued from Page 26) 


| 
| 


enough direct mail and other 


advertising? 
| * 7 om 
| JN OTHER words, is your shor 
and are you in position to meet 
the keen competition for service 
| business that is waiting out there 
in every dealer’s town, ready to 
| step in and take it when the fran- 
|chised dealer falters in his march 
|toward independence? 
One of the strong phrases in 
| the Pontiac booklet, which is 
just as true today as it was back 
when dealers were doing less 
| than average of 60 percent ab- 
| sorption and when a dealer who 

‘reached 70 percent was hailed 
as a genius, is: 

“You need a strong heart to 
numn lifeblood into a husky body 
so that your service heart pumps 
the lifeblood of human interest 
into your business transactions. If 
your heart isn’t right, you can't 
get by.” 





St Mee Wades 
Added by NSPA 


CHICAGO.—The addition of 63 
|new members, all of whom joined 
| during the first three months this 
| year, was announced last week by 
| the National Standard Parts Assn. 


| Most of the firms, both wholesaler 
|}and manufacturer, are located in 

the U.S., but eight are listed as 

associate overseas distributors in 
|nearly as many foreign countries. 
| Morrill Palmer, Joliet (Ill.) whole- 
| saler, is chairman of the member- 
| ship committee for 1948. 


Aircraft-Marine Offers 
Plug-in Terminals 


Aircraft-Marine Products, Inc. 
announces a new plug-type termin- 
al for 16-14 wire size which it says 
provides an easy, convenient meth- 
od of installing or replacing con- 
nections on leads in electrical ap- 
pliances, automotive equipment 
personal aircraft, electrical equip 
ment on machinery, and other de 
vices. 

Write for catalog section 52 for 
complete details, Aircraft-Marine 
Products, Inc., 1423 N. Fourth St., 
Harrisburg, Pa. 
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|'W. A. Holt as head of the used-car | 
|division are announced by M. K. 
| Bailey, president of Greater Dallas 
Motors (Lincoln-Mercury), 2019 Pa- 
| cific Ave., Dallas. 


+ * + 
‘olli ; son Motor Car Co., has been ap- | 
Collins and Hollis to Sell pot to build up a dealer and | Henna Plans New Deal 


Dealer Doings 








Growing 
Brost of Buffalo Expands 


Facilities Again 
Another $200,000 expansion pro- 


Hudson-IHC in Sarasota 


Organization of Collins - Hollis 
Motors, Inc. (Hudson-Internation- 
al), with showrooms and service 
department at 147 Ringling Bivd., 
Sarasota, Fla., is announced. 


The firm is composed of Jerry 
Collins, Sarasota county represen- 
tative in the state legislature, and 
G. F. Hollis, a Hudson representa- 
tive for 22 years. 

* o + 
Another Indianapolis Deal - 
Is Acquired by Fick 

Purchase of West Side Motors, 
Inc. (Ford), Indianapolis, has been 
announced by Downtown Ford 
Sales Co., Inc. 

Headed by Rudy Fick of Kan- 
sas City, Downtown Ford recently 
purchased the Roy Wilmeth Co. 
(Ford). The purchase of West 
Side Motors from R. L. Edwards 
and E. L. Elliott gives the dealer- 
ship two outlets in Indianapolis. 

The west side branch of the 
dealership, however, will be used 
exclusively for Ford truck sales 
and service. New-car sales will be 
carried on at the downtown head- 
quarters of the company. 

> > . 
Milton Motor Mart Marks 
Completion of Facilities 

An open house for the public was 
held at Milton Motor Mart, Boston, 
in celebration of completion of its 
new building. The new addition 
adds 2,500 square feet of showroom 
space, 3,000 square feet for parts 
and 6,500 square feet for service. 
The shop is equipped with the latest 
lifts, motor analyzers, front end 
aligners and other machinery for 
service. 

James T. Delaney is president 
and Jack Paddock is general man- 
ager. a eee 


Rooney Builds L-M Plant 


At Manhattan, Kans. 


A new $50,000 Lincoln-Mercury 
showroom will soon be erected 
by George Rooney at 
Poyntz St., Manhattan, Kans. 

The new structure will be 75 
by 125 feet, and is to be con- 
structed of concrete blocks faced 
with brick. The front will be of 
Bedford stone with 12-foot plate 
glass windows for the showroom. 

= * 7 


Beachland Motors Adds 
Three to Sales Staff 


Beachland Motors Inc. (Kaiser- 
Frazer), Cleveland, has appointed 
Dick Hyland, William Kiplinger | 
and D. J. Carter to its sales staff. | 

Other officers include Joseph | 
Gabriel, president; Antony Legan, 
vice-president, and William Ga- 
briel, sales manager. 

* * + 


Gernold Chevrolet, Inc., 


Purchased by Tunkey 


William C. Tunkey has pur- 
chased Gernold Chevrolet, Inc., 
Akron, N. Y., and has changed | 
the firm name to Tunkey Chev- 
rolet, Inc. 

Tunkey, a newcomer to the re- 
tail automobile business, served | 
in the Navy air force during the 
war as a pilot. 

* . * 


Fennell Heads Canada Outlet 


For Rootes at Toronto 


Rootes Motors, Ltd., has been 
formed at Toronto to distribute the | 
British Rootes cars in Canada. Rob- | 
ert Fennell, Toronto lawyer, is 
president. The new company is 
financed in Toronto and is indepen- 
dent of any corporate tieup with the 
British producer. 

A. R. Jones, formerly with Hud- 


Any Bigger? 
Bulk of Ford Dealership 


Lies in Owner 


Newman Jones, Dyersburg, Tenn., | 
enjoys the distinction of being “the | 
world’s largest Ford dealer.” His 
belt line is 54, his shoe is a 13, his 
collar a 20, and he weighs 365 
pounds. 

Jones was the subject of a fea- 
ture article in a recent issue of the 
Memphis Commercial-Appeal. \ 


123-125 | 





| Plymouth), East Aurora, N. Y., have | 


parts service organization for | 


Rootes in Canada. 
* = os 


Studebaker in Arizona 


Owens & Sons, Holbrook, Ariz., | 
has been appointed Studebaker 
dealer for Apache and Navajo coun- 
ties. Tom Isaacson, now an auto 
court operator, was dealer for 
Studebaker in Holbrook prior to the | 
war. 

* * * | 


Aurora Motors 


Sol Bronson and Paul MacRoberts 
of West End Motor Sales (DeSoto- | 


advised that effective May 1, the| 
name of their organization was 
changed to Aurora Motors Corp. 
Bronson will serve as president, 





MacRoberts as vice-president and 
treasurer, and R. E. Depke as sec- | 
retary. 

* * * 


Bailey Appoints Two 
Appointments of Frank R. Schmid | 


as service department manager and | succeed the late Arnold Hawkinson,' Dale Showalter is the new service chamber of commerce. 


Henna Motor Company of Round | 
Rock, Tex., has announced plans for 
the establishment of a Chevrolet 
deal in the near future at Bertram, | 
Tex. 


* * * 


Allen Ups Schermerhorn 

Fred Schermerhorn, Albany (N.Y.) 
sales manager for Don Allen City 
Chevrolet, Inc., has been promoted | 
to general sales manager in Buffalo, 


| Don Allen, president, announced. 


es 8 


Rooney Sells Share | 


Kenneth G. Richardson, vice- 
president of Rooney Motor Corp. 
(Nash), has purchased from C, P. 
“Pat” Rooney, formerly president of 
the corporation, his interest in the 
firm. The firm will continue to op- | 
erate under its present firm name, | 
with Richardson as president. 


* 7 * 
Sakarias Gets Post 


Appointment of Fred W. Sakarias | 
as manager of the Northwestern | 
Motor Sales Co., Virginia, Minn., to 





INCREASES EFFICIENCY—Service sales can 
be increased 25 to 35 percent through use of 
this new service control tower, according to 
Paul R. Gorham, general service and parts 
manager of Byron Sout Co. (Nash), Wichita, 

ans. 





has been announced by R. P. 
Woods, branch manager of the 
Ford Motor Co. 


* * * 


Rotary President 


Dick Uhlmann (Ford), Chehalis, 
Wash., has been elected president of 
the Chehalis Rotary club. 


* . * 


Boyer Nash Motors 





gram for Brost Motors, Inc., Buf- 
falo, has been annouced by Presi- 
dent Chester J. Brost. This outlay 
will raise to $700,000 the amount 
spent by the company to enlarge 
its facilities since the end of the 
war. 

The new expansion calls for an 
expenditure of $175,000 for the addi- 
tion of a third floor to the com- 
pany’s building at 1285 Main St. and 
$25,000 for equipment. 

An additional 25,000 square feet 
will be included, raising to 100,000 
square feet the space occupied by 
the company. Parking facilities for 
75 - 90 cars will be provided on the 
roof. 








|manager of Boyer Nash Motors, 
| Inc., 117 N. Seventh St., Salina, Kans. 


+* * * 


Weatherby Elected 


Clyde L. Weatherby, automobile 
| dealer of Hamilton, Tex., is the 
|new president of the Hamilton 









and Clinton Spray Wax. 





CLINTONE WAX FINISHING 
as Nationally Advertised requires the 
combined use of Clinton Pre-Wax Cleaner 


ee ee ee ee 


Clinton Spra 


buffing. 


ao? 






ee ee 


y Wax 


rust and atmospheric salt corrosion. 


is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 


Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer. Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 


Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write .. . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE e MILWAUKEE 2, WISCONSIN 








36 





Current Prices 


(Includes '49 Lincoln, Mercury) 


CHICAGO. — Facilities for hous- 
ing, feeding and transporting vis- 
itors to next December’s Automotive 
Service Industries show will be con- 
siderably improved, the joint oper- 
ating committee has announced. 

Chicago hotels have agreed to set 
up a central housing bureau to 
handle all reservations for hotel 


BUICK — Series 40 
$1,673; 2-dr. sed., $1,611; 
—4-dr. sed., $1,920; 2-dr. sed., 
conv., $2,333; stat. wag., $2,805; 

-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


ILLA $2,- 
sed. cpe., $2,511; Series 62—4 sed 


Motor Equipment Wholesalers 
Assn., A. W. Schultz of the National 
Standard Parts Assn. and A. B. 
Coffman, show manager. 
Suggestions for improving regis- 
tration, management, exhibit and 
personnel facilities at the pier itself 
have been agreed to by city offi- 
cials. In addition, provisions have 
been made for two large and well- 
staffed cafeterias conveniently lo- 
cated on Navy Pier to handle ASI’s 
thousands of visitors. This is a 
major improvement over last year’s 
eating facilities, where visitors were 
forced to rely on small and greatly 
over-crowded lunch stands for their 
food requirements. 
Transportation also came in for 
its share of attention and while 
no immediate decisions were 
reached, city officials and hotel 
executives were of the opinion 
that improvements would be made 
in transportation facilities to and 
from Chicago, as well as locally 





647; e -|rooms prior to and during show 
$2,781; ‘sed, cde. $2,719; conv... $3,174; week, The committee said this ar- 
4-dr. sed., $4,471; ondd estat sed., pyr ageee should eliminate much 
$4,686; 7-pass. Im , $4,887; 9-pass. | of the waiting for rooms associated 
+ ,368; 9-pass. bus. Imperial, with past shows. 
- oe dr, sed., Mayor Kennelly 6f Chicago and 
276; 2-dr. me, $1,219; spt. cpe., $i,- o.. en ee works com- 
; bus, cpe., $1,160; -cr. | missioner, assisted the committee 
$1.28 , oon: fies: tana” wg $1,893: and hotel men in establishing an 
eotiin -ar. $1,371; sed. cpe.,| organization for working out 
$1,31 many of the difficulties of accom- 
ee — a enter’ = Pe modating show visitors and ex- 
$1,762.25; bus. epe., $1,667.50; Windsor—| hibitors. 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; They laid plans with members of 
spt. cpe., st.656.98; bas a ee the operating committee under the 
COON aoe ae ved $2,079.25, spt. epe., | leadership of Chairman W. F. Wil- 
$2,089.75; bus. cpe 005.50; New Yorker|kkerson and John Peterson of the 
—4-dr. , $2,211; 2-dr. sed., $2,184.50: | - 
spt. cpe., $2,195; bus. cpe., $2,105.75 
conv., $2,604.50; Town & Country—6-cy! 
4-dr. sed., $2,802.25; 8-cyl. conv., $3,184.50: 
“pass. sed., $2,175.75; lim., $2,- 
- 301.50; Windsor—8-pass. sed., $2,227.75; 
lim., $2,354.25. Se sniicascbiinchasie 0 







$927; conv., $959; 


OCROSLEY—2-dr. sed., 
stat. wag., $991; spt. utility, $852. 


Car Registrations by states are 


DeSOTO—Deluxe—4- R , 656.50; 

2-dr. sed., ee al te $1,646; released here weekly, as com- 

bus. cpe., oe : pleted by R. L. Polk representa- 

Sbato; aay. | "32,002.60; stat. wag., $2,-| | tives in state capitals. 

427.75; 7-pass. sed., $2,111.75. 

-dr. sed., $1,006; 

dr. sed., "an 75; (wat.b0. town New York “48 one 

$1,631.25; spt epe., $1,602.25; conv., $1,- ae a ee Te 
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to Date for February 
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345.56; 2-dr. sed., $1,287.67; bus. cpe., 
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740.24; stat. wag., $1,972.26. 
FRAZER—4-dr. sed., $2,294.46; Manhat- 
tan—4-dr, sed., $2,711.50. 
HUDSON. “«@”’—4-dr. sed., $2,- 
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released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Better ASI Facilities 


Housing Bureau, Two Cafeterias to Be Set Up 
For Show Next December 


between uptown Chicago and 
Navy Pier. 

Other officials in attendance at 
the joint conference were Clyde 
Brewster and Hal Miller, JOC mem- 
bers, and representatives of the fol- 
lowing hotels: Stevens, Sherman, 
Palmer House, Drake, La Salle and 
Bismarck. 

In addition, the conference in- 
cluded Martin Oettershagen, chief 
engineer of Navy Pier; W. F. Ket- 
tell and Otto Eitel, members of 
Navy Pier committee, Chicago con- 
vention bureau, and officials of the 
Chicago convention bureau. .- 


The 1948 ASI show will be held 
Dec. 6-10 and is open the first three 
days to members of MEWA and 
NSPA exclusively. The remaining 
two days are open to members and 
invited guests. Co-sponsoring with 
MEWA and NSPA is the Motor 
Equipment Manufacturers Assn. 





Complete Line 
East Side Chevrolet Shows 


Trucks in Gotham 
NEW YORK.—New York’s first 


postwar truck show, billed as the 


Passenger Car Registrations, 48 States for February, 
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first ever to be staged here by a 
dealer, opened for 10 days last 
week. East Side Chevrolet Corp., 
61st St. and First Ave., put on a 
display of 25 Chevrolet models 
from light panel vehicles to an am- 
bulance, fire-engine, all-aluminum 
refrigerated unit, plus other new 
and highly specialized trucks. 


Because of the great current de- 
mand for such vehicles, it was 
pointed out, trucks are usually sold 
before they even appear on a show- 
room floor, and it is seldom such a 
complete truck line, including as 
well all types of special equipment, 
are displayed at the same time in 
one location. 

Adolph and Irwin Schnurmacher 
are operators of East Side Chev- 
rolet, 


Sheffield Catalog 


A 64-page handbook of tap data 
and catalog information on Shef- 
field high speed commercial and 
precision ground taps, both stand- 
ard and special, is now available. 
For a copy, write on company let- 
terhead to Sheffield Corp., Dayton 
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Here Are Results of Wages and Hours Poll... 








Facts and Figures on Pennsylvania Shops 


HARRISBURG, Pa. — The Penn- 
sylvania Automotive Assn. has dis- 
closed the results of its 1947 mem- 
bership survey on shop wages and 
working conditions. 

Claude S. Klugh, association man- 
ager, said 1,704 questionnaires were 
returned in the 1947 poll, compared 
to 1,941 the year previous. 


Highlights of the findings: 


Sixty-five percent of the dealers 
replying pay their mechanics a 
wage rate of $1 to $1.25 an hour. 
Eleven percent pay below $1 an 
hour, while the rest pay from $1.26 
up. Only one dealer, with his estab- 
lishment in a town of under 25,000 
population, reported a rate of as 
much as $2.50. 

Twenty-one percent of the deal- 
ers pay mechanics on a flat-rate 
basis. In the 1946 survey, only 18 
percent reported they used this 
type of remuneration. 

Sixty percent of the dealers reply- 
ing in the latest survey who pay 
flat rates allow the mechanics 50 
percent of the rate; 12 percent give 
them 40 percent; 13 percent give 45 
percent. 

Thirty-nine percent of the dealers 
guarantee weekly earnings on flat- 
rate work. 


Eighty-nine percent pay mechan- 


ics on a straight-time basis, com- 
pared to 84 percent in 1946 (PAA 
explained that the inconsistency in 
the straight-time and flat-rate per- 
centages is caused by some dealers 
paying both types.) 

Customer labor rates are at 
least $2.50 in the Philadelphia and 
Pittsburgh areas, while in towns 
of less than 25,000 population, 51 
percent of the dealers charge less 
than $2.50 an hour. In cities of 
25,000 or more population, exclud- 


Hydraulic Clutch 
Shows Up Well 
In Minn. Test 


ST. PAUL, Minn.—A new hydrau- 
lic clutch—still in the test model 
stage—has been designed by Wil- 
liam Roth, 65, an operating engineer 
at Swift & Co. for 25 years. 

The pilot model, which is about 
the same size and shape as the 
standard automobile friction clutch, 
was tested by Dr. B. J. Robertson 
of the University of Minnesota en- 
gineering staff, who reported that 
Roth’s clutch should provide 
smoother operation than the present 
type. 

The clutch was also found to run 
cooler than fluid clutches presently 
used in automobiles. It works in 
reverse, too, giving it two features 
of the friction clutches that are 
missing from most fluid couplings. 

The laboratory tests proved that 
the new device has no measurable 
slippage at any speed, while the 
lack of gears makes it noiseless. 
The clutch permits a car to be 
pushed at slow speeds to start it in 
cold weather. Another feature of 
the device is that it allows the 
driver to use the engine as a brake. 

The clutch consists of a steel 
housing containing a rotor which is 
slightly off center. The rotor is 
turned by the car engine and six 
vanes push out from the side of the 
rotor under centrifugal force. These 
vanes trap oil against the side of 
the housing, forming an “oil lock” 
and forcing the housing, itself, to 
turn. 

The housing turns the gears and 
finally the wheels of the car. The 
construction of the clutch is said 
to prevent vibration and overheat- 
ing. 

Dr. Robertson said that the clutch 
was not yet ready for automobile 
use as it requires further refine- 
ment. 





3 Bench-Grinder Sizes 


Added to Evans Line 


Three sizes of bench grinders 
have been added to the automotive 
shop line sold by Evans Reamer 
and Machine Co., New Lexington, 
Ohio. 

Designed for general grinding 
and tool sharpening, the new grind- | 
ers are available in %, % and| 
4-h.p. All are rated at 3,450 rpm, 
with 110-220 volt, 50-60 cycle, 1 or 
3-phase AC motors. One roughing 
and one finishing wheel are includ- 
ed as standard equipment. 








ing Pittsburgh and Philadelphia, 
50 percent of the dealers indi- 
cated charges ranging from $2.50 


to $3 an hour. 


About half the dealers have a 
44-hour work week in Allegheny 
(Pittsburgh) and Philadelphia coun- 
ties. In the rural areas and in com- 
munities under 25,000, only 29 per- 
cent work a 44-hour week, while 
25 percent work a 48-hour week 
and 29 percent operate more than 
48 hours a week. 

The number of dealers paying 
overtime has jumped from 48 per- 
cent statewide in the 1946 survey 
to 72 percent in Philadelphia, 67 
percent in Pittsburgh, 58 percent in 
cities over 25,000 population and 48 
percent in smaller towns and rural 
Pennsylvania. 

The majority that pay overtime 
do so after eight hours. On a week- 
ly basis, overtime is paid after 40 
and 44 hours. In PAA’s previous 
survey, the majority of replies in- 
dicated overtime was not paid until 
after 45 hours. 


Only 6 percent of the dealers 








close their shops completely on 
Saturdays. Forty-nine percent 
work four hours that day; 10 
percent, five hours; 21 percent, 
eight hours; 6 percent, nine hours, 
and 8 percent, two, three, six, 
seven and 10 hours. 

Seventy-four percent give the six 
recognized holidays a year, of which 
total 43 percent grant them with 
pay. Sixty-three percent pay holi- 
days worked on a straight-time 
basis; 30 percent on a time-and-a- 
half basis and 7 percent on a dou- 
ble-time basis. 

Seventy-six percent of the dealers 
allow mechanics vacations with 
pay. 

Coveralls are furnished by 62 per- 
cent of the dealers, and 49 percent 
assume half of the laundering cost. 
Thirty-eight percent assume all of 
this cost, while only 3 percent as- 
sume none of the cost. Approxi- 
mately 10 percent said they as- 
sumed various portions of the cost, 
such as 25 percent, 66 percent or 
75 percent. 
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BEAR SCHOOL STUDENTS—Recent enrollees in the Bear Factory School in Rock Island 
were service engineers for the Chrysler Export Gorp., Hidilio S. Nunez and Harry Fox. The 
r 


have been trained ¥ Chrysler as specialists in their field, and completed their training wit 
a week at the Bear actory School learning the use of Bear wheel alinement, axle and frame 
straightening equipment. Left to right, W. D. Kent, instructor; Nunez, of Lago Alberto, 
Mexico; Fox, of Melbourne, Australia, and Chet South, chief instructor. 


Doehler Offers Catalog On Tubular Furniture 


Doehler Metal Products Corp., of | giving complete sizes and specifica- 
New York and Plainfield, Conn., an-| tions of chromium plated steel fur- 
nounces the issuance of a four-color | niture, anodized aluminum furni- 
44-page catalog, featuring tubular|ture, chromium plated aluminum 
furniture for institutional use. furniture and baked enamel steel 

Included are illustrations in color, | furniture. 
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the modern plastic filter 
that replaces the cotton-waste filter 


Car owners everywhere are demanding this revolution- 


ary oil filter. Make sure you take advantage of this 


demand by pushing Purolator Micronic Oil Filters. Cash 


in on this greatest oil filter development which replaces 


the cotton waste filter. 


The sensational new Purolator Micronic Oil Filter was 
originally designed, developed and tested by Purolator 





ton waste. 


engineers. The results of test after test 
were so amazing that our engineers knew 
at last they had developed a filtering 


material that proved superior to our cot- 


The new Purolator Micronic Filter em- 
ploys a plastic filtering material which 
operates efficiently with mineral or addi- 
tive oils. The special accordion pleated 
design provides 8 times more filtering 





area and, in fact, will trap 200% more dirt, dust, 
grime and abrasives than the old style cotton-waste 


Cana 


type filter. This sensational filter is 





es m 
heat-proof, warp - proof, water- fs 
proof, and unaffected by crank- rf PIADATI? | 
case acids. Only Purolator makes " } 


esd 


iOS rte 


the Purolator Micronic Oil Filter. 


PUROLATOR PRODUCTS, INC., NEWARK 2, NEW JERSEY, AND WINDSOR, ONTARIO, CANADA 
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HAND GAS CONTROL—To reduce fatigue 
in driving, Trans-Continental Industries, 818 
Olive St., St. Louis |, has brought out the 
Hande-Feed finger-tip gas control which lists 
for $4.95 complete with flexible cable, angle 
bracket, screws and instructions. The firm 
says the device operates with trigger action, 
and lists several selling features. 


* * * 





PRODUCT, flexible lines for gaso- 
line, grease, vacuum, oil filters and oil 
gauges, is being introduced on the market 
by AC Spark Plug, Saginaw, Mich. A new 
wall merchandiser ''silent salesman" contain- 
ing an assortment of “ready made" flexible 
lines to cover practically the entire market 
is being made available to the trade. A 
flexible hose make-up kit, consisting of bulk 
hose and attachable fittings enabling the 
mechanic to provide flexible lines of any 
size is also available in a durable steel box 
with complete instructions assembling 
Printed on the cover. 


A NEW 


for 


MANY PURPOSE TOOL—Continental Motors 
Detroit plant is now in production on a new 
many-purpose power tool which has been 
under development and test since 1945. C. J. 


Reese, president, says it is scheduled for 
spring introduction under the name Multi- 
ool. Speeds from 1,600 to 2,600 rpm are 


obsainable by means of a speed contro! dial. 
It weighs 50 pounds. It will bore holes, sand 
grind, scratch, buff or polish at the speed 
best suited for each use. 

* * * 
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BEARING REMOVER—An improved model | 
of the Thompson bearing remover is an- 
nounced by Cam Tool Co., Inc., 288 2Ist St., 
Oakland, Calif. The improvement eliminates 
rotation of the extraction collet, producing a 
straight pull and preventing the collet from 
being twisted off in case it should bind on 


plete. In 


for many service 





@ bushing, button die or Hyatt type bearing. 
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WIND REJECTORS—For convertible drivers who prefer the air without the wind, Sunlite 
103-145 W. Oregon St., Milwaukee, says its new Breez-Bye Wind Rejectors, which 


Mfg. Co. 


are attached to the back of the front seat and have a forward pitch, prevent the noisy, 
irritating back-draft which is responsible for the customary discomforts of open car driving. 
Breez-Byes are made in two models: for shell back seats and for tubular frame seats. 


* * * 





MONOGRAMMED CARS — For the owner 
who wants to distinguish his car, 
Inc., has introduced the ‘Smart Set." 
consists 
frames, 2'/, inches wide and | inch high, into 
which plastic initials are fitted. These come 
to the dealer in a jewelry-type display case. 
Initials can be replaced when the car is sold. 
Address is Amacor, Inc., 8718 Mack Ave., 
Detroit 13. 


A set 





WARNING LIGHT—Warn-O-Lite, a device | 
to make night motoring safer, is made by 
Warn-O-Lite, Inc., 358 Henry St., Orange, | 
N. J. A red safety light flashes intermittent- 
ly to warn approaching vehicles while the 
white beam is directed at a trouble source, 


| such as a flat tire. The light with its 15-foot 


cord — one pound. It is made of alum- 
coated with enamel. 





ARO POLISHER—A new air operated pol- 
isher, Model 7108, designed to turn out pol- 
ishing jobs 50 percent faster than hand meth- | 
ods, is announced by Aro Equipment Corp., 
Bryan, O. Tests in several territories have 
shown the high utility of this tool in automo- 
tive service. Speeds are variable, 700 to 2,400 
rpm. it is light in weight, 2'4, pounds com- 
addition to polishing, the Aro 
Model 7108 will serve as an all-purpose tool 
jobs, with use of various | 


Aro adapters. | 


Amacor, | 


of two highly-chromed ornamental | 


§ 


LINCOLN ENGINEERING CO., 
announces that new 
neck type grease fittings are now available 
in a wide range of sizes and styles. These 
fittings were originally developed by Lincoln 
for the United States Army Ordnance de- 
partment. Among the features, according to 
the company, are ball-in-head; sturdier con 
struction; special spring design, and large 
grease passage. 


St. 





ELECTRIC DRILL KIT— Portable Electric 
Toois, Inc., 255 W. 79th St., Chicago 20, 
announces its Hi-Power Model 77 electric 
drill kit consisting of its own '/4-inch port- 
able electric drill and 10 high-speed drills all 
arranged in a handy steel, hinged-cover 
carrying kit. The drill has a 110-volt, AC-DC, 
air-cooled motor. It weighs only two pounds, 


| 12 ounces 





NEW SPRAY BOOTH—Biack Mfg. Co., Bal- 
timore, announces the addition of bench and 
floor type spray booths to its line of Black 
Arrow paint spray equipment. The exhaust 
outlet can be installed in any position as all 
panels are interchangeable. Air distributing 
plates are adjustable and removable. 





Louis, | 
improved Kleenseal bull- | 
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ter Co., Portland 5, Ore., becomes the direct 
| applicator of power to the brakes. The foot 
pedal actuates the master cylinder, as usual, 
but the hydraulic pressure trom the master 
| cylinder operates the Brake-Master, which in 
| turn controls the wheel brakes. Through a 


|. THE BRAKE-MASTER, built by Brake-Mas- 
| 


| metering system, Brake-Master provides auto- | 


matic compensation for brake lining wear, 
and maintains the correct pedal 


| adjustment, the company states. 
1 





OIL FILTER—The new Filterall oil filter, 
Filterall Co., 4408 San Fernando Road, Glen- 
dale 4, Calif., is said to be creating consid- 
erable interest in automotive circles. It fea- 
tures a permanent-type, porous metal filter 
which its inventor, Raymond G. Zenick, calls 
revolutionary and virtually 100 percent effi- 
cient. The removable cartridge may be 
| cleaned by immersion and agitation in gaso- 
| line. 





E-Z LIFT JACK—The Joseph Shaw Co., 143 
Westwood Ave., Toledo, reports wide accept- 
ance of its new E-Z lift auto jack. The roll-up 
cam and roller action principle of E-Z lift is 
said to greatly reduce lifting pressure effort. 
Lifting point is shaped to either engage the 
lower spring cup of knee action cars or any 
part of the suspension arm assembly. It will 
engage the rear axle spring pad or torque 
strut as required. A one-piece solid handle 
42 inches long rigidly engages the jack with 
a simple bayonet lock. 





PORTABLE WELDER — A _ new lightweight | and sizes of paint spray 


travel, or | 


AUTOJACK DISPLAY—One of the dealer 
helps made available by the makers of Auto- 
jack, the bumper jack with the double action 
lift, is an attractive four-color counter and 
window display. The display features the 
registered warranty which protects each pur- 
chaser for three years. The manufacturer is 
| Automatic Steel Products of Canton, O. 


* * * 
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LUBE CENTER STAND—Baicrank, Inc., Cin- 
cinnati, makers of simplified lubrication equip- 
| ment, has introduced a new center stand said 
| to make lube dispensing both easier and more 

dependable. Baicrank Lubette D features con- 
trol handles mounted flush with the top of the 
cabinet. There are no nozzle hooks or racks, 
| and drums and pumps can be located away 
| from stand. 








BLACK MFG. CO., INC., an- 


Baltimore, 
nounces a number of major additions to its 
| line of Black Arrow Hollow Air paint spray 


New products include all types 
booths, exhaust sys- 


| equipment. 


completely portable and self-operating spot- | tems, electric motors, lights, and turntables, 


welder is now being made available by its | 


manufacturer, Greyhound A. C. Arc Welder | 
Corp., 606 Johnson Ave., Brooklyn 6, N. Y. 
Company spokesmen say that the industrial 
world will 
versatile and essential as a portable electric 


drill. It is described as an essential tool for | 


find the portable spot-welder as | 


as well as a complete line of accessories 
| headed by automatic dampers, roof cano- 
| pies, exhaust ducts, clean-out doors and 


others. The new line of paint spray booths 
includes bench and floor type (dry), drive-in 


| booths, water-wash booths, and specially con- 
for 


structed, extra-large booths painting 


sheet metal and truck and body repair shops. | trucks, trailers and buses. 


* * + 


Thef 


VENTALARM | 
Fill Signal 


VENTALARM GUARD—As a timely answer 
assure the elimination of the waste and nuisance of spilled gasoline and gasoline theft, 


and to cut the time of filling in half, the Scu 
@ new-type, fool-proof gas-saving accessory ra 
Ventaiarm Fil-Gard 
fast filling without blowback spillage; the V 
gasoline has reached the proper full level w 
prevent theft by siphoning. 


incorporates three necessities 


* * * 







Tank Vent 


t Baffle 





to the necessity of conserving gasoline, to 


lly Signal Co., Cambridge, Mass., announces 
pidly being made available for car owners. 
in one unit: A separate vent, assuring 
entalarm whistling signal to tell when the 
ithin the tank, and an anti-theft device to 
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New Products 





DOOR OPERATORS—Newly improved and 
more powerful than ever, the Y-M electric 
door operators are again available for new 
and replacement installations. They are said 
to work on every type of door. Yoder-Morris, 
Inc., 5914 Merrill Ave., Cleve'and 2, is 
the maker. 


© 


THE NEW GRIFFIN model No. 114 clear- | 
ance and marker lamp fits inside the rub- | 
rail. Only 1% inches in depth, placed right 
above the truck rub-rail with flat surface | 
mounting. It is amply protected from blows 
and side-swipes, yet gives ful! visibility from 
back, front and side, according to the man- 
ufacturer, Griffin Lamp Co.. Hamilton Q 





MODEL 10 CHIEF wheel aliner and frame 
straightener is streamlined so that many 
unnecessary tools have been eliminated. The | 
new equipment is designed for servicing all 
types of passenger cars and commercial ve- | 
hicles. A new Chief Alinement catalog is | 
available upon request from Chief Alinement 
Corp., Rock Island, Ill. 





NOVELTY HORN — A new novelty horn 
called the Hollywood Raz has been an- 
nounced by Grover Products Co., 122! S. 
Hope St., hes Angeles. The new horn has a 
distinctive sound similar to a Bronx cheer. It 
attaches to the intake manifold and can be 
installed anywhere on the car. Dealers are 
now being appointed to handle the horn, 
which rounds out the complete line of pres- 
sure, vacuum and novelty horns that Grover 
Products has been manufacturing for the past 
15 years. 





BOAT TRAILER—Mastercraft Trailers, Rocky 
Hill, Conn., has introduced a new, low-priced 


boat trailer, which weighs less than 100 
pounds and is of rigid, welded angle iron | 
construction. It is designed to carry any boat 
up to 14 feet and has a capacity of 500 
pounds. Retail price is $64.50 f.o.b. Hartford, 
Conn. | 


ROLLWAY BEARING—The Rollway Bearing 
Co., Syracuse, N. Y., 
new precision cylindrical roller bearing with 
steel retainer. The Tru-Rol bearing comple- 
ments the Roliway lines of cylindrical roller, 
radial, and thrust bearings. 


announces Tru-Rol, a 
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I'M USING 
QUAKER STATE 
QUADROLUBE ! 
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HYDRO-POWER INJECTOR—This device in- 
corporates the principle of water injection 
via intake manifold and is claimed to in- 
crease speed, power and efficiency in auto- 
mobile, truck, tractor and diesel engines. In- 
jecting water vapors increases fuel rating, the 
producer says, and the engine operates at a 
more efficient point with greater economy, 
power and increased acceleration. Engine 
failures resulting from knock or pre-ignition 
are said to be reduced. Hydro-Power Injector 
is manufactured by Hydro-Power Mfg. Co., 
2550 15th St., Denver, Colo. 


To feel the pulse of the auto industry, | 


consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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EXTRA 


MISTER ! 


TO LUBRICATE modern high-speed transmission 


and differential gears efficiently for an extended 


period is a lot to expect of any grease. But it’s 


routine for Quaker State QUADROLUBE because 


QUADROLUBE is formulated, compounded, pro- 


cessed and stabilized especially to withstand 


that terrifically severe service. 


Its lubricating 


element is 100% pure Pennsylvania base oil— 


nothing else. And it’s specially processed to 


remain stable at high 


temperatures, retain 


proper fluidity at low temperatures, and have 


high resistance to corrosion, rust and foaming. 


Gives more service, better service, saves more. 


QUAKER STATE OIL REFINING CORPORATION oe 





PRESSURE PURGER—A new triple-action cooling system cleaner, known as the Pressure 
Purger, according to the manufacturer, combines three important actions to dislodge en- 
trapped particles and heavy sludge and to remove grease, oil, rust and scale in the cooling 
| system. Mechanical agitation, pressure filtering, and a pre-heated chemical solution all act- 
j‘ing on radiator at the same time. Manufactured by Choldun Mfg. Co., New Haven, Conn 


AUTOMOTIVE NEWS Want Ads bring you Quick Results 
from the Best Customers in the Automotive Industry. 









SAY! YOU USING THAT 


GOOD GREASE 







Start now to serve your customers with Quaker 


State QUADROLUBE. It’s the modern gear lubricant 


that lubricates better and longer. 


STABILIZED 


QUAKER star 


QUADR OLUBE 
AND SUPER QUADROLUBE* 


*Speci all 
ye ©M pounded for the lul 
ication 


of hypoid &ears. 
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New Products 


Pennsylvania Refining Offers 
New Heavy-Duty Oil 

A new fully detergent and fully 
dispersive heavy-duty oil is an- 
nounced by Pennsylvania Refining 
Co., Butler, Pa. It will be marketed 
under the trade name of Colonel 
Drake heavy-duty oil. 

It is said to be specially com- 
pounded for Diesel and gasoline 
engines in heavy duty service. Ac- 
cording to the refiner, ring stick- 
ing and bearing troubles are elim- 
inated. 


‘Non-Slip’ Floor Covering 


Offered by U. S. Rubber 


United States Rubber Co. has 
develo @ new type of “non- 
slip” covering for automo- 
biles that can be formed in one 
piece, if necessary, and used 
without binding. 

The material is known as Vel- 


vomat. In its manufacture, a 
luxurious-looking pile is built up 
on burlap, fabric or rubber. The 
pile can be varied in thickness, 
weight and pattern and can be 
produced in many colors. Tests 
show that the material has great 
durability, U. S. Rubber said. 
* * * 


New Method Set Forth 
For Studying Markets 


A new method of estimating 
sales potentials for consumer goods 
has been made available with the 
publication of Serge Morosoff’s 
study, “Consumer Purchasing Po- 
tentials in the United States,” by 
Dartnell Corp., business publishing 
house at 4660 Ravenswood Ave., 
Chicago 40, Ill. 

Morosoff, who developed the new 
technique in the course of his work 
as director of commercial research 
for Pacific Mills, has attempted 
to supply the “missing link” be- 


tween the federal government’s 

studies of consumer purchasing 

and present marketing conditions. 
+ * * 


Gulf Offers Motor Flush 


For Fleet Operations 


A new compound for engine flush- | 
ing, said to be characterized by un- | 
usually effective solvent and deter- 
gent action, is being offered by Gulf 
Oil Corp. for preventive mainte- 
nance use in motor fleet operations. 

Gulf motor flush, as the prepara- 
tion is named, removes “cold 
weather” sludge, “high tempera- 
ture” sludge, lacquer and varnish, 
and deposits from gasoline carried 
by lubricating oil through the en- 
gine, according to Gulf officials. 

« * * 


Fruehauf Book Describes 


Truck Body Manufacture 


Automotive mass production 
techniques employed for the first 
time in the manufacture of truck 
bodies are revealed in a 16-page 
pictorial booklet just released by 
Fruehauf Trailer Co., Detroit 32. 

The booklet describes the many 


special jigs, fixtures and automa- 
tic welding machines used at the 
trailer company’s Kansas City 
plant, where Fruehauf all-steel 
truck bodies are built in inter- 
changeable, prefabricated sec- 
tions. The booklet may be ob- 
tained through any Fruehauf 


factory branch or by writing the 


Detroit offices. 


+ + 


Electric Shaver Added 


To Hudson Accessories 

A feature of “valet” service for 
the convenience of riders in new 
Hudson cars has been made pos- 
sible through addition of an elec- 
tric razor to the line of Hudson 
accessories. 

The Hudson Blue Streak electric 
shaver, manufactured by Reming- 
ton Rand, Inc., has five cutting 
blades, and may be used in the 
car by plugging it into the cigar 
lighter socket, or in the home by 
connecting it to a conventional 
socket. 

The use of the razor in the car 


does not require addition of special 


World's leading producer of 
distinctive wheel accessories 
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f drivers whose cars are equipped 


with factory-installed stainless steel trim rings. They fill the gap 


from trim ring to cap. Two sizes for 16” wheels only. 


List price $9.95 per set of four. 


oon style partners to : Mnerica b Favorite Ws hitewall 


Here are four good items for profit-wise dealers 
. «+ @ product to suit the taste and pocketbook 
all made to the same 
exacting standards of the famous Whitewall. 
Wise dealers buy them, display them, talk them 


of every customer . . . 


and sell them... . 


The practical Lyon Whitewall already is on nearly 
4,000,000 cars. Canada's enterprising dealers 
have every right to expect comparable accept- 
ance of Lyon's smart new wheel accessories in 
stainless steel. Distributed in Canada through ma- 


jor tire companies and authorized jobber outlets. 


LYON INCORPORATED + 13881 W. CHICAGO BLVD. « DETROIT 28, MICHIGAN 
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plugs or other equipment, it was 
stated. This particular model will 
be sold only by Hudson dealers 
and serviced by Remington Rand 
service stations. 

> > e 


Self-Locking Wing Nut 
‘Developed by Palnut 


A new self-locking wing nut has 
been announced by Palnut Co., 47 
| Cordier St., Irvington, N. J. This 
wing nut employs the same type 
lof thread engagement used in 
|other Palnuts. 

Use of the Palnut design is said 
to provide vibration-proof quali- 
ties in a low-priced wing nut, thus 
pointing the way to a wide range, 
of applications. The proportions of 
the wing structure have been de- 
signed to provide a comfortable 
finger grip, yet it is not so large 
as to be bulky in size or appear- 
ance, it was stated. 

* > * 


Folder Describes Nash 


As Sportsman’s Car 

Nash Motors is distributing a 
new folder, “Nash . . . The Ideal 
Sportsman’s Car,” at many sports, 
travel, outdoor and automobile 
shows throughout the country. 

In addition to emphasizing fea- 
tures of the Nash, the folder con- 
tains comprehensive fish and game 
law information. 

* * as 


Acme Designs Tool 


For Piston Jobs 


A tool designed for removing 
and assembling pistons in auto- 
motive engines, gasoline or diesel, 
is being marketed by Acme Tool 
Co., 71 W. Broadway, New York. 


Acme claims this tool makes it 
possible to remove pistons within 
a few seconds as follows: Re- 
move the bottom bearing cap 
from the connecting rod, leaving 
bolts in place. Grip the jaws of 
the tool to one of the bolts (less 
nuts). Push setter and piston up- 
ward, straight through cylinder 
bore. A turn of the handle re- 
leases grip or bolt. 

7 * * 


High-Frequency Antenna 
Offered for Car Phones 


A high-frequency antenna for 
automobile communications sys- 
tems has been introduced by L. S. 
Brach Mfg. Corp., Newark, N. J. 

The antenna is designed for top 
roof mounting. Electrically, Brach 
said, it is dimensionally cut to 
eliminate standing waves and is 
engineered for low signal loss, high 
Q and low capacity to contribute 
clarity to telephone operation. 

* * * 


Gardner-Denver Breaker 


A medium-weight concrete break- 
er, known as model B67, is an- 
nounced by Gardner-Denver Co. 
The new breaker, which is a com- 
panion to a heavier model B87, is 
built for general demolition work 
where the heavier breaker is not 


required. 
+ ok * 


Automatic Wrench 


E-Zee Tool Mfg. Co., 136 Liberty 
St., New York 6, N. Y., announces 
a new automatic self-adjusting and 
self-locking wrench with a ratchet 
action. The wrench is available in 


two sizes—six and eight inches. 
* * * 


_ PARTS CLEANER—The Klene-Ezy parts clean- 
ing machine has been introduced for use in 
metal-working plants and in garages and re- 
pair shops. The positive action of this ma- 
chine is said to assure fast and thorough 
removal of grease, oil, sludge, carbon or 
other deposits resulting from road dirt or 
operations in metal-working plants. It offers 
economical cleaning to the shop that does 
not have the volume to justify investment in 
a larger machine, according to the producer, 
Cincinnati Cleaning & Finishing Machinery 
Co., Ironton, O 
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New Products 


Sunroc Super Cooler 


Freezes and Refrigerates 


Sunroc Refrigeration Co. of Glen 
Riddle, Pa., has introduced the 
Sunroc Super Cooler—which not 
only cools drinking water, but also 
refrigerates a storage compart- 
ment of two cubic feet and freezes 
three trays of ice cubes. 


Designed for business offices and 
small homes, the new cooler em- 
ploys a_ static condensor which 
eliminates a fan or water valve 
normally used on conventional wa- 
ter coolers, it was said. It is “mod- 
erately priced” and the purchaser 
may have his choice of colored 
jackets at slight additional cost, 
according to Sunroc. 

a7 + * 


American Finishing Offers 


Custom Coating for Fabrics 


Custom Coating, fabric coating 
which the company says is job 
engineered to meet the multiple 
needs of modern industry, is the 
latest addition to a family of 
finishes at American Finishing 
Co., Memphis, Tenn. 


Officials say that it is no longer 
expedient to offer the manufac- 
turer a standard and limited line 
of coating finishes. The varied 
uses and requirements of texture, 
wearing qualities, flexibility, make 
necessary coating styled to in- 
dividual manufacturers’ specifica- 
tions, they claim. 

. * + 


3 New Wrench Sets 
Offered by Plomb 


Three basic end wrench sets, 
providing the most-used opening 
sizes, are announced by the Plomb 
Tool Co., Los Angeles 54. 

Because popular sizes only were 
included, the sets offer maximum 
utility for a low investment, ac- 
cording to the manufacturer. They 
are said to be good basic sets to 
which a purchaser may add more 
sizes in the future. 

s * * 


Oxyacetylene Torch 


Announced by Airco 

Air Reduction Sales Co., 60 E. 
42nd St., New York 17, N.Y., has an- 
nounced immediate availability of a 
new oxyacetylene welding torch, 
the Airco 800. According to the 
manufacturer, this new torch has a 
number of distinct advantages over 
torches currently on the market. 

Although the new torch has a con- 
ventional weight of 1% pounds and 
is only 11% inches long, it has a 
capacity for operating single-flame 
welding tips from Nos. 0-13, inclu- 
sive, as well as multi-flame tips up 
to No. 15. This means that the new 
Airco 800 is suitable for almost any 
welding job from the thinnest sheet 
metal up to 1% inches in thickness, 
according to the manufacturer. 

* ¢ ¢ 
Binks Offers Manual 
On Spray Finishing Line 

A reference manual for buyers 
and users of spray finishing 
equipment has been issued by 
Binks Mfg. Co., 3116-40 Carroll 
Ave., Chicago 12. Copies are avail- 
able on written request to the 
company. 

Binks officials say the catalog 
shows all the latest additions to 
the company’s line of spray paint- 
ing equipment and accessories. 

. - + 
Abrasive Safety Tread 
Offered by N. J. Firm 
American Abrasive Metals Co., 
Irvington, N. J., maker of floor 
coverings and stair treads, an- 
nounces that Amcolun, its new 
abrasive safety tread, is now avail- 
able to the transportation industry. 
After thorough testing by the 
U. S. Navy, Amcolun was used 
extensively throughout the war as 
a safety tread, the company states. 
It combines numerous characteris- 
tics not previously obtainable in 
one product, it is claimed. 
+ + * 


Portable Crankshaft Grinder 
Announced by Vickers 


As an announcement of its new, 
portable crankshaft grinder, the 
Waterbury Tool division of Vick- 
ers, Inc., Waterbury, Conn., has 
prepared a two-color folder de- 


scribing in detail this new engine 
rebuilding tool. 

Designed to work on a new prin- 
ciple, the Waterbury Tool crank- 
shaft grinder works from the top 
of the block and is said to reach 
the end cylinders with the same 
ease as those in the center of the 
block. Copies of the bulletin are 
available without cost. Write H. 
G. Gros, sales manager, Waterbury 
Tool division of Vickers, Inc., Wa- 
terbury 91, Conn. 


* * * 


Ajax Auto Parts Expands 


Postwar Line of Jacks 


Ajax Auto Parts Co., Racine, 
Wis., manufacturer of Ajax car 
and truck jacks, has announced 
an expanded line of postwar 
models. Curtailed during the war 
years, the Ajax line is now being 
increased to include a complete 
range of mechanical and hydrau- 
lic type jacks for car, truck, bus 
and shop use. 

L. F. Carbonneau has been ap- 
pointed sales manager of Ajax. 










BEAR—First at the Races, 
First in Public Acceptance, First in Profit for You! 


Randall M. Snow is advertising 
and sales promotion manager. 
* + * 


Paint Spray Booth Mask 


Developed by DuBois 


DuBois Co., Cincinnati 3, has de- 
veloped New Pigmented Filmite, 
paint spray booth masking com- 
pound. It is a ready-to-use, spray- 
on or brush-on liquid. 

New Pigmented Filmite, accord- 
ing to the company, answers the 
demand for a masking compound 
that will dry white for maximum 
light reflectivity, and dry to a 
firm, non-tacky, non-greasy sur- 
face for resistance against impact. 
It is said to be suitable for non- 
slip clinging to overhead areas 
under heavy overspray load and 
for masking floors. 

* * * 


Ford Dealers Now Offering 
Rear-Seat Radio Speaker 


A new rear-seat speaker for 
greater family appreciation of 
Ford auto radios has been re- 
leased by Ford Motor Co. as an 
approved accessory. It is avail- 
able from Ford dealers through- 
out the nation. 

The speaker reinforces the high 
frequency sound ordinarily lost to 
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HEAVY-DUTY VALVES—Exploded view of the 
Bendix UVC check valve used on truck and 
tractor vacuum-power brake systems. Left to 
right: retainer ring, spring, poppet and one- 
piece valve body. The new spring-loaded 
check valves are produced by the Bendix 
Products division, Bendix Aviation Corp., at 
South Bend. 





rear-seat passengers, Ford offi- 
cials say, because the music 
floods the whole interior of the 
car with intelligible sound. Rear- 
seat passengers don’t have to 
strain to catch a phrase; the 
driver doesn’t have to raise the 
volume beyond a _ comfortable 
level, it is added. 


* * * 


Business Firms Offered 
Travel Check System 


A new credit convenience for 
business travelers which makes it 
unnecessary for them to carry cash 
for transportation and hotel ex- 
pense has been developed by Com- 





SPEEOWay 


For 19 years Bear has safety- 
tested-and-corrected the 500- 
mile race cars at Indianapolis, 
using the same equipment 
used in Bear Safety Test Shops. 
Today no car can race without 
official Bear okay. This alone 
will convince any mechanical- 
minded man that Bear is tops 
in practical precision. But what 
interests a profit-minded shop 
man even more is the rising 
demand for Bear Safety Tests. 
Today twenty cents of every 
service dollar is spent for 
services such as Bear renders, 
and Bear leads in this rich 


profit field. You owe it to 
yourself to get the facts! 


To the public, Safety Testing 
means BEAR Safety Testing, for 
Bear advertises safety testing 
nationally. This makes your 
initial Bear Equipment pay for 
itself quickly; soon you add 
more Bear Equipment, “step-by 
step,” to get a still bigger slice 
of a business that’s big and 
growing bigger! 


Get the Bear “step-by-step” 
profit story from your Jobber, 
or write directly to BEAR MFG. 
co., Dept. A-14, Rock Island, Il. 
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mercial Travel Credit System, Inc., 
20 N. Wacker Drive, Chicago. 


Businessmen whose companies 
use the plan are issued C.T.C. 
travel checks. The traveler makes 
out these checks as he needs them 
in the exact amounts required for 


_| transportation or hotel accommo- 


dations. These checks are handled 

like ordinary bank checks and are 

paid by the Central National bank 

in Chicago, which renders the 

financial service for the system. 
* - +. 


Curran Lab Announces 
Radiator Rust Inhibitor 


The research and new products 
division of Curran Ordnance Chem- 
ical Laboratory in Lawrence, Mass., 
has announced a new compound 
which it claims is highly effective 
for degreasing and scouring scale, 
rust and algae from radiator cores 
and engine blocks without harmful 
effect to the cooling system metal 
or hoses. 


According to A. F. Curran, direc- 
tor of the laboratory, use of the 
radiator compound results in in- 
hibiting ferrous metals (the engine 
block) from rust and scale forma- 
od by virtue of its chromate con- 
ent, 
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Hillman Appoints 
7 Distributors 


LONG ISLAND CITY, N. Y.— 
Plans for a country-wide dealer 
organization for the sale of the 
English-built Hillman Minx and 
Commer Vans began to take shape 
last week with the appointment of 
seven distributors, according to 
aaron here of Rootes Motors 

Cc. 

The list of Hillman distributors 
thus far appointed include: Chas. 
Kreisler, Adams Motor Corp., for 
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Paul L. Atkinson, Louisville; Fen- 
ton R. Galloway, Staunton, Va.; 
Frank B. Schultz, International Mo- 
tors, Inc., Cleveland; Nathan Shaw 
jr., Stockbridge, Mass.; Harvey A. 
Clements, Shur-Drive Auto Mart, 
Inc., Buffalo, and Harry Spector, 
Spector Auto Sales, Rochester, N. Y. 


Ryan to Sanford Nash 


Robert E. Ryan, former Minne- 
apolis dealer, has purchased an in- 
terest in Sanford Nash, Inc., of 
Tacoma, Wash., according to H. A. 
“Doc” Sanford, company president. 
Ryan has assumed duties as vice- 


Salsbury Reports Return 


Of Truck Rights 


LOS ANGELES.—Through a fed- 
eral court decision handed down 
here, the manufacturing and sales 
rights on Salsbury turret trucks 
have been returned to the original 
owners, Salsbury Corp., 1161 E. 
Florence Ave., Los Angeles, the 
firm reports. These rights were 
formerly in the possession of Sals- 
bury Motors, Inc., of Pomona, 
Calif., until recently a subsidiary 
of Northrop Aircraft, Inc. 


Read A. H. Allen’s ‘‘FOB Factory"’ in 
AUTOMOTIVE NEWS each week for the 
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U.S. Tax Council Urged 


N. Y. Official Suggests Thorough Overhaul 
Of Federal and State Systems 


ATLANTIC CITY. — Formation Concentration of taxes in Wash- 
of a national council to modify| ington leads to “irresponsibility 
federal and state tax systems was/in government” and extravagant 
proposed here last week by New| spending,” he told a regional con- 
York State Commissioner of Taxa- | ference of the Controllers Institute 
tion and Finance Alger B. Chap- | of America. 
man. Chapman declared that a state- 

He said representatives of all| federal council should have au- 
states and the federal government | thority to “reach an agreement for 
should “sit down and thresh out |the modification of the federal and 
state tax systems, and report back 














New York and surrounding areas; 


president and general manager. 





J $102 "MONO-TURRET" SERVICE MERCHANDISING UNIT 


HOW TO HANDLE MORE SERVICE JOBS— 
MORE PROFITABLY—IN LESS TIME! 


Take a transmission job, for example. The mechanic drives the car up 
to the ‘“Mono-Turret’’ Unit. He removes the transmission, puts it on the 
bench and goes to work with everything he needs within easy reach. 
More jobs are handled—more profits are made! 

It's the same with brake service, engine tune-up—and other 
specialized service. Kent-Moore Equipment is adaptable to every 
service requirement and shops of all sizes. 

A new management team is broadening Kent-Moore’s service to the 
automotive field by expanding both facilities and field personnel. Call 
the Kent-Moore representative in your territory about this new Service 
Merchandising Equipment—or write for literature giving complete details. 


KENT-MOORE ORGANIZATION, INC., Executive Offices: GENERAL MOTORS BLDG., 
DETROIT 2, MICHIGAN. Factories and General Offices: JACKSON, MICHIGAN 


ENGINEERS AND MANUFACTURERS OF SERVICE 





latest on manufacturing trends. 
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Speed, efficiency and profits all increase when you 
install new Kent-Moore Service Merchandising Equip- 
ment. Time and steps are saved because all the tools 
and facilities required are centered in a compact, well- 

i working area. The “Mono-Turret” Unit 
above provides either a right or left hand turret equipped 
with one rotary tool panel with four blades, and two 
rotary trays with dividers. Other features include a 
double electrical outlet, a built-in air hose connection 
and individual unit locks. 


Moore Equipment o' you 
the flexibility and smartness 
of sectional construction and 
modern matched design. 


Here is the Center Unit with 
both turrets replaced with 
Trim Wings. One or two tur- 
rets may be added at any 
time in place of the Trim 
Wings. 


And here's the basic unit of 
the new Kent-Moore Equip- 
mente Six Foot ane 
Unit. extra-tough, tem- 
Masonite bench 

rotects the baked enamel 
Finish, deadens sound an 
offers exceptional resistance 
to cuts and scratches. 
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to their governments a matured 
plan ready for ratification.” 

“Such a group,” he said, “might 
well be organized on a permanent 
basis. Thus it will be possible to 
deal practically and constructively 
in the first instance with funda- 
mental policy; to review that policy 
from time to time, and to provide 
an instrument for handling the 
many detailed administrative prob- 
lems that arise from day to day. 


“And, if practical obstacles on 
certain issues seem insurmountable 
at first, the machinery will be there 
for continuous effort, until, step by 
step, the fiscal house of the nation 
will again be put in order.” 


‘Who Likes Us?’ 
Dealer Speaks 
For Crosleys 


LAFAYETTE. Ind.—Ollman Mo- 
tors, Crosley dealership here, has 
started an interesting advertising 
campaign on “Who likes Crosleys 
and who hates Crosleys?” 


“Bankers like Crosleys,” the ad- 
vertising copy proclaims, “because 
conservative people buy us. Cops 
like us because we don’t take up 
much room. Kids like us because 
we're more their size, and mothers 
like us because we make a pleas- 
ure of shopping and taking the kids 
to school. 


“Fathers like us because we are 
easier on the pocketbook. Mer- 
chants like us because we cut de- 
livery costs. Hunters, fishermen and 
vacationists like us because we 
stretch pleasure costs. The G.I. in 
school and his wife like us because 
we're a car they can afford to buy 
and drive. President Truman likes 
us because we save gasoline and 
keep down inflation.” 


Under the heading of “people who 
hate Crosleys” were gasoline sta- 
tions (“because we don’t use enough 
gas”), tire dealers (“our tires last 
too long”), garage merchants (“we 
don’t require much work”), and 
used-car dealers (“because we sell 
for 7 than most eight-year-old 
cars”). 


Canada Haulers 
List Rate Hikes 


MONTREAL, Que.—A new list of 
minimum truck delivery rates for 
the Montreal metropolitan district 
was submitted last week by the 
Automotive Transport Assn. of Que- 
bec to the Quebec transportation 
and communications board. In 
making the announcement, the as- 
sociation commented that the re- 
quest for new minimum tariffs fol- 
lows a 15 cents an hour increase 
in wages to truck drivers and 10 
cents an hour to helpers. 


The new rates, if and when rati- 
fied by the board, will be as follows: 
Truck hire, $2.15 per hour, $16.50 
per day and $78.25 per week for 
trucks up to two tons; $2.65 per 
hour, $21.50 per day and $88.25 per 
week for trucks from two to four 
tons, and $3.15 per hour for trucks 
weighing more than four tons. Ton- 
nage rates: 7% cents per 100 pounds 
for truck loads, and 10% cents per 
100 pounds for less than truck 
loads. Package delivery will cost 
22 cents per unit. Trunk delivery 
will be $1 per unit and moving 
charges, comprising the service of 
two men, $4.30 per hour. 


Klene-ezy Booklet 

A new bulletin describing the 
Klene-ezy parts cleaning machine 
has been published by Cincinnati 
Cleaning & Finishing Machinery 
Co., Ironton, O. The literature de- 
scribes the Klene-ezy method of 
cleaning parts whether in metal- 
working plants or garages and re- 
pair shops. 
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SERVICE SECTION 





FIRST SERVICE COUNCIL—Ford Motor Co.'s first national Ford dealer service managers’ 
council has completed a two-day session in Dearborn with |. L. Pierce, Ford director of 
service, and other company sales officials. Technical problems involved in servicing the 1948 
Ford trucks and the 1949 Ford passenger cars, to be introduced to the public in June, were 
discussed. Two service managers from each of the company's six sales regions attended the 
conference. Those present included, left to right aw ,_R. L. Hinch, sales engineering 


department, Ford; |. Frazee, Ford service department; Pyle, Bedford, Pa.; W. mare 
Boston; J. B. Nicolls jr., service department, Ford; E. D. Van Camp, Indianapo'is; ° 
vopecset, Portland, Ore.; T. Naubert, service department, Ford. Seated, C. Williams, 
Toledo; A. Goodloe, San Antonio; H. B. Jackson, Oklahoma City; A. Corsini, Chicago; 
1. L. Pierce, service department director, Ford; R. Moss, St. Louis; J. F. Sullivan ir.. Wash- 
ington; G. Butler, Chattanooga, Tenn., and G. Ira, Palo Alto, Calif. : 


13 Local Groups Gonrad Erecting New Home 
Operating Under 


Following $100,000 Fire 
Conrad Motors, Inc., Columbus, 
Virginia Assn. 
RICHMOND, Va.—The Automo- 


O., is erecting a $50,000 fire-resist- 

ant building to take the place of 
the structure destroyed by fire 
Feb. 5. Total loss in the fire was 

tive Trade Assn. of Virginia has| $100,000. 

listed its various local dealer as- 

sociations and their officers as fol- 


lows: 
Augusta Automotive Trade Assn., 
Virgil Hawse, president; Charlie 


Kennard, first vice-president; Guy 
F. Farley, second vice-president, 
and Walter M. Schwab, secretary- 
treasurer. 


Danville Automobile Dealers 
Assn.: Sam Lee, president; Ed 
Young, vice-president, and Reuben 
Harvey, secretary-treasurer. 


Front Royal Automobile Dealers 
Assn.: Rice W. Matthews, presi- 
dent; D. M. Stanley, vice-president; | 
H. R. Haga, secretary-treasurer. 

Harrisonburg-Rockingham Auto- 
motive Trade Assn.: E. C. Tutwiler 
jr., president; C. W. Carmody, vice- 
president; Ray T. Frye, secretary- 
treasurer. 

Newport News-Hampton Auto-| 
mobile Dealers Assn.: J. L. Tysin- 
ger, president; George Suttle, vice- 
president; Mark J. Stockton, sec- 
retary-treasurer. 

Norfolk-Portsmouth Automobile 
Dealers Assn.: C. E. Wright, presi- 
dent; J. R. Roughton, vice-presi- 
dent; C. W. Knighton, secretary- | 
treasurer. 

Northern Neck Automobile Deal- 
ers Assn.: Frank Kilduff, presi- 
dent; Ben Humbard, vice-presi- 
dent; R. E. Crowther jr., secre- 
tary-treasurer. 

Petersburg Hopewell Automobile 
Dealers Assn.: Sydney F. Cotten, 
president; W. D. Dunnington, vice- 
president; Francis H. Myers, sec- 
retary-treasurer. 

Rappahannock Automobile Deal- 
ers Assn.: E. Carlton Carpenter, 
president; John H. Moncure, vice- 
president; F. D. Young, secretary- 
treasurer. 

Richmond Automobile Dealers 
Assn.: R. E. B. Blanton, president; | 
Paul L. Lauritzen, vice-president; 
Paul L. Lauritzen, secretary-treas- 
urer. 

Roanoke Automobile Dealers | 
Assn.: A. H. Shackelford, presi- | 
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Ford Service Council 


National Managers’ Parley Held on Truck Needs; 
Car Session Planned After ’49 Introduction 


DEARBORN.—The first national 





Ford dealer service managers 
council recently met with I. L. 
Pierce, Ford Motor Co. director of 
service, and other company sales 
and service officials to discuss tech- 
nical problems in servicing the 1948 
Ford trucks. 

It is the first such council to be 
held by the company, according to 
Pierce, and follows the plan of the 
national Ford dealers’ council in- 
augurated several years ago. 

Thirty-three district meetings 

of Ford dealer service managers 
were held, with each district se- 
lecting two service managers to 
attend a regional council meeting. 
Each of the six regional councils 
selected two service managers to 
attend the national council at 
Dearborn. 

Pierce said the service managers’ 
council serves as a two-way infor- 
mation medium, conveying ques- 
tions and problems from individual 
dealerships all over the nation to 


WATERBURY 


ECCENTRIC 
REBORER 





the home office, and reporting back 
to regional and district meetings. 

Another national service manag- 
ers’ council will be called within 
several months after introduction 

of the 1949 Ford passenger car, 
Pierce said, and it is the company’s 
intention to continue the plan fol- 
lowing introduction of each future 
new model. 

Meanwhile, the Ford nationwide 
service training program, paving 
the way for introduction of the 
1949 Ford cars, has been getting 
underway in Dearborn with three 
one-week training courses, each at- 
tended by regional and district 
service managers and service school 
instructors from two of the com- 
pany’s six regions. 

This training is being conduct- 
ed in the parts and accessories 
building Rouge plant, 
where facilities permit the equiv- 
alent of individual instruction in 
tear-down and re-assembly of the 
component parts of the new 


ECCENTRIC 
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model car. Following their week 
of training, the men attending 
the course return to their respec- 
tive regions to conduct instruc- 
tion at district and dealer levels. 

One-week courses have already 
been held for representatives of 
Ford’s Southwestern and Western 
regions and Northeastern and 
Southeastern regions. Today (May 
10) the final session will begin with 
the Central and Midwestern re- 
gional men in attendance. 


Ritter Named to Head 


ATA’s Truck Roadeo 
WASHINGTON.—Charles E. Rit- 
ter, former manager’s representa- 
tive for J. J. Brady, president of 
Brady Transfer & Storage Co., Fort 
Dodge, Ia. has been appointed 
roadeo master for the American 
Trucking Assns. 
In his post, Ritter will cooperate 
with truck fleets and managers of 
the state associations affiliated with 
ATA in conducting fleet and state 
roadeos, and will direct the na- 
tional finals in the annual driving 
contest. 


New Studebaker Dealer 
Stafford & Johnson Motor Co. 
(Studebaker) is a new automotive 
firm in Tifton, Ga. 






Built to provide the service shop with the pre- 
cision and fine finish of a factory job, the 
Waterbury-HALL Eccentric Valve Seat Grinder, 
with its many improved and exclusive features 
and its point-contact grinding principle, insures 
tremendously improved motor performance and 
greatly increased customer satisfaction. At the 


AND GRINDER 


same time its unusual speed, its easy, trouble- 
free operation give the service man a better 


dent; N. L. Watlington, vice-presi- 
dent; C. H. Fulton jr., secretary- | 
treasurer. 

Suffolk-Nansemond Co. Automo- | 
bile Dealers Assn.: Gordon G. | 
Blair, president; J. P. Jones, vice- | 
president; Thomas J. Whitfield, | 
secretary-treasurer. | 

Winchester Automobile Dealers 
Assn.: H. W. Ebert sr., president; | 
E. Carl Shade, vice-president; | 
David Kinter, secretary-treasurer. | 


New Chek-Chart 


Guides Issued 


CHICAGO. — Chek-Chart Corp. 
last week announced publication of | 
its new 1948 motor oil and gear lu- 
bricant recommendation wall chart 
for passenger cars, trucks, tractors 
and motorcycles, covering “all pop- | 


ular makes and models” from 1940 
to 1948. 

Used by more than 250,000 car 
dealers, service stations and ga- 
rages, the charts show the capaci- 
ties of crankcases, transmissions, 
differentials, cooling systems and 
gas tanks, and motor oil and gear 
lubricant recommendations in ap- 
proved SAB temperature ranges. 
Copies are available at 76 cents | 
each from Chek-Chart Corp., 31 E. 
Congress St., Chicago 5. 


A twin-action machine with a 
wide range of cylinder capacity 
that assures accurate, depend- 
able work at attractive profits. 
Two models can handle cylinder 
bores 2.2” to 6%” in diameter 
and 11” to 16” in depth. 
Change over from boring to 
grinding is fast and simple. After 
the head is set for the first 
cylinder, the entire block can 
be refinished without further 
adjustment. 


WRITE WATERBURY FOR 
ILLUSTRATED FOLDER 








out undue waste. 
wheel 


FEATURES 


and needs less 


than ordinary profit on every job. WRITE 
WATERBURY FOR ILLUSTRATED FOLDER. 


e Produces greater precision and finer finish 
faster at lower cost. ¢ Grinds any metal with- 
e Grinds more seats per 
frequent 
e Micrometer feed gives greater accuracy and 
minimizes wheel breakage. 
e Narrows from inside the seat without wedg- 
ing, binding or breaking. 
and operate and makes greater profits possible. 


dressing. 


¢ Less pilot wear. 


Costs less to own 


WATERBURY TOOL 


Division of Vickers, incorporated 


805 East Aurora Street, Waterbury 91, Connecticut, U. S. A. 


Manufacturers of Waterbury Engine Rebuilding Equipment 
Also Waterbury-HALL Valve Equipment and Production Grinders 


THE LINE OF LEAST RESISTANCE — WATERBURY-HALL 
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Auto Finance 


NEW YORK.—Sales of the 
American Brake Shoe Co. amount- 
ed to $28,525,637 during the quar- 
ter ending March 31, William B. 
Given jr., president, announced to 
stockholders last week. Sales in 
the first quarter of 1947 amounted 
to $27,692,944. 

Net income for the first quarter 
amounted to $976,006 which was 
equal to 78 cents a share, after 
preferred dividends. Net income 
for the first quarter in 1947 was 
$1,510,444, which was equal to $1.39 
a common share. 


375,000 Copies 
GM Employes Get Report 
Covering 1947 


DETROIT.—Distribution of a 
General Motors annual report for 
1947 to 375,000 persons who work 
for the corporation was announced 
last week by Paul Garrett, vice- 
president. 

The report is in the form of a 
colorful magazine giving a report 


— 


a 


and repair jobs... 


ees a 


an a kd BETT 


for the corporation as a whole and 
highlights from the divisions and 
affiliates. 

According to the summary, more 
men and women were at work in 
GM plants and offices than ever 
before in peacetime. In the truck 
and motor divisions, it was pointed 
out, the corporation built more 
than half again as many units as 
in 1946 when plants were in opera- 
tion only about nine months. 

* + * 


Commercial Credit Nets 
$3 Million in 1st Quarter 


Commercial Credit Co. had a net 
profit of $3,006,453 during the first 
quarter of 1948, after providing a 
reserve of $500,000, according to the 
company. It was said to be the 
finance firm’s best quarter showing 
since 1937. 

+ * * 


Ist Quarter Net Up Slightly 


At Clark Equipment 
BUCHANAN, Mich.—Net profit 

of Clark Equipment Co. for the 

three months ended March 31 to- 





ee 
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Auto Stocks 


May 3 Apr. 26 
CTP ccccccsece 58% 59 
SOE Use veseces 6% 6% 
General Motors..... 56% 57% 
I) wiiixe ooo 006 19 19 
Kaiser-Frazer ..... 10% 10 
Nash-Kelvinator ... 16% 16% 
ss / arr 4% 4% 
Studebaker ....... 23% 22 
Willys-Overland 9% 9 
Average for 
Nine Stocks .... 22.67 22.64 





taled $1,263,082, compared with $1,- 
169,760 in the corresponding period 
of 1947, according to George Spatta, 
president. The profit was equal to 
$2.61 a share, against $2.41 in last 
year’s quarter. 

* + « 


Steel Profit 


Rate of Return Lower 
Than Prewar 


NEW YORK.—The combined net 
earnings of steel companies aver- 
aged 6.3 cents out of each dollar of 
sales in 1947, a smaller return than 
in 1929, 1937 or 1940, the American 
Iron and Steel Institute reported 
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PONTIAC SCHOOLS TRAIN 8,300—Pontiac's intensive training program on the GM Hydra- 
Matic transmission is continuing full swing. More than 8,300 men attended the preliminary 
Hydra-Matic schools conducted in the latter part of 1947. Here is the St. Louis zone school. 








after making a preliminary calcula- 
tion from 1947 financial reports. 
The estimated total dollar sales 
volume of steel companies was 
about 130 percent higher than in 
1929, the most profitable peacetime 
year, but the return on sales was 
only about half as large as in 1929, 
and was 18 percent lower than in 
1937. In 1929 the return was 14.5 
cents and in 1937 it was 7.6 cents. 
Steel company earnings in 1947, 
the year of record peacetime steel 
production, totaled approximately 
$450,000,000, against $454,600,000 in 
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SNAP-ON TOOLS CORPORATION 


KENOSHA, WISCONSIN 


International Division: Kenosha, Wis., U. S.A. 


1929. The total dollar volume of 
sales was approximately 7.1 billion 
dollars, a peacetime record, com- 
pared with less than half that 
amount in 1929. 


Bear Gets Set 
For Big Race 


ROCK ISLAND, Ill.—Bear’s crew 
of alinement and wheel balancing 
experts will be back for the fif- 
teenth time at the 32nd running of 
the classic 500-mile race at the 
Indianapolis Motor Speedway May 
30. 

So that the cars qualifying for 
the event may meet the rigid safety 
standards of the American Automo- 
bile Assn., all steering gears, axles 
and frames are checked and cor- 
rected, if needed, on the Bear Mfg. 
Co. alinement machine. In addi- 
tion, all wheels of cars are balanced 
on a battery of six Bear wheel bal- 
ancers. 

The thrills of previous races are 
portrayed in Bear’s 25-minute, 
sound, color 16-m.m. movie, “A 
Man’s Game,” which may be ob- 
tained for showings by writing the 
Bear advertising department. 


Radiator Guide 
SAE Manual Developed 


From War Report 


NEW YORK.—tThe recently-pub- 
lished Society of Automotive En- 
gineers manual, “Maintenance of 
Automotive Engine Cooling Sys- 
tems,” is designed to serve as a 
textbook for students, a complete 
instruction manual for mechanics 
and a reference book for vehicle 
drivers. 

An outgrowth of a wartime re- 
port on motor vehicle maintenance 
prepared for government agencies 
by an SAE transportation and 
maintenance committee group, the 
100-page manual covers these five 
cooling system phases: 1. theory 
of operation; 2. how to keep it 


functioning properly; 3. all possible 
troubles; 4. how to detect them, 
and 5. how to correct them. 


Prices of the manual are $1 a 
copy to SAE members and $2 to 
non-members. It is available from 
Special Publications Dept., Society 
of Automotive Engineers, 29 W. 
39th St., New York 18, N. Y. 





Plomb Adds Warehouse 


At Jamestown, N. Y. 


LOS ANGELES.—To expedite the 
delivery of tools to eastern custom 
ers, Plomb Tool Co. reports it has 
added a warehouse at its James- 
town (N. Y.) plant. Officials say 
this warehouse reduces the shipping 
time to points east of the Missis- 
sippi by one to 20 days and has 
speeded deliveries to other custom- 
ers by relieving Plomb’s main Los 
Angeles stockroom. 


Grizaly Hydraulic Control 


Gives Extra Brake Power 


Designed to increase driving 
safety by providing extra braking 
power, the new Grizzly hydraulic 
brake control, being offered by 
the maker of Grizzly brake lin- 
ings, is said to assure cqual and 
simultaneous application of brak- 
ing pressure to all four wheels. 
The resulting true “four-wheel” 
brake action is said to minimize 
brake grabbing and skidding. 


Available immediately for all 
makes of passenger cars and half- 
ton, %-ton and one-ton trucks, 
Grizzly said, complete fittings and 
illustrated instructions for instal- 
lation are packed with every unit. 
For further information, write 
Grizzly Mfg. Co., Paulding, O. 
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Backshop ... 


(Continued from Page 26) 


his business with his allowances on 
used cars. 

Paul Raynal of Raynal Bros. 
(Dodge), Detroit, has been a very 
successful dealer, especially as far 
as service is concerned. When 
other dealers come to him to find 
out how he does it, the first ques- 
tion he asks them is: “How much 
do you pay your service manager?” 

If the sum is under what Raynal 
believes a good service manager is 
worth at that time, the interview 
is over as far as Raynal is con- 
cerned. He claims that it is only 
a waste of time to try to help any 
dealer who doesn’t know enough 
about his business to appreciate 
that a service manager can make 
or break any franchised car or 
truck dealer, unless that dealer de- 
pends upon trading entirely to 
make his livelihood. 

To my humble way of thinking, 
the industry will have arrived—will 
have really grown up—when the 
sales manager has the service man- 
ager at his right hand when new 
models are announced. 

* * + 


- MEN in this writing business 
—especially on a trade paper in 
the heart of the industry and sur- 
rounded by “top brass”—one gets 
kinda immunized to titles and posi- 
tions held by the tops in the busi- 
ness. We are thrown in contact 
with these presidents, managers 
and chiefs so much that the differ- 
ence in our positions—and earnings 
—eventually makes little difference. 
They are either friends or some- 
thing else—only once in a great 
while do we honor and respect a 
man for what he is, and not what 
he represents in title or power. 


Such a man has recently left us— 
he was only 12 years and three 
hours older than me—but I never 
thought of him as being my senior. 
Bill Knudsen to me was the type 
of a man I would have liked to 
have been, if I had had in my com- 
position of elements, the formula 
for being really successful. He was 
never too busy to see one if there 
was a reason for getting an inter- 
view—he never was too big to call 
you up and tell you if you wrote 
something with which he disagreed 
—he never delegated that duty to 
someone else—nor have I known 
him to call a writing man’s em- 
ployer when that happened and he 
knew the writer. He would call the 
writer up direct and not only ex- 
plain what he objected to but ask 
for the writer’s thinking that 
caused him to write the story or 
statement in question. He knew the 
writer had a reason for writing 
what he did. 

To me that quality in itself made 
him stand out among hundreds of 
the “brass” in this industry of ours. 
So few top men do that. Of course, 
Bill Knudsen had many other quali- 
ties that made him really big— 
they, like his life, are a matter of 
record. 

I'm going to miss Signius Wil- 
helm Poul Knudsen, the Great 
Dane, not only for what he stood 
for in this industry, in life, in 
Americanism and in biggness, but 
because he was the only “top brass” 
I knew intimately who was born on 
the same day I was. 

* * + 

yur — we're off again — fishing 

season has opened. My first 
excursion of the year was just 
about that—a party thrown in the 
heart of the Pennsylvania “mount- 
ings” to honor the birthday of the 
general manager of the National 
Molded Metal Products Co. of St. 
Marys, Pa.—one C. A. (Hans—be 
sure to put the umlaut over the 
“A” to make it broad) Kerner. My 
other host was Ray Harrigan, who 
doubles in “brass”—not only being 
the prexy of the outfit but Mr. Big 
in the local bank. That doesn’t take 
away from his ability at bridge, I 
found out. 

My transporters to the “gither- 
ing”—there were some 38 of us, ac- 
cording to the places set for those 
“hearty man” meals—were W. H. 
MacGregor and Norm Hoertz, who 
do some buying and engineering 
for an outfit in Cleveland called 
Thompson Products. And speaking 
of Thompson, I wish someone 
would teach Carl Fruend the rest 
of the “Dicky Bird” song—the con- 
stant rendition of the title alone 
gets gosh-awful monotonous over a 
two-d*y span. Incidentally, with- 








out any desire to set myself up as 
a Duncan Hines, I can thoroughly 
recommend one place to stop at on 
the way across that part of Penn- 
sylvania. “Mac” MacGregor saved 
it—and us—until nearly three in the 
afternoon on our way down—and 
never did I taste such home-cooked 
pies as the American House in 
Brookville put before us. It wasn’t 
that we were so gosh-awful hungry 
either, as we stopped there, by uni- 
versal acclaim, on the way back 
Sunday and had more of the same, 
right after a big steak dinner. Both 
the dinner and the steaks were big, 
if you want it spelled out—maybe 
you don’t, but Hans and Ray might. 


When in Cleveland, I stopped out 
to see the boys at White—Nev Bau- 
man, Bob Case, Bob Black and 
George Scragg—and had a lesson 
in safety demonstrated to me. 
Never lean in from the side oppo- 
site the driver’s seat of a car that 
is rolling backward down a drive, 
in an attempt to stop it. Scragg did 
and didn’t stop the car but did 
manage to wrench his shoulder 
badly trying to manipulate the 


emergency brake lever in that 
awkward position. Fortunately 
there were no cars coming as he 
rolled all the way down the drive, 
across the street, jumped the curb 
on the other side and, if there 
hadn’t been a dirt pile there, would 
have been rolling yet—with Scragg 
half in and waving legs out. 
« * + 
ERMAN MILLER, the Mankato 
(Minn.) Dodge dealer, has a 
tow truck so big that it is called 
“Tug Boat Annie” around the shop. 
One night, Herman told me recent- 
ly, it was out on the road pulling 
a car out of a ditch and a drunk 
came along and drove smack into 
it, thinking he was going into his 
own garage. If that smells a little 
high—blame Herman for it—it’s his 
story, not mine. 


To throw a little additional light 
on what happens to motoring when 
strikes either in coal or steel cause 
a shutdown of the mills, listen to 
Merle Becker, president of the In- 
dependent Petroleum Assn., who 
claims that “for every 10 days that 
the steel mills are shut down, 1,000 
oil wells cannot be drilled. This 
means that next winter crude oil 
production in this country will be 
approximately 1,000,000 gallons per 
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A NEW WAY of showing a customer the condition of a used car. A. J. Mutschler, pree- 
dent of Public Motors, Houston, Tex., shows a newly-installed pneumatic hoist to Lb. K. 
Simmons, district manager for Oldsmobile. Used principally for inspecting the under por- 
tions of used cars, the hoist is another Public Motors effort to show the customer just what 
he is getting, says Mutschler. 


Wilky Carrier ‘Broke’ E. Delaware Ave. an interstate 
BUFFALO.—A petition in bank- | 2uto transportation firm. The com- 





day less than it would have been|ruptcy has been filed in federal| pany listed liabilities as $444,316.14 


(Continued on Page 46, Col. 4) 


court by Wilky Carrier Corp., 1055| and assets as $445,759.15. 











one The smart new WJ-112 Weaver ‘Floor 
Level’ Wheel Alignment Outfit is es- 
pecially designed for shops where economy in 
floor space is a vital factor. It’s an accurate 
. efficient . . . attractive outfit that se//s 
wheel alignment service in smaller shops. 

All the accuracy inherent in Weaver system 
of checking and correcting tools is retained 
without absorbing floor space necessary for 
elevating rack. The depressed floor area gives 
mechanic the added advantage of a comfort- 
able working position. 

The WJ-112 meets a definite need but does 
not supplant the well-known Weaver WJ-106 
outfit which is still preferred where floor space 
is not a factor. Ask your Weaver jobber for 
details. 
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Tougher Tires 
Seen With New 
Chemical Rubber 


CHICAGO.—Mix a few drops of 
a new chemical accelerating agent 
with conventional butadiene, an oil 
refinery gas used in the manufac- 
ture of two principal kinds of syn- 
thetic rubber, and you have alfin— 
a new type of rubber. 

Prof. Avery A. Morton of the 
Massachusetts Institute of Tech- 
nology, discoverer of alfin, demon- 
strated this new type of rubber for 
tires at the American Chemical So- 
ciety’s 113th national meeting here. 

He proved to the amazement of 
the assembled chemists that alfin is 
instantaneously produced. And he 
assured his listeners and observers 
also that it promises longer-wear- 
ing, tougher tires. 

He predicted further that alfin 
may eventually replace both natural 
and government synthetic rubbers 
now used for automobile tire treads, 
due to its great strength and the 
saving of from 12 to 16 hours now 
required to combine butadiene by 









UPS PARTS shaee sine with Hudson's nationwide parts and accessories merchandisin 
H. J jotor 


program, C. H. Johnson Sales, Chicago, built this attractive and comfortable noo 
alongside his parts department. Johnson reports that the innovation resulted in a greatly 
increased volume of parts and accessories business and gained for the company many cus- 
tomer compliments. 


to Prof. Morton, is due to molecules | catalyst, or chemical accelerating 
two to three times heavier than in| agent, to a small bottle of buta- 
the best natural and synthetic rub- | diene, placed a stopper in the bottle 
bers. and shook it. Whereupon the stop- 
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(Continued from Page 45) 
if the steel mills had remained in| great mass of middle class car own- 


ers whose earnings haven’t gone up 
anywhere near what their cost of 
living has skyrocketed. Simpson is 
advertising “complete overhaul jobs 
as low as $10 per month,” “new 
factory paint jobs as low as $10 per 
month,” and “factory-rebuilt en- 
gines for $16 per month.” 

Hundreds of thousands of car 
owners in our present economy—or 
inflation—whichever you wish to 
call it—haven’t the money to “lay 
it on the line” for much-needed 
repairs—and many dealers haven't 
told them that they can get such 
needed work financed on a monthly 
payment plan. 

It may well be that a lot of the 
work that is keeping the record 
number of independent repair shops 
busy these days could be brought 
back to the dealers’ shops if they 
would set up a monthly finance 
plan for worthy owners, and then 
let the owners know that such a 
plan is available. 

























production.” 

This gives even greater meaning 
to the recent statement of Max 
Bull, director of Oil & Gas division, 
Department of Interior, who says 
that there were 33,000 oil wells 
drilled in 1947—only equaled in one 
year, 1937. This year the oil indus- 
try plans to drill 37,600 wells to 
keep up with the demand for its 
products. 


In addition to the increases in 
cars and trucks which we know 
about, mechanized farm vehicles 
and aviation were both double last 
year what they were in 1941—buses 
were up 43.5 percent—diesel loco- 
motives took a 42 percent greater 
gallonage of fuel the first half of 
1947 than they burned in the same 
period of 1946, and one locomotive 
burns approximately 169,000 gallons 
each year. ms 

* 


FORD dealer— Simpson Auto 





conventional processes. 
The toughness of alfin, according | added a few drops of the new! snake-like piece of rubber. 





In demonstrating the rubber, he | per erupted and out came a long, 





Tire Engineers say: 
**CORRECT TIRE INFLATION 


IS ESSENTIAL WITH NEW, 
LOW PRESSURE TIRES!”’ 




















“Look, Shorty,” Slim ex. 
claimed, “exactly correct tire 
pressure with the new Low 
Pressure balloons and new 
synthetic inner tubes is em- 
phasized every day in 
advertisements, trade paper 
articles — “ 


“Yes,” Shorty interrupted, 
“and tire engineers are rec- 
ommending master gauges 
everywhere tires are serv- 
iced. Luckily the new Eco 
Tireflator and Eco’s BAL- 
ANCED INFLATION®* pro- 
gram meet both needs!” 





Ulta 
TIREFLATOR-= 







aster gauge accuracy --. 
inflates tires to exact pressure required! 


Low Pressure balloons and synthetic tubes — you're hearing and reading more about 
them every day — you're learning too, they chovil be inflated to the exact pressure 
recommended, not one pound under or over. 

Eco’s new fully automatic Tireflator meets this exact a uirement, because 
it provides an absolutely accurate, precision means for inflating a// sizes of automotive 
tires. Eco’s precision calibration assures unvarying accuracy from 5 to 110 pounds — 
when you set the large Eco dial for a certain pressure, you get exactly that pressure 
— no more, no less. 

The new Eco Tireflator is in itself a MASTER GAUGE with which you can check 
the accuracy of other pressure testing equipment. It provides the only practical 
means of master gauge use in service stations, because it is contained in a permanent, 
factory-sealed, tamper-proof housing to protect its precision accuracy. 

Then too, Eco’s BALANCED INFLATION merchandising program ties right in 
with the growing emphasis on correct inflation. BALANCED INFLATION enables 


Model 93 ‘ ° © ae 
Reel Type you to offer your customers greater safety, longer tire life, new riding comfort — 
Wiselater all the benefits your customers want! 


Prepare today to cash in on the new sales opportunities that the new Low Pressure 
tires and synthetic tubes offer you. Ask your Jobber about the four new Eco 
Tireflators and send for Eco’s free book “Amazing Profits Out of Balanced Tire 
Inflation” — get complete details on the program that turns “free air’ into a profit and 
good will building service merchandiser! 
*Copyright 1947 Service Station Equipment Compooy 


SERVICE STATION EQUIPMENT COMPANY, MUSKEGON, MICHIGAN 
Send me your new, FREE book, ‘’Amazing Profits Out of Balanced Tire Inflation.” 
NAME 
COMPANY. 
ADDRESS 


















PUT aitaadainsisiactehbtiniatienimitheitacit ttn AON. 





Co., Oklahoma City—is slant- 
ing his service promotion at the 









Dealers don’t want to forget that 
these owners are getting into the 
habit of going to the independents 
= habit is a hard thing to over- 
sell. 


New Upholstery 
Made of Nylon 
Is Developed 


NEW YORK. — Burlington Mills 
Corp. announced last week the de- 
velopment of a new line of uphol- 
stery fabrics specially created for 
the transportation field. 

Woven from Dupont nylon yarns 
and said to be of great durability, 
these new fabrics are the products 
of more than eight years of re- 
search and development in the 
laboratories of Burlington Mills. Re- 
search began shortly before the 
U. S. entered the war, Burlington 
said, when several auto manufac- 
turers and railroad men indicated 
that they would be interested in 
finding fabrics which would permit 
them to carry modern styling into 
their interior designing. 

To the car owner, Burlington 
stated, the new fabrics bring the 
first “all-year all-weather uphol- 
stery” that has been put on the 
market. 

Seats upholstered with Burling- 
ton’s new nylon fabrics will be 
smooth, cool and easier on the 
clothes, it was said. Other claims 
are that moisture cannot hurt the 
new fabrics, they are almost im- 
pervious to most chemicals, and 
nylon resists flames such as from 
cigaret ashes. 

To clean the material, it is only 
necessary to take a damp cloth and 
wipe off the mud and dirt, Burling- 
ton said. 

Technicians in the Burlington 
laboratory said that the goods in 
final form will permit a wide range 
of weaves, patterns and colors that 
will not fade. 

The new nylon upholstery fabrics 
have a further advantage in that 
they will save wear on the clothing 
of the passenger, it was asserted. 
Abrasive tests conducted on a Wyn- 
senbeck tester were said to have 
showed that men’s woolen suitings 
would last from two to five times 
longer on the Burlington nylon fab- 


| rics than on the upholstery used in 


current models of automobiles. 

R. L. Huffines jr., president of 
Burlington Mills. said that while the 
basic development has been com- 
pleted, only limited production of 


| the new fabrics has commenced. It 


is anticipated that some railroads 
and auto manufacturers will be us- 


| ing the new upholstery in a limited 


way within the next several months, 
he added. 


S.C. Dealer Parley 
Set for Oct. 17-19 


COLUMBIA, 8S. C.—The annual 
convention and equipment exhibit 
of the South Carolina Automobile 
Dealers Assn. will be held Oct. 
17-19 at the Sheraton Bon Air ho- 
tel, Augusta, Ga. 

An outstanding program is be- 
ing planned and an attendance of 
600 to 700 dealers and their wives 
is expected. 
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Conferences 


Of Users Are Doing 


The National Highway Users 
Conference has compiled the fol- 
lowing report on the recent activi- 
ties of state highway users con- 
ferences: 

Florida—The Florida Highway 
Users Conference has voted unan- 
imously to ask the state board of 
education to institute state driver 
training courses in the Florida 
public schools. It also adopted a 
resolution urging immediate imple- 
mentation of the highway safety 
program adopted at the governor's 
Highway Safety Conference in Or- 
lando last year. 

Georgia—Has elected E. L. Jail- 
let, president of the Georgia Rural 
Letter Carriers Assn., as its new 
chairman. The conference at a re- 
cent meeting made plans to press 
for action on a_ constitutional 
amendment against diversion. 

Illinois—Is taking an active 
interest in the state’s interim 
highway planning activity. Cop- 
ies of the conference’s views on 
state planning are being circu- 
lated to all members of the Illi- 
nois highway and traffic prob- 
lems commission, and members 
have been urged to participate 
in the commission’s hearings. | 
Establishment of a highway 
asers’ committee in the commis- 
sion is sought, so that the com- 
mission can have the benefit of 
highway users’ views on fiscal 
problems and highway needs. 
Indiana—Has approved a tenta- 
tive action program for 1949 in- 
cluding these points: 1. an anti- 
diversion constitutional amend- 
ment; 2. recoupment of all money 
diverted in the past; 3. repeal of 
federal automotive excise taxes; 4. 
uniform traffic laws; 5. increased 
truck and bus sizes and weights 
in conformity with AASHO stand- 
ards. 

Louisiana—Has gone on record | 
in favor of creation of a long-| 
range highway planning committee 
in that state. Malcolm Dougherty, 
president of the Louisiana Farm | 
Bureau Federation, has been elect- | 

ed conference chairman. 


Michigan—The legislative recom. 
mendations of the Michigan high- | 
way study committee, recently pre- | 
sented to the governor and the! 
legislature, were discussed at 
length at a meeting of the Michi- | 
gan Highway Users Conference, 








Warning... 


SAFETY POSTERS — Here are two ideas 


worked up by Jo Engle, art director, Sun 
Electric "P.. ieee. The top poster is 
captioned "Going My Way, Speed?" Caption 
for the poster below is: "|! Always Win—in 
a Traffic Gamble!" 











but no conference action was taken 
on the program. Due to the short 
time since the recommendations 
were issued, some member groups 
ef the conference have had no op- 
portunity to meet or act on them. 


Minnesota—The Minnesota 
Highway Users Conference at a 
luncheon meeting recently heard 
G. P. Smith, counsel for the Min- 
nesota highway interim committee, 
discuss the work of that group. 
Smith indicated that demands for 
highways were so great that the 
committee is having a difficult job 
trying to keep its recommendations 
within reason. He revealed that the 
committee is making a study of 
truck classifications in order to 
simplify administration and equal- 
ize taxes. He said it has been 
brought to the committee’s atten- 
tion that some types of trucks 
were so penalized that they were 





TAKE ON THOSE COOLING SYSTEM 


no longer being licensed in the 
state. 
Mississippi—A Mississippi long- 


ate, which failed to provide that 

there be representatives of high- 

way users on the planning com- 
mittee, was discussed by the 

Mississippi Highway Users Con- 

ference at a meeting in Jackson. 

The conference decided to con- 

tinue to insist on the need for 

user representation. 

Nebraska—Has unanimously 
adopted a resolution urging Con- 
gress to repeal the emergency fed- 
eral automotive excise taxes. It is 
also intensifying its activities in 
behalf of sound Nebraska highway 
planning. 

North Carolina—Appointment by 
the chairman of the North Caro- 
lina Highway Users Conference of 
committees on long-range highway 
planning, uniform laws, an anti- 
diversion amendment and on high- 
way safety has been authorized. 
At a recent meeting the group 
heard P. D. McLean, assistant di- 
rector of the NHUC, discuss the 
NHUC’s national program. 

Nevada—Has adopted resolutions 
urging rejection by the counties of 
their option to require a 1%-cent 


CLEANOUT JOBS 


Customers will need your help. Don’t turn ’em down! The 
Brady Way will do the job . . . at small cost to your cus- 
tomers ... at good profit for you! The Brady No. B-200 
(illustrated) with special Brady Compounds for regular 
and “hot” car cleaning, together with wall poster and 
advertising that brings you the business, are sold as a 


Maney! 


Summer will bring you the usual run of overheating cars. 


complete Profit Package. Ask your jobber! 








tap and electric outlet. 
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F.E. BRADY PRODUCTS, INC. - 


1 Drain car radiator. 
Connect Brady Unit to water 


Float valve shuts off water 
automatically. 


Aulomatho— 
COOLING SYSTEM CLEANER 








2. Remove radiator cap 
and insert overflow stopper. 
Attach pressure cap. 





Cover radiator. Start pump 
and engine. 





MUNCIE, INDIANA 








gasoline tax. The conference re- 
ferred to its board of directors a 
proposal for creation of an interim 
highway planning committee in 
Nevada. 

Oregon— Two members of the 
Oregon Highway Users Conference, 
including its chairman, have been 
appointed to an advisory commit- 
tee on highway financing which 
has been created as an adjunct to 
the legislative interim highway 
planning committee. 

Utah—aA draft of a statement on 
highway planning policy for Utah 
was presented to members of the 
Utah State Highway Users Con- 
ference recently for study. 


Vermont—Again has called on 
Congress in a resolution to re- 
peal the emergency federal auto- 
motive excise taxes as an unjust 
burden on a special class of tax- 


payers. 

Virginia—Agreeing that there 
was too little time remaining to 
prosecute an effective campaign 
for an anti-diversion amendment 
in the legislature this year, mem- 
bers of the Virginia Motor Ve- 
hicle Conference agreed to cooper- 
ate in an allout drive for the 
amendment in 1950. 

Washington—In a statement pre- 
pared for that state’s interim com- 







' 
! 
3. Pour Brady Chemical 1 
i 
' 
i 


Boil 2 minutes. Speed engine 
6 to 8 times, then uncover 
radiator. 


Continue to run 30 to 45 
minutes—no standby atten- 


tion required. and 


Open drain valve on tank... 
dirt automatically flushes out 
down drain. 
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mittee on highways, has urged re- 
coupment for highway purposes of 
$10,000,000 diverted to relief funds, 
and asked that the committee, in 
examining state highway needs 
and their financing, not approach 
their job with the “fixed idea that 
present taxes will have to be in- 
creased to meet the program.” It 
noted that many beneficiaries of 
road improvement may not be pay- 
ing their fair share of costs. 
West Virginia—A “platform for 
progressive highway develop- 
ment” has been adopted by the 
West Virginia Highway Users 
Conference, a 10-point program 
which is in line with the objec- 
tives of the national conference. 
Wisconsin.—Has gone on record 
for an anti-diversion amendment 
for Wisconsin and for repeal of 
the emergency federal automotive 
taxes. Arthur C. Butler, director 
of NHUC, was a speaker at a re- 
cent conference meeting and out- 
lined national and state trends in 
highway transportation legislation. 
The conference chairman was au- 
thorized to appoint a committee 
to work with state officials and the 
NHUC in preparing a comparative 
study between Wisconsin laws and 
the suggested statutes embodied in 
the uniform vehicle code. 



















Hope They Buy 


Selling Safety Is Aim 
Of Seiberling Drive 


Seiberling Rubber hopes to make 
every filling station attendant and 
tire salesman in the country a 
spokesman for automotive safety, 
with a campaign launched recent- 
ly. It asked its dealers to close 
every customer contact with the 
phrase: “Safe driving to you!” 

In a letter to dealers, L. M. Sei- 
berling, the company’s sales man- 
ager, urged that sales employes 
use the phrase as a parting re- 
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mark, preferably when the cus- 
tomer is in his car. 

“It may ‘stick’ long enough to 
prevent a dangerous accident,” 
Seiberling said. “Multiplied mil- 
lions of times, the effect can be 
very powerful.” 

The company is writing other 
tire manufacturers, oil companies, 
and other firms with national dis- 
tribution in the automotive field, 
suggesting that they have their 
dealers take up the use of the 
phrase. The program is being con- 
ducted in cooperation with the Na- 
tional Safety Council’s nationwide 
campaign to prevent traffic acci- 
dents. 


Tourists Draw Strings 


PULLMAN, Wash.—Tourists will 
spend less money this year and will 
not accept arrogance and inferior 
service, it was declared by Tom 
Cunning, Idaho state publicity di- 
rector, before a joint meeting here 
of the Pacific Northwest Travel 
Conference and the Pullman cham- 
ber of commerce. 


Ed Pederson’s Opens 
Formal opening of the recently 
reconstructed and enlarged head- 
quarters of Ed Pederson’s Sales and 


Service (Chrysler-Plymouth), was 
held recently in South Bend, Wash. 


Set Up A 


raisers... 
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Insurance Firms Balk 


At Repair Costs 


(Continued from Page 26) 


case of GEIC, there was all the 
reason in the world for keeping 
the repair work “in the family.” 
© * * 
JrACTORIES have gone to great 
expense to provide schools for 


teaching the mechanics of their 


NOW ... MORE THAN EVER YOU NEED TO SELL SERVICE! 


Modonize for Pheftt 


wih ARO 


Are you handicapped by 


shortages? Get set 


now to sell more service...modernize for profit 


with smartly styled ARO 
ment! Lubrication is 


Lubricating Equip- 


the most profitable of 


all automotive service. 

Aro means business! Aro’s sleek streamlined 
beauty attracts the most profitable customers 
—those who are most particular about their 


cars and spend most on service and equipment. 


SMART NEW EQUIPMENT 


EQUIPMENT 


LUBRICATING 


Aro saves time and labor in any type of 
lube service. Aro has everything you need 
from specialized guns to cabinet units and 


complete accessory equipment to meet re- 
quirements from smallest to largest lube 
oases tase meat lecetiel me tte sles 
famous Aro dependability. See your Aro 
jobber! The Aro Equipment Corporation, 


Bryan, Ohio. 
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dealers—especially the bump and 
paint men—how to properly esti- 
mate jobs so that they would be 
on the safe side, yet low enough 
to be competitive—how to do the 
work of shoving metal back in 
place and other short cuts on com- 
plete wreck work. 

But the rough treatment that 
some dealers have been giving 
the insurance companies on re- 
pairing wreck damage has prac- 
tically made this favoritism of 
the dealer a thing of the past. 
In Pittsburgh, for instance, the 

insurance companies charged that 
dealers’ service departments were 
padding wreck repair bills for $50 
and $100, which was the amount 
not covered under the owner’s de- 
ductible policies. When the insur- 
ance companies, through an auto- 
motive engineer established as an 
independent appraisal office, dug 
into their losses in the Pittsburgh 
situation, they found that the 
lower of two repair estimates sub- 
mitted on each auto claim totaled 
$14,000 for one month. On the basis 
of the independent appraisal, the 
claims were settled for $10,000. 

Insurance rates are still on the 
upward trend because of the bad 
loss experience stemming mostly 
from excessive repair costs. 

* 7” + 

EALERS, as well as every one 
D else who makes his living in the 
industry, should be vitally inter- 
ested in keeping insurance rates 
at as low a level as possible, since 
each hike in rates makes it im- 
possible for just that many owners 
to properly cover their cars with 
insurance against accidents and 
damage. 

A movement has been started 
in Chicago by the Chicago Claim 
Managers Council, with from 35 
to 50 companies already having 
signified that they are in accord 
with the program of having all 
wreck and collision work come 
under an independent appraiser, 
who would not only make ap- 
praisals on all insurance jobs but 
would set up a group of repair 
shops who would do the work at 
the appraised figures. 

Then in case of any owner in- 
sisting that his car go to a certain 
dealer, whose rates were out of 
line with that of the appraiser, the 
owner would be given the choice 
of taking the amount of money 
appraised as covering the damage 
and having his work done where 
he wishes, or having the insurance 
company have the work done 
where the cost was in line with 
the appraisal. 

Herbert L. Lockwood, chairman 
of the council's automobile dam- 
age committee, has explained the 
plan to the heads of company deal- 
er organizations in the Chicago 
area and has obtained their co- 
operation. He also intends to dis- 
cuss the plan with the Assn. of 
Independent Garages. 


* * * 


[Nome this plan it is under. 
stood that the Council will still 
try to work with franchised deal- 
ers, but if they find it impossible, 
due to the excessive cost, they will 
resort to sending wreck work to 
the independent shops where the 
estimates are in line with those 
of the central appraiser’s office. 

While the Chicago plan is still 
in the formative stage, it is felt 
that it will be in operation at least 
| by the first of June. There is no 
| question but that its working will 
| be watched by insurance men the 
country over and, if the results 
|obtained tend to cut adjustment 
| costs, there is no question but that 
there will be a mushroom growth 
of similar association plans in 
practically every major center. 

Dealers have been warned 
many times in the past that they 
could not continue charging the 
excessively high prices for colli- 
sion and wreck repair without 
the insurance companies taking 
definite steps to reduce their 
losses. 

It now looks as if the program 
has gone beyond the warning 
stage, and the insurance com- 
panies feel that to protect their 
policy holders and their own busi- 

(See INSURANCE, Page 50, Col. 4) 
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SERVICE SECTION 


ysis, to be published 


as preferences on types of repair 


shops. 


Some of the details, in addition 
to preferences on new cars, were 
covered in a previous issue of 
Automotive News (April 19). It 
was indicated that new-car deal- 
ers stood second on the list for 
major repairs, under independent 
shops, and third for minor re- 
pairs, with filling stations first 
and independent shops third. 
Those covered in the survey who 


did not take their 








Why Other Shops Lead 


Customers Give the Answers in Survey 
By Milwaukee Journal 


MILWAUKEE. -- Brand prefer- 


ages: 
Price too high, 
soon, as well 


convenience of 


repair work, 1.7; 


21.6. 


than one reason.) 





ears back to 


unsatisfactory service, 
location, 
purchased from private party, 
10.5; do own repairing, 5.5; deal- 
er out of business, 5; car pur- 
chased out of town, 4; 
does not repair cars, 3.3; discour- 
teous treatment, 2.4; friend does 
no remarks, 





original dealers for repairs were 
ences for gasoline, oil, spark plugs | asked why. Here are the percent- 
and batteries were indicated in the 
Milwaukee Journal consumer anal- 22.8 percent; 


15.6; 


dealer 


(Percentages add up to more 
than 100 because some gave more 


On tires, Goodyear led with 29.4 
percent; Firestone, 25.8; Sears All- 
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formance, 
Stick-Proof and 
The needle material is 





NATIONAL MACHINE 


P.O. BOX 4305 











and the seat is of yellow brass. 
Most Cars and Trucks 


hci. and 


New, heavier bushing on unworn part of shaft saves buying new shaft. 
assembly without tearing down differential or removing old bushing and seal. 


(Pat. No. 2,405,541) 


UNIVERSAL JOINT BALL HOUSING KIT 
Saves Buying a new Drive Shaft Housing. Can be installed in one hour without 
tearing down differential. 
cant leakage around ball housing. 


Keeps correct drive shaft alignment. 


Part. No. C-48-A. Pat. Appl’d for 


UNIVERSAL TRANSMISSION CASE BALL SEAT 
SAVES BUYING A NEW TRANSMISSION CASE. Prevents extra wear on rear 
transmission bearing. Aligns ball housing and propeller shaft housing with trans- 
mission. It’s ‘‘UNIVERSAL’’—Only one to stock. 


STICK-PROOF CARBURETOR 
SEATS AND NEEDLES 


For greater accuracy and improved per- 
The Hexagon Needle is 
increases 


Efficiency. 
of stainless steel 
For 


and rigidly inspected. 


This Trademark identifies all products in the 
National Line of Quality Automotive Parts 


TIVE PARTS MANUFACT 





DRIVE SHAFT HOUSING 


VALVE ROCKER ARM 
SHAFTS AND BUSHING KITS 


National Rocker Arm Shafts are made 
of the finest materials—precision ground 
Whether it’s for 
speed or endurance—National Rocker 
Arm Shafts are engineered for the job. 


Of Quality Automotive Parts 


Enables You to Restore Your Better Used Cars to Their 
Original Operating Condition and at Much Lower Cost 


DRIVE SHAFT BUSHING 
AND SEAL ASSEMBLY 


M-101 and M-102 
Pat. No. 2,403,520 


Instati 


Prevents lubri- 


Write or wire for complete information regarding the National Line 


WORKS, INC. 


OKLAHOMA CITY 9, OKLA 


GET RID OF GAS FUMES 


SOLVE YOUR GARAGE AND SHOP VENTILATION 


PROBLEM THIS SIMPLE INEXPENSIVE WAY. 


What you have been waiting for—the final, 


successful solution to your 









garage 


ventilation problem all available in a packaged kit, including motor and blower, 


ready to install. 


Complete @ Removes gas fumes at source (ex- 
$1 7 5 Packaged Kit haust pipes). 
* F.0.B. Decatur @ Simple installation—no change or al- 


Write for Circular 
standard 


Miustration shows 
two extra tube outiets. 










kit with 


teration of existing facilities. 
@ Not in your way—instantly in use or 


out of way when you don’t need it. 


headaches, etc. 


330 N. CHURCH 8ST. 


@ Saves man-hours and helps keep em- 
ployees. Mechanics have less sinus, 


WRITE FOR CIRCULAR 


National System of Garage 
Ventilation, Dept. 83-E 


DECATUR, ILL. 


World’s Largest Manufacturer of Exclu- 
sive Garage Ventilating Equipment. 


in- 
12.6; 
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State, 10; U. S., 7.5; Goodrich, 6.8; 
Atlas, 4.5; General, 3; Lee, 1.8; 
Mobil, 1.7; don’t know, 2.6; mis- 
cellaneous, 7.9. 
On gasoline, Wadhams got 23 
percent; Standard, 16.8; Clark’s, 
9.8; Shell, 9.1; Texaco, 6.5; Pate, 
5.3; Phillips 66, 5.1; Cities Serv- 
ice, 3.6; Sinclair, 2.9; DX, 2.4; 
Black Eagle, 2; Pure Oil, 1; don’t 
know, 8.3, and miscellaneous, 4.8. 
On oil: Wadhams, 22.6; Stand- 
ard, 10.5; Shell, 7.9; Quaker State, 
7.1; Sears, 6.8; Pennsylvania, 6.1; 
Texaco, 5.7; Clark’s, 3.9; Phillips 
66, 3.9; Pate, 3.2; Cities Service, 
3; Sinclair, 2.4; DX, 1.7; MacMil- 
lan’s 1.3; Kendall, 1.2; Pure Oil, 
1; don’t know, 4; miscellaneous, 
8.4. 

Champion led the spark plug list 
with 48.6 percent; AC, 26; Auto- 
Lite, 11.9; Sears, 3.3; Firestone, 


neous, 2.6. 


first with 18.2; Willard, 13.4; Globe, 
11.7; Exide, 10.9; Solar, 6.6; Auto- 
Lite, 4.6; Atlas, 4.2; Firestone, 3.8; 
Delco, 3.7; Grant, 3.2; Ford, 1.6; 


J & R, 14; Wadhams Mobil, 1.3; 
Wisco, 1.1; don’t know, 6.8; mis- 
cellaneous, 5. 


Tunnel Studied 
For Philadelphia- 


Camden Area 


Recommendations for develop- 
ment of the Philadelphia-Camden 
area under a newly created port 
authority at an estimated cost of 
$240,000,000 were outlined by the 
Delaware river joint commission in 
an interim report to Governors 
Driscoll of New Jersey and Duff 
of Pennsylvania. 

The plan contemplates “construc- 
tion of rapid transit lines in New 
Jersey, a vehicular tunnel and a 
high-speed railroad tunnel under 
the Delaware river, motor truck 
and bus terminals.” 

In order to accemplish the de- 
velopment, the report urged crea- 
tion of a real port authority with 
credit substantially increased over 
the commission’s present borrow- 
ing powers. It suggested increas- 
ing the 20-cent bridge toll to 50 
cents as one method of raising 
credit. 




















Soft Tops 


(Continued from Page 10) 


13,094 convertibles and 1,211 Estate 
wagons. 
+. + * 

NE of the most interesting 

aspects of current new, model 

speculation among engineers con- 
cerns Hudson’s proposed convert- 
ible. Engineers familiar with the 
unitized form of body construction 
are watching Hudson to see how 
its engineers will overcome the 
cross-member reinforcement prob- 
lem when they remove the top of 
an otherwise cantilever body. 

Some manufacturers would be 
willing to drop convertible lines 
entirely if it were not for the sales 
department demand for a style 
leader model to vie with competi- 
tors. 

Factory executives don’t like 
convertibles, it was pointed out, 
because they tie up factory pro- 
duction space, require additional 
labor, are slower to produce and 
are not turned out in sufficient 
quantity to get efficient produc- 
tion. 

Also, since convertibles are sea- 
sonal in demand, the cost factors 
rise alarmingly until there is gen- 
erally less unit profit per car than 
in conventional models, it is said. 

Meeting the convertible market 
demand is just another form of 
advertising as far as the produc- 
tion man is concerned. The sales 
departments are the convertible’s 
best friends, it was declared. 
Since its acceptance by the sub- 
urban Junior League as a mark 
of distinction, the station wagon 
has risen steadily in favor as a 
second haul-all family car and as 
year-round utility transportation 
for schools and clubs. Merchants 
find it equally serviceable for both 
deliveries and for ceurtesy car 
duties. 

Further increases in popularity 
are considered te be in store for 
the model when markets are again 

normal. The utility, coupled with 
good looks, is thought to be a sell- 
ing factor which a greater part of 
the motoring public will desire. 





























































1.3; don’t know, 6.9, and miscella- 


In the battery field, Sears was | 


Great Northern, 1.5; Goodyear, 1.4; | 











AUTOMOTIVE NEWS Want Ads bring you Quick Results 
from the Best Customers in the Automotive Industry. 














































1 ADVERTISING that brings 'em in! 


Pennzoil advertising reaches 5 out of 6f car 
owners in your own community, sends them 
to the “sign of better dealers” —sends them 


to YOU! 








2 PERFORMANCE that brings ‘em back! 


Pennzoil’s double-action performance satisfies 
the car owner who buys quality, the best bet 
for all your services and merchandise! 

This powerful double force—telling cus- 
tomers where to buy, then selling them with 
unbeatable performance—is an outstanding 
double-action profit opportunity for you. Find 
out about it from your Pennzoil distributor . . . 
or write to us for his name. 





TOVER 45 MILLION REGULAR 
SELLING MESSAGES 
CIRCULATED EVERY MONTH! 

















THE PENNZOIL COMPANY ~ Executive Offices - OIL CITY, PA. 


* Trade-mark Registered Member Penn Grade Caude Oil Ass’n., Permit No. 2 


PENNZOIL MOTOR OIL & LUBRICANTS 
























For SPRING SEASON PROFIT 
Sell Your Customer COMFORT 


with a “WEATHER PROOF” ALUMINUM 


SUN VISO 











ALL METAL ©@ Won't Tear @ DISTINCTIVE 
List Price . . . $24.95 Pa” $11.95 each 


*Except 1948 Hudsons—Dealers Price $13.95 each 
SIMPLE INSTALLATION—NO HOLES TO DRILL 


Please Specify Car Models 
Seld in Carton Lots Only—6 te a Carton—Wt. 48 Lis. 
Termse—C.0.D. Immediate Delivery 
F.0O.B. Milwaukee 














Distributors 


CHARLES DISTRIBUTING CORPORATION 
2788 W. Wisconsin Ave. Milwaukee 8, Wis. 










50 AUTOMOTIVE NEWS, MAY 10, 


Butte, Mont., was committee chair- 
man of a 'fund- nan of a fund-raising program | receiving applause for program | receiving applause for his success- 





ful direction of the fund program 
and has been favored speaker for 
many club and civic dinners. 


Willys Appoints Durham 


John Durham, Inc., Albany, Ga., 
has been appointed dealer for the 
complete Willys line. 


which sent the Butte high school 
band to the Pasadena (Calif.) 
Tournament of Roses last New 
Year’s day. A goal of $22,500 was 
oversubscribed by several thousand 
dollars. 

After four months, Price is still 


‘Job Well Done’ 
Butte Gives Price Acclaim 


For Bond Drive 
Eddie Price (Lincoln-Mercury), 


fh 


X 


The advent’ of warm weather opens a 
new sales field to the Jeep dealer. 


Ice Cream and Frozen Foods distribu- 
tors have learned the value of the 
popular and economical copes 
with a Canell Refrigerated Body, and 
dealers can now offer local merch- 
ants this valuable asset to their 
summer sales. 

The Canell Refrigerated Body can be 
shipped to any part of the world in 
a compact unit, ready for immediate 
installation on any Jeep. 

Canell Refrigerated Bodies are also 
manufactured for use on the Willys 
four-wheel drive cab and chassis, or 
any half-ton truck chassis. 


The model ‘G’ Station Wagon Body for 
Jeeps,latest addition to the nation- 
ally-known Canell Station Wagon Body 
line, has attracted many prospects 
to dealers’ showrooms. Its custom- 
styled appearance and added roomi- 
ness transform the four-wheel drive 
Jeep intoa full-sized station wagon. 





Liberal dealer discount available on 
all models; literature for our entire 
line of Jeep Station Wagon and 
Refrigerated Bodies upon request. 





a 


Station Wagon and Refrigerated Bodies 


597 Palisade Avenue, Jersey City, N.J. 





ive L0lla barry, 
(05 THE CAR OF THE VEAR 
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ATLANTIC CITY, N. J.—Those 
engaged in administering the Taft- 
Hartley act can see concrete evi- 
dence that it is working, Robert 
N. Denham, NLRB general coun- 
sel, declared in an address here. 

“We realize it will probably be 
another year before we will have 
a recognizable body of accepted 





Insurancé 


(Continued from Page 48) 


ness, they will have to let the work 
out on the low-dollar bids. . 

There is no question but that 
the severe shortage of bump and 
paint men in the industry is one 
of the great contributing factors 
to present high prices, but as 
pointed out in several investiga- 
tions, these are not all of the fac- 
tors that have made insurance 
rates skyrocket. 

7 + * 
| Sere of the dealer in getting 
deep into the operation of his 

own service operation and finding 
out for himself why his prices are 
high and what his own service 
department heads are doing to 
make prices excessive, might 
change an individual picture. 

At least the dealer would have 
the satisfaction of knowing why 
his shop had to charge such high 


SLAWIK MOTOR PARTS CO.'s new, block-long building at 1865 University Ave., 
The firm handles Chrysler, DeSoto and Plymouth parts and accessories. 


Taft Law ‘Working’ 


Denham Says Both Labor, Industry Cooperating; 
Finds Few Employers Invoking Curbs 


_ SERVICE SECTION 





St. Paul 






interpretations and decisions upon 
which to base a judgment,” he told 
the National Assn. of Hosiery 
Manufacturers. “In the meantime, 
we are going along, applying it 
as we see it and, I am glad to 


say, receiving most encouraging 
cooperation from labor and _ in- 
dustry.” 


Administration of the act has 
brought two major surprises, 
Denham said. The first was the 
fact that workers showed little 
desire to end contracts requir- 
ing union membership as a con- 
dition of employment, he said, 
while the second was the rela- 
tively small number of com- 
plaints filed by employers charg- 
ing unions with unfair labor 
practices. 

Revealing that as of April 1 the 
NLRB had conducted approxi- 
mately 6,000 union shop elections, 
Denham said: 


“In only a handful of cases, cer- 
tainly less than 50, did the propo- 
sition for union shop authoriza- 
tion fail to carry and the overall 
figures show affirmative votes were 
cast by 84 percent of all the em- 
ployes who would be affected.” 

Although the ratio of employer 
complaints as against union com- 
plaints was expected to be about 
equal, Denham said that, instead. 
the figures stand at about one to 


prices for metal and paint work | five 


and could then take intelligent 
steps to correct the situation if 
he could. 

There is a great need for more 
training of bump and paint men, 
and at least one corporation is 
taking definite steps to set up 
schools where such men can be 
trained under some basis where- 
by the dealer will not have to 
assume all of the burden of the 
student’s cost while learning. 

With used car appearance con- 
ditioning now upon the dealers, 
however, every dealer should be 
taking some steps that will assure 
himself of a supply of these arti- 
sans because he will be needing 
them, possibly before the summer 
is over. 

Wreck and collision work go 
hand in hand with used car ap- 
pearance reconditioning—both can 
be operated in low cost buildings 
away from the customer labor 
shop; both can take a certain num- 

ber of apprentice type mechanics 
and men who are not good enough 
mechanics to demand full mechan- 
ic’s pay. Both have considerable 
tear-down work and _ reassemble 
that can be done by anyone handy 
with a wrench. Both employ much 
the same type of work by the shop. 

It is well for the dealer who 
wishes to be in the picture on 
both insurance work and used car 
| Sales, to get himself prepared now 
|to do this work on an economical 
| basis before the insurance work in 
particular is lost to him. 

-JacK Weep 


\ercett: ae is 


| ‘On Brake School 


| $T. LOUIS.—Harry B. Barrett, 
president of Barrett Equipment Co., 
announces the release of an insti- 
{tutional brochure on the Barrett 
| brake school. 

Copies may be obtained by writ- 
ing Barrett Brake School, 2019 Cass 
Ave., St. Louis 6, Mo. 


Open Late for Service 


Glenn R. Pittman, Inc. (Ford), 
Lafayette, Ind., is now remaining 
open from 7 a.m. to 12 midnight, 
Monday through Friday. The hours 
for Saturdays are 7 a.m. to 4 p.m. 


“Tt has been refreshing to find,” 
he declared, “that employers, in 
the main, have apparently looked 
to these provisions of the act (per- 
mitting employers to charge un- 
ions with unfair labor practices) 
to serve, not as a club over the 
unions, but as a balance wheel in 
their relations with unions.” 


Referring to the provision of 
the law that requires all officers 
of labor unions to file affidavits 
stating they are not members of 
the Communist party nor sub- 
scribe to the subversive policies 
which are characteristic of it, 
Denham said: 


“In my opinion, this act contains 
no provision that is more impor- 
tant these days and times than 
that one. Labor organizations have 
consistently been the primary tar- 
gets for Communist infiltration. 


“One needs only to look at the 
history of Eastern Europe to see 
that it is in the ranks of so-called 
organized labor that Communism 
makes its first demonstration of 
strength. 

“Very recently the same pattern 
has shown itself in Colombia. 
When the Taft-Hartley act was 
pony it was beginning to show 

ere.” 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
fe 85% of all cars, 4 sizes the re- 
mainder. 


SANDERS AND acti INC 


140 Peachtre 
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One of the best dealer public re- 
lations campaigns we've seen is 
that opened the other day by the 


53 enfranchised dealers of the 

Minneapolis Retail Automobile 
Dealers Assn. 
under the slogan, 
“Fair Trade 
Cars.” 





This campaign 
is not only in the 
dealer interest, 
but in the public.interest—and that 
is what gives it its promise of 
success. 

An oval-shaped emblem, “Fair 
Trade Cars,” circumscribed by the 
words, “We deal under fair trade 
standards,” is being used in all 
dealer newspaper and direct mail 
advertising, as well as in dealer 
windows. Erwin Wasey agency is 
directing the advertising. 


Explaining the campaign is an 
ad headlined: “Car facts and fig- 
ures ... clearly defined ... and 
definitely stated By the Fair 
Trade standards of the Minne- 
apolis Retail Auto Dealers 
Assn... .” 
The ad gives this fair trade code: 
1. To clearly reveal all items 
making up the time contract cost. 
2. To complete in all essential 
details all motor vehicle install- 
ment sales contracts at the time 
of the sale. 
8. To provide the buyer with 
exact copy of the contract, 
signed by the seller, at the time 
the contract is signed so the 
buyer may be fully acquainted 
with all conditions of the sale. 
4. In the event of prepayment 
of a current contract account by 
the purchaser, refund of part of 
the finance and insurance charges 
will be allowed, based upon the 
schedule supplied by the financing 
agency to whom contract was sold. 

5. At the time of cancellation of 
finance contract, the customer 
should be furnished with a state- 
ment of the status of his insur- 
ance and if insurance is continued, 
the original policy showing satis- 
faction of the mortgage should be 
delivered by the finance company. 


The ad points out that “under 
our code, there can be no hidden | 
costs, no packing of contracts.” 

This campaign should not only 
command respect, but get business. 

The campaign, which a special 
committee worked on for more 
than a year, was described by 
Perry L. Dean, MRADA president, 
as “a constructive, rather than a 
destructive, approach to a local 


. Auto Advertising 


Dealer Ad Campaign 
Looks Like Winner 


By Bob Finlay 





problem involving unfair trade 
practices.” 


Come On In 


Hornburg Motor (Ford), of | 
Hartland, Wis., is making friends 
by inviting the folks in to see 
the Milwaukee baseball team | 
perform via television in his | 
showroom. 


Consumer Survey 


_ Arthur F. Hall, general advertis- 
ing manager of the Milwaukee 
Journal, is starting to bring the | 
story of that newspaper’s new 250- | 
page, 25th annual consumer analy- | 
sis to advertising groups around | 
the country. | 


Los Angeles Market 


Information on the Los An- 
geles market was presented to 
auto advertising men last week | 
by the Los Angeles Daily News | 
and Jann & Kelley, its represen- | 
tative. Results of a recent reader 
study were presented by News 
men Robert L. Smith, Charles E. 
Arnn and Hal F. Lindley through 
slides on “The Fabulous Forty 
Miles.” 


GM’s Oscar 


The motion-picture “Safety Os- 
car,” in the general safety field, 
awarded each year by the National 
Safety Council, was won for 1947 
by the General Motors film “Safety, 
Our No. 1 Crop,” which was pro- 
duced for GM by Soundmasters, 
Inc. The award was one of three 
made, others being in the home 
safety and occupational safety clas- ' 
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sifications. The national committee 
on films for safety, representing 17 
national organizations, made the 
selections for the council. 


Host to Army 

MacManus, John & Adams, 
agency for Cadillac and Pontiac, 
was selected to depict the work- 
ings of a major advertising agency 
for a group of Army Air Force 
officers visiting Detroit last week. 
The officers are taking a three- 
month public information officers’ 
course at Craig Field, Ala. 


GO Goes 


Purchase of GO magazine, voice 
of the Western highway carrier 
industry, by the Truck Owners 
Assn. of California was announced 
last week. Pat Nolet, president, 





Truck Advertising in 
Farm Magazines 


Jan.- 
Feb.’48 Feb.’48 
Ford .... $68,820 $95,320 
Willys-Overl'd .. 23,200 39,900 
Chevrolet 19,800 26,800 
Studebaker 3,700 16,400 
Dodge 11,100 11,100 


Leading National Advertisers, 
Inc. ) 


(Source: 





said the publication was bought 
from E. A. Hills, GO’s founder edi- 
tor, who will devote full time to 
operation of his San Francisco- 
Los Angeles and interstate truck 
lines. Rene Cazenave, San Fran- 
cisco newspaperman, was named 
editor and Jack R. Holmes adver- 
tising-business director. 


Names 

Joseph T. Sloane has been named 
advertising manager of TelAuto- 
graph Corp., New York, it is an- 
nounced by Robert L. Spotts, presi- 
dent. 


Appointment of William M. But- 
triss as director of advertising and 
sales promotion for Tinnerman 





rten of Stockholm takes full advantage of 


SWEDISH PARTS FIRM—Auto Elektriska Im 
advertising material and ideas submitted to them from manufacturers in the United States. 


The firm carries the slogan of the Electric Auto-Lite Co. on the side of its delivery truck 
shown parked in front of the neat-appearing headquarters of the company. 


Products, Cleveland, is announced | Minneapolis Millers baseball club 
by George A. Tinnerman, vice- | over KSTP-TV. 
president and general manager. 


Hunneycutt to Build 
Hunneycutt Motors (Chrysler- 
Plymouth), Albemarle, N. C., has 
been granted a permit for con- 
struction of a $20,000 building on 
W. Main St. 





Dealers on Television 


Ford dealers in Minneapolis are 
spending $13,500 as half the cost of 
telecasting the home games of the 





Today’s Satisfied Service Customers 
are Tomorrow's New Car Buyers... 
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Dealers throughout the United States write letters 
like the one shown here! The suN story is invariably a suc- 
cess story because ‘‘satisfied customers come back!’’ Building 
customer goodwill today insures greater sales of new cars 
and trucks tomorrow! 

SUN Operators know the value of getting the job 
done right the first time. They depend on sUN Equipment 
to eliminate the guesswork that loses valuable customers 
and eats-up mechanics time. They know too, that no sale 
of suN Equipment is considered complete until their 
mechanics are thoroughly suN-Trained ... SUN’s 320-Man 
Service Organization guarantees that! 

SUN'S Profit-Proving Plan proves the value of 
SUN Equipment in your own shop before you invest a cent! 
MAIL COUPON TODAY! 


This coupon entities you to receive Illustrated Catalog containing 
latest data on SUN'S complete line of Automotive Test Equipment. 


| 

| 

SUN ELECTRIC CORPORATION | 
6327 Avondale Avenue @ Chicago 31, Ill. 
| 

| 
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Auto News from Britain 


Gasoline Bans Lifted Slightly for Motorists; 
Exports Hit Alltime Peak in Feb. 


By Arthur E. Jones 
Staff Correspondent 








LONDON.—Service station own- 
ers and automobile users heaved a 
sigh of relief when Fuel Minister 
Hugh Gaitskell announced a return 
of a gasoline ration for everybody 
with an automobile. The new ration 
begins on June 1, but it will be only 
sufficient to allow 90 miles motoring 
each month. 

This new standard ration will not 


SERVIS-DISPATCHER 


PRODUCTION ONTROL 
26752. 
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Whether = write a few hundred or thousands of 


repair orders a month, this inexpensive production 


control system helps you co-ordinate all your service 
facilities for maximum efficiency. Time promises are 
kept and service sales increase. 





ee a 


i \ DEALER . . . benefits profit-wise because 
' up to 40% more service sales:are han- 
died by full utilization of existing 
facilities... and efficient handling 
means more satisfied customers. 









ms SERVICE MANAGER . . . benefits because 
/.-\ work flows smoothly when “bottlenecks” 
_ jate eliminated by organized scheduling. 
“ More of his time can be devoted to his 
management responsibilities. 


SERVICE SALESMAN . . . benefits because 
he always knows which jobs he can 
accept and which he must sell to keep 


the shop busy. 


SHOP FOREMAN .. . benefits because he 

*/ is free to supervise and inspect the work 
in the shop and is relieved of the de- 

) tails of handling repair orders, assign- 
“ ing jobs and answering inquiries. 


SHOP MECHAMIC . . . benefits because 
prompt assignment of jobs allows him 
to do the maximum amount of pro- 
ductive work and, therefore, he can 
increase his efficiency and his earnings. 
WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
CATALOG NO. RR-309 


AE aC OLM Ma, CO 
CHITA ™ 


BA VY IGH 7, O86 





-ATHOL 
TERSON’ 


a coated fabric 
for all upholstery purposes 


ATHOL MANUFACTURING COMPANY 
NEW YORK ATHOL, MASS. CHICAGO 
Tanner’s Leather Company, Inc., Dallas, Texas 
REPRESENTED ON THE PACIFIC COAST BY A. B. BOYD COMPANY 


Seattle Portland Los Angeles San Francisco 
*Reg. U. 8. Pat. Of. 





AUTOMOTIVE NEWS Want Ads bring you Quick Eesults 
from the Best Oustomers in the Automotive Industry. 












mean any increase in gasoline sales 
in Britain. Gaitskell said that since 
the gasoline ration had been with- 
drawn, the country had saved mil- 
lions of dollars in gasoline sales. 
This saving has to be main- 
tained, and the new standard ra-.. 
tion was granted only on the 
assumption that black market in 
gasoline will be stamped out, it 
was stated. nas 
All automobile and motorcycle 
users will be entitled to a standard 
ration of gasoline to travel about 
90 miles a month, compared with 
270 miles under the old rationing 
system. The gasoline can be stored 
for longer journeys. 
as * 


Equal All of °47 

FIGURES for British auto ex- 
ports during February show that 
the largest number of automobiles 
ever shipped abroad left the United 
Kingdom during the month. 

No fewer than 1,200 automo- 
biles were sent to the states, as 
many as were sent during the.. 
whole of 1947. This record puts 
the U. S. second to Belgium on 
th list of foreign markets for. 
British automobiles. 

During the month 16,800 automo- 
biles were sent abroad, and they 
were worth $17,600,000 to the British 
treasury. This has put the British 

auto industry in a good position 
to meet the target of $20,000,000 a 
month for auto exports set by the 
government for achievement by 
June. 








> 


* * * 


Gas Leaks Sifted 


THE INQUIRY into black mar- 
ket activities in gasoline revealed 
that an estimated 47,000,000 gallons 
found their way into the black mar- 
ket last year. Most of the leakage 
is blamed on truck users issued 
with too many coupons, the surplus 
being used to give favorite auto- 
mobile users at the service stations 
extra gas. 

If the investigating committee’s 
suggestions are approved, private 
motorists will be able to obtain 
supplies of gas only from par- 
ticular pumps at the service sta- 
tions, so it would be illegal for 
any automobile user to have red 
gas in his tank. 

Any automobile owner found with 
red gas in the tank would be for- 
bidden to use the road for 12 
months and would have no more 
gas for a year. The service station 
which supplied the illegal gas would 
be deprived of all truck gas sup- 
plies for a year. 

* . 


Record-Breaker 


FORD MOTOR CO. got a pat on 
the back from Minister of Supply 
George Strauss, when he spoke at 
a tractor demonstration given by 
the firm. 

“Ford Motor Co., Ltd., of Dagen- 
ham is breaking production rec- 
ords,” he said. “They have broken 
not only all their own production 
records, but also the production 
record of the British auto industry 
as a whole during March. 

“Apart from exporting 2,227 trae- 
tors, they exported 4,851 automo- 
biles and 1,354 trucks,” Strauss said. 
“These exports are higher than 
those achieved by any other auto- 
manufacturing company in Britain. 
It deserves the warmest congratu- 
lation by everybody interested, not 
only in British industry, but in the 
economic recovery of the world.” 

+ o * 


‘New Look’ Coming 


THE GENEVA motor show has 
had an effect on the design of 
British autos. Future models will 
have headlamps encased in the 
wings. Protruding door handles will 
vanish. Following American de- 
signers, there will be no corners in 
coachwork now being developed. 

Gear-changing will be by means 
of a small lever attached to the 
steering wheel, but the syncromesh 
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week there are five cash awards 
to be won by ballot. The size of 
the prizes depends upon production ; 
in the previous week. : 
First prize with current produc- 
tion of 1,700 vehicles a week is Eor 
$300, but it will be increased to a tw 
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A. B. C. circulation, Publisher’s 
Statement March 31, 1948, shows 
News net paid circulation 273,359. 
Your ad in the NEWS 

reaches the WHOLE Buffalo market. 
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BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 





Dealers. . 


UNDERBODY COATING 


ER — RUST PROTECTION 
a Abel Dada 
— METAL ADHESION 


Independent laboratory tests prove 
new NOX-SOUND has better 
combination of rust preventive, 
sound deadening, and adhesive 
properties than any of 4 leading 
brands of underbody coatings. 
Yet price is amazingly low, appli- 
cation easy, and profits high. 


NOX-SOUND is made and 
guaranteed by the COUNTRY’S 
LARGEST MANUFACTURER OF 
RUST PREVENTIVE PRODUCTS EX- 
CLUSIVELY. Give your customers 
BETTER service with a BETTER 


FOR 


i} 


CHEMICAL CORPORATION 
2429 South Halsted Street, Chicago 8, Il. 
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Auto Newcomers 


Eprror’s Note: Automotive 
News, while seeking to report the 
activities of newcomers to the 
auto field, makes no recommen- 
dations regarding their prospects 
or financial standing. We urge 
any reader who may desire to 
invest in new auto companies to 
investigate first. 


Aerocar Vehicle Undergoes 


Wind Tunnel Tests 


LONGVIEW, Wash.—A _ combi- 
nation automobile and airplane de- 
signed by two Longview business- 
men has been tested in the wind 
tunnel of the University of Wash- 
ington at Seattle. 


Moulton B. Taylor, president and 
general manager of Aerocar, Inc., 
and Arthur Robertson, director of 
the firm’s aerodynamics depart- 
ment, are designers of the land-air 
craft. 

The machine is said to have a 
cruising speed of 100 miles an hour 
in the air and 60 miles an hour 
on the ground. The wings, folded 
back along the fuselage, are turn- 
ed into position with a small hand 
crank. Wings, tail assembly and 


makes the 
Dispatch 

a great . 
newspaper! 


ANALYZED! 


The 1948 Columbus Dispatch Con- 
sumer Analysis is in the making! 
—for you who want fo sell in 
this rich Central Ohio market — 
revealing the buying habits and 
brand preferences of 105,645 
families in the Columbus City 
Zone — reflecting those habits 
and preferences in the 12-county 
Columbus Retail Trading Zone! 
3,200 families participated. Now 
we're analyzing and tabulating 
their answers to 740,000 ques- 
tions. The results will fill a 220- 
page book. With it, you can scru- 
tinize this market, judge your 
product's sales, gauge potentials 
and improve plans. And, this is 
the ONLY market in Ohio on 
which such information is 
available. 

Watch for its announcement — 
get your copy. And remember, 
the Dispatch is read by 99,251 
of the 105,645 Columbus families. 
You con't buy better coverage! 


THE 
COLUMBUS 
DISPATCH 


Ohio s Greatest 


Home Newspaper 


O'MARA & ORMSBEE, INC. 


New York, Chicago, Detroit, 
ree Us eT ee as) 


propeller, mounted on the rear of 
the fuselage, are removable. 


The Aerocar is flown and driven 
with the same controls. It will 
carry two persons in flight and 
three on the ground. 

Taylor estimated the retail cost 
of the machine will be between 
$3,000 and $4,000. 

* * ~ 


Buffalo Firm Develops 


Light 2-Seat Roadster 


BUFFALO.—A new automobile 
with body design resembling the 
military jeep but considerably 
smaller, has been developed by 
Knudson Mfg. & Design Co. Inc., 
20 Superior St. Weighing 635 
pounds, the two-passenger car is 
a roadster type with a canvas top. 


Powered by a one-cylinder, four- 
horsepower gasoline motor, the 
vehicle has an overall length of 
90 inches and is 43 inches wide. 
It has one door on the right side 
of its steel body. The car has con- 
ventional steering gear and lights. 


The motor is mounted in rubber 
over the rear axle. There are only 
two pedal controls—a brake and 
an accelerator. The company said 
the car’s top speed is about 40 
miles an hour. 


The gas tank holds only one gal- 
lon of gas, but the company said 
its car will travel 60 to 80 miles 
on that one gallon. 


President James F. Knudson jr. 
said the company is planning to 
put the car on the market for $545, 
f.o.b. Buffalo. Knudson Mfg. is ne- 
gotiating with New York interests 
on the establishment of a distribu- 
tion setup, he said. 


Pa. Truck Group 
Fights for Charter 


HARRISBURG, Pa. — (UTPS) — 
United Truck Owners of America, 
Inc., has filed exceptions in Dauphin 
county court to a master’s ruling 
denying the organization a charter. 


The master recently ruled that 
the association was organized for 
profit to its members and was not 
entitled to a non-profit charter. The 
decision simultaneously declared 
the Pennsylvania Motor Truck 
Assn., whieh protested after the 
United group asked the court to 
grant it a charter, also ineligible 
to hold the non-profit charter it 
now has. 


Counsel for United charged the 
master erred in his conclusions. The 
matter will be submitted to the 
court in argument at a later date. 


By Hard Work 


Magazine Answers Critics 
Of Business Chiefs 

CHICAGO. — Of 50 corporation 
presidents selected at random, 32 
were born in small towns or on 
farms; 11 have legal degrees; 11 
began their careers in sueh menial 
jobs as messenger boys or clerks, 
and their average period of service 
with the company before becoming 
president is slightly over 24 years. 


These statistics show up in the 
course of the lead article in the 
current issue of American Business 
magazine. In the piece, titled “The 
Men Who Manage Our Big Com- 
panies,” Editor Eugene Whitmore 
comes out swinging against the idea 
recently advanced by a white collar 
union “that the government stop 
appointing big business leaders to 
important posts, and begin appoint- 
ing union men, small farmers, and 
professional men to top rank pesi- 
tions.” 

Reviewing the backgreunds of his 
sample of 50, Whitmore says: 

“It would be difficult to find small 
businessmen, farmers and labor 


leaders who have anything like the | 


experience and training which 
many of these presidents have. 
Leadership in government, in busi- 
mess, in corporate affairs and in 
community activities is earned nine 
times out of 10—perhaps 99 times 
out of 100.” 


Hand Cleaner 

A borax based powdered hand 
cleaner removes grease, dirt, ink 
and many other difficult con- 
taminations, according to the man- 
ufacturer, Rossaul Co., 170 Fifth 
Ave., New York 10, 


Same Problems 
Dodge Reprints °45 Book 


Of Dealer Tipe 


DETROIT. — Dodge division of 
Chrysler Corp. is redistributing a 
1945 booklet advising dealers on 
proper operating procedures during 
and after the postwar new-car 
shortage. 

Entitled “Target for Tomorrow,” 
the book discusses problems that 
are still current in an informal, 
conversational style. A cartoon il- 
lustrates each new theme in the 
publication. 

The booklet urges dealers to 
avoid driving steady customers to 
competitors. 

Keeping the “tried-and-true” cli- 
entele in line will pay dividends 


a 


when new ears are “streaming out,” 
it points out. But also, adept sales- 
men will be needed to handle pros- 
pects who have paid inflated values 
for their tradeins, the book warns. 

Hiring of good salesmen now will 
groom dealers for the return of 
keen eompetition in the new-car 
field, according to the booklet. 

“Get enough salesmen to take the 
tickets and get the money for you!” 
the book advises. 


Federal Reports Improved 


XLS Bearing Series 


Savings in space and weight 
without sacrifice of load bearing 
strength are design features of 
the XLS bearing series now being 
manufactured by Federal Bear- 
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ings Co. Ine, Poughkeepsie, 
N. Y., the company reports. 

The XLS series is produced in 
sizes from 1% to 10-inch bores 
with outside diameters from 
29/16 to 18% inches. 


Dodge to Show 8 Trucks 


At Tulsa Oil Show 

DETROIT.—Eight Dodge trucks 
have been selected from among the 
248 new basic gross vehicle weight 
chassis models introduced recently 
for the Dodge display at the Inter- 
national Petroleum Exposition in 
Tulsa this month. 

L. F. Van Nortwiek, director of 
truck sales, has announced that six 
of the trucks will be equipped with 
special equipment designed for 
various phases of oil field opera- 
tions. 
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Used Car Auction Prices % 





RICHMOND, VA. 


(Automobile Auction of Virginia. H. Mi- 
chael Ryan, owner. Sale every Friday. 
Listings are for sale of April 30.) 

(Prices steadying. Supply cannot meet 

demand. Terrific pressure on for '46s 

to "48s. Could have sold 100 additional 
late model stocks if available.) 


'48—Half-ton pickup, PA 
'47—FM sedan, 1, $1,87: 
'46—F™M sedan, 1, $1, S75 
'42—Sedan, 1, $900. 
'41—-Sedan, 1, 
'40—Sedan, i; $740. 


CHEVROLET 


$990; 1, $860; 1, $900. ’ 


CHRYSLER 
'46—-Windsor sedan, 1, oe 
DODG: 
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OLDSMOBILE 
'48— (68) convertible, 1, $2,855. 
-(76) sedan, 1, $2,700. 
-(6) sedan, 1, $1,940; 1, $1,700. 
PLYMOUTH 
'48—Sedan, 1, $2,400; 1, $2,225. 
'47—Station wagon, 1, $2,060. 
*47—Sedan, 1, $2,000; 1, $1,750; 1, $1,650. 
'46—Convertible, 1, $1,830. 


PONTIAC 
'48—(8) convertible, 1, $2,860. 
'48—(8) sedan, 1, $2,775. 
47—(8) convertible, 1, $2,470. 
*47—(8) sedan, 1, $2,375; 1, $1,900 
*41—Sedan, 1, $950; 1, $715. 


STUDEBAKER 


oareen 
5; 1, $1,565. 





BUICK ; 
48—Half-ton pickup, 1, $1,525. 
Sars 28. 735, "ak. Se as tee. 1, $1, 600 '47—Commander sedan, 1, $2,210; 1, $2,005 
oSearertne, 5 , $2,350; 1, $2,525 FORD ee wire 
'42—Sedan, 1 ad . 
:41—Convertibie, 1, $1,190; 1, $1,165. ‘7—Benen 1 anes. ee wae Swoon 
‘41—Sedan, 1, $1,040; 1, $775; 1, $975. '46—-Sedan, 1, $1. 450; 1, $1,500; 1, $1,660; | 
ee | CHEVROLET 1, $1,610 JACKSON, TENN. 
‘48—1-ton pickup, 1, $1,635; 1, $1,750. '41—Sedan, 1, $1,025. | (Roy Simmons Automobile Auction. Sale 
eae 1, Site: 2, HUDSON | every Thursday. Listings are for sale of 
ee 1, $2,170; 1, $2,200; '48—Sedan, 1, $2,680, | April 29.) ‘ * 
; . ; MEBCURY (Market here is steady, with clean late 
«79M vain 3, $1,800; 3. $2,080; | ag coun coupe tes BS medets rinsing soad Brees.” Ne bevers 
‘ pe ae s : . OLDSMOBILE ™ 
tee TE Tt SU STS: 1, $1,000; | 147 (78) sedanette, 1, $2,175. oF ee eae 
» $1,775, , PACKA 
- i, 86; 1, $120. meee '46—Clipper sedan, 1, $1,700. '48—Special sedan, 1, $2,750. 
CHRYSLER “5—~tes — '48—FL sedan, 1, $2,480 
'48—Town and Country sedan, 2, $3,100; a7 —megen’ Hy Si'710. '47—FM club coupe, 1, $1,985. 
+ $3,000; 1, $2,800. '46—Sedan, 1. §1. (500. '47—FL sedan, 1, $2,100; 1, $2,060; 
'42—Sedan, 1 ’ '42—Club coupe, 1, $930. 1, $2,100. 
41—Sedan, 1. sero. STUD EBAKER *46—Sedan, 1, $1,755; 1, $1,550; 2, $1,525. 
DODGE '47—Champion club coupe, 2, $1,800. '42—Sedan, i, $1,145; 1, $980; 1, $750. 
'48—One-ton pickup, 1, $1,850. MISO NEOUS 41—Sedan, 1, $700. 
'47—Sedan, 1, $2,060. '44—Oliver (70) tractor/harrow, 1, $1,430 ‘41 —Convertibi, 1, $895. 
‘46—Sedan, 1, $2,506. '30—Sedan i, gm 
'41—Sedan, 1, : '39—Sedan 
—_ INDIANAPOLIS '35—Sedan, 1, $275; 1, $100 
_* $2,000; 2, $2,100; 1, $2,075. (Ken Schaefer, Ine. Auction every Thurs- | , DODGE 
a. Station 075. day. Prices are partial listing for sale of | '41—Pickup, 1, $575. 


, $2, 
"560; 1, $1,750; 1, $1,800; 


‘47—Bedan, 2, $1,425. 
MERCURY 


'47—Convertible, 1, $2,260. 
47—Sedan, 520. *41—Sedan, 1, $1,430. 


'47—Sedan, 1, $1,925. 


$500; 1, $400; 1, $500; 
“ '46—Sedan, 1; $1,700. 


‘40—Sedan, 1, 


PONTIAC 
‘47—(8) convertible, 1, $2,425. 
'47—(6) sedan, * 075. 





*48—Sedan, 1, $2,160; 


CADILLAC 
*48—(61) sedan, 1, $4,750. 
'47—(61) sedan, 1, $3,575. 


'46—%-ton pickup, 1, $1,000. 
FORD 


*40—Panel, 1, $310. 


'47—Sedan, 1, April 28. Col. R. V. Martin, auctioneer. 
a a 31 460; 1, $1,585; 1, $1,410; | '47—RM convertible, 1, $2,830, '48—Sedan, 1, $2,155. 
BM 2a Nos ye a '47—Super convertible, 1, $2,675. '48—Pickup, 1 (8-cyl.), $1,875: 
'41—Sedan, 1, $725; 1, $810; 1, $840. '46—RM sedan, 1, $2,240. / 1 (6-cyl.), $1,775. 
'40—Station wagon, 1, $800; 1, $860. '42—Sedan, 1, $1,035; 1, $825. '46—Club coupe, 1, $1,635. 
KA 41—Sedan, 1, $1,100; 1, $995; 1, $630. 41—%-ton, 1, $650. 


*41—Sedan, 1, $785. 

'36—Sedan, 1, $600; 1, $305; 1, $275 
*30—Model A sedan, 1, $220; 1, $85 
*29—-Model A coupe, 1, $150. 


1, $1, 
'46—Convertible, 1, $1, . *40—(60-S) sedan, 1, $1,575. : KAISER 
'41—Station CHEVROLET 47—Sedan, 1, $1,330. 
vOLDSMOBIL '48—FL sedan, 1, $2,480. MERCURY 
'47—(68) sedan, 1, $2,2 '48—SM club coupe, 1, $2,310; 1, $2,255. '46—Sedan, 1, $1,560. 
=) esdan, 1, $1, 485; 1, $1,800; '47—F™M club coupe, 1, $2,150; 1, $2,010. 41—Sedan, 1, $935. 
, $1,805, '47—F LL sedan, 1, $2, 135; 1, $2,070; ; ae NASH 
41-Gedas, 1, $850. 1, $2,025; 1, 25, 46—''600"' sedan, 1, $1,410. 
PLYMOUTH '46—F'L sedan, 1, §1°800. : OL SEMOSILE 
i sedan, 1, $1,775; 1, $1,660; ’46—F'™M sedan, 1, $1,670. 40—Coupe, 1, $710 
1, $1,475; 1, $1,800. '46—SM sedan, 1; $1,400. PLYMOUTH 
'47—Convertible, 1, $2, aa; 1, $2,225. '41—Sedan, 1, $1,030; 1, $1,025; 1 ,$925; '47—Convertible, 1, $2,155. 
'46—SD sedan, i, $1,625; 1, $1,450; 1, $610. '41—Sedan, 1, $760; 1, $360 
1, 31,630; i. #1610. DODGE 39—Sedan, 1, $310. 


‘37—Sedan, 1, $310. 

*36—Sedan, 1, $145. 
PONTIAC 

*47—Sedan, 1, $2,115. 


1, $2,055. ‘38—Sedan, 1, $285. 


: ‘46—(8) sedan, ' $2,085. '48—-%-ton pickup, 1, $1,800; 1, $1,750. é STUDEBAKER 
'42—Sedan, 1, si’ '075; 1, $1,035. '47—Convertible, 1, $2,135. | '46—Sedan, 1, $1,405. 
‘41—Sedan, 1, $850; 1, $900. '47—Sedan, 1, $1,900; 1, $1,720. WILLYS 
' DEBAKER '46—Sedan, 1, $1,580; 1, $1,405. | '47—Station wagon, 1, $1,500. 
' '48—Commander convertible, 1, $2,580. *42—Club coupe, 1, $1,030; 1, $1,025 | Ss 
; '41—Sedan, 1, 0. FRAZER *41—International pickup, 1, $680 
'40—Sedan, 1 $400. '47-—Manhattan sedan, 1, $1,910. 
ia. TOLEDO, 0. 
) CORRY, PA. '48—-Super Six sedan, 1, $2,635 | (Doc Greiner Sale. Sale every Thursday. 
(Corry Auto Auction. Ray Austin, auc- LINCOLN Prices are for April 29.) 


'47—Sedan, 1, $1,925. 


tioneer. Sales every Saturday. Location 
‘41—Convertible, 1, $1,1 


30 miles southeast of Erie, Pa. Listings are 
for sale of May 1.) 
(Heavy demand for ’485 but supply is 
short. Rough items cold. Prices up on 
*48s, late models.) 
CADILLAC 
'47—(62) sedan, 1, $3,425. 
'41—(62) sedan, 1, $1,580. 


, $1, 670. 


nine RI te 





«++ where you build a steady, year ’round trade. 
The up-to-the-minute advice you give on tire care 
is appreciated and often brings customers back to 
buy your other products and services. 

Tell your customers they should always replace 
missing valve caps and worn or abused cores. 
Air-sealing Schrader Caps alone guarantee air- 
tight valve mouths under roughest operating con- 
ditions. At the same time, explain that gauging 
tires regularly between stops at your station helps 


MERCURY 
*48—Convertible, 1, $2,380. 
*48—Club coupe, 1, $2,285. 
'47—Convertible, 1, $2,190; 1, $1,880. 

46—Sedan, 


'48—Suburban, 1, $2330 


- (Thirty-eight cars sold out of 96.) 


BUICK 
'47—Super te 1, $2,775. 
*47—Super sedan, 1, $2, 375. 
‘46—Super sedan, y ema 100; 1, $2,050 

125. 

cmuvnesan 
'47—FM convertible, 1, $2,225. 
M sedan, 1, $1, 5 


‘46—RM sedan, 


'47—8 





make them last longer by warning against under- 
inflation. It’s easy to sell a Schrader Gauge as ““Tire 
Life Insurance” as well as spare boxes of caps 
and cores, to every one of your customers. 

Advertisements in national consumer and farm 
magazines tell tire owners to buy from YOUR 
SCHRADER DISPLAY PACKAGES. Tie in with 
this advertising support. It helps you get fast 
turnover and added profits. Order from your 
regular supplier today. 






“VALVE CAP 


'40—-Sedan, 


'42—-Sedan, 


_ SERVICE SECTION 


Average Used Car Prices 
(Compiled by Automotive News) 


Apr. arses Mar. aa 


May 3 





(The above figures are averages 


Week 

Ended 

May 3 
$2,452 
2,004 
1,708 
1,055 
920 
304 


Week 
Ended 

Apr. 26 
$2,455 
1,992 
1,640 
973 
940 
797 


Model 
1947....... 
1946. 
1942..... 
1941. 
Overall 
Average. 


$2,170 
1,795 
1,543 
996 
394 
740 


$1,356 


of used car auction prices carried 


$1,490 $1,466 


regularly in Automotive News). 


'47—FL aerosedan, 2, $2,110. 
'46—FL aerosedan, 1, $1,800. 
'42—Sedan, 1, $1,100. 

*41—Sedan, 1, $925; 1, $800; 1, $950 
*40—Club coupe, 1, $655. 


CHRYSLER 
'47—-Windsor sedan, 1, $2,375 


DODGE 
'47—Business coupe, 1, $1,790. 


FORD 
'47—SD sedan, 1, $1,700. 
'46—SD sedan, 1, $1,550; 1, $1,570; 
1, $1,525. 

'44—1%-ton truck, 1, $1,010. 
*40—Sedan, 1, 40. 

OLDSMOBILE 
'46—(98) sedan, 1, $2,185. 
'46—(66) sedan, 1, $1,795. 

PLYMOUTH 
'46—SD sedan, 1, $1,645; 1, $1,600. 

PONTIAC 

'48—-(8) convertible, 1, $3,000. 
'47—Convertible, 1, $2,400. 
'47—Sedan, 1, $2,290; 1, $2,100; 
*46—(8) sedan, 1, $1,725. 
*41—(8) sedan, 1, $810. 

STUDEBAKER 
'48—Land Cruiser sedan, 1, $2,905. 
'47—Champion sedan, 1, $1,775. 
'47—Land Cruiser sedan, 1, $2,250. 


WICHITA FALLS, TEX. 


(Wichita Falls Auto Auction Co. H. W. 

Cook, owner. Listings are for Apr. 27.) 
BUICK 

'48—Sedan, 1, $3,250. 
'47—RM sedan, 1, $2,475. 

1—Sedan, 1, $1,025. 

CADILLAC 
‘47—(62) sedan, 1, $3,650. 
CHEVROLET 
‘48—FL aerosedan, 1, $2,590. 
'48—Half-ton pickup, 1, $1,975: 
‘47—FL sedan, 1, , 300. 
*46—SM club coupe, 1, $1,700. 
'42—FL aerosedan, 1, $960. 
*40—Club coupe, 1, $910; 1, $850. 
FORD 
'47—Sportsman convertible, 1, $1,980 
'46—SD sedan, 1, $1,510; 1, $1,650; 
1, $1,685. 

'46——Half-ton pickup, 1, $1,155 
'38—Half-ton -— oe 4. _ 


1, $2,155. 


1, $1,960. 


‘46—Super Six sedan, 1, ra 105 


MERCURY 

'48——Club coupe, 1, $2,325. 
OLDSMOBILE 

*48-—(66) convertible, 1, $2,710 

PONTIAC 
*48—Streamliner (8) sedan, 1, $3,050; 

1, $2,875. 
VALDOSTA, GA. 
(Tom Hewitt Auto Auction Sale. Auction 

every Friday. Prices are for sale of 


Apr. 23.) 

(Many buyers from La., Ark., and Tex. 

Sold 144 cars out of 241.) 

BUICK 
‘47—-Super sedanette, 1, $2,325. 
'47—Super sedan, 1, $2,500; 1, $2,350. 
'47—Roadmaster sedanette, 1, $2,450. 
'46—Super sedan, 1, $2,075; 1, $1,930. 
CADILLAC 


*47—-Sedan, 1, $4,000; 1, $3,900. 
CHEVROLET 


'48—-FL aerosedan, 1, $2,450; 
'48—Half-ton pickup, 1, $1,775 
'47—-FM sedan, 1, $1,850; 1, 
1, $1,200. 
'46—F'L aerosedan, ~ $1,7 
'41—-Sedan, 1, $785; btn 2 $970. 
*40—Sedan, 1, $1130. 
CHRYSLER 
'47—Sedan, 1, $2,600. 
DODGE 
'47—Coach, 1, $1,750. 
*46—1-ton pickup, 1, $1,000. 
'42—Convertible, 1, $830. 
'40—Sedan, 1, $800. 


1, $2,375. 
$1,400; 


FORD 
'48—SD sedan, 1, $2,075; 4, $2,100; 
1, Sito 1, $2,150; 1, $2,175; 
1; 
‘48—Half-ton pickup, 1, $1,850. 
‘47—SD sedan coupe, 1, $1,800; 1, $1,870. 
‘46—SD sedan, 1, $1,625; 2, $1,500; 
2, $1,325; 1, $1,200. 
‘41—-Sedan, 1, $890; 1, $925. 
'39—Sedan, 1, $900; 1, $650; 1, $500 
KAISER 


'47—Sedan, 1, $1,450; 1, $875. 


MERCURY 
1, $600. 
NASH 
sedan, 1, $1,270. 
OLDSMOBILE 
'48—Club sedan, 1, $2,775. 
1, $975. 
PLYMOUTH 
'48—-SD sedan, 1, $2,275; 1, $2,175; 
1, $2,150. 
'48—Convertible, 1, $2,365. 
'47—Club coupe, 1, $1,895. 
'46—Sedan, 1, $1,175; 1, $1,000; 
PONTIAC 
'48-—-(6) sedan, 1, $2,840. 
'47—(8) sedan, 1, $2,250; 1, $2,300. 
'47—-(8) sedan coupe, 1, $2,400 
WILLYS 
*47—Station wagon, 1, $1,475. 
*45—Jeep, 1, $550. 


*46—*‘600"’ 


1, $900. 





'41—Special sedanette, 1, $975. 
*40—Super sedan, 1, 

CHEVROLET 
'48—F'L aerosedan, 1, a 
'48—¥ -ton pickup, 1, $1,650. 
betite ss | Sue70. 1, $2. 020; 1, $1,920; 

1,6 

'47—F'L sedan, 2 $2,000. 
'47—FL aerosedan, 1, $2,110. 
'47—Half-ton pickup, 1, $1,650. 
'46—SM sedan, 1, $1,440. 
'42—SD sedan, 1, $1,135; 1, $1,100. 
‘40—MD sedan, 1, £3300 


'*40—%-ton panel 
CHRY YSLER 
*46—Windsor sedan, 1, $1,825. 
*42—New Yorker convertible, 1, $1,300. 
sOoTO 


'37—-Sedan, 1, $280. 

DODGE 
'48—-Custom sedan, 1, $2,600. 
*46—Custom sedan, 1, $1,660; 1, $1,650. 
'41—Custom sedan, 1, $950. 
*40—Custom sedan, 1, $870. 


'48—SD convertible, 1, $2,390; 1, $2,300. 
‘48—SD sedan, 1, 5 
'47—SD suburban, 1, $2,000. 


(Continued on Page 55, Col. 3) 


Analysis of 


"roe 


in Buffalo 


@ by make 
© by model 
® by numbers sold 
® by location of buyers 


Renewing, in expanded form, the 
analysis of new car sales conducted 
for 1! years and 5 months prior to 
the war, we now have available 
summaries for 1946 and the first 
half of 1947. These show at a glance 
the sections of Buffalo where avto- 
mobiles are being sold and will 
continue to be sold in greatest vol- 
ume. Significant new trends are 
apparent. Call our representatives. 


OSBORN, SCOLARO, MEEKER & CO. 
Detroit, Mich 


REACH BUFFALO'S BUYING 
POWER thru the 
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THE COMPLETE LINE—One Source One Responsibility 


Tire Volves, Valve Caps, Volve Cores, Tire Pressure 
Govuges Chuck Gauges, Couplers, Biow Guns, Alr Chucks, 
Vuleonizers, Service Tools, Hose Fittings, Spork Plug 
Pumps, Accessories. 


VALVE CORE 








A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Werld’s Largest Manufacturer of Tire Valves, Gavges and Accessories 


ALBANY, N. Y. 


(Tim Anspach's Dealers’ Auto Auction. 
Sale every Monday. Prices are for Apr. 26.) 
(Prices hot on late models and clean 
cars and trucks. Rough cheaper models 
suffered. Sixty-four cars sold out of 


96.) 
BUICK 
*48—Super sedan, 1, $3,000; 1, $2,900. 
'47—-RM sedan, 1, $2,810; 1, $2,500. 
'47—-Super sedanette, 1, $2,450. 





HARLEY C. Loney Co. 


'46—RM sedan, 1, $2,160. 
'46—KM convertible, 1, $2,400. DETR OF. 2:3 VA 
‘41—-Special convertible, 1, $1,250. Ser 





oe 
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CADILLAC MEROURY 

































| 7 
Auctions '48—(61) sedan, 1, $4,900. '48—Convertible, 1, $2,200. 
RUCK SERVICE MAMACERS® t | Conti df P 1 41—(61) etna’ $1,010. '47—Convertible, 1. $1.650. 
(Continue rom Page 54) ROLET 
? 4 OLDSMOBILE 
s '47—SD sedan, 1, $1,775. '48—FL aerosedan, 1, $2,300. '47—(66) Club coupe, 1, $1,950 
'46—SD sedan, 1, $1,600; 1, $1,575 segs Seronedan, 2, $3,088; 1, $8,000. PLYMOUTH 
i a . 1, $1,500. {7—2PM convertible, 1, $1,930. '47—SD eonvertible, 1, $2,030. 
eres a tet ah 2. See Bm Bane ee '47—SD sedan, 1, $1,740.. 
'39—(8) seda 46—F™M club coupe, 1, $1,880; 1, $1,725; sedan, 1, $1,740. 
(8) sedan, 1, $450. i, $1,700  enreeac 
HUDSON '46—FL ‘aerosedan, 1, $1,760 , 625 
: 1, $1,760. 48—(6) sedan, 1, $2, 
‘ae eee So '46—SM sedan, 1, '$1,530. {7—(8) sedan, 1, $2,138. 
‘ — re '42—Sedan, 1, $925; 1, $750 '47—(8) sedan, 1, $1,900. 
e c *41—Sedan, 1, $900. 4 8 ble, 1, $1,750. 
You iT Not Wart ty Miss '47—Sedan, 1, $1,600 '41—Club coupe, 1, $1,025. palin ck cmt ™ 
— LINCOLN '40—Coupe, 1, $1,330. ae 
= '38-—Sedan, 1, $500. 50—-SOEE, 3, CO ee } Chrome Retouching 
2 Otmtae” ‘7—Gustom sedan, 1, $3,100 The Kromover touch-up pencil is 
ce = , ’ ° » _ s . 
'46—Sedan, 1. $1,625. eee ORD said to restore chromium a. to 
OLDSMOBILE '48—SD sedan, 1, $2,125. new appearance by refinishing 
B (98) coten, 5, Saat, ee 47—8D onan, 3. 51.508; 2, $1,860 rusted spots or scratches with a 
'39-—(6) sedan, 1, $680. '46—Convertible, 1, $1,610. metal applied at blue heat. This 
PACKARD '46—Sedan, 1, $1,400. metal is stronger even than the 
'48—Clipper 8 convertible, 1, $3,250 haa 1 $600. original chrome plate and produces 
'46—Clipper 6 sedan, 1, $1,650 ‘<iwedae 1 'erTe a bright rustproof surface that will 
PLYMOUTH ‘41 si ; t flake off ding to the man- 
49--8D sedan, 1. £1,738 41—Sedan, 1, $750. not flake off, according 
‘8D wien 2 a '40—Convertible, 1, $700. ufacturer, All-State Welding Alloys 
pai -so—Soeen. 3, Sree: 3, Gre Co., Inc., 96 W. Post Rd. White 
PONTIAC ’39—-Sedan, 1, $420. . Inc., ‘ 7 
'47—(8) sedan, 1, $2,300. '39—Pickup, 1, $450. Plains, N. Y. 
'46—(8) sedan, 1, $1,710; 1, $1,535 cg stinger a aasccani i Nadal irl all N aie eeataintiitti 
1, $1,525. 
'40—(6) sedan, 1, $900; 1, $800. 
STUDEBAKER 
'47—Champion sedan, 1, $1,620; 1, $1,650. 
*41—Champion sedan, 1, $700. 
WILLYS 
*48—-Closed-cab Jeep, 1, $1,100 
00. BUFFALO 
| (Simple Simon Buffalo Auto Auction, Sale 
every Tuesday. Prices are for sale of 
Apr. 27.) 
550 (All '47%s scarce. Demand unlimited. 
FOR . Price seems no object. °46s up plenty. 
ae Pickups stronger than ever. Prewars 
still draw top dollar. Junkers get no 
300 takers, Entire market moving upward.) 
° . i BUICK 
Fits ALL Trucks, Slips over All Sizes of Truck Tires, '46—Special convertible, 1, $2,410. 
| . i *41—Special sedan, 1, $940; 1, $930; 1, $925. 
) nstantly Adjustable for Tall or Short Mechanics. '40—Sedan, 1, $675; 1, $920. 


'39—-Sedan, 1, $650. 


FAST + SAFE + EASY TO USE! 4161) onan Se pean Paee BS ae as 















rae e CHEVROLET 
Eliminates use of DANGEROUS unsightly BOXES ‘47—FL serosedan, 1, $2,025. 
‘46—FL dan, 1, $1, ; 
Jobbers.. Be First in Your Territory to sell this ''HOT’’ Item. ae ‘sedan, 1, Cn 
It’s a Multiple Sales Unit. Truck Service Shops Need one for Each Mechanic. 4] Sedan 1, $980 : 1 $900. 

" a as 

‘47—T t t : 

MILLER MANUFACTURING CO. 192,500; 1. $2340. 
5919 TIREMAN AVENUE ¢ DETROIT 4, MICHIGAN i Anaiaor jaihaia 























































U. S. Design Patent No. 149,037 





'48—Custom sedan, 1, $2,600 
'46—Custom sedan, 1, $1,850 
'46—Panel, 1, $1,025. 
*41—-Sedan, 1, $920. 
FORD 

'48—%-ton pickup, 1, $1,675. 
'47—SD club coupe, 1, $1,850. 
*46—Sedan, 1, $1,560; 1, $1,490 
*42—-Sedan, 1, $1,050; 1, $1,015 
*41—Sedan, 1, $800. 
*40—Sedan, 1, $650. 

KAISER 
'47—Sedan, 1, $1,550. 


Quantity a 
PRODUCTIO 


OLDSMOBILE 
'41—(98) sedan, 1, $810. 
*40—(90) club coupe, 1, $475. 
) 
oad | rn a +I '31—Sedan, 1, $210. al eas 
GREY IRON CASTINGS e6—M-ton Seah bbe a 
MISCELLANEOUS is CHROME Showroom : 
: OOF, PEEL-PROOF Uphot 












Our DURON® Pattern #770 as pictured, has gained wide acceptance in auto- 
motive fields for UPHOLSTERING and SEAT COVER MANUFACTURING, due to its 
beauty and durability. It is a combination of high tenacity, Synthetic and SARAN 
Plastic yarns. 









We are hereby warning infringers and prospective infringers that we will 
use every legal means to protect our rights. 









Be sure to get the genuine DURON*! You will thus receive only our depend- 
able quality and avoid infringers who make you a partner to their illegality— 
with its consequences. 


NEWCASTLE FABRICS CORP. 


105 W. 40th ST. NEW YORK 18, N. Y. 
*Registered. 









*36—Coupe, 1, $265. 
PLYMOUTH 
*46—Deluxe sedan, 1, $1,600; 1, $1,475; - 


; PONTIAC 





















urniture 





*39—(70) sedan, 1, $500; 1, $675 
*41—-International K-2 pickup, 1, $1,500 





Kay-Da 

























LOUISVILLE 
ss CHIP-PR STIC! 
ONE OF THE NATION'S nuceday, ‘Prices are for Apr 27.) 0” NON eed in Duran & Boltaflex ee 
{ LW - i CT AN N D M y¢ [ Y, lat *’ S a lnce Gantied deohen'en Teak, ate MPANY 
ay ah = B a h Vi Bb): x iN es = = = tis “eins KAY-DAVIS co New York 52, Nn. ¥. 
PRODUCTION FOUNDRIES ve 336-890 Gerard Ave. 
x ’48—-Super sedan, 1, $3,125. 


*41—-Super sedan, 1, $1,100; 1, $940 
CADILLAC 

'47—(62) convertible, 1, $4,325. 
*41—-(62) sedan, 1, $1,535. 

ae P CHEVROLET 

'48—-FL aerosedan, 1, $2,525; 1, $2,455; 
1, $2,425. 


4 a. la) 
THE WHELAND COMPANY Sore 
'47—FM sedan, 1, $1,750. 


; '46—FM sedan, 1, $1,615. 
FOUNDRY DIVISION 












'42—F'L aerosedan, 1, $1,120 

'42—-Sedan, 1, $800. 

’41—-Sedan, 1, $1,055. 
DODGE 







j 22a: eat MANUFACTURIN ee) 42—-Sedan, 1, 1 
ts : '48—SD sedan, 1, $2,150; 1, $2,100 

CHATTANOOGA 2, TENNESSEE 1, $2,045. 

'47—SD convertible, 1, $2,025. 

'47—-SD sedan, 1, $1,775; 1, $1,405. 

'46—SD sedan, 1, $1,415; 1, $1,365. 

'46—-SD sedan, 1, $1,815. 

'41—-Sedan, 1, $935; 1, $685. 

MERCURY 

'47—Club coupe, 1, $1,980. 

'47—Sedan, 1, $1,195; 1, $970. 

OLDSMOBILE | 

'47—-(68) convertible, 1, $2,450. | ee ee ~~ SE ae 


'40—Sedan, 1, $500. Special Offer 
'47—SD sedan, 1, $1,345; 1, $1,380 


PLYMOUTH 
'41—Sedan, 1, $1,000. 
40—Seaan, 1, $805 LICENSE PLATE C 
"42—Sedan, 1, $890. 


PONTIAC | 
'48—(8) sedan, 1, $2,800. > | 
'46—Sedan, 1, $1,930. 
'40—Sedan, 1, $825. 

MISCELLANEOUS 
'48—-Ford—Half-ton pickup, 1, $1,725. 
*48—-Chevrolet—Half-ton pickup, 1, $1,900; 

1, $1,890; 1, $1,785. 






















ee ee ee ee ee ee ee ee ee 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
. 


'48—Studebaker—-Halt- ickup. 1. $1,785. o} ¢ BRIGHT CADMIUM RUSTPROOF 
parte 5 aamaanagtal ™ STRONG TENSION SPRING. DOUBLY: 
. DANVILLE, VA. | * ‘Loops ; 
INCREASE YOUR PROFITS NOW (Danville Auto Auction. Sale every Fri- In Lots of 12 or More e USED BY EVERY AUTOMOBILE 
Demonstrate this sensational new horn to your day. Prices are for sale of Apr. 23.) Immediate Delive DEALER. 
present customers—watch your profits increase! (Heavy demand but short supply. Fifty- ry e LIMITED SUPPLY, ORDER NOW. 
Send for the facts—NOW. Also ask about the two cars offered.) 
CADET **Ki-Yi’’ Barking Dog Horn! BUICK | Jobbers — Write for Details 
VACUUM HORNS GROVER PRODUCTS CO. 42—RM sedanette, 1, $1100. DEALER AUTO ACCESSORIES 
Send for Facts—NOW 1221 8S. Hope St. Dept. AN Laos Angeles 16, Calif. '41—-Super convertible, 1, $1,025. Dept. A. N. 3 3210 Avenue H Brooklyn 10, N. Y¥. Box 3G 


a 39S pecial sedan, 1, $680; 1, $510; 1, $300. 
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Study of Vehicle Operating Expense Finds... 
Postwar Cars Cost 8% Cts. a Mile to Drive 





NEW SHOWROOM and offices of Sonju Motor Co. (Ford), Two Harbors, Minn. The 
measures 100 by 50 feet and employs 10 persons, according to Alfred Sonju, owner. A feature 
of the new structure is the parts display counter. 


arage 





; Canadian Rails Carry More Cars 


OTTAWA, Ont.—Canadian rail- 
roads carried more automotive 
freight during 1947 than in 1946, 
according to the latest report on 
revenue freight released by the 
Canadian transportation and public 
utilities division. 

During 1947, freight loads of cars, 
trucks and automotive parts to- 





WITH 





There's no such thing as “pot luck” when matching with DUCO 
lacquer! Can by can, case by case, DUCO colors are factory- 


matched by Du Pont experts... 
over 700 .colors available, it’s no trouble to get exact matches 
for almost any make,‘any cac model. And besides the time, labor, 
and materials it saves you, DUCO is a name your customers 
. .,for quality refinish jobs! 
One of Du Pont’s 1500 stock points is convenient to your shop, 
ready to fill your color requirements’ quickly. Remember 
‘DUCO lacquer satisfies the two most important people in your 


recognize . 


G06. y. 5. pat. orf 


FACTORY-MATCHED COLORS 


taled 2,198,065 tons, compared with 
1,669,807 in 1946. Of the 1947 total, 
45,890 tons were unloaded at sta- 
tions in Canada and another 148,378 
tons were delivered to foreign con- 
nections. 


Want to buy, 





sell, or trade? See the 


classified ads in AUTOMOTIVE NEWS. 


AN ACCURATE COLOR MATCH 
TO CAR-MAKERS’ STANDARDS 


business: your customer and you! 


E.1. DU PONT DE NEMOURS & CO. (inc.) 
Wilmington 98, Del. — Refinish Sales 


Finishes Division, 


and rigidly pre-tested. With 


Two new metheds of figuring 
passenger car cost of operation 
have been developed by the Ameri- 
can Automobile Assn. in coopera- 
tion with Runzheimer & Co., cost 
accountant engineers. These meth- 
ods employ the use of a set allow- 
anee per day covering fixed costs 
plus mileage for both post and pre- 
war vehicles. 

Present postwar cars are said 
to cost approximately 8% cents 
per mile to operate, according to 
their findings. 

Following is a detailed report of 
AAA’s study of costs of car opera- 
tion: 

“Costs of car eperatien vary with 
make and model of car, with geo- 
graphical location, with age of ve- 
hicle, with driving practices and 
with other factors. This tends to 
make very difficult the problem of 
granting proper allowances’ to 
salesmen or other employes who 
operate their cars either full-time 
or part-time on company business. 

“In prewar years, a large num- 
ber of companies granted flat mile- 
age rates; 5 eents to 6 cents a mile 








BETTER 


REG. U. 5, PAT. OFF. 


THINGS FOR 
» THROUGH CHEMISTRY 


DUCO 


REG U S PAT OFF 


LACQUER 





was the usual allowance. The in- 
crease in cost of practically every 
item going into car operation has 
made necessary a re-appraisal of 
automobile allowance practices. 
“There are some objections to 
granting a flat mileage allowance. 
Evidence indicates that a flat mile- 
age rate often results in over-allow- 


SERVICE SECTION 


war cars, grant $1 per day plus 
3% cents per mile. 

“2. For employes operating post- 
war cars, grant $1.30 per day plus 
3% cents per mile. 

“These allowances are based on 
operating costs of the lighter cars 
—Ford, Chevrolet, Plymouth, etc. 
The recommended daily allowances 
in the Runzheimer master schedule 


anceg or under-allowances. Another | for prewar cars ranges from a low 


method is to grant a daily or yearly 
allewance covering the fixed costs 
ef owning the car plus a mileage 
allowance to cover operating costs. 


“This method was developed by 
Runzheimer & Co., cost account- 
ant engineers, who have spent 
many years in gathering data on 
expenses incurred in operating 
passenger-car fleets. Companies 
operating large fleets of employe- 
owned cars may find it advisable 
to contact this company which 
will work out individual cost fig- 
ures. For smaller operations, it 
is believed the following allow- 
ances will prove fair to both com- 
pany and employe: 

“1. For employes operating pre- 





Away with “blushing”! 

For maximum gloss, flow, and blush-resistance, 
just add new Du Pont SOLFLO to the thinned “Duco” 
colors! Excellent for mist coating and to eliminate 
over-spray. 1 qt. and 1} gal. sizes. 
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of 87 cents per day (at the Michi- 
gan basing point) to a high of $1.13 
(in Montana). For postwar cars, 
the range in daily allowance is 
from $1.18 (Michigan) to $1.46 
(Montana). The per-mile operating 
costs vary from 2.8 cents per mile 
(at several basing points) to 3.8 
cents per mile (Idaho). 

“Heavier cars: The costs of own- 
ing and operating heavier cars are 
obviously greater than the costs 
shown above. Whether to grant 
additional allowances for larger 
cars is largely a matter for com- 
pany policy and would depend to 
a great extent on the question 
whether a larger cost is actually 
needed for the operation in ques- 
tion or simply a matter of em- 
ploye’s choice. 

“Repairs: The above allowances 
are predicated on a yearly expendi- 
ture of $25 in repairs; if repair 
costs rum above that figure, the 
employe is justified in making 
claim for refund based upon the 
extent to which the car is used in 
company business. 

“Extra mileage: The above al- 
lowances are based on anticipated 
yearly mileage of not to exceed 
18,000. Above that figure, a spe- 
cial depreciation allowance is 
recommended: on prewar cars, $7 
for each thousand miles above 
18,000 is roughly correct, and on 
postwar cars, $9 for each thou- 
sand miles above 18,000. 

Elements of Car Costs 

“Following are cost estimates on 
a postwar model car as compiled 
by Runzheimer for a midwestern 
city: 

Miles per gallon, 14; normal gas 
price, 22.5 cents; gas and oil per 
mile, 1.83 cents; maintenance per 
mile, 0.7 cent; tires per mile, 0.67 
cent; fire and theft insurance, $26; 
PD and PL insurance, $60.06; li- 
cense fees, $12.15; annual deprecia- 
tion, $382; total annual fixed costs, 
$480.21; fixed allowance per day, 
$1.32; additional per mile allow- 
ance, 3.2 cents. 

“If it is found desirable to work 
out a flat mileage allowance in 
place of the method outlined above, 
this can be done by using the fig- 
ures presented in relation to total 
mileage per year as follows: 

“Assume a postwar car that is 
driven 10,000 miles annually—the 
national average. The fixed cost for 
the year will be $475 and the mile- 
age cost $350—fer a total of $825 
or 8% cents for each of the 10,000 
miles driven. Similar computation 
for a prewar car gives a mileage 
cost of just over 7 cents per mile. 

“The above costs are based 
upon average driving speeds. 
However, it is worth noting that 
speed has a very marked effect 
upon mileage costs. Following 
are rough estimates as to car 
operating costs at various aver- 


age speeds (mileage elements 
only): 
Speed Total cost 
(miles per hour) per mile 
25 2.1 cents 
35 — 
45 a oe 
55 — 
65 Rh 


“It follows, then, that employes 
compensated at the rates recom- 
mended above will find themselves 
several dollars to the good at the 
year’s close by driving at a moder- 
ate pace.” 


Elected... 





C. L. Mason O. A. Moore 
NEW VICE-PRESIDENTS of Denman Tire & 
Rubber Co. Mason heads the firm's Easterr 
sales territory, while Moore is in charge o 
the Western division, according to Wilson B 
McCandless, president. 
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Road Congress Stresses 
Long-Range Planning 


(Continued from Page 2) 


serving 20 percent of the total popu- 
lation. 

Fairbank said no other group 
of roads “could supply a higher 
per-mile average of traffic serv- 
ice” than the interstate system 
and he advocated “reasonable 
preference” for the system in 
all plans for modernization of 
highway facilities. 

The second World War marked 
the beginning of the nation’s great- 
est roadbuilding era, but unlike the 
first great era of building, which 
followed the first World War, this 
one demands an “all-embracive type 
of highway planning based on facts 
and removed from political consid- 
erations,” G. Donald Kennedy, vice- 
president of the Automotive Safety 
Foundation, told a congress forum. 


“One of the outstanding events of 
national importance in this postwar 
period is the general recognition 
among highway officials, legislators 
and civic-minded citizens of the 
urgency of sound, long-range high- 
way planning,” Kennedy declared. 

+ > * 


AUSES of metropolitan traffic 

congestion cannot be really 
cured by even the most grandiose 
expressways, the congress was told 
by the managing director of the 
American Trucking Assns. 

The speaker, John V. Lawrence, 
said the cause of the actual conges- 
tion was lack of adequate truck fa- 
cilities in stores, factories and busi- 
ness houses, and that the cure 
would involve modernization of 
those facilities or the removal to 
less congested areas of those busi- 
nesses which do not need central 
locations. 

“The most grandiose plan of 
expressways will only serve to 
speed traffic over or around a 
congested area,” Lawrence said. 
“No new provision is made for 
the congested area itself, and in 
virtually all cases the conges- 
tion remains for those vehicles 
that do business there.” 


The consensus among speakers 
on a Congress panel on the subject, 
“Getting the Job Done in the 
States,” was that sound long-range 
state highway planning is the next 
great objective of the state confer- 
ences, although many other prob- 
lems also will need attention. 

L. W. Collins, field supervisor of 
the American Petroleum Industries 
Committee, told the panel that 
there has been a “most marked and 
heartening improvement in the 
unity and cooperation” of the state 
groups. 

. * 

OLLINS SAID it is well that this 

is so, because “they have never 
faced a greater challenge—or been 
given a better chance to prove their 
value. Today, highway user prob- 
lems are both more complex and 
more acute than at any previous 
time since the invention of the mo- 
tor vehicle.” 

George M. Kellogg jr., counsel for 
International Harvester Co., cited 
the fact that 20 states now have 
anti-diversion amendments protect- 
ing highway funds, as one of the 
results of state highway-user co- 
operation. 

“Taxes on highway users have 
been kept at levels far below the 
rates of taxation in other nations 
of the world because of the joint 
efforts of highway user groups in 


ways were costly, the public’s in- 
vestment in them is protected by 


their very nature. 


“What I mean by protection is 
that since abutting property 
does not have the right of in- 
discriminate access,” he added, 
“the usability of the limited ac- 
cess highway is not impaired in 
the way that happens so often 
to other highways when build- 
ings are erected which have the 
right of unrestricted entrance 
to and from the highway. 


“The average motorist is becom- 
ing more annoyed because of the 
parking situation,” William A. 
Stinchcomb, chairman of the Amer- 
ican Automobile Assn.’s highway 
committee, told a congress forum. 

“He knows that it is part of the 
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Other Companies 


Follow U.S. Steel 
On Price Cuts 


NEW YORK. — Announcements 
of new reductions in steel prices 
continued through last week, fol- 
lowing the lead of United States 
Steel Corp. 

Big item in the current reduc- 
tions is the $2 per ton cut in cold 
rolled strip steel for automobiles, 


SALES MANAGERS’ COUNCIL—A national Ford dealer sales managers’ council has com- announced by U. S. Steel and fts 


pleted a three-day session with the Ford and es 
r otor Co.'s six s 
(seated) M. B. Janes, Phila 


—— —- fR ers from each of the 
to right, R Williams, Kansas City, 
Canton, ro * Cc. Huckelbury, Fort Senith, 


Turner, San Francisco; F. J. McGinnis, sales promotion director, Ford; L. W. 
White, Chicago; A. H. Goebel, 
East Hartford, Conn.; E. 
director, truck and fleet sales, Ford, and Raymond Sellers, Queens 


general sales jmaneger, Ford; Marshall T. 


herwood A. Jon 
ton, O.; J. D. Ball, 
Village, ‘N.Y. (seated) 


duty of government to provide 
highways and streets. He knows 
that in the days of his grandfather, 
town councils provided hitching 
rails and hitching posts and water 
troughs, and he thinks that parking 
is definitely a part of the modern 
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traffic problem, and that the public 
officials should be doing something 
about it.” 


Bob Finlay's ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 
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on the motorist,” 
noted. 


H, Willis Tobler, assistant di- 


Kellogg also 


Bureau Federation’s Washing- 
ton office, called the state of 
many secondary roads a “sad 


i 
rector of the American Farm 
} 


commentary” on our modern ‘ 
civilization. y 


* * * 


IMITED ACCESS city highways, 
to which adjoining property 
does not have access, are the “ailti- 
mate answer to the need for, free | 
movement of large volumes of traf- 
fic, at fast speeds, in as safe a fash- | 
ion as can be expected where the 
human element is concerned,” a 
metropolitan planning expert told 
the congress. 
Addressing a highway planning 
panel, Park H. Martin of Pittsburgh 
said that while limited access high- | 


Main Offices: 9200 Russell Street, Detroit 11, 


ts to assure 


visibility as illustrated below 
minutes are 


VERY NOMINAL 


O-Seat'’ spring construction, 


you complete 


required to make 


L. A. YOUNG SPRING 


personalized comfort 


Michigan... 


your dealer 


Select 


any degree of firmness and, in addition, offers 
It is not necessary to remove padding 


adjustment. THE 
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subsidiaries. 

Decreases ranged from $1 to $5 
per ton on about 50 products of 
U. S. Steel. Other firms, such as 
Inland Steel, offered slashes 
ranging to $4 per ton. 

Other firms making cuts were 
Geneva, Jones & Laughlin, Na- 
tional Tube, Worth, American Steel 
& Wire. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation's capital every week. 


World's Largest Manufacturer of Diversified Wire Products 
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A Word in Edgewise 


(Continued from Page 4) 


high principles and ideals. They 
understood one another and devel- 
oped a deep mutual sympathy. 

Secretary Patterson has also told 
me that there was no man outside 
the Chief of Staff upon whom he 
relied more —trusted more — and 
from whom he demanded more. Bill 
had become a partner with, in my 
judgment, the other completely un- 
selfish man. 

Patterson threw big jobs at him— 
his friends, and he had multiplied 
them, swung in behind him and re- 
sults began to roll like cars from 
the assembly line. 

You have asked me to enumerate 
some of the things that Bill did. 
Sure, I can do that; but it will be 
unfair to him. I’ll forget many, and 
those about which I-do not know 
outnumber by many times those 
about which I do know. 

But I’ll give two or three, just for 
the record and to indicate—rather— 
the scope of his work than the de- 
tails. ana 


IN THE BEGINNING, the big 
job for us civilians was to find 
sources to meet the production re- 
quirements of the military. Bill’s 
wide knowledge of industry, and 
particularly of the types of man- 
agement in various localities, was 
of immeasurable value. With him, 
these sources were quickly found. 
All of those plants were incom- 
pletely equipped; and there, again, 
Bill’s knowledge was many times 
the answer. 

I believe that conversion as ap- 
plied to plants was aborted contin- 


Tri-State Parley 
Set Again by 
Pa., Md., Del. 


HARRISBURG, Pa. — (UTPS)— 
Pennsylvania, Maryland and Dela- 
ware dealers will again join this 
year in staging their annual con- 
ventions as a combined tri-state 
meeting, it was announced last 
week. The place will again be At- 
lantic City; the dates, Oct. 1-2. 


Claude S. Klugh, manager of the 
Pennsylvania Automotive Assn., 
said J. V. Booth of McKeesport, 
Pa., had been named chairman of 
the convention committee. 


Klugh also reported at the con- 
clusion of a PAA directors’ meet- 
ing here that about 500 dealers 
were expected to attend the second 
annual PAA safety conference to 
be held July 8 at Bedford, Pa. 


The directors, whose meeting 
was conducted by PAA President 
E. A. Sahli of Beaver Falls, rec- 
ommended resolutions that all 
drivers be required to be re-exam- 
ined every five years and that a 
state department of motor vehicles 
be established. 

The board suggested that the 
current fee of $1 per year now as- 
sessed for operator’s permits be 
raised to $2 in order to provide 
sufficient funds for carrying out 
the re-examinations. 

It pointed out that “some Penn- 
sylvania licensed operators have 








*never submitted to an examination 


to determine their physical condi- 
tion, knowledge of motor vehicle 
laws or ability to operate a motor 
vehicle.” 


DODGE DEALERS ELECT—New officers of the Los Angeles Area Dodge Dealers Assn. | 
ite, C. F. Joscelyn, William G. | 
ated, left to right, William A. Wegge jr., vice-president; James E. Waters, presi- 


Standing, left to right, Directors Dana 8. 
Bryant. 
dent, and Lonnie Hull, secretary-treasurer. 
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uously. Very few plants were con- 
verted from peace production to 
war items. We didn’t build anti- 
aircraft guns. in a _ refrigeration 
plant or even radial air-cooled en- 
gines in an automobile plant, be- 
cause it can’t be done. So Bill's tal- 
ents for mass production layouts 
were ever in demand. 


Bill initiated new products. At 
the start, we only had aircraft en- 
gines for our tanks. As aircraft 
production increased, those engines 
became less and less available. So 
Bill approached K. T. Keller. There 
was no such thing as a 400 and 500 
horsepower gasoline engine suitable 
for tank performance. But those 
two men shaped five Chrysler en- 
gines around a common crankshaft 
and, in no time, we had an engine 
remarkable for performance and 
reliability. 

But the 30 cylinders in each en- 
gine really frightened the ground 
forces, the only thing in history 
that ever scared them and, after 
about 4,000 of them were success- 
fully in use, we developed another 
type. But the resourcefulness of 
Bill and K.T. saved the day. 

+ * + 

IN THE MIDDLE of our pro- 
gram for ammunition, Harry King, 
a copper expert, came up with the 
statement that there wasn’t enough 
copper in North and South America 
to meet our needs. Bill sent for me. 
I was on Patterson’s staff, a civilian 
in charge of Army Production. He, 
in his casual way, said, “Al, we'll 
make 20 mm. and up out of steel.” 
It was my job to carry out this as- 
signment through Army channels. 


Henry, have you ever worked 
“through Army channels?” That 
will take another volume. I made 
some progress, but Bill finally 
wound up in several plants with his 
uniform off and his sweat shirt on. 
He carried that job almost on his 
own back, and probably produced 
the first all-steel shell case with his 
own two hands. All he did, in that 
case, was to help save our ammuni- 
tion program. 

The results of his thousands of 
visits to plants just can’t be meas- 
ured. No man could walk through 
a plant so fast and see so much— 
he was a poor soldier in that his 
stride could never be shortened to 
the regulation 30 inches. Many 
times I tried to follow him—keep- 
ing up with him was two men’s job 
without inspecting anything. Al- 
ways after one of these—to me, 
whirlwind inspections—he would go 
into the manager’s office and liter- 
ally pour out suggestions: “Put 
these presses back to back; one 
draw is enough, you don’t need 
two; three men on that operation, 
not four—use a stamping so and so, 
don’t machine it,” and on and on. 
He was seeing details at express 
speed. Production would go up, 
man-hours would go down. 

Besides that, there was an intan- 
gible something that radiated from 
the man himself. In high places his 
word and judgment was accepted 
without question. In low places it 
was, “Hey! Fellows, there goes Bill 
Knudsen.” Sure, the lines and ma- 
chines would stop or slow down as 
he went by, but the men turned 
back to work with the heart-warm- 
ing message that flows between 
kindred souls. Bill was what they 
had dreamed of being and what, 
maybe, their boy would be. 




























BRITISH FORD CAR—This two-door Anglia sedan has a 90-inch wheelbase and a four- 


cylinder, 30-horsepower engine capable of speeds up to 63 miles an hour. 


First shipments 


of Anglia and Prefect passenger cars and Thames vans have just arrived from England. 
They are manufactured by Ford at its plant in Dagenham. The gross weight of the vehicle 


shown is 1,700 pounds. 





BRITISH FORD VAN—The Thames van will be available in the U. S. within the next few 
weeks in two sizes equivalent to the U. S. domestic one-quarter ton and one-half ton light 


panel trucks. The 


Thames van is powered by a four-cylinder, 30-horsepower engine. 


Wt is 


manufactured by Ford at its assembly plant in Dagenham, England. Model shown is the 


1,000 CWT, or one-half ton. 


127 Dealers Set to Handle 
First British Fords 


NEW YORK. — First shipments 
of Anglia and Prefect passenger 
automobiles and Thames. vans, 
equivalent to the American light 
panel truck, have arrived here 
from England, J. R. Davis, Ford 
director of sales, announced last 
week. 

They will be shown by Ford 
dealers along the Eastern sea- 
board, from Maine to Virginia, 
during the next few weeks. 


The Anglia is a four-passen- 
ger, two-door sedan, and the 
Prefect is a four-passenger, four- 
door model. The Thames Van 
comes in two different sizes 
which are equivalent to the U. S. 
domestic one-quarter ton and 
one-half ton light panel truck 
models. All of the passenger cars 
and vans are manufactnred by 
Ford in Dagenham, England. 


The Anglia two-door sedan will | 


deliver in New York City at $1,398, 
excluding city sales tax; the Prefect 
four-door for $1,568; the Thames 
quarter-ton at $1,192; the half-ton 
at $1,594, 

Under a plan developed by Ford 
Motor Co., approximately 12,000 of 
these smaller passenger vehicles 
and trucks will be made available 
during the next few months and 


Ford Truck Show 
At Minneapolis 
Draws 17,700 


MINNEAPOLIS.—More than 17,- 
700 persons were estimated to have 
attended the three-day Ford truck 
and equipment show in the Minne- 
apolis armory, sponsored by the 
Twin City district of Ford’ Motor 
Co. in cooperation with suppliers 
and distributors. 

Distributors reported they took 
“bona fide” orders for equipment 
totaling nearly $250,000. No esti- 
mate was available covering the 
number of truck chassis ordered 
for mounting this equipment. 

Advance publicity in the form of 
newspaper ads, dealer posters and 
movie trailers was credited with 
the intense interest in the show. 
Enthusiasm was increased by Ford 
dealers in Minneapolis and St. Paul, 
who contributed a Ford pickup 
ruck as-a door prize presented 
after a drawing the last night of 
the show, 





sold through a limited number of 
direct and associate dealers. Direct 
dealers have been appointed in 
New York, Washington, Philadel- 
phia, Boston and Wilmington, Del. 

To date there are more than 122 
associate dealers who will handle 
the new line, and the number of 
dealers is expected to increase as 
the program gets under way. Dis- 
tribution and sale of the British 
line may also be extended to other 
parts of the country. 


All of the car and van models 
are powered by four-cylinder, 30- 
horsepower engines, capable of 
speeds up to 63 miles an hour. The 
passenger cars will average up- 
wards of 28 miles per zallon of 
gasoline, it is claimed. 


Complete parts, maintenance 
and repair service will be offered 
by all Ford dealers carrying the 
new line, Davis emphasized. 
Davis also pointed out that serv- 
ice schools are now being con- 
ducted to familiarize dealer per- 
sonnel with the various mechani- 
cal and operating features of the 
new line. 


More than 1,000 units of the pas- 
senger car and truck models are 
expected to arrive in this country 
during May, and shipments are ex- 
pected to increase each month 
thereafter. 


Ford Motor Co. recently estab- 
lished an Import Sales section to 
handle all administrative matters 
related to the import of the Anglia, 
Prefect and Thames products. It 
maintains an office in New York 
City in the Grand Central Ter- 
minal building. 
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Production 


(Continued from Page 1) 


to keep going. Proof of this con- 
tention appeared obvious in the 
number of plants that were forced 
to close down last week. 

And even if the auto industry 
as a whole does evade a railroad 
tieup, it was said, Chrysler Corp. 
still faces a strike this week. 
However, professed “insiders” 
were certain that if railroad 
workers do strike, Chrysler em- 
ployes would remain temporarily 
on the job. 

Final tabulations show that U.S 
plants during April built 300,689 
cars and 130,469 trucks—a total of 
431,158 vehicles. 

It was a disappointing month to 
an industry, which during March 
had shown what it could really do 
without such handicaps as labor 
tieups and critical material prob- 
lems. March’s postwar record pro- 
duction in U.S. plants included 
350,200 cars and 138,346 trucks—a 
total of 488,546 units. 


* * * 


DOUBTFUL future makes a 

prediction on May output vir- 
tually impossible. But partially off- 
setting the vehicles, that will be 
lost because of the coal strike, will 
be higher schedules at Kaiser- 
Frazer, Studebaker and Ford. 


Ford has 12,000 of its 1949 Fords 
scheduled for May, whereas only 
848 were built in April. 


Packard, which reported a post- 
war high output of 8,931 cars in 
April, plans to boost its output even 
further this month. 

Last week the rate of steel pro- 
duction had recovered to 91 percent 
of rated capacity. Further boosts 
were predicted for this week, but 
the steel industry was far from 
optimistic. 

* * 

TEEL leaders saw — beside the 

possibility of a rail strike — al- 
most certain trouble when con- 
tracts with coal-mining unions end 
in June. 

Coal stocks ahead of steel mills 
were said to be nil. 

Officials said there was no chance 
that steel firms could build up 
enough inventories to withstand 
even a short shutdown again in the 
coal mines. 

It will be difficult, they said, to 
keep running at the capacity ex- 
pected when coal miners take their 
annual “vacation” at the end of 
June. 

Price cuts on steel were said to 
have made demand for it greater 
than ever. Most consumers were 
apparently aware that the de- 
creases were not the type usually 
put into effect when demand is 
falling off. 

Buyers were ordering, it was 
pointed out, with their fingers 
crossed as to how long steel union 
bargains will last. If some basic 
industry sets a wage trend, it was 
believed that steel firms would have 
to follow along, and accordingly 
boost prices on its products to pre- 
vious levels. 


Seiberling Gilieve 
Low-Cost Tire 


AKRON.—Seiberling Rubber Co. 
last week introduced a new pas- 
senger car tire to meet competition 
of lower-priced tires recently an- 
nounced by other manufacturers. 
The new tire, called Super Service, 
will retail at $15.25 for the 6.00-16 
size, which is under the list price of 
the company’s premium passenger 
car tire lines. 

Sales Manager L. M. Seiberling, 
in his announcement, said the new 
tire will give excellent service in its 





BASEBALL NIGHT—Johnny Dell of Johnny Dell Motors, Inc. (Lincoln-M i - 
nati, had baseball night when the new Savane was letrodoted Wik ca the Sil ced make 
on hand, the huge crowd wa autographs from Blackwell, Sauer, etc. Photographed at 


the table, left to right: Tom 
cinnati Reds; Dell; 


heehan, coach, New York Giants; George Kelly, Coach, Cin- 
abe Paul, secretary, Cincinnati Reds; Pat Page, seach, Clncinnatt Rode 
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SERVICE SECTION 


(Continued from Page 1) 


majority of workers in a bar- 
gaining unit must vote approval 
in an election conducted by the 
state labor mediation board. 


The union's legal position is that 
Chrysler is an interstate business 
and subject only to the jurisdic- 
tion of federal statutes such as the 


Ga Te 


Are You Throwing Away 
Your Profits On Used Car 


a ey 


PART COSTS ARE LOWER 
LABOR COSTS ARE LOWER 





BEARING 


a 


ENGINEERED ESPECIALLY FOR 
UDG aa Le 


WELT Eugines 


RUN QUIET - STAY QUIET 


Try A Set At Our Expense Ld A ae 


1404-1406 ALAMITOS AVE. 
LONG BEACH, CALIF. 


TUB AND SHOWER 
IN EVERY * ROOM 
MOST 


CONVENIENTLY LOCATED 


CUM aE DETROIT 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 


en Ae ee ae 


Monoger re 

















APTITUDE 
TESTS 


Enable you to BETTER PICK 
and PLACE new employees, to 
DISCOVER HIDDEN ABILI- 
TIES in present employees, to 
know which employees can be 
PROMOTED or TRANS- 
FERRED to best advantage. 


Executives Selection & 


Training Institute 
DANIEL L. BECK, Director 


956 Maccabees Bldg. 
Detroit 2, Mich. 

















Telephone: 
TEmple 11-55-1 
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tinued and Ford wage demands/|a certain sum is set aside for each 
were framed in other labor devel-| vehicle produced. 


Taft-Hartley law, Mazey explained. 
The Taft-Hartley act does not pro- 
vide for employe votes preceding 
a strike. 
* + 
CHRYSLER strike would be 

¢ the first waged by the UAW 
against an auto manufacturer since 
the 113-day shutdown of General 
Motors in 1945-46. Approximately 
75,000 Chrysler workers in 16 
plants would be idled, including 
12 plants in Michigan, three in 
Indiana and one in California. 

Company and union officials re- 
ported Thursday that while nc per- 
sonal hostility or bickering had 
entered the negotiations, it would 
be no simple matter to resolve the 
disparity in the wage positions of 
the various sides. 


Apparently Chrysler was stick- 
ing to its original offer of a six- 
cent-an-hour raise. Herman L. 
Weckler, vice-president and gen- 
eral manager, has also contended 
that last week’s cut in withheld 
income taxes amounted to four 
cents an hour more for each 
Chrysler worker. 


A union official declared the min- 
imum acceptable demand was re- 
maining at 18% cents—below the 
first 30-cent demend but still un- 
derstood to be far above what the 
corporation was willing to grant. 

Meanwhile, it was reported that 


CIO President Philip Murray had 
given UAW leaders the “go-ahead” 
to strike if necessary. Murray was 
said to have been enraged by the 
steel industry’s rejection of any 
pay boost, especially since the CIO 
chief had agreed to respect a no- 
strike pledge. 
+ * * 
PECULATION was that a rail 
\” walkout tomorrow might affect 
Chrysler strike plans because the 
auto maker’s operations would be 
halted anyway as the result of a 
parts shortage. Then Chrysler 
workers could collect unemploy- 
ment pay not paid to strikers. 


It appeared likely Thursday that, 
barring a wage agreement, Presi- 
dent Truman would order federal 
seizure of the railroads. A rail 
brotherhood executive said, how- 
ever, that this would not alter the 
May 11 strike plans. 


In announcing they would de- 
fy the Michigan labor law in a 
Chrysler strike, UAW leaders 
served notice they would press 
for a legal test case of the sta- 
tute should Chrysler ask the 
state to enforce the strike-vote 


| provisions. 


The ruling that a Chrysier strike 
would be illegal without a state- 
conducted vote of workers was 
handed down by Maurice M. Moule, 
assistant state attorney general, at 
the request of Philip Weiss, chair- 
man of the mediation board. 

Weiss called on UAW chiefs to 
comply with the strike-vote re- 
quirement. He said his board could 
have the machinery for such a bal- 
lot set up by May 12. About 65,000 
of Chrysler’s employes work in 
Michigan. 

* + . 

T= UNION has filed strike no- 

tices under both the Taft-Hart- 
ley and Bonine-Tripp laws. The 
latter statute became effective 
only last October, and one of its 
primary objectives was to outlaw 
wildcat strikes. 

General Motors negotiations con- 
piecintbbeigibdctcbininixi tn 


Va. Resale Pact 
Upheld in Appeal 


NEWPORT NEWS, Va. — The 
anti-resale contract employed by 
members of the Automotive Trade 
Assn. of Virginia has been upheld 
in the first known appeal from a 
lower court’s ruling. 

Cofer Motor Sales, Inc., of New- 
port News won a $251.50 judgment 
in city corporation court against 
Charles H. Wright, who was al- 
leged to have resold a new car a 
day or two after purchase from 
Cofer in violation of the option re- 
purchase agreement. Wesley R. 
Cofer, president of the dealership, 
said net proceeds from the suit will 
be given to charity. 


Bogda Completes Shop 
Bogda Motor Co. (Chevrolet), 
Green Bay, Wis., has completed 
construction of a new body shop 
100 by 150 feet, completely equipped 
for all major body repairs. 


opments last week. 

The GM negotiators faced an 
oncoming May 28 contract ex- 
piration date, set by the UAW. 
Strike votes of GM locals will 
get underway this week. 

The union’s national Ford coun- 
cil approved demands for 30-cent 
hourly wage hikes, plus a host of 
so-called “fringe issues.” One of 
these other benefit demands called 
for a group bonus fund similar to 


The Ford unionists asked that 
this fund be used to finance a 
pension plan. At Kaiser-Frazer the 
pool is prorated among workers at 
Christmas time. 


Ford wage negotiations will be 
opened in July. 

Strike votes of Nash plant locals 
at Kenosha, Wis., and Milwaukee 
also were taken last week, a few 
days before wage negotiations 
opened at Detroit. The Nash-UAW 
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Singleton Is Sentenced 


To 10-70 Years 


CLEVELAND. — John J. Sin- 
gleton, whose fabulous sales of 
almost new cars at apparent 
losses attracted national atten- 
tion, was sentenced to 10 to 70 
years in Ohio Penitentiary last 
week. He was convicted on 14 
counts of larceny by trick. 





$ | 








the Kaiser-Frazer plan, in which| contract expires May 20. 








SEAT COVERS 


VOLUME BUYERS — MEET OR BEAT YOUR COMPETITION 
We purchased 33,891 sets of GOODYEAR Seat Covers, the entire WAREHOUSE STOCKS OF 


PILOWEAVE, LOCKSEAM and SHARKSKIN 
PILOWEAVE—LOCKSEAM SHARKSKIN 
UNIVERSAL FIBRE CUSTOM TAILORED (All cloth) 


COMPLETE COMPLETE 
Front and Rear Front and Rear 


COACHES COACHES 
and SEDANS 


and SEDANS 
DOUBLE 


STITCHED ae Srey 


Taupe Color 
Wears Like Iron 





A high-grade Universal seat cover, full cut and made to fit 
comfortably. 


TERMS: Rated accounts 2%—10 days; otherwise C.0.D. De- 
posit of 25% with order. Our reference, DUNS. 
You may assort types and sizes to get the lowest prices. 


— DEALER’S PRICES — 
$600 Per Set Lots of 50 
Lots of 12 


Here is a quality Custom Tailored seat cever for the discrimi- 
nating car owner. All sections are carefully cut and sewed to 
exact tailoring standards, assuring a perfect fit. 


$6.15 Per Set 


6.50 Per Set 
Wire, Write or Phone West 6390, Now! 
CHAS. LUBOTSKY TIRE CO. 


28th & W. WISCONSIN AVE. MILWAUKEE 8, WIS. 


ERY 
le 


SELL olhu4 SPRING STABILIZERS 
H wFOR WEAK SAGGING SPRINGS 


a 





allowing the car to sag, sway, bounce, vibrate, ride and steer hard, and to weave. 


HELLWIG SPRING STABILIZERS stabilize, control and maintain 
normal spring function. Regardless of their present condition, 
Hellwig Stabilizers will return weak springs to normal func- 
tion, provide new riding comfort, easier steering and safer, 
smoother driving. 


Hellwig Spring Stabilizers employ a patented, two-way action 
which works not WITH—as in the case of extra leaves or 
booster springs — but AGAINST the car springs. Their auto- 
matic end-tension returns weak fatigued springs to the correct 
‘*new-car"’ arch, prevents weak springs from going below the 
normal level, and snubs over-buoyant springs to provide a soft, 
resilient, yet perfectly controlled ride. 


Easy to Install — Profitable to Handle —You make friends while 





OVERLOAD 
wm eee ee eee ee ee ee 


you make money! 






A LIMITED NUMBER 
RD ALLA 
ARE STILL AVAILABLE 

, STREET = 


HELLWIG PRODUCTS CO. CITY __ ‘ 
6231 San Fernando Rd., GLENDALE, CALIF. aa a ee. 2: 


HELLWIG PRODUCTS CO. 
6231 San Fernando Rd., GLENDALE, CALIF. 


Please send me dealer information 
FIRM. 


SERVICE SECTION 
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Politicians Try to Kick Him Around... 


Dealer as a Football 


(Continued from Page 3) 


been asked by Republican party 
leaders for a “shakedown” of $1 
per car for every vehicle sold since 
1945. Black, an insurgent Republi- 
can, said this financial support had 
brought the dealers sales-tax pro- 
tection and other benefits. 
. + * 
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association was incorporated in 
1908, fully 25 years before the sales 
tax became law. He also said the 
association has never and will 
never “become involved in political 
matters, nor fund-raising cam- 
paigns.” 

“We are strong believers in the 
American way of life, and that all 
legal questions should be tried 
before our constitutionally cre- 
ated courts and not in the col- 
umns of the press,” Graves stated. 
Judge Skillman wound up his 

grand jury with a record of only 
13 individual indictments, includ- 
ing owners of five new-car dealer- 
ships. The Detroit investigation be- 
gan last Nov. 9. 
7 * +. 
O INDICTED Buick dealers— 

Hacquoil Buick Sales, Inc., and 

Andrews Motor Sales, Inc.—are to 
be disenfranchised by the factory 


























Used Car Dealers 
ATTENTION! 


When in Detroit—See 
Us First! 


600 USED CARS 
1947 - 46 - °42 - 40 
39 - °38 - °37 


All Cleaned Up and Ready 


HEATED REPLY to this came 
from Arthur E. Summerfield, 
Chevrolet dealer in Flint and Grand 
Rapids, NADA director for Michi- 
gan and the state’s national Repub- 
lican committeeman. Summerfield 
said Republican dealers were con- 
tributing strictly on a voluntary 
basis, the Michigan Automobile 
Dealers Assn. was content to wait 
for the supreme court’s ruling and 
that Black was a political oppor- 
tunist “who lives in a state of con- 
tinuous confusion.” 
Finally, Graves refuted Black’s 
allegations that DADA was solely 
organized to mulct the state out of 


TEXAS WIDENS SAFETY DRIVE—Members of the Texas Automobile Dealers’ traffic com- 
mittee reviewed accomplishments of the driver training course at Dallas’ Crozier Technical 
high school the other day and were empowered to back such a program throughout the 
state. The committee, which went to Dallas with the officers and directors of the Texas 
dealers association especially to inspect the program are, left to right, L. R. Carpenter, 
McAllen; Larry Cain, Dallas, chairman; W..A. Williamson, San Antonio, executive secretary 
of TADA and vice-chairman of the committee; Julian Herst, Longview; H. B. Ransom, Fort 
Worth, and John Holt, Abilene, president of TADA. 


sales taxes and had become “the a og current delivery eo ‘ 

d t influential | @re filled. Both were accused by a [ ] * O [ l O , 

ies quae : Michigan.” The | Skillman of dodging sales taxes in ate * 2 er ing Ss ve to Go! 
alleged sales to used-car dealers, é 


inted out that the 
DADA leader pots and the trials are pending. 


Two Chrysler-Plymouth dealers— 
Goldhar-Zimner, Inc., and Margo- 
lis Auto Sales, Inc.—were indicted 





Short of April Price Peaks 


(Continued from Page 1) 


12 LARGE VOLUME DEALERS 
have sold, serviced and received in 
trade these 600 exceptional used 
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FACTS 


on grounds of violating Skillman’s 
ruling that sales taxes should have 


Facts are needed by thought- 
ful automobile men for the in- 
telligent management of their 
business—but how is one to get 
at the facts? 

Here is a suggestion. Get the 
habit of reading AUTOMOTIVE 
AND FINANCE FACTS month- 
ly. Prepared by the AMERICAN 
FINANCE SERVICE and cir- 
culated privately to the top men 
in the automotive and finance 
industries, AUTOMOTIVE AND 
FINANCE FACTS is the 
monthly summary of what you 
MUST know about the ever- 
changing trends that affect your 
business. 

You will welcome intelligent 
aid in the period just ahead. 
Because our business is fore- 
casting automobile value trends 
for automotive and finance com- 
panies our reports give you the 
fastest possible warning of any 
trend that may affect your busi- 
ness. 

Reports, no matter how com- 
plete, are of very little value if 
not properly interpreted by 
competent men, with decisions 
based on an able interpretation 
of what is taking place. You 
will find the AMERICAN FI- 
NANCE SERVICE specialists a 
source of information to keep 
you advised on every new de- 
velopment. 

AUTOMOTIVE AND FI- 
NANCE FACTS is available 
only to members of the AMER- 
ICAN FINANCE SERVICE and 
membership gives you access to 
our business advisory and de- 
velopment service on request. 
Our resources are always at 
your disposal to help in the 
solution of your business prob- 
lems. 

Of special interest to automo- 
bile dealer members; this 
month’s issue contains a quick 
appraisal guide which was de- 
veloped at the request of many 
dealer members who have re- 
cently started retailing their 
own trade-ins, and have found 
it necessary to change their 
appraisal policy when trading 
for cars to offer critical retail 
buyers. 

Servicing memberships and 
circulating AUTOMOTIVE AND 
FINANCE FACTS is a non- 
profit activity of the AMERI- 
CAN FINANCE SERVICE. AU- 
TOMOTIVE AND FINANCE 
FACTS is distributed solely for 
the information of our members 
and has no business program of 
its own to promote. 

Mail your check for ten dol- 
lars to the address below today. 
You will receive the current 
issue by return mail and any 
special bulletins that may be 
issued by the AMERICAN FI- 
NANCE SERVICE during your 
years membership. As a mem- 
ber, all our facilities for infor- 
mation will be available to you 
upon request. 

American Finance Service 

Serving Auto Sales and Finance 


Companies 
P. O. Box 71 Miami 1, Florida 













ion will determine the disposition 
of these cases. 

Dickinson-Wallace Pontiac Co., 
indicted on grounds of conspiracy 
and evasion of taxes in sales to 
used-car men, has already been 
sold to new owners. 

Judge Skillman also indicted C. 
& G. Motors and Jerry Lynch, two 
of Detroit’s largest used-car oper- 
ators, for conspiracy in these deals 
and alleged title juggling. These 
cases are pending in court. 

The judge’s report said that al- 
though all Detroit new and used- 
car dealers could not be investi- 
gated because of a limited budget, 
further enforcement work can be 
handled by state and local law en- 
forcement agencies. He warned 
that the jury could still be recon- 
vened. 




























* * * 


RAVES DENIED _Skillman’s 

charge that bulletins to DADA 
members contained “misinforma- 
tion” on the sales tax conflict and 
personally ridiculed Judge Skill- 
man, Black and State Revenue 
Commissioner Louis D. Nims and 
his auditors. 

Graves said a check of his recent 
bulletins showed that the only point 
that Skillman mentioned correctly 
was that he counseled dealers, as 
an attorney-at-law, not to pay any 
back sales taxes found due until 
the supreme court’s ruling had been 
handed down. 

Skillman’s probe was only men- 
tioned twice in all the bulletins 
sent out during the course of the 
investigation, Graves said, and then 
only in a factual way with no trace 
of personal ridicule. 

Graves repudiated the judge’s 
charge that DADA was “front- 
ing” for violators of the sales tax 
law. 

“Until the court in Lansing has 
decided one way or the other on 
the differing interpretations of the 
law,” Graves said, “our dealers 
haven’t violated a thing.” 

+ * * 









































ICHIGAN and Detroit new-car 
dealers, Graves and Summer- 

field said, “will abide by the deci- 
sion of the court.” The national, 
state or city associations will urge 
prompt payments of back sales 
taxes, should the ruling deny the 
dealers’ petition, they added. 

Michigan Secretary of State Fred 
M. Alger jr. upheld his policy of 
sending fourth copies of auto sales 
transactions to MADA and DADA, 
a policy which Black had chal- 
lenged as revealing secret data. 

Alger claimed the copies made 
available to the associations gave 
only information about the car 
deals and did not go into tax mat- 
ters. Black charged MADA and 
DADA “sold” this information to 
car radio, seat cover and appliance 
dealers, a charge which Graves de- 
nied as “ridiculous” and “un- 
founded.” 

Summerfield asserted that Black 
was embarked on a “ ‘draft me for 
governor’ campaign in which he is 
























been paid on market tradein values 
rather than on the sum allowed the 
customer. The supreme court opin- 


erage of $2,170 on March 29 to a 
current level of $2,452, as of the 
week ending May 3. 1947 lines have 
moved up from $1,795 to $2,004 dur- 
ing the same period, while '46 lines 
are up to $1,708 from averages of 
$1,543. 

Overall market averages, ’48s to 
40s, show current averages to be 
$1,490 as compared with March 29 
averages of $1,356. 

Individually, the market remained 
highly active, with strong bidding 
noted everywhere on late model 
stocks. Wholesale on new '48 Chev- 
rolet aerosedans dropped slightly 
following levels of $2,500 achieved 
during the week of April 26; one 
Birmingham (Ala.) auction at that 
time registered a sale at $2,650. 

Dealers charge, however, that 
such bidding comes from _ over- 
nighters who are pricing them- 
selves right out of a retail market. 

New Pontiacs with automatic 
transmissions are getting heavy 
bids, mostly at the $3,000 level, it 
was declared. Buicks, all years, re- 
main as hot as ever, with special 
pressure on for new Super and 
Roadmaster convertibles. 

* * * 

SURVEY of auctions indicates 
+% every line remaining firm, but 
operators look for a modest decline 
to set in on overpriced stocks with- 
in a few weeks. 

The ’48s, they contend, will re- 
main hot, but the retail trade will 
experience some difficulty in meet- 
ing new boom levels. 

T. C. Baker jr., Danville (Va.) 
auction operator, reports prices 

are “higher than a kite,” but that 
late model supplies are extremely 
low. His New York and New Jer- 
sey sources dried up overnight, he 
said, and as a result, dealers at 
his auction are bidding wild on 
anything new that appears, Baker 
reported. 

Ken Schaefer, Indianapolis, re- 
ports prices are down slightly from 
levels of previous weeks, but that 
volume and sales are holding firm 
with good demand for convertibles, 
pickups, all ’48 hardtops and clean 
older cars as far back as 1930 mod- 
els. Station wagons and wood mod- 
els are still down but firm. 

Although the price trend is 
downward at the moment, Schae- 
fer looks for an increase within a 
few weeks and holding at least 
until July. 

An increased demand for all mod- 
els is expected shortly by J. B. 
Leathers, operator of the Hometown 
auction, Durham, N. C. 

+ e + 
H® REPORTS that present mar- 
kets are brisk, with prices up 





more anxious to make the head- 
lines than to learn facts.” 

A curious sidelight was _ that 
Black was to have voiced the 
charges in an address before the 


Port Huron (Mich.) Exchange Club. | 


The press got “advance copies” of 
the address -containing the asser- 
tions, but Black omitted any refer- 
ence to them in the talk which he 
did present. The attorney-general, 
however, insisted that the state- 
ments in the address he did not 
give were “all true.” 





and demand good. Half his current 
offerings have been postwar mod- 
els, he added, but his total volume 
of sales has been off about 15 per- 
cent. 

Convertibles and pickups are 
steady but station wagons and wood 
pieces are slow, he said. 

“Our volume of sales during 
April broke all records,” Joe H. 
Burtrum reports from Joplin, 
Mo. Prices and volume are re- 
maining steady, he added, and 
demand for ’48 models is still on 
the increase. Convertibles are en- 
joying moderate demand, station 
wagons are fair and pickups with 
steel bodies, Burtrum said, are 
“hotter than firecrackers.” 

Convertibles are enjoying mod- 
erate demand, station wagons are 
fair but wood models are not too 
good right now, he added. 

Scanty volume is causing “non- 
sensical prices,” in all ’48 models, 
according to Tim Anspach, auc- 
tion operator at Albany, N. Y., 
who points out that an irrational 
market is especially noticeable in 
convertibles. 

Export demand is said to account 
for some of the pressures encoun- 
tered on the Albany markets, it was 
added. 

* + * 

UICK and Chevrolet continues to 

lead Albany markets, it was 

pointed out, with local retailers 
content to buy sharp ‘46s and ’47s 
at sensible prices rather than com- 
pete for the hot ’48 items. 

Popular make pickups, especially 
those equipped with four-speed 
transmissions, are $100 higher than 
a month ago. Prewar quality is de- 
clining, with rough items unwanted, 
Anspach declared. 

A shortage of clean late model 
stocks continues to plague West 
Coast auction markets, according 
to Frank Taylor, manager of 
California Auto Dealers Whole- 
sale Auction. 

Clean ’46s to '48s are tending to 
rise on the wholesale fronts, Taylor 
said, with dealers believing that re- 
tail levels will spurt this summer. 
Taylor added that better than 70 
percent of stocks going to the block 
were sold at asking price. 

Oklahoma City reports that 
prices seemed to settle during the 
past two weeks following a steady 
climb from March levels. Con- 
vertibles, however, continue to 
show steady increases. Station 
wagons are slow but pickups are , 
showing special strength, accord- 
ing to A. L. Pollock. 





New Torque Converter Fluid 


Prevents Deposits, Gulf Says 
To meet the rapidly expanding 


cars—all of them one-owner cars. 
e 


12 DEALERS—all located on 
“New Car” Automobile Row. 








use of torque converter drives in 
bus operation, Gulf Oil Corp. re- 
ports it has developed a new torque 
converter fluid, characterized by 
high resistance to oxidation for pre- 
vention of deposits. 

The new product, named “Gulf 
Fluid-Torque Oil A,” is said to 
cushion converter seals against 
wear because rust preventives fore- 
stall rusting from moisture of con- 
densation. 


12 DEALERS pooling their used- 
car inventory to give you the finest 
buys in America. 


600 USED CARS 


Listed below are names and 
addresses of the members of the 
Hamtramck Auto Dealers’ 
Association: 


MARGOLIS AUTO SALES 


11310 Jos. Campau 
CHRYSLER-PLYMOUTH 
TWinbrook 2-7500 


T. A. GRISSOM 


11500 Jos. Campau 
DODGE-PLYMOUTH 
TWinbrook 2-6100 


KRAJENKE BUICK 


11626 Jos. Campau 
TWinbrook 1-2700 


CONNELL CADILLAC 


12020 Jos. Campau 
TWinbrook 2-1043 


JOHNNY MOTOR SALES 


12040 Jos. Campau 
DeSOTO-PLYMOUTH 
TWinbrook 2-6566 


EDMOND MOTOR SALES 


12101 Jos. Campau 
OLDSMOBILE 
TOwnsend 8-1230 


WOODY PONTIAC SALES 


12140 Jos. Campau 
TWinbrook 1-1600 


GEORGE MOTOR SALES 


12198 Jos. Campau 
STUDEBAKER 
TWinbrook 2-9292 


DICK CONNELL CHEVROLET 


12240 Jos. Campau 
TWinbrook 1-0600 


MOWBRAY-FINCH 
12401 Jos. Campau 


FORD 
TWinbrook 3-1000 


ADAM MOTOR SALES 
13031 Jos. Campau 
PACKARD 
MAd@ison 2867 


COUSINS MOTOR SALES 


13133 Jos. Campau 
HUDSON 
TWinbrook 2-5300 
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Truck Production Estimates 


By Automotive News 
(U. 8S. PRODUCTION ONLY) 








Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
May 8, Week May 1, Apr., May 10, May 8, 
1948 1947 1948* 1948* 1947* 1948* 
CHEVROLET ........ 7,336 196 9,586 37,003 120,374 139,308 
ENE. SEN c sok veees 43 102 20 146 740 1,335 
DIAMOND T babene es 300 334 300 1,295 6,132 5,186 
SE, Site venss 3,692 3,886 3,814 15,937 65,897 63,280 
FEDERAL ........... 124 245 111 423 3,364 2,241 
PEED 2 SU cseavVecscus 7,393 6,217 7,547 33,593 112,065 118,807 
Ras 06.9660506 80608 1,604 1,721 1,781 7,571 24,730 29,244 
er ease 85 pir aia 1,885 cnes 
INTERNATIONAL 3,650 2,340 3,581 15,879 52,656 65,012 
oO a ek 258 416 263 1,128 7,263 5,097 
BNE lu whe tae 8tes vicerss 396 426 364 1,382 8,702 6,044 
STUDEBAKER ....... 628 1,343 731 1,665 23,961 21,934 
RRA A 274 340 287 1,207 6,901 5,248 
WORE «alo brn bedse vss 2,602 1,731 2,590 11,408 31,589 43,649 
MISCELLANEOUS 416 406 416 1,832 6,903 7,507 
Total Trucks, U. S. . 28,716 19,838 31,391 130,469 473,112 513,892 
Total Cars, Trucks 
U. S. TT rr Le 79,971 90,437 96,787 431,158 1,697,959 1,807,351 
Total Cars, Trucks 
OL ee 5,599 4,977 5,556 23,774 89,624 84,736 
Grand Total, 


Cars and Trucks 
U. S. and Canada .. 85,570 95,414 102,348 454,932 1,787,583 1,892,087 
"Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, etc. 
,;at a morning session May 11 on 


Midwest Truckers |the subject, “Your Record With 


Meet in Detroit | Us.” The session will be part of a 


five-day meeting which combines 
WASHINGTON. Representa- |the third regional meeting spon- 
tives of six state governments in 


sored by the American Trucking 
the Midwest and the Interstate| Assns. and its affiliated state asso- 
Commerce Commission will give 


ciations, and the annual spring 
their views on the trucking 


in-| meetings of several ATA sections. 
dustry’s record before their - 


Service Building Planned 


Central Chevrolet Co., Inc., Hart- 
ford, Wis., is planning to build a 
modern repair shop and super serv- 
ice station, according to president 
Calvin Wittenberger. 


latory agencies at a meeting of 
motor carrier executives to be held 
this week at the Statler hotel, 
Detroit. 


W. Y. Bilanning, director of the 
ICC’s bureau of motor carriers, 
and the state officials will speak 









































Attention PLYMOUTH Dealers 


All Shells Painted Prime 
Holes Drilled for Moulding 























875429 e 1940 Plymouth Shell*...................... $15.95 
875430 In lots of six. $14.95 
936749 e 1941 Plymouth Shell*.. $12.95 

Be We a gas cckcravicactes $11.95 
1065541 © 1946-47-48 Plymouth 

Fender Moulding, Right... $1.19 
1065542 e 1946-47-48 Plymouth 

Fender Moulding, Left. $1.19 
739776 ® 1937-39 Chrysler Products 

Rear Lower Deck Panel....... $2.45 


*(Shells are packed 3 to a carton) 


Attention CHEVROLET Dealers 


Center Grille Moulding . . . $3.75 
That New Look for ’47-’48 


Heavy chrome finish. Complete with fittings. Five 
minutes installation. No drilling necessary. Packed 
12 to master carton. 


Attention FORD Dealers 


Gravel Shield Mouldings (Stainless Steel) 
(Exact Duplicate of Original Equipment) 






























































51A8196 ‘1946-47-48 FORD ............. $1.05 
Upper Grille Mouldings 
(Die Cast—Identical to Original) 
6A8170 1946-47-48 FORD, Right $1.05 
6A8171 1946-47-48 FORD, Left... $1.05 
Grille Mouldings 
648332 1946-47-48 FORD . $0.81 
Fender Mouldings (Stainless Steel) 
6A16003 1946-47-48 FORD Right Front .. $0.60 



















6A16004. 1946-47-48 FORD Left Front.. -60 
6A16196 = 1946-47-48 FORD Right Rear. 60 
6A16197 1946-47-48 FORD Left Rear 60 






Axle Shafts Complete with Gear on the End 
(Order Now for 30-Day Delivery) 


48-4235 1935-38 FORD .. 
$1A4235 1939-40 FORD . 


All Fender Mouldings Stainless Steel, 
Exact Duplicate of Factory Original 


IMMEDIATE DELIVERY 
Write for Catalog 
National Automotive Parts, Inc. 


308-10 W. CUMBERLAND STREET 
PHILADELPHIA 33, PENNA. 
Telephone GArfield 5-1606 








$4.92 
4.92 








































A-1 


WHOLESALE PARTS 


Obituaries 





German Auto Builder, 


Von Opel, Dies at 76 


WIESBADEN, Germany. — Wil- 
helm von Opel, 76, German auto 
manufacturer who was referred to 
as “the Henry Ford of Germany,” 
died May 2, according to an Asso- 
ciated Press report. He was for- 
mer chairman of the huge Opel 
works, which he founded in 1897. 
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sign this chairmanship in 1946 be- 
cause he was once a member of the 
Nazi party. The Opel plant, now 
controlled by General Motors Corp., 
is at present under Allied custo- 
dianship. 
> > . 
Florian Leduc 

MONTREAL.—Florian Leduc, 61, presi- 
dent of Leduc Automobile, Ltd., and presi- 
dent of the Montreal Automobile Trade 
Assn., died here May 4. He had been ill 


for some time. 
. 


7. . 
E. E. Bredenberg 
MANHATTAN, Kans.—E. E. Bredenberg, 


Herr von Opel was forced to re-| 52, president of Bredenberg Automobile Co. 


CLASSIFIED WANT ADS 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SERVICE MANAGER WANTED — 
Chrysler - Plymouth dealer established 
same location 13 years in city with good 
housing conditions wants volume-minded 
service manager. Have 10,000 square feet 
devoted to service. Nine twinpost lifts. 
Clayton analyzer. Bear equipment. Ale- 
mite oil bar, new Alemite equipment. 
Service department completely equipped 
with best modern equipment. Service 
manager must be thoroughly sold on 
Pennzoil Follomatic Customer Follow Up 
System, must have thorough knowledge of 
Chrysler-Plymouth cars, must have thor- 
ough knowledge of parts department per- 
taining to service. Brand new parts de- 
partment with complete line of Mopar 
parts and accessories. Service manager 
must know factory procedure and how to 
handle customers. Right man will have 
complete authority over service opera- 
tions. He must know service. We are 
looking for above man. Can you qualify? 
Do not want cheap man. We are pre- 
pared to pay salary and percent of service 
department profits. If you know you can 
qualify, write or apply in person to The 
Johnson Motor Company, 119 North Main 
Street, Middletown, Ohio. Phone 2-6501. 


TRUCK RETAIL SALES MANAGER. Must 


be presently employed and wanting to 
better his present condition; able to build 
sales force, direct salesmen and get re- 
sults; willing to start at a modest salary 
and percentage on retail sales. Must be 
well versed in selling medium and heavy- 
duty trucks. An excellent opportunity 
with one of the largest distributors in the 
U. 8. Give full particulars and picture 
in first letter. Box 2317, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER — One of Detroit's 


largest Chevrolet dealers. Must be thor- 
oughly experienced in a volume operation. 
Do not apply unless you are a go-getter 
and can handle men. Excellent wages. 
State qualifications in own handwriting. 
Box 2304, c/o Automotive News, De- 
troit 26. 


UNUSUAL OPPORTUNITY for aggressive 


salesmen. Quick selling specialty. Every 
service station and garage needs two or 
more. High commission. Side line per- 
mitted. Write Box 579, Realservice, 110 
West 34th Street, New York 1, N. Y. 


SERVICE MANAGER—Large General Mo- 


tors Dealer in Chicago, complete charge 
service department; must be able to 
handle customer, organize and direct per- 
sonnel, and furnish good references. Box 


2308, c/o Automotive News, Detroit 26. 
CADILLAC SERVICE MANAGER, Large 


mid-western distributor wants man 33-45, 
experienced in Cadillac service. Must have 
ability to operate and increase business 
in shop now doing 15 to 17 thousand 
monthly. Salary and commission. Excel- 
lent opportunity for right man. Write 
Box 2318, c/o Automotive News, Detroit 
26, Michigan. 


MANAGER. Wis- 
consin wholesaler of Chrysler engineered 
parts needs aggressive, experienced man- 
ager to handle $300,000 inventory and 
$100,000 monthly sales. Salary plus bonus. 
Only fully qualified, experienced man need 
apply. Write fully, setting out qualifica- 
tions, to Box 2315, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER for Dodge-DeSoto 


sales and service operation. Pacific north- 
west. Excellent location. Three quarters 
to one million volume, Wonderful oppor- 
tunity. Applicant must be thoroughly 
experienced, have perfect record and not 
over 46. Investment will be permitted if 
desired. Give full details history with 
photograph. Information will be held in 
strictest confidence, Write Box 2328, c/o 
Automotive News, Detroit 26. 





WANTED Service manager to operate 
service department in Chevrolet dealer- 
ship in Northern Ohio college town. Mod- 
ern building and equipment. Experience 
necessary. Reference required Write 
Box c/o Automotive News, De- 






troit 26. 


SALESMEN to represent large eastern tire 


manufacturer. Best money-maker in the 


business. Some choice protected terri- 
tories open Write: J. J. Rochlis, Capi- 
tol Tire Company, 16th and Indiana 
Ave., Philadelphia 32, Pa. 


WANTED DIRECTOR of parts and service 


departments. Large completely equipped 
in Dodge-Plymouth Dealership. Estab- 
lished for fifteen years. Contact B. B. 
Burns, Decatur, Illinois, immediately. 





SALES REPRESENTATIVES, 


experienced 
in truck special equipment, to sell out- 
standing national package delivery body, 
through dealers, for well-known manufac- 
turer, in east, middle west, southwest and 
western territory. Can be handled in addi- 
tion to other automotive products. Write 
stating full details and affiliations. All 
replies confidential. Box 2296, c/o Auto- 
motive News, Detroit 26. 





SALES 


Automotive News, Detroit 26. 


HAVE QUALIFIED with General Motors. 


CHEVROLET OR 


IN WASHINGTON STATE. Popular car. 


DEALERSHIP. now handling Hudson prod- 


(For Rates, Etc., See Next Page) 




































































POSITION WANTED 
To encourage this classification for the 


tions of the same copy at 12% cents 


per word. Cash in advance. 





AUTOMOTIVE EXECUTIVE, NAPA, dealer 
experience; management, accounting, sys- 
tems, controls, taxes; knowledge parts; 
sales-service minded. South preferred. 
Reliable, ambitious, capable. A-1 per- 
formance assured congenial firm. Hous- 
ing important. Salary $90-$100. Please 
address Box 3622, Philadelphia 25. 


WHEN YOU HAVE READ THE ADS 
through, review this ad again, PLEASE! 
Thank you for the consideration. ‘‘Some 
Southwest dealer, distributor, or factory 
that is interested in a man with small 
capital, family, youth, education, experi- 
ence and with unlimited energy, fortitude 
and no more sense than to work like hell 
has found him. Formerly from the south- 
west, wants to get back on a sound basis. 
Ten years’ experience in both dealership 
and factory. Presently manager of GM 
dealership. Highest references obtainable. 
I need you, I hope you need me. For 
further information write Box 2321, c/o 
Automotive News, Detroit 26, Michigan. 


SALES OR GENERAL MANAGER, capable 
assuming complete charge, , vet- 
eran, age 30. Formerly zone manager ma- 
jor manufacturer, prefer opportunity, 
later buy part interest. Write Box 2295, 
c/o Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER, pres- 
ently employed, 15 years’ experience in 
large General Motors dealerships. Excel- 
lent references and proof of ability to 
handle dealer problems. Box 2319, c/o 
Automotive News, Detroit 26. 


FINANCE MAN. Eleven years’ experience 
loan and finance. Trained for supervisor 
or manager. Ambitious, hard working. 
Excellent references. Age 34, married. 
Interested bank or finance work. Box 
2320, c/o Automotive News, Detroit 26. 

POSITION WITH FRANCHISED dealer as 
used car manager or buyer; young man, 
college graduate, eight years buying and 
selling cars; prefer medium dealership 
and aggressive dealer who needs and 
wants used cars as I have good profitable 
source available. Indiana, Illinois, Ken- 
tucky, or Tennesssee preferred. Box 2322, 
c/o Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER or can 
do both jobs in medium-sized dealership. 


17 years’ automotive experience with 
Chrysler, Ford, some G.M., dealers, 
branches and _ factory. Familiar with 


merchandising of parts, accessories, serv- 
ice, used cars and trucks. Able to handle 
personnel and training and, more impor- 
tant, can produce profits in all branches. 
Prefer Pacific Coast area; contract on 
commission basis; will also buy into busi- 
ness to insure permanency if desired. 
Best references from banks, finance com- 
panies and past employers. Write M. C. 
Long, 400 Granada Bidg., Santa Bar- 
bara, California. 


OFFICE MANAGER, ACCOUNTANT, thor- 
oughly experienced all phases of dealer 
operation, office, sales and service, ca- 
pable of taking charge of any size dealer- 
ship, references, New York area. Box 
2324, c/o Automotive News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER: Thor- 
oughly familiar with all phases of dealer- 
ship operation. Preparation of financial 
statements, all tax returns, daily operat- 
ing control, account analysis and inter- 
pretation. College graduate. Box 2325, 
c/o Automotive News, Detroit 26. 


MANAGER and/or GENERAL 
MANAGER now employed as sales man- 
ager of large Chrysler products dealer- 
ship. Ex-naval engineering officer, 30 
years of age, married, 10 years’ expe- 
rience as retail salesman, used-car man- 
ager and sales manager. Know and un- 
derstand all phases of automotive retail- 
ing, appraising, financing and used-car 
buying. Capable of handling entire opera- 
tion. Desire Chicago area location but 
will consider any offer. Box 2326, c/o 





DEALERSHIP WANTED 


Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, 
News, Detroit 26. 


e/o Automotive 


G.M. DEALERSHIP 
WANTED—Can qualify with General Mo- 
tors 200 to 600-car franchise. All re- 
plies strictly confidential. Box 2300, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 








truck, farm equipment agency. Show- 
room, parts room, wrecker service, com- 
plete shop. Modern three bedroom home. 
All located outside city IMmits on hi-way 
99. Midway Seattle-Portiand. Farming. 
logging. climate excellent. Less than one 
hour drive to mountains or ocean. Old 
established garage. Doing excellent busi- 
ness. All for sixty thousand dollars. 
Wire or write P. O. Box 301, Longview. 
Washington. 


ucts. Illness forces sale. Located in 
Northern Michigan city. New building. 
Established service trade. Reasonable 


price. Box 2314, c/o Automotive News, 
Detroit 26. 


NEW CADILLAC 


Highway No. 6 


61 


here, died at his home, Apr. 27, following 
a stroke. A prominent businessman of 
Manhattan, he established his motor car 
business eight years ago. . 

. 


Roger M. Elmore 

INDIANAPOLIS. Roger M. Elmore, 
widely known central Indiana automobile 
dealer, died Apr. 29 while attending the 
used-car auction of Stuart-Ramp, Inc., at 
the Hoosier airport here. Elmore served as 
a new-car dealer for a number of years 
and during the last 12 years he had oper- 
ated two used-car outlets. 

. 


Winfield J. LaRoza 
BUFFALO, N. Y.—Winfield J, LaRoza, 
56, service manager for Brockway Motors 
here, died Apr. 27 after a five-month illness. 


| 


NEW LINES WANTED 





AUTOMOTIVE PARTS 
MANUFACTURERS, 
ATTENTION 
Have room for two more national 
lines to warehouse and sell to jobbers. 
Centrally located for Pacitic Const 

states. 


JOHN L, HALL COMPANY 
625 N. W. Couch Street 
PORTLAND 9, OREGON 





BUSINESS OPPORTUNITIES 


DISTRIBUTORSHIP for popular trucks. 


Complete line. Over 75 county area. In- 
cluding excellent parts and service opera- 
tion. Showing profit return in excess of 
100% on investment. Located in city 
above 200,000. Will sell all or any part 
to experienced operator who can qualify 
with factory. Present owner unable to 
operate account of other interests. This 
is a real money maker. Box 2329, c/o 
Automotive News, Detroit 26. 


NEW CARS WANTED 


sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 





NEW 1948 HUDSON, dark blue with radic 


and heater. William Monroe Layton, 
P.O. Drawer 88, Washington 4, D. C. 


USED CARS WANTED 











BUYING WHOLESALE 


46’s and 47’s, also clean older 
models. 








USED CARS FOR SALE 





AUTO BUYERS — Best wholesale deal at 


LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 








WHOLESALE 
1948-4746 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


**Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestaut St. 


Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 


AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY --- 11 A.M. 


RAIN OR SHINE 
oat Aes 


WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


BRING CARS TO SELL 

BUY CARS YOU NEED 
LOW AUCTION FEES 

John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 




















AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(Fer Dealers Only) 
EVERY MONDAY... 12 NOON 










AUTO AUCTION 
(Dealers Only) 


Every Wednesday (indoors), 1 P.M. 


8 Miles West of New York City 
Lodi, New Jersey 





















































































































AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
% Mile East of Illinois State Line 
On Route 30 


EVERY a 11 A.M. 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 

call—we will meet you. Hotel accom- 

modations available, transportation fur- 

nished. Call early for reservations. 

Transports available to move cars. 

Geo, Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone cee Dyer, Ind. 


Res.: Chicago Heights, Ill, 5268Y3 
and Lansing 173-M 


AUCTION 


USED CARS FOR SALE 


TWO—1946 Dodge station wagons, mounted 
on one-ton 1946 chassis. Can seat nine to 
twelve passengers. Perfect mechanical 
and body condition. $1,400 each. Black- 

hawk Motors, 5017 W. Madison Street, 
Chicago 44, Illinois. 


WE WHOLESALE 














(Auto Dealers Only) Detroit’s 
EVERY WEDNESDAY Senne 
JOHN CORRIGAN abe . 
GEO. CASSIDY 
ere SID SAVAGE 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1060 Bast Sist St. 
“Chieage Is the Piace te Buy Your 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 
DETROIT 














Schaefer's — 100% Dealer 
AUCTION 
Inside a Comfortable Building, Every 
ere 


Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 
Clean Cars Low Mileage 
Dealers Only 
Austin 
Sales & Exchange, Inc. 


“The Great Mid-West Market"’ 
915 N. Mlinols St. Phone Lincoln 5383 








CORRY AUTO AUCTION 





Every Saturday 
12 Noon (D.S.T.) 








Recognized from Coast to Coast 
Send for Weekly Prices 





AUTO AUCTION 
WHOLESALE ONLY 
Sale Every Thursday, 10:30 A.M. 
Rain or Shine 


Bring Cars to Sell .. Buy Cars 
You Need 


..- Low Auction Fees. . 
M. C. Tiemeier, Auctioneer 
Phone 90520 W. 10 & May Ave. 


Aikens Motor Sales, Inc. 
CORRY, PENNSYLVANIA 
30 Miles Southeast of Erie, Pa. 








Danville, Virginia 
AUTO AUCTION 


Every Friday, 1:00 P.M. 
Paved Lot 


SELL TO DEALERS ONLY 
$5.00 Only Cost 


Danville Auto Auction Co. 
Div. Baker Motor Oo., Inc. 


Next to Seminole Esso Sta. 
On US. 29, 1% Mi. N. of City 


Phone Danville 4570 


Southwestern Automobile 
Auction 
OKLAHOMA CITY 








AUCTION SALE MOTOR CARS 


Illinois 
EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 
AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
‘“Duteh’’ Stuart, Auctioncser 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


| AUTO AUCTION 


: (For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 3060-0892 
Auctioneer: Pat Pattersen 


UN. 2312 UN. 2312 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 


12 O'CLOCK NOON — DEALERS ONLY 
Car Reservations Held Till 11 o’Clock 


Greater Columbus Auto Mart 


Gladden Road and Northwest Bivd. Columbus, Ohie 
Drive West 900 numbers on Goodale St., Turn right two blocks 


Sen 
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DEPARTMENT 





USED CARS FOR SALE 


DANVILLE, PA. 

AUTO AUCTION 
Every 

WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 


DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 
Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkesbarre, Pa., near 
Bloomsburg, Pa. 


LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 

In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Transportation 
arranged to all points. Wire or call us 


for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohie 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akren), Ohio 


Phone WAlbridge 2145 





AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 12:00 Noon 


Every Thursday 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 































USED CARS FOR SALE 
MATTOON (ILLINOIS) AUTO AUCTION 
every Friday noon. Modern building, 
acres of parking. Coles County Auto 
Auction. 





AUCTION 
Every Wednesday — 12 Noon 
Dealers Only 
Rain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 
3740 Summit Toledo, Ohio 
PO. 7021 





TRUCKS WANTED 
DODGE TRUCKS: Wanted by franchise 
dealer. All models. Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, 
Baltimore 24, Maryland, Broadway 1300. 
WE NEED LATE MODEL used trucks and 
uged cars. Will pay top dollar. Go any- 
where. Let us know what you have, also 


DODGE TRUCKS wanted from franchised 
Dodge dealers only. New trucks, all mod- 
els. VandeWater Company, Dodge Deal- 
ers, Walden, New York. 


AUTOCAR TRACTOR O6OT, driven 9 
mos., 47,000 miles, fully equipped. Like 


new. a air conventional cab. $3,- 
600. W. Fisher, 5Sr., Gan. * Ohio. 
P.O. Box tia. 


FOR SALE — 3%-ton Brockway tractor, 
e miles 


troit, 

1947 CHEVROLET loadmaster 1% T. tow 
truck, deluxe cab, new power winch, new 
steel body. Fenderville Collision Service, 
228 E. Erie Street, Painesville, Ohio. 

DISCOUNT $1,500—NEW TRACTOR AND 
TRAILER. New Chevrolet tractor, deluxe 
cab, saddle tanks, 2-sp. axle. 8.25x20, 
10-ply tires. Supercargo 26’ van trailer, 
curb and rear doors. Ready to go. Con- 
tact M. E. Wyatt and Son, Meadville, 
Pennsylvania. 

FOR SALE—-WRECK TRUCK. 1947 Chev- 
rolet wreck truck. Dual wheel L.W.B. 
Color white, 2,000 miles, equipped with 
Holmes traffic king equipment complete, 
heater and defroster, 7.50x20, 10-ply 
tires near 8-ply front, heater upholstery. 
The whole unit looks and drives like 
new. Price $3,500. Phone Holsopple, Pa. 
10, Terrace Chevrolet Co., Jerome, Pa. 

IMMEDIATE DELIVERY. New 1948 Inter- 
national model KBS 12, 161 inch wheel- 
base, 11.00x20 tires, 5-speed transmission, 
2-speed axle, air brakes. New 1948 
Macks (2), model E.F. - L.W.B., 5-speed 
transmission, 8.25x20 tires. Priced right 
for quick sale. Write or call Bill Fishel, 
Vandeventer Auto Sales, 717 8. Vande- 
venter, St. Louis 10, Missouri. Phone 
Franklin 1750. 

FOR SALE. Wrecker 1947 Ford C.O.E. 
134" W.B., 100 H.P., 7,559 miles, Holmes 
Traffic King power crane and body 
mounted. Fully equipped. McDowell Mo- 
tor Co., Elizabeth City, North Carolina. 


FOR SALE—New 1947 Reo tractor. Model 
25 T, fully equipped—$4,700. 1947 Reo 
dump. Model 25 BL. six-yard box, 7,000 
miles. $5,800. New Linden Garage, 
227-31 Linden Ave., Ithaca, New York. 

BOYERTOWN merchandiser model M-11 on 
new 1947 1%-ton 134” Ford chassis at 
cost. Phone: Hammonton 777, Ford 
Dealer, Hammonton, New Jersey. 

BUSES FOR SALE 

1—REO SCHOOL BUS, pusher type, used, 
46 passenger, genuine leather, clean, good 
mechanically and tires, high head room. 
$2,600. John J. Parson, International 
Harvester Dealer, Ardmore, Pennsylvania. 

SCHOOL BUS—1i1945 Ford with Hicks 46 
passenger body. This bus looks like new. 
In perfect mechanical condition. Will 
pass rigid Illinois requirements. Will 
sacrifice for $2,000. Rad-Mor Motor 
Company, Centralia, Illinois. 


PARTS WANTED 


WANTED—Will pay premium price for Blue 
Goose Front Radiator Medallion of any 
model. Wills-St. Claire. Tom Frost, 
Warrenton, Virginia. 

ONE new or used left front fender for '39 
deluxe or ‘40 Ford. Western Slope Auto 
Company, Grand Junction, Colorado. 


PARTS FOR SALE 


CADILLAC-OLDSMOBILE 
PARTS AND ACCESSORIES 





RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





PARTS FOR SALE 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Grilles Hydramatic Parte 
Hub Caps Shock Absorbers 
Fenders Distributers 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumes Clutch Parts 


Filled 
SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. » Pa. 
SAgamore 2-5568 





WHOLESALE Pontiac parts. Large stocks 
of hard-to-get parts. Body and fender 
parts for all models. Fast service. Lib- 
eral discount. Walter H. Schultz Pontiac. 


16-20 Passaic Street, Trenton 8, New 
Jersey. 
FORD PARTS shipped anywhere. Call, 


write, phone. Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9. 
Ohio. Melrose 7275-6-7 


FORD BODY PARTS. Largest supply in 
Indiana. C. T. Foxworthy Co., 819 East 
Washington St., Indianapolis, Indiana. 
Phone klin 2525. 

CHEVROLET PARTS—Front fenders, fen- 
der skirts, running boards, hood panels, 
cowls, face bars, grilles, headlamps. 
1947-48 %-%-1 ton trucks. Cisar Chev- 
rolet Co., 16220 Kinsman Road, Shaker 
Heights, Ohio. 





FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts. 
Prompt Service 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, New Jersey 
Delaware 3-3400 





FOR SALE—One part No. 1191703 differ- 
ential and carrier assembly for Dodge 
WJ 2%-ton, 6.80 to 1 ratio. $200. Mc- 
Nutt Motor Company, Maryville, Tenn. 

COMPLETE FRONT AXLE ASSEMBLIES. 
Less springs and wheels, Ford, 1, 1% and 
2% ton; Chevrolet 2 ton; Internationa! 
K-5 and KB-7; Mack EE; Reo 19 and 20 
and Dodge WH. Howe Brothers, N.Y. 
Route 7, Box 244, Troy, New York. 

CHEVROLET and Ford spring and auxili- 
ary spring brackets. Howe Brothers, 
N.Y. Route 7, Box 244, Troy, N. Y. 


POWER TAKE OFFS—Ford No. 1B1 and 
Chevrolet No. 2B. Howe Brothers, N.Y. 
Route 7, Box 244, Troy, New York. 

MACK—Rear axle assembly, new, never 
been used, for LF or LJ, part No. 
2QF525P31. Howe Brothers, N.Y. Route 
7, Box 244, Troy, New York. 

PUMPS, drive lines and controls for Galion, 
Gar Wood and Hercules dump bodies. 
Howe Brothers, N.Y. Route 7, Box 244, 
Troy, N. Y. 

FOR SALE—Right front and rear doors 
complete for a 1946 Hudson and a com- 
plete top for a 1939 Champion Stude- 
baker. Parkinson Motor Sales, 123 W. 
Fourth St., Mt. Carmel, Illinois. 

BELOW COST —G. I. parts, substantial 
number for GMC, Chevrolet, Dodge and 
International. Inventory upon request. 
Bargains. Madison Truck & Equipment 
Co., Jackson 36, Mississippi. 


TRUCK EQUIPMENT WANTED 
WANTED—A 1947 Chevrolet cab complete 
for 1%-ton truck. Wire price collect. 
Hill Chevrolet Company, Huntsville, Ala. 


TRUCK EQUIPMENT FOR SALE 


TWO 1944 LJT Mack tractors, one with 
winch. 11:00x24 tires. 90%. Guaranteed 
A-1 shape. One 1944 Fruehauf 30° trailer 
with 25,000 Ib. axle, 24"" tires, 50°’ side 
door and tailboards. One 1945 Fruehauf 
32" tandem trailer, 50°’ side door, 20°’ 
rubber. Above four units, $17,500. Terms 
arranged. Box 23098, c/o Automotive 
News, e petrolt 26. 

ST. PAUL 12 cubic yard hydraulic dump 
body. New, never mounted, 12x8 feet, 
4 foot sides. Suitable 5 or 6 ton 6x6. 
$7.50, f.0.b. Norfolk. City Motor Com- 
pany, Norfolk, Virginia. 


AUTO EQUIPMENT FOR SALE 








RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
oe 


IMPROVED '48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 
“KING OF THEM ALL,” $54.45 


APPROVED BY ICC 
Call, Write or Wire for 
FREE DESCRIPTIVE LITERATURE 


Tow Bar Sales Company 


Exclusive Factory Distributors 


100 So. Clinton St. Chicago 6, Il. 
ANDover 8888 DORchester 8373 
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HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buycr and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 





Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 


and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 














BUY AND SELL 


WITH “THE LIBERAL SCOTCHMAN” 
(Archie McClelland) 


Doc Miller, Auctioneer 
AUCTION 


EVERY THURSDAY (1 P. M., E.S.T.) 
(DEALERS ONLY) 
CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 


H. C. Turney Auto Sales 


156 E. CENTER ST. 
AKRON, OHIO 
Phone BL. 3127 





STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fiy or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 





DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. ith STREET 


JOPLIN, MISSOURI 
Phone 4600 





AUTOMOTIVE NEWS, MAY 10, 1948 


AUTO EQUIPMENT FOR SALE 





RED ARROW TOW BARS, $42.50 
Velvac Tow Brakes, $35 
Call or Write 
A. C, PEATROSS 


2409 Fairfield Avenue, Shreveport, La. 
Phone 2-8589 





SHOP EQUIPMENT FOR SALE Ma 
FORD DEALER'S SIGN. Neon outside 
building sign. 2’ x 4’ Ford neon emblem 
inside with neon oval on each side of 
sign. Practically new. Perfect condition. 
Evans Auto Company, Main Street, Mur- 
phy, North Carolina. Phone 48. 

FOR SALE—Used 5 H.P. air compressor. 
Compressor just overhauled. Pohl Bros., 
St. Johns, Michigan; Phone 3. 

NEW WINONA in the block crankshaft 
grinder. $225. John Bauyas, Millersbury, 
Ohio. 

FOR SALE—Practically new, 1948 Bee-Line 
chassis aligner, wheel and hub straight- 
ener and balancer. Cost $3,200. Will 
sell for $2,900. Box 2327, c/o Automo- 
tive News, Detroit 26. 

FACTORY REBUILT 303 Van Norman 
brake drum lathe. Guaranteed. $995. 
F.O.B., The Automotive Parts Company, 
Columbus, Ohio. MAin 5501. 


ANTIQUE CARS FOR SALE 


MAXWELL—RARE 1908 LD ROADSTER. 


New running condition and appearance; 
accurately rebuilt throughout by oldtime 
Maxwell expert. Mirror-bright red finish, 
glittering brass appointments, fine leather, 
new rubber, a beauty-prize winner. IIl- 
ness forces sale for less than restoration 
cost; asking $1,500—or attractive deal. 
Promotion-minded dealers, investigate! 
Photos available. Write J. C., Vander- 
veer, 26 Emerson St., Kingston, N. Y. 


1906 McINTYRE, 3 seats, 6 passenger, high 
wheels, 2 cylinder, good condition. Won- 
derful attraction for parades, celebra- 
tions, etc. Will appreciate in value. 
F. E. Burgess, Geneva, Illinois. 


WILL TRADE 


NEW CAR DEALERS, 
ATTENTION 


Will trade 1947 Chris Craft, 18-ft. speed- 
boat for a new car. 


BOGER TRUCK SALES 
8001 S. Anthony Ext. 
FORT WAYNE 8, INDIANA 
Phone H-2376 


AIRPLANES FOR SALE 
CESSNA 140—Perfect throughout, always 
hangared, never one owner 
since July, 1946. Has landing light, G.E. 
radio, turn bank, rate of climb, dual 
brakes, sensitive altimeter, clock and 
heater, about 200 total hours; $2,458. 
R. A. Rentz, Lake Providence, Louisiana. 


1946 LUSCOMBE SILVAIRE. Total time 
40 hours. Will sell, or trade even, for 
1948 popular make automobile. Phone 

5. D. H. Burlage, 1218 Granby S8t., 
Norfolk, Virginia. 


GARAGE FOR SALE 


GARAGE, FULLY EQUIPPED. Building of 
steel, concrete and brick construction. 
Approximately 7,000 square feet of a 
space. Modern. Large showroom, 
room, office, etc. Would also be suitable 
for manufacturing. Excellent location. 
Low cost power, water and tax rate. Ex- 
cellent labor market. 7-11 Mechanic 
Street, Springville, N. Y. Telephone 
Springville 41 or 288. 


MISCELLANEOUS 
ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 
MIMEOGRAPHING — SPECIALIZING in 
sales letters and lc government postcards. 





Mackie, 81 Dales, Jersey City, New 
Jersey. 
Need Advertising Ideas? 


120 
USED CAR 
ADS 


$5 


Ads that buy cars! 
Ads that sell cars! 


120 Tested and Proved Ads 
For Classified - Display 
Newspaper Advertising 


A host of fresh, action-stimulating 
ideas that produce sensational re- 
sults on a budget of 2% of gross 
volume. 


These ads developed and tested 
over a 3-year period. Available to 
you in clipping-proof form. Sale 
limited to only one dealer’ in each 
city. First come, first served. 


Attach $5 check to your card or 
letterhead. Your money refunded if 
you are not satisfied. Address: 
GILLHAM ADVERTISING 
AGENCY 


Continental Bank Bldg. 
Salt Lake City 1, Utah 





HARD-TO-FIND 
OLDSMOBILE PARTS 


_ We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 
Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 


315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 


OUTLET NEEDED 
FOR 
TRUCKS 


We have available a number of nearly new ’46 and ’47 
trucks of all types. Such as tractors, stakes, pickups, 


panels, vans and refrigerators; some old models also. 
These units can be sold on a respectable wholesale 
basis, condition warranted as represented. ‘If you have 
a market for any particular type in your locality, please 
contact us for placement on our list. Write: 


BRINKMAN BROS. 


2795 Bailey Ave. BUFFALO 15, N. Y. Telephone PA. 3757 





WANTED 
WHOLESALE MANAGER 


Duties require procuring dealers in the eastern United States 
to sell the “Jaguar,” a high quality English car in the $4,500 
class. Reply giving resume and salary required. 


JAGUAR DISTRIBUTOR FOR 
EASTERN UNITED STATES 


THE HOFFMAN MOTOR CAR CO., Ine. 


487 Park Ave., New York City 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 1 
for One Year $6 [_] or Two Years $10 [_] 
! 
| 
| 


Telephone PLaza 9-7036 


for which check is attached [_] or send bill [_] 


ge 
AUTOMOTIVE WEWS, PENOBSCOT BLDG., DETROIT 26, MICH. | 
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The Imp ortance of 


‘Oregping Oo 


Here is the story of a new principle 


of design that has rocked the 
industry and given Hudson unique 
beauty not possible in any other 


type of car. 


ie recessed floor in the new Hudson—now 
widely known as the “step-down” feature— 
is the talk of the automobile world. And rightly 
so! This interesting development is the key to 
a new kind of motor-car beauty—to riding 
and performance advantages—never before 
obtainable. 


Everyone agrees that Hudson’s new, low stream- 
lined silhouette bespeaks road-hugging stability. 
‘People everywhere are attracted by Hudson’s 
clean, free-flowing lines and generous width; for 
here, plainly, is a new measure of grace and 
security. 


But what’s causing the most talk is the fact that 
only Hudson, because of its exclusive recessed 
floor that you step down onto, is able to offer 
streamlined, low-built beauty without asking 
you to give up interior head room. 


Let’s take a frank look at the motor-car de- 
signer’s problem. Since streamlining an automo- 
bile reduces available head room for rear-seat 
passengers, to achieve a low silhouette and main- 
tain adequate head room, both floor and seats 
must be lowered to compensate for the lowered 
roof. The recessed floor is a necessity. 


But it is difficult to lower floors and seats, be- 
cause in all cars, except Hudson, they are built 
on top of a frame. Only Hudson has a new, all 
steel Monobilt body-and-frame*, part of which 
is a rugged base structure that permits lowering 
floors and seats down within the frame. These 
sketches illustrate this problem and show how 
Hudson’s recessed floor provides a low, stream- 
lined silhouette, yet preserves head room. 


OTHER CARS 


The car above cannot be streamlined because the need 
for head room above the rear seat (which is built on 
top of a frame) makes it impossible to lower the roof. 


OTHER CARS 


Of course, it is possible to adopt free-flowing lines 
without recessing the floor, as sketched in the car 
above, but over-all height must be raised, and this 
destroys the possibility of a low silhouette, which is 
the mark of the modern motor car. 


NEW HUDSON 


Here is the long, low gracefully streamlined Hudson— 
only five feet from ground to top. You can see how the 
streamlined roof comes down sharply over the rear- 
seat portion of the car, as compared to the other types 
of roof lines shown in sketches to the left. But Hudson 
floors are recessed down within the frame, seats are 
lowered, so you get more than ample head room. 


The “step-down” principle requires years of 
engineering work, the development of new pro- 
duction techniques and equipment, and millions 
of dollars of highly specialized new plant invest- 
ment. Perhaps this explains why Hudson alone 
offers this vital new design principle today. 
Hudson dealers are busy as never before show- 
ing this exciting new car to interested thou- 
sands who are rapidly becoming aware of The 
Importance of “Stepping-Down.”’ And the 
factory is embarked on a long-range advertis- 
ing and merchandising program to keep that 
interest at high pitch! Hudson Motor Car 
Company, Detroit 14. 


*Trade-mark and patents pending 


This time #8 


Eight body styles in the Super Series and Commodore Custom Series. Your 
choice, 121 h.p. all-new Super-Six or 128 h.p. improved Super-Eight engine 
New type Super-Cushion tires. Ten rich body colors. Two special color: 
or five two-tone combinations—white sidewall tires—at slight extra cost 
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